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What’s 
„ News „ 

Business 25 Finance 

♦ 

C hina is starting to un- 

wind some measures 
aimed at bolstering the 
yuan after the currency's 
recent surge began taking 
a toll on exporters. Al 
♦ Cross-border deals by 
Chinese firms are being hin- 
dered by regulatory hurdles 
and curbs on Capital flight. Bl 

♦ SoFi is ensnared in a 

controversy over work- 
place culture and the 
treatment of women at Sil- 
icon Valley startups. Bl 

♦ Äpplet new iPhone is ex- 

pected to cost about $1,000 
as smartphone makers buck 
the trend toward lower con- 
sumer-electronics prices. Bl 

♦ Equifax faced continued 
criticism over its response 
to a data breach and com- 
plaints about a website set 
up to help consumers. B2 

♦ SES plans to announce 
a deal for a new fleet of 
smaller, easily reprogram- 
mable Boeing satellites. B3 

♦ Warner Bros/ “It” broke 
several box-office records 
as the film opened to a 
massive $117.2 million. B6 

♦ Fox News and Eric Bol- 
ling are parting ways after 
the anchor was accused of 
sending inappropriate pho- 
tos to female co-workers. B6 

♦ Reinsurance firms will 
bear the financial brunt of 
Hurricane Irma's damage 
to homes across Florida. B9 


Irma Pummels Florida’s Coasts 



Building Boom Puts Millions in Path 


By Laura Kusisto 
And Nicole Friedman 


Hurricane Irma's turn up 
the west coast of Florida im- 
periled a region that has un- 
dergone major development in 
recent decades, from wealthy 
enclaves such as Naples to 
middle-class subdivisions in 
Tampa Bay and nearby Pinellas 
County. 

Like many cities in Florida, 
parts of Tampa are built on 
filled-in marshland. Many 
homes, apartment buildings 


and even a major trauma cen- 
ter are close to sea level. 

A 2015 report by catastro- 
phe-modeling firm Karen Clark 
& Co. found that Tampa is the 
most vulnerable city in the 
U.S. to storm-surge flooding. 
The ranking was based on 
losses to residential, commer- 
cial and industrial property by 
a once-in-100-years hurricane. 
It estimated such a storm 
would cause $175 billion of 
damage to Tampa. 

The hurricanes that hit New 
Please see RISKS page A6 


Windswept 

Number of category 3 and above hurricanes making landfall 
in the Continental U.S., by decade 
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Hurricane moves 
north after pounding 
Keys, Naples; residents 
ready for storm surge 

One of the most powerful 
hurricanes to cross the Atlantic 
struck Florida on Sunday, de- 
livering torrential rains and 
winds of more than 100 miles 
an hour, and flooding streets 
with storm surges. 


By Arian Campo- 
Flores , Joseph De Avila 
and lan Lovett 


Though Irma, which made 
landfall in the Florida Keys 
Sunday morning as a Category 
4 storm, weakened to a Cate- 
gory 2 by late afternoon, the 
National Weather Service said 
the extreme storm conditions 
would continue through the 
night and through Monday for 
much of central and western 
Florida. State officials didnl 
yet know the extent of the 
damage on Sunday, with the 
storm still making its way 
north and many of the hardest- 
hit areas inaccessible. 

As Hurricane Irma closed in 
on Naples, Fla., Zandra Mattia 
huddied inside of a closet with 
her husband, Peter. Ms. Mattia, 
48 years old, who lives outside 
Please see IRMA page A4 


Hurricane Havoc 

♦ Storrrfs shift to west set 


off scramble A4 

♦ St. Martin struggles to 

contain chaos A6 

♦ Reinsurers on hook for 

damages B9 


♦ Go to WSJ.com for the 
latest updates 


World-Wide 

♦ 

♦ Hurricane Irma battered 
Florida with torrential rains 
and winds of over 100 mph 
and flooded streets with 
storm surges as it headed up 
the statens west coast. Al, A4 

♦ Power outages in some 
areas of Florida could last 
weeks, Utilities warned. A6 

♦ The hurricane left wide- 
spread havoc in a string of 
Caribbean islands. A6 

♦ Myanmar dismissed a 

militant Rohingya group's 
cease-fire as a surge of ref- 
ugees into neighboring Ban- 
gladesh neared 300,000. A7 

♦ Trump is set to welcome 
Malaysia^ leader, underscor- 
ing White House attempts to 
assemble Asian allies to 
pressure North Korea. A9 

♦ Saudi Arabia sought to 

reassure citizens and in- 
vestors of its commitment 
to revamp its economy. A7 

♦ McCain said his brain 
cancer prognosis is good 
but that he faces “very sig- 
nificant” challenges. A2 

♦ House Republicans are 

backing several spending- 
bill riders that could reshape 
campaign-finance rules. A3 

♦ International students 

at U.S. high schools more 
than doubled in number 
from 2004 to 2016. A3 

♦ Nadal won the U.S. Open 
men's tennis final, beating 
Anderson 6-3, 6-3, 6-4. A14 
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SEEKING: PART-TIME 

WORKERS IN BAD JOBS 

♦ 

In tight labor market, companies see the underemployed as big talent pool 


By Jennifer Levitz 


RICHMOND, Va.— Pressed for workers, a 
New Jersey-based Software company went 
hunting for a U.S. city with a surplus of tal- 
ented employees stuck in dead-end jobs. 

Brian Brown, chief operating officer at 
AvePoint, Inc., struck gold in Richmond. De- 
spite the cityas low unemployment rate, the 
company had no trouble filling 70 jobs 
there, some at 20% below what it paid in 
New Jersey. New hires, meanwhile, got more 
interesting work and healthy raises. 


Irvine, Calif. -based mortgage lender Net- 
Work Capital Funding Corp. opened an office 
in Miami to scoop up an attractive subset of 
college graduates— those who settled for tol- 
erable jobs in exchange for living in a city 
they loved. 

“They were not in real careers,” said Tri 
Nguyen, NetWork Capital chief executive. He 
now plans a similar expansion in Philadel- 
phia. 

Americans have traditionally moved to 
find jobs. But with a growing reluctance by 
Please see JOBS page A10 


China Acts to Cool 
Resurgent Yuan 


By Lingling Wei 


BEIJING— China is revers- 
ing a range of measures it had 
put in place to support its 
currency, a response to a re- 
cent surge in the value of the 
yuan that has hurt Chinese ex- 
porters and added to the 
country's economic head- 
winds. 

Starting Monday, the Peo- 
ple's Bank of China will scrap 
a two-year-old rule that made 
it more expensive for traders 
to bet the yuan will fall in 
value, according to a central 


bank notice sent to commer- 
cial banks late Friday. 

The move, which ends a de- 
posit requirement on trades 
called currency forwards, will 
make it less expensive for 
companies and investors to 
buy dollars while selling the 
yuan. That would put some 
pressure on the currency to 
decline, traders and analysts 
said. The step will “fend off 
macro-financial risks,” said 
Please see YUAN page A8 


♦ China buyers challenged 
abroad Bl 


Fear No Weevil: A Southern Town 

Isn’t Bugged hy Its Monument 

* * * 

Enterprise, Ala., pays homage to an 
agricultural pest; soap, radio, mugs 


By Beth DeCarbo 


ENTERPRISE, Ala.-Tower- 
ing 13 feet over Main Street, a 
robed goddess holds aloft a 
menacing six-legged creature, 
a true monument 
to weevil. 

With other 
landmarks in the 
Deep South un- 
der fire, the Boll 
Weevil Monu- 
ment stands 
alone. “There's 
no other place 
that has a monu- 
ment to a bug,” says local mer- 
chant Jessica Goodson. 

For almost a century, the 
city has embraced the boll 
weevil, once a hated villain 
that laid waste to cotton 
crops. At All About Art, co- 


owned by Ms. Goodson and 
her mother, a clay tray featur- 
ing a boll weevil is a best 
seller. 

Nearby, Shopaholic offers 
boll weevil tea towels, boll 
weevil wine 
glasses and boll 
weevil coffee 
mugs, mostly 
purchased by 
tourists who 
come to see the 
monument. "Last 
year, 63% of my 
sales came from 
out of town,” 
says Debbie Gaydos, the 
storeds owner. 

The boll weevil first ap- 
peared in the U.S. in 1892, ac- 
cording to a history by the Al- 
abama Agriculture Experiment 
Please see WEEVIL page A10 



A Costco Brand Shakes Up Rivals 


By Sarah Nassauer 


ISSAQUAH, Wash.— Costco 
Wholesale Corp/s chocolate- 
dipped, slightly salty Kirkland 
Signature Nut Bars became a 
hit at its stores earlier this 
year. 

Unfortunately for Kind LLC, 
that meant its own best-selling, 
chocolate-dipped, slightly salty 


Kind Bars now faced cheaper 
competition on Costco's 
shelves. 

Kirkland Signature, Costco's 
store brand, is increasingly 
challenging manufacturers 
hoping to earn or retain a cov- 
eted spot at the warehouse re- 
tailer. Since 1995, Costco has 
used its Kirkland products to 
attract shoppers, building a 


reputation for quality and low 
prices on milk, toilet paper, 
men's shirts and golf balls 
bearing the unassuming red 
logo. Around a quarter of 
Costco's $118.7 billion in annual 
sales come from Kirkland Sig- 
nature products, and the per- 
centage is growing, say com- 
pany executives. 

Please see BRAND page A9 
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THE OUTLOOK | lan Talley 

Economic Sanctions' Limited Reach 



China's Liu Jieyi spoke to the U.S/s Nikki Haley about North Korea last week at the United Nations. 


The Trump 
administra- 
tion is turning 
to economic 
warfare— an 
intensified 
sanctions program— to deal 
with an increasingly belliger- 
ent North Korean regime. 

But economic tools have a 
mixed record of success ad- 
dressing geopolitical prob- 
lems. 

Sanctions helped end 
apartheid in South Africa. 
They pushed Iran to an 
agreement to curtail its nu- 
clear program, though many 
critics say the deal is insuffi- 
cient. Yet in over 50 years 
they haveiFt budged the Cas- 
tro family from its hold on 
power in Cuba and failed to 
turn Russia back from its 
Ukraine incursions. 

Much depends on how 
forcefully Washington ap- 
plies its economic weapons 
and how much cooperation it 
gets from other nations. 

Alarmed by Pyongyang's 
latest nuclear test and prep- 
arations for another inter- 
continental ballistic missile 
launch, the Trump adminis- 
tration is crafting harsher 
economic penalties against 
North Korea and its facilita- 
tors. Washington hopes 
tougher measures would 
avert a potentially cata- 
strophic military conflict and 
föreställ the evolution of 
Pyongyang's nuclear-weap- 
ons technology. 

U.S. officials are pushing 
the United Nations Security 
Council to ban North Korea 
textile exports, embargo oil 
sales to the country and pro- 
hibit it from renting out its 
workers abroad. Treasury 


Secretary Steven Mnuchin is 
readying new sanctions 
likely targeting the largest 
importers of North Korean 
goods and some of the banks 
facilitating that trade. 

P ast U.S. sanctions ef- 
forts have a spotty re- 
cord. 

Among the successes: U.S. 
lawmakers championed sanc- 
tions in 1986 against South 
Africa's apartheid regime 
that eventually led to a 
global trade embargo. By 
1991, the government re- 
pealed its apartheid laws. 

A U.S. sanctions regime 
against Myanmaris antidem- 
ocratic government was a 
key factor in precipitating a 
collapse in that country's 


economic growth. By 2012, 
as democracy slowly re- 
turned, the U.S. began easing 
those measures. 

The Bush administration 
in 2007 was able to force 
North Korea to shut down a 
nuclear facility by cutting off 
a small Macao-based bank 
from the U.S. financial sys- 
tem. But the regime soon se- 
cretly restarted its nuclear- 
weapons program. China has 
since stepped in to become 
its biggest trade partner, and 
Pyongyang has improved its 
sanction-evasion techniques. 

“Targeted sanctions— un- 
intentionally and counterin- 
tuitively— helped to create 
more efficient markets in 
China for North Korea Incor- 
porated," said John Park, di- 


rector of the Korea Working 
Group at the Harvard Ken- 
nedy School. 

The Trump administration 
is hoping to replicate with 
North Korea the sanctions 
approach that forced Iran to 
negotiate a nuclear deal un- 
der the Obama administra- 
tion. In that case, the U.S. 
secured European allies' sup- 
port to stem oil revenue to 
the Persian economy. 

But foreign government 
compliance with U.N. sanc- 
tions against North Korea is 
poor. China, in particular, is 
proving a reluctant partner. 

U.S. sanction experts say a 
severe escalation in economic 
pressure that threatens Kim 
Jong Un's hold on power is 
needed to change his calculus. 


"It would mean placing a 
stranglehold on the North 
Korean economy that makes 
it impossible for the leader 
to pay his military and secu- 
rity forces, to fuel his planes 
and trucks, or to provide 
bribes to his family and cro- 
nies," said Adam Szubin, the 
former head of Treasury's 
sanctions Office. 

Asia analysts say China 
often fails to crack down on 
firms and individuals that 
help finance the Kim regime. 

"One way the Trump ad- 
ministration can get the Chi- 
nese into the game here in a 
more effective fashion is by 
looking at more sanctions on 
Chinese entities, especially 
certain smaller banks and 
trading companies, that are 
critical to the North Korean 
economy," said David Cohen, 
a former top Central Intelli- 
gence Agency and Treasury 
official. 

S tudies by C 4 ADS, a 
nonprofit that tracks 
global security threats, 
show Pyongyang's evasion 
networks are financed by a 
centralized and limited sys- 
tem. Capitalizing on that 
premise, U.S. lawmakers are 
backing legislation that 
would target the 10 largest 
Chinese importers of North 
Korean goods. 

The Treasury is also set- 
ting its sights on Chinese 
banks. But applying hefty 
fines would likely require the 
administration to develop a 
more coordinated strategy 
through the Justice Depart- 
ment, some analysts say. 


♦ Malaysia's leader to visit 
White House A9 


ECONOMIC 

CALENDAR 


TUESDAY: Analysts polled by 
The Wall Street Journal expect 
U.K. consumer-price inflation to 
come in at 2.8% in August, 
slightly below May's peak of 
2.9% but well above the Bank of 
England's 2% target. 

WEDNESDAY: The release of 
the first hard data on eurozone 
economic output in the third 
quarter will come in the form of 
European industrial production 
figures, which are expected to 
show modest increases. 

THURSDAY: The Labor De- 
partment releases U.S. con- 
sumer-price index figures for 
August. In July, inflation re- 
mained subdued, rising 0.1% 
from a month earlier. Inflation 
has stayed stubbornly weak in 
recent months, even as unem- 
ployment has been historically 
low. Economists surveyed by the 
Journal expect to see some 
pickup for August, estimating 
CPI grew 0.4%, while core prices 
rose 0.2%. 

FRIDAY: Economists will get 
the latest pulse on American 
consumer spending when the 
Commerce Department releases 
August U.S. retail sales. Sales 
at retailers and restaurants rose 
0.6% in July from a month ear- 
lier, the biggest increase since 
December. Economists surveyed 
by the Journal see a slowdown 
for August, with retail sales esti- 
mated to have risen 0.1%. 

The European Central Bank 
has made it dear the pace at 
which eurozone wages are rising 
will have to pick up significantly 
if it is to meet its inflation tar- 
get. EU pay figures for the sec- 
ond quarter from Eurostat are 
expected to show an accelera- 
tion, but not one strong enough 
to assure the ECB of success. EU 
trade figures for July, released 
at the same time, will be scruti- 
nized for any sign that the euro's 
recent strength is hitting exports. 
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California Spars Over Housing Fix 



Sen. John McCain, shown in July, is undergoing treatment for cancer. 

McCain: Grateful 
For Time He Has 


By Ian Lovett 


LOS ANGELES— Lawmakers 
in California are battling over 
a series of bilis designed to 
ease the state's worsening 
housing shortage, which is 
driving up prices and pushing 
low- and middle-income resi- 
dents out of cities from Oak- 
land to Los Angeles. 

Democrats, who control all 
branches of government in 
California, are hoping to bring 
the package of bilis to a vote 
this week, the final week of 
this yearis session. The legisla- 
tion would ease regulation and 
allow for a $4 billion bond is- 
sue to pay for low-income 
housing development and 
home loans for veterans. 

The sticking point, accord- 


U.S.WATCH 


TEXAS 

Arrest Made in Case 
Of Missing Woman 

The body of a Texas woman 
has been found more than two 
weeks after she disappeared 
ahead of Hurricane Harvey's land- 
fall. Authorities Saturday charged 
her ex-husband with murder. 

Chambers County Sheriff 
Brian Hawthorne said 37-year- 
old Crystal McDowell vanished 
Aug. 25, the day Harvey made 
landfall, after telling her boy- 
friend she was headed to her 
ex-husband's house to pick up 
her children. She was reported 
missing the following day. 

Floodwaters hampered the 
search, but authorities traced 
her cellphone to a Baytown 
marsh, where her body was 
found Saturday. 

—Associated Press 

WISCONSIN 

Jury Set to Weigh 
Teen's Mental Health 

A Wisconsin jury this week 
will begin weighing whether a 
girl accused in the stabbing of a 
classmate to please the fictional 
horror character Slender Man 
was mentally ill at the time. 

Prosecutors say Anissa Weier 
and a friend lured Payton Leutner 
into a Waukesha park and 
stabbed her 19 times in 2014. All 
three girls were 12 at the time. 
Ms. Weier pleaded guilty to at- 
tempted second-degree homicide 
but says she isn't responsible due 
to a mental disease or defect. 

—Associated Press 


ing to multiple officials in Sac- 
ramento, is another part of the 
package that would add a $75 
fee onto some real-estate 
transactions to create a per- 
manent source of funding for 
low-income housing. Republi- 
cans have said the fee amounts 
to a tax increase that would do 
little to ease the housing 
shortage. Some Democrats 
have also balked. 

While Democrats hold two- 
thirds majorities in both 
houses of the legislature, they 
haveiFt yet locked up enough 
votes to pass the housing 
package. Lawmakers in the 
party are spending the final 
days of the session trying to 
convince holdouts to support 
the bill establishing the $75 
fee, put forth by Toni Atkins, a 


State senator from San Diego. 

"Homelessness is an epi- 
demic, and too many people 
who have homes are spending 
far too much of their income 
on rent or the mortgage," 
Ms. Atkins said. "The legisla- 
ture has a duty to act right 
now." 

Some Republicans have sup- 
ported the bill to ease regula- 
tion and the bond measure, 
which would first have to be 
approved by voters in a refer- 
endum. But Republicans have 
lined up against the fee, which 
they said would do little to fix 
the lack of housing. 

"Housing is one of the top 
three things that people are 
concerned about," said Rocky 
Chåvez, a GOP assemblyman 
representing San Diego County 


who opposes all three of the 
housing measures. 

The $75 fee requires two- 
thirds approval, and if law- 
makers dorFt approve it this 
year, it would face more diffi- 
cult prospects next year, when 
members are up for re-elec- 
tion. Mr. Chåvez said he hoped 
the legislature would try for a 
more bipartisan solution. 

Scott Wiener, a Democratic 
State senator from San Fran- 
cisco who wrote one of the 
bilis in the housing package, 
acknowledged that the bilis 
wouldrFt solve the state's 
housing problems. But the leg- 
islature, he said, had to act. 

"This package is a healthy 
down-payment, as part of a 
long-term solution," Mr. Wie- 
ner said. 


By Becky Bowers 


Sen. John McCain (R., 
Ariz.), who returned to the 
Senate last week after treat- 
ment for an aggressive form of 
brain cancer, said Sunday his 
prognosis is good but "the 
challenges are very signifi- 
cant." 

"This is a very vicious form 
of cancer that Fm facing. All 
the results so far are excellent. 
Everything is fine," he told 
Jake Tapper on CNN. 

The senator had surgery to 
remove a blood clot above his 
left eye in July following a 
physical at the Mayo Clinic 
Hospital in Phoenix. Subse- 
quent tests revealed it was as- 
sociated with a type of brain 
cancer known as a glioblas- 
toma. He has since had chemo- 
therapy and radiation and is 
scheduled to have an MRI on 
Monday. 

"So far, all indications are 
very good," he said. "But, 
again, Fm not trying to paint 
this as a rosy picture. This is a 
very virulent form of cancer. It 
has to be fought against." 

Mr. McCain thanked the 
Mayo Clinic and National In- 


CORRECTIONS Ö 
AMPLIFICATIONS 

The name of the Caribbean 
island of Barbuda was mis- 
spelled as Barbudo in some 
editions Saturday in a Page 
One artide about the storm 
surge risk posed by Hurricane 
Irma. 

Readers can alert The Wall Street 
Journal to any errors in news artides 
by emailing wsjcontact@wsj.com or 
by calling 888-410-2667. 


stitutes of Health, saying he 
was receiving "the best treat- 
ment that anybody could get." 

"And Fm very happy. Fm 
very happy with my life. Fm 
very happy with what I 
have been able to do," he said. 
"And there's two ways of 
looking at these things and 
one of them is to celebrate. I 
am able to celebrate a won- 
derful life and I will be grate- 
ful for additional time that I 
have. 

"Every life has to end 
one way or another.... So 
you've got to have joy." 
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In Reno, Balloons Light Up the Night 



UP, UP AND AWAY: Balloons launched during the predawn hours Sunday in Reno, Nev., during the 
Great Reno Balloon Race, which bilis itself as the world's largest free hot-air ballooning event. 


J. SCOTT APPLEWHITE/ASSOCIATED PRESS 
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High Schools 
Become More 
International 



Kyle Tang, 17, a Chinese student at the International Leadership of Texas charter school near Dallas, in his dorm room last month. 


By Tawnell D. Hobbs 


International students have 
been changing the economics 
and culture of U.S. college 
campuses. Now they are mak- 
ing inroads at American high 
schools. 

The number of international 
students at U.S. high schools 
more than doubled from 2004 
to 2016, to reach 81,981 stu- 
dents, according to a recent 
federally funded study by the 
Institute of International Edu- 
cation, a nonprofit focused on 
education across borders. 

Most of these students ulti- 
mately seek to enroll in U.S. 
universities, with their high- 
school diplomas acting as a 
bridge to college, the study 
found. 

Newcomb Central School 
District, an 85-student public- 
school system in rural upstate 
New York, has 11 international 
students this year, from Rus- 
sia, Spain and Vietnam, said 
Clark “Skip” Hults, the super- 
intendent. 

“We have a very homoge- 
neous community, and our kids 
were unprepared to go out into 
this globalized world of col- 
lege, w Mr. Hults said. “We felt 
that having the world join us 
in our classroom would also 
make for better studies.” 

In 2016, about 4% of the in- 
ternational students attended 


U.S. public high schools on F-l 
visas, according to the Insti- 
tute of International Educa- 
tion. Unlike for private 
schools, those visas extend a 
maximum of 12 months for 
public schools, and federal law 
requires that international stu- 
dents attending U.S. public 
high schools under such visas 
pay full tuition, normally rang- 
ing between $3,000 and 
$10,000, according to the State 
Department. Private schools 
set their own rates. 

“There's a financial contri- 
bution when they're paying 
into public schools,” said Ra- 
jika Bhandari, head of re- 
search, policy and practice at 
the institute. “For most of 
these students, the goal is to 
graduate with a high- school 
diploma. They're really looking 
at seeing themselves as being 
more competitive to get into a 
U.S. university.” 

In turn, international stu- 
dents increasingly fill enroll- 
ment slots at U.S. colleges, 
which has made getting into 
some schools harder for Amer- 
ican kids and boosted schools' 
revenue, because international 
students typically don't get a 
discount on tuition. 

Besides the more widely 
used, longer-term F-l visas, 
other students use the J-l visa, 
mainly for shorter-term cul- 
tural-exchange programs. 


Students from China make 
up about 42% of international 
students studying in U.S. high 
schools, the study says. Other 
top-sending countries of di- 
ploma-seeking students in- 
clude South Korea, Vietnam, 
Mexico, Japan and Canada. 

Visa applications are being 
accepted for students in six 
Muslim-maj ority countries af- 
fected by the Trump adminis- 
tration^ partially implemented 
travel ban, according to the 
State Department. The ban tar- 
gets Iran, Libya, Somalia, Su- 
dan, Syria and Yemen. In 2016, 
87 visas were provided to 
high-school students from 
those countries. 

All 50 States and Washing- 


ton, D.C., have international 
students in high schools. The 
number of U.S. high schools 
enrolling international stu- 
dents totaled 2,800 in 2016, up 
from 2,300 in 2013, according 
to the study. 

The trend comes even as 
some American families have 
found the U.S. education sys- 
tem lacking, and point to aca- 
demic progress in Asian coun- 
tries. China, for instance, has 
outperformed the U.S. in inter- 
national exams in Science and 
math. 

In Michigan, Oxford Com- 
munity Schools has educated 
hundreds of international stu- 
dents over the years, mostly 
from China, officials there 


said. Chunchun Tang, Oxford's 
director of international pro- 
grams, said the American and 
international students learn 
each otheris culture, preparing 
them for the modern work- 
place. 

Ms. Tang said the interna- 
tional students also provide an 
alternative revenue stream but 
that the students' education is 
the priority. The Oxford dis- 
trict also employs a team dedi- 
cated to international stu- 
dents, a rare move in public- 
school districts, especially 
small ones like Oxford, which 
has about 6,000 students. 

“That just speaks to our 
school districfs dedication,” 
Ms. Tang said. 


Studying Up 

International students enrolled 
in U.S. high schools 

90 thousand 



2013 14 15 16 
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Congress Will Test Trump ’s Bipartisanship 



President Donald Trump and first lady Melania Trump returned to the White House on Sunday. 


By Eli Stokols 


As Congress returns to 
work this week, absent some 
members whose States were 
hit by Hurricane Irma, a lead- 
ing question is whether last 
week's burst of bipartisanship 
will prove to be durable. 

President Donald Trump, 
who made a deal with Demo- 
crats on disaster relief and the 
debt limit, returned Sunday to 
the White House after moni- 
toring Hurricane Irma from 
Camp David. He told reporters 
he planned to head to Florida 
“very soon” to assess the 
storm's damage. 

House lawmakers can- 
celed Monday votes to accom- 
modate colleagues affected by 
the storm. 

When Congress picks up its 
agenda again, Senate Armed 
Services Committee Chairman 
John McCain (R., Ariz.), who is 
managing the National De- 
fense Authorization Act, aims 
to approve $640 billion in mil- 
itary spending. That would 
break the $549 billion spend- 
ing cap for fiscal 2018 im- 
posed by a 2011 law, and be in 
addition to $60 billion in au- 
thorized spending that doesn't 
count toward the caps. 

Republicans hold 52 seats 
in the Senate, and 60 votes are 
needed to advance the bill. Mr. 
Trump campaigned on a more 
robust military budget but has 
largely stayed on the sidelines 
of the congressional battle. 

The stage could be set for 
fights over the response to 
North Korea's nuclear pro- 


Spending 

By Cezary Podkul 


WASHINGTON-House Re- 
publicans are backing several 
provisions that could reshape 
campaign-finance rules ahead 
of next year's midterm elec- 
tions. 

The measures are included 
in a GOP package of spending 
bilis being debated in the 
House. While the House pack- 
age is unlikely to advance in 
the Senate, its provisions 
could become bargaining chips 
in the negotiations leading up 
to the next government-fund- 
ing deadline, now Dec. 8. 

Under one deregulatory 
measure in the spending pack- 
age, churches may be able to 
contribute to candidates with- 
out fear of losing their tax-ex- 
empt status, furthering Presi- 
dent Donald Trump's promise 
to “get rid of and totally de- 
stroy” a law that forbids such 
activity. 

Corporations also would be 


gram, the military strategy in 
Afghanistan and a possible 
new round of military-base 
closures. All those issues could 
be covered in amendments to 
the defense bill. 

In an interview Sunday on 
CNN, Mr. McCain blasted the 
presidenfs debt-limit deal last 
week with Democrats, which 
he said was “devastating to 
national defense” in that it 
freezes last year's funding lev- 
els in place. 

One of the several hundred 
amendments to defense-autho- 
rization bill that could reach 
the Senate floor this week, ac- 


able to ask their employees to 
donate to unlimited numbers 
of trade associations' political- 
action groups instead of limit- 
ing employee solicitations to 
one group per year. 

Other measures included in 
the bill would continue to pre- 
vent the Internal Revenue Ser- 
vice and the Securities and Ex- 
change Commission from 
implementing rules that would 
affect political activities of 
501(0(4) nonprofits and pub- 
licly traded corporations, re- 
spectively. 

And the government would 
still be prohibited from requir- 
ing federal contractors to dis- 
close their political contribu- 
tions and campaign 
expenditures. 

The multiple provisions— 
called riders— are prompting 
pushback from campaign-fi- 
nance watchdogs, who gener- 
ally favor tighter restrictions 
on money in politics. The pro- 
visions have been sought by 


cording to a GOP Senate aide, 
is a measure from Sen. Tom 
Cotton (R., Ark.) to remove 
the automatic spending curbs, 
known as the sequester, that 
took effect in 2013 and affect 
both military and nonmilitary 
spending. 

On the House side, lawmak- 
ers aim to finish work on an 
appropriations bill that will be 
the basis for negotiations for 
funding the government be- 
yond Dec. 8, when the three- 
month agreement that Mr. 
Trump reached with Demo- 
crats expires. 

That bill could be a vehicle 


religious or business groups, 
who have argued they are oth- 
erwise hamstrung from fully 
participating in the political 
process. 

It is unclear which House 
members inserted the lan- 
guage into the bill. House 


House Democrats 
tried to strike many 
of the provisions but 
didn’t succeed. 

^ ■ 

Democrats tried to strike many 
of the provisions but didn't 
succeed. The House is ex- 
pected to debate and possibly 
vote on a package of spending 
bilis that includes the riders as 
early as this week. 

“It's as many riders as has 
been done in this area. Proba- 
bly the most,” said Fred 


to advance legislation to pro- 
tect “Dreamers,” the younger 
undocumented immigrants 
brought to the U.S. illegally by 
their parents. 

The president was pleased 
with the media coverage of his 
reach across the aisle, admin- 
istration officials said, when 
he negotiated a relief package 
for Hurricane Harvey and Hur- 
ricane Irma that was tied to a 
three-month increase to the 
federal debt ceiling. 

The presidenfs decision to 
accept the proposal brought to 
him by Senate Minority Leader 
Chuck Schumer (D, N.Y.) and 


Wertheimer, president of the 
group Democracy 21 and an ar- 
chitect of the 2002 McCain- 
Feingold campaign-finance 
overhaul bill. His concern, he 
said, is that the riders would 
enable “secret money” to “flow 
into elections.” 

On Thursday, Democracy 21 
and about 20 other organiza- 
tions sent a letter to House 
members asking them to op- 
pose the riders. 

The religious rider would 
allow churches to skirt the so- 
called Johnson Amendment. 
Named after its primary spon- 
sor when he was senator, the 
late Lyndon Johnson, the 1954 
rule prohibits 501(C)(3) non- 
profit organizations— such as 
churches— from endorsing or 
opposing political candidates. 
While the IRS has rarely en- 
forced the ban, the rider could 
give violators a free pass. 

The Family Research Coun- 
cil, a conservative Christian 
group, is lobbying to repeal 


House Minority Leader Nancy 
Pelosi (D., Calif.) grew largely 
out of frustration with GOP 
leaders, who have yet to sig- 
nificantly advance his priori- 
ties and lawmakers who, in 
some cases, had criticized him 
harshly, White House officials 
said. 

But Mr. Trump is under no 
illusion they are his allies and 
he recognizes they would un- 
dercut him given the chance, 
White House aides said. 

Democrats are looking to 
g use the new rapport to press 
their leverage on big-ticket 
t items that require 60 Senate 
| votes. “If ifs depending on 
< Democratic votes, it increases 
S our leverage,” Mrs. Pelosi said 
| last week. “It gives us a possi- 
H bility for passing the Dream 
i Act on that bill.” 

§ The fates of some 690,000 
g undocumented immigrants are 
o now up in the air following the 
administration's decision last 
week to rescind President Ba- 
rack Obama's Deferred Action 
for Childhood Arrivals pro- 
gram, which has spared them 
from the threat of deporta- 
tion, in six months. 

Congress also faces reau- 
thorizing a children's health- 
insurance program. 

Some lawmakers are also 
pressing to take steps to shore 
up the Affordable Care Acfs 
insurance market for individu- 
als, though such a move could 
face resistance from conserva- 
tives and Mr. Trump. 

—Siobhan Hughes, Kristina 
Peterson and Peter Nicholas 

contributed to this article. 


the Johnson Amendment and 
has worked with House Maj or- 
ity Whip Steve Scalise (R., La.) 
to introduce a bill that would 
do so, according to its website. 

A spokesman for Mr. Sca- 
lise, who was shot at a con- 
gressional baseball practice in 
June and has been in rehabili- 
tation ever since, said his bill 
would prevent “unelected IRS 
bureaucrats from stifling the 
free speech of religious leaders 
and others under the auspices 
of the Johnson Amendment.” 

The rider on the rule over 
disclosure of political spending 
by corporations wouldn't allow 
the SEC to “study, develop, 
propose, finalize, issue, or im- 
plement' ' the rule-making dur- 
ing the governmenfs next fis- 
cal year. 

Business groups including 
the U.S. Chamber of Commerce 
have opposed greater disclo- 
sure of political activity. 

—Kristina Peterson 
contributed to this article. 


Clinton, on 
Book Tour, 
Revisits 
2016 Loss 

By Eli Stokols 


Hillary Clinton on Sunday 
described the lingering pain of 
being “gobsmacked” after los- 
ing the presidency 10 months 
ago to Donald Trump and said 
she wouldn't be a candidate 
for office ever again. 

“I think I am good, but that 
doesn't mean that I am com- 
placent or resolved about 
what happened,” the 2016 
Democratic presidential nomi- 
nee said in an interview Sun- 
day morning with CBS News's 
Jane Pauley. “It is still very 
painful. It hurts a lot.” 

Mrs. Clinton's Sunday inter- 
view marks the beginning of a 
monthslong media tour 
around her memoir of the 
campaign, “What Happened,” 
set to be released by Simon & 
Schuster on Tuesday. 

On Sunday, Clinton ascribed 
her defeat to “a perfect storm” 
of white voters' “grievances,” 
broader misogyny among the 
electorate, self-inflicted 
wounds including her use of a 
private email server and the 
decision by former Federal Bu- 
reau of Investigation Director 
James Comey to publicly an- 
nounce his reviving of the in- 
vestigation into her emails 11 
days before the election. 

“It raised the specter that, 
somehow, the investigation 
was being reopened,” Mrs. 
Clinton said, noting that Mr. 
Comey, whom Mr. Trump fired 
earlier this year, didn't speak 
publicly about the investiga- 
tion into Russia's alleged elec- 
tion meddling on her oppo- 
nent's behalf. 

The White House didn't im- 
mediately respond to a re- 
quest for comment. In May, 
Mr. Trump wrote on Twitter, 
after Mrs. Clinton spoke about 
her loss at an event in Califor- 
nia: “Crooked Hillary Clinton 
now blames everybody but 
herself, refuses to say she was 
a terrible candidate.” 

Despite the Comey an- 
nouncement, Mrs. Clinton said 
she had no thought she might 
lose. 

The former first lady, sena- 
tor and secretary of State told 
Ms. Pauley about calling Pres- 
ident Barack Obama after 
making her Election Night 
concession call to Mr. Tramp— 
“I felt like I had let everybody 
down,” she said— and attend- 
ing Mr. Trump's inauguration 
months later, which she de- 
scribed as “an out-of-body ex- 
perience.” 


Bill Includes Campaign-Finance Riders 
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HURRICANE HAVOC 



A flooded Street in downtown Miami as Hurricane Irma arrived Sunday. President Donald Trump approved a major disaster dedaration for Florida on Sunday afternoon. 


Storm’s 

Shift 
To West 
Set Off 
Scramble 


Triple Threat 

lrma's pass over Florida is expected to generate storm surges along 
the state's west coast and dump more than 10 inches of rain in some 
parts, causing significant flooding. Additionally, the potential for 
hurricane-force* winds remained as of Sunday evening. 



IRMA 

Continued from Page One 
of the mandatory evacuation 
zone and about 15 miles from 
the Gulf of Mexico, was terri- 
fied of Irma's power. 

“Everything is moving. Ev- 
erything is breaking....The 
sounds are horrible,” said Ms. 
Mattia, who worried her hair 
salon in downtown Naples 
would be destroyed by the 
storm surge. 

It was the second Category 
4 hurricane of the season to hit 
the U.S., after Hurricane Har- 
vey hit the Texas coast last 
month, flooding Houston and 
causing at least 50 deaths. Lix- 
ion Avila, senior specialist with 
the National Hurricane Center, 
said it is extremely rare to 
have two Category 4 storms hit 
in one season. 

Days before, Irma barreled 
into the Caribbean, killing at 
least 22 people and battering 
islands with winds in excess of 
150 miles an hour. 

Florida officials had been 
preparing for the worst hurri- 
cane damage since Andrew 
killed 61 in the U.S. in 1992 and 
caused nearly $48 billion in 
economic damage in 2017 dol- 
lars, according to the National 
Oceanic and Atmospheric Ad- 
ministration— the costliest 
storm in U.S. history until Hur- 
ricane Katrina in 2005. 

In Miami, at least two con- 
struction cranes collapsed, and 
the roof peeled off a two-story 
building. Storm surges flooded 
streets in the cityas downtown. 
Tornadoes were also reported 
near Fort Lauderdale. 

Multiple cities, including 
Miami and Tampa, put over- 
night curfews into effect. 

The Florida Keys, in Monroe 
County, were hit with up to 12 
inches of rain, and a 10-foot 
storm surge, according to the 
National Weather Service. The 


county's only highway— U.S. 
Route 1— was flooded. Commu- 
nication to the area was spotty, 
and friends and family mem- 
bers posted frantic messages 
on Facebook, saying they 
hadn't been able to reach their 
loved ones since midmorning. 
“Monroe needs a lot of sup- 
port,” Florida Gov. Rick Scott 
said. 

By late Sunday evening, 
close to five million electricity 


customers in Florida had lost 
power, according to the statens 
Utilities. 

President Donald Trump ap- 
proved a major disaster decla- 
ration for Florida, a State of 
20.6 million people, on Sunday 
afternoon. He said the federal 
response to the storm, which 
he described as “some big 
monster,” was going well and 
said he planned to head to 
Florida to assess the hurri- 


cane's damage “very soon.” 

Around the State, more than 
6.5 million people were or- 
dered to evacuate and the State 
reported 77,000 people were 
seeking refuge in 450 shelters. 
In the days leading up to 
Irma's arrival, evacuees 
streamed out of Florida creat- 
ing traffic jams along the high- 
ways and a dearth of accom- 
modations up through Georgia. 

State officials said the 
stornTs protracted path could 
complicate rescue efforts. 
Many of the emergency sup- 
plies are kept in the north, as 
far away as Alabama, and may 
not be available to those in 
need for days. 

The call to evacuate came 
later for communities in the 
state's west than it had along 
the eastern shore where Irma 
was first forecast to land. 
Many decided to see out the 
storm at home, though officials 
on Florida's Gulf Coast said 
they didn't know when they 
would be able to assess the 
damage and help those in 
need. 

Allison Wallrapp, 29, said 
her family would have evacu- 
ated from Tampa had they 
known the storm would take a 
westward turn toward the Gulf 
Coast. On Friday, she briefly 
considered driving north, but 
after hearing stories about gas 
shortages, overbooked hotels 
and clogged traffic, she de- 
cided to stay put. Her family 
moved sentimental belongings 
into the interiör rooms of their 
home, which is located near 
the coastline, and were hun- 
kering down in a condo owned 
by her fiancé's parents. 

The Tampa native said she 
has witnessed many hurricane 
warnings over the years, but 
her hometown was always 
spared. “Fve never been this 
worried,” she said. 

When mandatory evacua- 
tions were ordered Saturday 
morning, Lory Taraborelli-El- 


liott, from Bonita Springs, Fla., 
sprang into action to find shel- 
ter for her 74-year-old father 
who has bladder cancer. 

Ms. Taraborelli-Elliott along 
with her husband and parents 
fled their home located about 6 
miles from the Gulf of Mexico 
three hours after the evacua- 
tion call came in and went to 
Germain Arena, a designated 
shelter in Estero, Fla. The place 
was teeming with evacuees and 
people fainted in the heat as 
they waited to get in, she said. 

“Because my father is oxy- 
gen dependent and has bladder 
cancer that he's battling, that 
wasn't an option for him to sit 
outside for hours,” Ms. Tara- 
borelli-Elliott, 51, said. 

Instead, they went to a 
friend's house in Naples, but 
the power went out Sunday af- 
ternoon, leaving her father 
with only a few hours of oxy- 
gen. “Eventually Fil have to 
call 911 and do the best we 
can," she said. 

Budge Huskey, who waited 
out Irma's wrath at a friend's 
townhouse in Naples, worried 
more about what would come 
after: a huge storm surge that 
could demolish properties 
along a deep stretch of the 
coast— including the home he 
and his wife moved into only a 
week ago on Barefoot Beach. 

The wind howled as gusts 
whipped through. As he spoke, 
his cellphone emitted an emer- 
gency alert that the center of 
the storm was approaching. 

“We're in the thick of it 
right now,” Mr. Huskey said. 

He said the couple initially 
intended to remain in the 
house. But when forecasters 
predicted a storm surge of 10 
to 15 feet, they decided to bail. 
“The storm surge could go lit- 
erally miles,” he said. “We re- 
ally don't know what we're go- 
ing to be going home to.” 

—Khadeeja Safdar 
and Valerie Bauerlein 
contributed to this article. 



A home with roof damage after Hurricane Irma hit South Florida. Right, effects of the storm in Pompano Beach. Irma made landfall in the Florida Keys Sunday morning. 


Families Fear for Elderly Relatives in Path of Tempest 


By Melanie Evans 
And Jeanne Whalen 


Meg Lowman, a conserva- 
tion biologist in San Francisco, 
anxiously awaited word Sun- 
day from her 88-year-old 
mother, who was riding out 
Hurricane Irma in a shelter in 
her retirement community in 
Fort Myers, Fla. 

Her mother, Alice Lowman, 
recently switched to a smart - 
phone from a flip phone, and 
wasn't answering calls. Meg 
Lowman also tried to text her 
mother, but “I don't think she 
knows how to reply,” she said. 

Millions of other Americans 


with elderly relatives in Flor- 
ida can reläte. One in five 
Florida residents is age 65 or 
older, according to July 2016 
Census Bureau estimates, com- 
pared with about 15% nation- 
ally. The nine Southern coun- 
ties of Florida include 1.3 
million residents over 65, of 
whom 320,000 live alone, ac- 
cording to Census estimates. 

Thirty Florida hospitals and 
nearly 400 nursing homes, as- 
sisted-living and other health- 
care facilities had announced 
evacuations as of early Sunday 
evening, according to the 
state's Emergency Operations 
Center. The frail elderly in 


Florida's nursing homes are of 
particular concern as Florida 
ordered 6.3 million residents 
to leave their homes. 

The Florida Health Care As- 
sociation, a trade group, said 
nursing-home associations in 
Alabama, Georgia, Louisiana 
and Mississippi agreed to 
house some Florida evacuees. 

But nursing-home adminis- 
tratörs must consider the po- 
tential risks of transferring 
frail residents, said Kristen 
Knapp, a spokeswoman for the 
Florida association. 

“These are medically com- 
plex” individuals who could be 
trapped in transit as communi- 


ties flee, she said. During Hur- 
ricane Rita in 2005, a bus evac- 
uating nursing-home residents 
south of Dallas caught fire 
while stuck in traffic, killing 
more than 20 people. 

Administratörs of Florida 
nursing homes that declined 
to evacuate spent days before 
Irma's arrival inspecting build- 
ings and stockpiling supplies. 

Past experience and de- 
tailed emergency plans pre- 
pared Florida nursing homes 
well, says Desiree Sebastian, 
administratör of Ponce Plaza 
Nursing & Rehabilitation Cen- 
ter in Miami. The facility, in a 
part of town Miami-Dade 


County designated as vulnera- 
ble to flooding, opted not to 
evacuate. The building has 
hurricane-impact Windows and 
shutters, and enough food, wa- 
ter and generator fuel “to sus- 
tain ourselves for over a 
week,” Ms. Sebastian said. 

Resident Elvira Rodriguez, 
who celebrated her 81st birth- 
day at Ponce Plaza on Friday, 
said she has lived through hur- 
ricanes— Andrew and Wilma— 
and doesn't worry about Irma. 
“Fm surrounded by friends,” 
she said. “Fm staying here.” 

—Daniela Hernandez 
and Paul Overberg 
contributed to this article. 


As forecasts for the path of 
Hurricane Irma shifted west in 
recent days, millions of people 
living along Florida's Gulf 
Coast who thought they would 
be spared the worst of the 
monster storm found them- 
selves scrambling to prepare 
or get out. 


By Cameron 
McWhirter, Arian 
Campo-Flores 
and Elizabeth 
Bernstein 


“My thought process was 
pretty different at the begin- 
ning of the week than is it 
now,” said Matthew McWat- 
ters, who lives in Fort Myers, 
Fla., now in the path of the 
storm. “We all thought it was 
going to the East Coast and in- 
stead it has decided to come 
over and get us.” 

Mr. Mc Watters, 32 years 
old, a zookeeper at the Naples 
Zoo, said he and his partner 
had been debating whether to 
ride out the storm, but when 
their county announced a 
mandatory evacuation order 
Saturday morning for their 
neighborhood, they decided to 
drive east with their two cats 
to Mr. McWatters's parents' 
house in West Palm Beach, Fla. 

“People weren't exactly 
planning on this,” he said. 

The storm had been moving 
through the Caribbean for 
days and forecasters had 
warned that its path was un- 
certain. Last week, forecasts 
were projecting that it would 
make landfall in southeast 
Florida. 

But as the storm headed to 
the Gulf Coast, residents from 
Marco Island to Tampa and St. 
Petersburg were forced to 
switch their plans and scram- 
ble to flee, or hunker down as 
best they could. Evacuation or- 
ders on the west came later 
than they had along Florida's 
East Coast. 

In the Florida Keys, Monroe 
County officials announced 


Southwestern Florida 
is the area most 
prone to storm surge 
in the State. 


mandatory evacuations on 
Tuesday and in Miami-Dade 
County, they began Wednesday 
for special needs residents. 

But Pinellas County, home 
of St. Petersburg and now di- 
rectly in the path of Hurricane 
Irma, still was expanding man- 
datory evacuation zones on 
Saturday, just a day before the 
storm was supposed to strike. 

The county, which sits on a 
peninsula between the Gulf of 
Mexico and Tampa Bay, could 
be hit by 5 to 8 feet of storm 
surge, county administratör 
Mark Woodard said Sunday. 
The county had 17 shelters 
open, but the shelter system 
was only about 40% full by 
late Sunday morning, he said. 

Collier County, on Florida's 
Southwest coast, ordered addi- 
tional evacuations Saturday as 
officials worked to find space 
in jammed shelters. Late Sat- 
urday, a synagogue and a 
church in Naples opened their 
doors as shelters, a county 
spokeswoman said. 

Bryan Norcross, a senior 
hurricane specialist with the 
Weather Channel, said Sunday 
that the southwestern part of 
the State was consistently in 
the hurricane forecast cone. 

“Everybody is going to say, 
'Well, they forecast it to go 
east and it went west/” Mr. 
Norcross said. “In actuality, 
they forecast it to come to 
Florida and it came to Flor- 
ida.” 

The issue is especially 
pressing because southwestern 
Florida is the area most prone 
to storm surge in the State. 
“So the consequences of them 
not evacuating are tremen- 
dously high,” he said. 

Asked about officials' re- 
sponse to Irma's western turn, 
Gov. Rick Scott said he thought 
officials had worked quickly to 
open shelters and “a lot got 
opened in the last two days.” 
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HURRICANE HAV0C 


Storm Leaves Caribbean Islands Battered 



Debris litters a Street after Hurricane Irma struck St. Martin. Hotels were damaged and there was widespread looting there. 


By Dudley Althaus 


Hurricane Irma left wide- 
spread human and economic 
havoc in a string of tourism 
dependent Caribbean islands 
as the storm pulsed into Flor- 
ida on Sunday. 

Irma departed the last of 
those islands, Cuba, Sunday 
morning after scraping along 
its northern coast. Buildings 
collapsed, trees and power 
lines fell and roofs flew away 
in the 130-mile-an-hour winds. 

Rain and seawater flooded 
towns and cities, including 
the colonial center of Ha- 
vana, the country's Capital 
and a tourist magnet. Com- 
munications were cut off, 
power was down and infra- 
structure was damaged in 
some parts of the island. 

No deaths have yet been re- 
ported in Cuba, as authorities 
evacuated thousands of resi- 
dents and tourists ahead of 
Irma's arrival. But the hurri- 
cane killed at least 22 others 
across the northern Caribbean 
in four days of torment. 

The stornTs damage comes 
just a few months before the 
beginning of the winter tour- 
ism season, which last year 
pumped $56 billion into the 
regional economy and pro- 
vided 725,000 jobs, according 
to the World Travel and Tour- 
ism Council, an international 
industry group. 

But Irma affected only a 
portion of the Caribbean. And 
while severe on some islands, 
the stornTs destruction was 
negligible in others, accord- 
ing to an early assessment by 
the Caribbean Tourism Or- 
ganization. 

Damage so far appears to 
have been heaviest on St. Mar- 
tin and nearby islands in the 
U.S. and British Virgin Islands. 
On Saturday, President Donald 
Trump increased federal fund- 


ing for debris removal and 
emergency protective mea- 
sures for the U.S. Virgin Is- 
lands. 

The stornTs impact still 
hasnT been fully assessed in 
Cuba. Puerto Rico and the Do- 
minican Republic seem to 
largely have been spared. 

"For the countries that are 
badly affected, it will take 
some time to get back on their 
feet,” Hugh Riley, an official 
with the Caribbean Tourism 
Organization, said Sunday. 


The affected islands caught 
a break Saturday when Hurri- 
cane Jose, a Category 4 storm 
that had been on track to fol- 
low Irma's path, turned to the 
north without making a Carib- 
bean landfall. 

Irma began its rampage far 
to the east of Cuba on 
Wednesday, tearing into the 
small two-island nation of An- 
tigua and Barbuda in the 
northern Leeward Islands. An- 
tigua, the larger of the two, 
was mostly spared. 


Barbuda, famed for its 
pink sand beaches and luxury 
resorts, suffered widespread 
damage and the death of a 
toddler. More than 90% of 
the islands buildings suf- 
fered extensive damage, offi- 
cials said. 

Philmore Mullin, director of 
the tiny country's emergency- 
response agency, said on Sat- 
urday that poor building prac- 
tices were the main cause for 
much of the damage. He said a 
primary lesson from the dev- 


astation is that the island 
needs "strict enforcement of 
the building codes.” 

The stornTs destruction 
was even worse on the islands 
to the west of Barbuda, where 
at least 11 people were killed 
on St. Martin, a small island 
jointly controlled by France 
and the Netherlands. 

Both St. Thomas and St. 
John, in the U.S. Virgin Is- 
lands, were badly hit by 
Irma. At least four people 
were killed on the islands 


and many hotels were badly 
damaged. 

After skirting north of 
both Puerto Rico and Hispan- 
iola, Irma closed in on Cuba, 
making landfall near barrier 
islands where all-inclusive 
hotels serve foreign tourists. 
Some 5,000 tourists were 
evacuated ahead of the 
storm, Cuban officials said. 

Waves as high as 27 feet 
flooded seaside communities 
across the northern coast, in- 
cluding in Havana. 


St. Martin Struggles to Contain Chaos in Irma’s Aftermath 



Two men on Sunday looked through the rubble of their 
restaurant on a beach in Orient Bay on St. Martin. 


By Matthew Dalton 


ST. MARTIN— Two days af- 
ter Hurricane Irma knocked 
out Communications across 
this sun-soaked island, rumors 
spread that inmates at a prison 
had escaped with firearms and 
were roaming the countryside. 

Unsure if the reports were 
true, authorities rushed to set 
up checkpoints and then estab- 
lished contact with the prison. 

The reports were alarming, 
said Annick Girardin, the 
French minister for the coun- 
try's overseas territories. “We 
were able to verify that it 
wasnT true.” 

The hurricane has left resi- 
dents of this island in the 
dark, cut off from almost all 
communication and gripped 
with fear over the disintegra- 
tion of law and order. Looting 
has been widespread, resi- 


dents say, while French police 
and soldiers have had little 
presence on the ground. 
Armed neighborhood groups 
have stepped in to fill the void. 

"The State has been very, 
very weak,” said Tristan Ke- 
laidites, an 18-year-old baker. 

French authorities on Sun- 
day said they were moving 
swiftly to restore order and 
services on this storm-bat- 
tered island, facing rising pub- 
lic discontent over the govern- 
menUs response to the 
hurricane's devastation. 

Residents here awoke to 
their fourth day without elec- 
tricity, running water or phone 
service— but spared additional 
damage after Hurricane Jose 
veered north on Saturday 
night. Now they are pondering 
whether to stay, given that 
much of the islands basic in- 
frastructure has been damaged. 


Garbage and debris re- 
mained piled up on the Street. 
Long lines formed at gas sta- 
tions. People piled into the 
few undamaged houses, seek- 
ing to get inside before near- 
complete darkness descended. 

Irma cut a swath of de- 
struction across St. Martin 
starting Wednesday night, 
damaging 95% of the islands 
structures, according to some 
estimates. Residents said they 
saw little presence of French 
police or soldiers on the 
streets to maintain order or 
provide essential supplies. 

"We don't know if we will 
have enough food or water,” 
said Evelyne Cornilliau, an in- 
teriör decorator who has lived 
on the island for 50 years. 

The authorities defended 
their response to the catastro- 
phe, citing the logistical chal- 
lenges of delivering aid to one 


of Francens far-flung island 
territories. 

Jim Goldman, founder of the 
Brother Jimmy 's restaurant 
chain, was in Manhattan when 
the hurricane hit St. Martin, 
where he has an apartment as 


well as a restaurant and lounge. 
After hearing about the extent 
of the damage from employees, 
he flew to Puerto Rico and ar- 
ranged, with a friend's help, to 
take a helicopter to St. Martin 
in an effort to help his longtime 


business associate, Sophie Si- 
mon, and her young daughters. 

"My employees are my fam- 
ily and thaUs why I went 
« down,” said Mr. Goldman, 55 
8 years old. 

| Mr. Goldman said the loot- 
ö ing and violence he saw was far 
g worse than what he saw after 
ö Hurricane Katrina in Louisiana, 
I where he also had businesses. 
§ Some residents said they 
'ä are leaving for good. Michael 
| Lymberis is planning to shut 
S his swimming-pool business, 
I sell his house and join close 
relatives in the U.S. 

"IUs impossible to start 
again now. My family has been 
here for 38 years.. .but iUs fin- 
ished,” he said, adding, "Every 
year we could have a hurri- 
cane, thaTs the problem. WeVe 
been lucky the last 15 years.” 

—Kate King in Nevo ark, N.J., 
contributed to this article. 
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RISKS 

Continued from Page One 
Orleans and Houston showed 
the enormous risk of building 
homes in low-lying areas. 

Florida real-estate develop- 
ers ramped up construction 
over the past five years as the 
State rebounded from the 
housing crash, propelled in 
part by an aging U.S. popula- 
tion seeking warmer climes. 

Tampa posted a 25% in- 
crease in new building permits 
for single-family homes during 
the first seven months of this 
year compared with the same 
period a year earlier, according 
to U.S. Census data compiled 
by the National Association of 
Home Builders. That was one 
of the largest upticks in con- 
struction activity in the U.S. 

Home prices have shot up 
10% in Tampa over the past 
year, according to real-estate 
data firm Zillow, faster than in 
pricier locales such as Naples 
and Miami and in the rest of 
the nation overall. They re- 
main 13% below the peak 
touched during the housing 
boom a decade ago, better 
than MiamPs 17% deficit. 

Tampars population has in- 
creased 12% since 2010, ac- 
cording to U.S. Census data. 
Roughly 50% of the population 
lives on ground less than 10 
feet above sea level, according 
to the Karen Clark report. 

"You have this gigantic ex- 
posed area that is very low-ly- 
ing and pretty crowded, pretty 
dense,” said Mark Hafen, assis- 
tant director of the school of 
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public affairs at the University 
of South Florida, who lives in 
Tampa. 

The westerly shift of Irma, 
which weakened to a Category 
2 storm on Sunday, might have 
spared Florida bigger property 
losses. Florida's west coast up 
to Tampa has property valued 
at about $1 trillion, as deter- 
mined by replacement cost 
rather than market value, ac- 
cording to catastrophe model- 
ing firm AIR Worldwide. In 
comparison, the eastern coun- 
ties of Palm Beach, Broward 
and Miami-Dade have property 
worth about $1.5 trillion, ac- 
cording to AIR. 

Last week, catastrophe 
modelers said a major hurri- 
cane directly hitting Miami 
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could cause more than $100 
billion in insured losses. While 
the insured losses could still 
reach the tens of billions, the 
worst-case scenarios likely 
have been avoided, said Karen 
Clark, chief executive of the 
modeling company bearing her 
name. 

The total value of residen- 
tial property in Hillsborough 
County, which includes Tampa, 
is some $111 billion, according 
to Zillow, much less than Mi- 
ami-Dade county's roughly 
$382 billion. 

Building codes across the 
State were strengthened in the 
wake of Hurricane Andrew, 
which battered south Florida 
in 1992. Resiliency experts pre- 
dicted this storm will offer a 
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test of whether they have been 
made strong enough— and, 
they hope, confirm that they 
are needed. 

Irma's westward shift 
means that most of the dam- 
age from the hurricane could 
come from a storm surge 
rather than high winds. That 
means less of the economic 
damage will be covered by in- 
surance. Storm surges cause 
flooding, which isn't covered 
under standard homeowners 
insurance policies. 

Maria Ilcheva, a senior re- 
searcher at the Metropolitan 
Center at Florida International 
University, said her surveys re- 
vealed that a declining number 
of homeowners in Tampa have 
been purchasing flood insur- 


ance over the past five years 
because the area hasn't been 
hit by a major hurricane in 
most people's lifetimes. 

Within flood zones, most 
homeowners are required to 
buy flood insurance, which is 
usually provided by the federal 
governmenfs National Flood 
Insurance Program. Those who 
purchase a home in cash or 
have paid off their mortgage 
arenT always required to have 
insurance. The NFIP pays up to 
$250,000 to repair a home and 
$100,000 for personal posses- 
sions. Businesses also buy na- 
tional flood insurance. 

In Florida, 1.7 million gov- 
ernment policies were in force 
as of June 30. More Floridians 
own the policies than do resi- 
dents in any other State, in- 
cluding more-populous Califor- 
nia and Texas. But the 1.7 
million works out to only 
about 19% of housing units in 
the State, down from 2 million 
policies, or 23% of a smaller 
number of housing units, in 
2012. 

Florida International Uni- 
versity's Ms. Ilcheva said de- 
velopers have pushed back 
against having to build struc- 
tures and inställ Windows that 
are strong enough to with- 
stand a Category 4 or 5 hurri- 
cane, saying they are hamper- 
ing the building of more- 
affordable housing in the State. 

"Fm not as confident as 
others that those buildings 
codes are enough,” she said. 
"If there is one positive thing 
that may come out of this is it 
is that the cost of building up 
to code [is necessary] in order 
to ensure safety of residents.” 


Grid Put 
To Test in 
Florida 

By Erin Ailworth 

Hurricane Irma knocked out 
power to close to five million 
customers in Florida as of late 
Sunday evening, according to 
outage maps from the statens 
Utilities, which warned that 
some people may not regain 
electricity for weeks, despite 
billions of dollars in invest- 
ments to strengthen the power 
grid in recent years. 

While Irma's path shifted to 
Florida's west coast, Rob 
Gould, a vice president for 
Florida Power & Light Co., a 
subsidiary of NextEra Energy 
Inc., cautioned customers on 
the statens east coast to re- 
main vigilant about downed 
lines, the fact their power 
might still go out and safety 
issues with home generators. 

"Let me be perfectly clear: 
Do not let your guard down, do 
not become complacent,” he 
said at a news conference. 

Tampa Electric, a unit of 
Emera Inc., estimated that be- 
cause of Irma's shift westward 
the storm could cause up to 
500,000 of its customers to 
lose power. 

Utilities warned that be- 
cause of Irma's strength and 
intensity, the damage to elec- 
trical systems could cause out- 
ages to be prolonged, with 
some repairs taking weeks. 


Sources: Brown University Longitudinal Tract Database (1970, 1990); U.S. Census Bureau (2015) 
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WORLD NEWS 


Saudis Recomniit to 



Saudi Crown Prince Mohammed bin Salman, shown in April 2016 


Riyadh seeks to calm 
concerns in the wake 
of setbacks to the 
planned overhaul 

By Margherita Stancati 
And Nicolas Parasie 


Saudi Arabia sought to re- § 
assure citizens and potential ä 
investors of its commitment to | 
revamp the country's oil-de- 
pendent economy after a se- 
ries of setbacks that slowed 
the effort. 

The government has back- S 
tracked on some politically sen- § 
sitive moves in recent months, | 
postponing an increase in fuel a 
prices and reinstating some £ 
government employee perks. It 
is now redrafting part of the 
plan to allow more time for im- 
plementation. 

"It is important to adjust 
and adapt to unexpected situa- 
tions/' Saudi Arabia's Ministry 
of Culture and Information 
said on Saturday. "Such flexi- 
bility should not undermine 
the stability and predictability 
needed to allow the private 
sector to plan its new invest- 
ments and expansions." 

Saudi Arabia last year 
rushed to put in place a plan 
to end the kingdonTs depen- 


dence on oil and overhaul a 
sluggish bureaucracy on a 
strict timeline. The changes 
underscore the challenge the 
Saudi leadership is facing 
amid worries about a public 
backlash and the limited ca- 
pacity of the kingdonTs bu- 
reaucracy. 

The Saudi economic plan, 
called Saudi Vision 2030, was 
unveiled in April 2016 by 
Prince Mohammed bin Salman, 
32, who in June leapfrogged 
his older cousin Mohammed 


bin Nayef to become crown 
prince. 

Since then, the government 
has pared spending and nar- 
rowed its budget deficit. The 
more-austere stance has 
weighed on the economy, 
damping consumer confidence, 
hurting the private sector and 
causing the unemployment 
rate to rise. It reached 12.7% 
this year. 

As the kingdom struggles to 
quickly create new sources of 
wealth, it continues to rely 


Widespread Changes 


A Slowing Economy 

Saudi Arabia's dwindling foreign reserves and weak growth 
prospects reflect challenges in transforming its economy. 

Foreign reserves GDP 

3 trillion riyals 6% 



*First-half tProjection $1=3.75 riyals 

Sources: Saudi Arabian Monetary Authority (reserves); 
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heavily on oil sales. The Inter- 
national Monetary Fund ex- 
pects economic growth to be 
close to zero this year. 

Under Prince Mohammed, 
the government has taken 
some bold steps, such as re- 
ducing subsidies for fuel, elec- 
tricity and water. But he has 
also backed away from parts 
of the plan that have proved 
deeply unpopular with ordi- 
nary Saudis. 

In April, the government re- 
instated allowances and perks 


for State employees that it had 
canceled months earlier, a 
move that was aimed in part 
at boosting consumer confi- 
dence. A planned increase in 
domestic energy prices, which 
was expected to take place in 
July, hasn't happened yet. 

“Before, the approach was: 
Tet's march ahead and push 
economic reform regardless of 
the pain/ ” said John Sfakiana- 
kis, a former economic adviser 
to the Saudi government and 
the Riyadh-based director of 


research for the Gulf Research 
Center. "That is changing be- 
cause the reality on the ground 
paints a different picture." 

One important part of the 
economic plan is the National 
Transformation Program, or 
NTP, which sets efficiency 
goals for ministries and looks 
for ways to spur private sector 
growth. 

The program is now being 
revised, maintaining goals on 
key policies such as privatiza- 
tion and job creation but ex- 
tending deadlines to achieve 
them up to 2030, say people 
familiar with the document. 

The government currently 
employs about 70% of working 
Saudi citizens, and is trying to 
shift that burden to private 
companies. The government 
this weekend said it has allo- 
cated 200 billion Saudi riyals, 
or about $53 billion, to support 
the private sector, including by 
funding industrial projects. 

To encourage private in- 
vestment, the government last 
month created a new agency 
to spearhead privatization of 
State assets in areas ranging 
from transport to energy. It 
also relaxed rules on foreign 
investment, allowing 100% for- 
eign ownership in the health 
care and education sectors, for 
example. 


Militant Group Declares Truce in Myanmar 


By James Hookway 


YANGON, Myanmar— Myan- 
mar dismissed a militant Roh- 
ingya group's one-month 
cease-fire Sunday as a two- 
week-long surge of refugees 
streaming into neighboring 
Bangladesh nears 300,000. 

Government spokesman Zaw 
Htay said Myanmar doesn't ne- 
gotiate with terrorists after the 
Arakan Rohingya Salvation 
Army, whose attacks on govern- 
ment outposts prompted a 
wave of retribution from the 
Myanmar armed forces, said it 


was suspending operations for 
one month in the border area 
to help aid groups get better 
access. 

The border area has been 
locked down by the Myanmar 
military since Aug. 25, when 
members of ARSA attacked 
border outposts and other se- 
curity detachments in northern 
Rakhine State. ARSA's Pakistan- 
born leader, Ata Ullah, said the 
attacks were in response to 
years of repression from the 
Myanmar authorities, who deny 
the Rohingya citizenship and 
restrict their movements. 


The Myanmar military has 
said nearly 400 people have 
been killed since the attacks, 
most of them alleged militants. 
However, aid agencies say the 
figure could be far higher. 

The government of Nobel 
Peace Prize winner Aung San 
Suu Kyi is facing international 
criticism for the military action 
against the Rohingya. On 
Wednesday, U.N. Secretary-Gen- 
eral Antonio Guterres sent a let- 
ter to the Security Council 
warning the conflict in western 
Myanmar could destabilize the 
entire region, and that the 


Myanmar military's operations 
there risked turning into a 
broader campaign of ethnic 
cleansing. Muslims around the 
world are protesting MyanmaTs 
treatment of the Rohingya. 

Despite the criticism over- 
seas, Ms. Suu Kyi is facing pres- 
sure in some parts of Myanmar 
for not being sufficiently sup- 
portive of the military cam- 
paign. She has resisted calls 
from abroad to condemn the vi- 
olence, saying instead that 
world opinion was being 
shaped by what she called an 
"iceberg of misinformation." 
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Police stopped Rohingya refugees from building temporary 
shelters near the Bangladeshi town of Teknaf on Sunday. 
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WORLD NEWS 

EU Encounters Defiance on Eastern Edge 



Hungarian Prime Minister Viktor Orban spoke at the European Parliament in Brussels in April. 


Politicians in Poland 
and Hungary resist 
some decisions, target 
bloc with harsh words 

Hungarian Prime Minister 
Viktor Orban barely mentions 
his political rivals as he cam- 
paigns for a fourth term. In- 
stead, he is targeting the Eu- 
ropean Union and its biggest 
members. 


By Drew Hinshaw in 
Warsavo and Valentina 
Pop in Brussels 


"Our fiercest opponents are 
not in Hungarian opposition 
parties,” Mr. Orban said in a 
speech last week. "They are 
abroad... Berlin. Brussels.” 

In neighboring Poland, gov- 
ernment rhetoric is even 
harsher. Politicians have one- 
upped each other in attacking 
France and Germany, arguing 
they are forcing multicultural, 
liberal democracy on more 
traditional Poles. Commenta- 
tors on state-run TV compare 
the EU to the Soviet Union. 

Tensions between Western 
European capitais on one side 
and Warsaw and Budapest on 


the other have hit their high- 
est levels since their countries 
stepped out from Soviet domi- 
nation, a sign of the national- 
ist challenge to the bloc even 
after pro-EU candidates de- 
feated populists in France and 
the Netherlands this summer. 

The fight is part of a 


larger argument about what 
the EU's balance of power 
should look like after the U.K. 
leaves. London has long advo- 
cated for smaller, eastern 
countries, who now feel they 
will be dominated by France 
and Germany. 

EU membership is broadly 


populär in both Poland and 
Hungary— neither government 
wants to follow the U.K. out. 
EU funding helped Poland 
steer clear of a recession dur- 
ing the eurozone crisis and 
Hungary's main source of for- 
eign direct investment is the 
EU budget. Their neighbors 


like Czech Republic, Slovakia, 
and Romania are growing 
closer to Europeis west on sev- 
eral key issues. Even Mr. Orban 
talks fondly of his country's 
membership in the community. 

But relations have soured. 
Even with Brexit negotiations 
under way, "Britain is closer to 
us than the Poles,” said one 
senior EU official who de- 
scribed the dispute with Po- 
land, and to a lesser extent 
with Hungary, as the blocks 
biggest challenge this year. 

Countries on the bloc's 
eastern edge have resisted 
opening their borders to mi- 
grants, a fight that flared 
anew last week as the EU's 
g highest court ruled they must 
g resettle refugees. Hungary, Po- 
* land and the Czech Republic 
' have refused to comply. 

Poland has shrugged off 
EU criticism that its govern- 
ment is limiting the indepen- 
dence of the courts and ig- 
nored an injunction from the 
EU high court to stop logging 
in an ancient forest. Hungary 
has brushed aside criticisms 
from the EU Parliament that 
it limits journalistic indepen- 
dence. 

Their disagreements under- 
score how the U.K/s impend- 


ing departure has upended 
Europeis uneasy balance of 
power. French President Em- 
manuel Macron, in the wake 
of the British referendum, has 
proposed economic overhauls 
and restrictions on free move- 
ment that have upset the 
newer, ex-communist mem- 
bers, whose citizens are a 
source of inexpensive labor. 
Germany's Chancellor Angela 
Merkel has expressed open- 
ness to some of his ideas. 

“Right now, the older mem- 
ber States are dominating,” 
Polish Prime Minister Beata 
Szydlo said last week. "They 
dictate the terms to new mem- 
ber States.” 

This month, ministers over- 
seeing EU affairs from mem- 
ber States will meet to discuss 
Poland. The European Com- 
mission, the EU executive, 
could ask them to start pro- 
ceedings that culminate with 
sanctions, including suspend- 
ing Polands voting rights. It 
has the 22 countries it needs 
to do that, the EU official said. 

To cut voting rights com- 
pletely it would need unanim- 
ity, and Hungary and Poland 
have each promised to block 
any attempt to sanction the 
other. 


YUAN 

Continued from Page One 
the central bank notice, which 
was reviewed by The Wall 
Street Journal. 

As trading resumed in 
Asian markets Monday, the 
yuan plunged both on the 
mainland and in Hong Kong. 

According to a separate no- 
tice by the PBOC, the mone- 
tary authority late Friday also 
removed the reserve require- 
ment on foreign banks' yuan 
deposits, which will release 
more yuan funds into what is 
known as the offshore yuan 
market in Hong Kong, poten- 
tially making it easier for for- 
eign investors to bet against 
the yuan. That requirement 
was enacted in January 2016. 


Officials familiar with the 
policy changes said authori- 
ties are also expected to phase 
out by the end of the month 
measures put in place late last 
year to curb China's outbound 
investment, a move made 
when the currency's value was 
falling sharply. Many compa- 
nies complained that move re- 
sulted in a near-blanket ban 
on their foreign-investment 
endeavors. It will be replaced 
by formal guidelines issued by 
the State Council in August. 

Those new guidelines en- 
courage foreign deals in some 
areas such as technology, 
while discouraging them in 
property, sports, entertain- 
ment and other sectors. "As 
situations in the foreign-ex- 
change market improve, it 
makes sense to withdraw 
some of those temporary mea- 


sures,” said one of the offi- 
cials involved in policy mak- 
ing. 

In dismantling certain Con- 
trols, Beijing is shifting course 
from an effort started two 
years ago to keep the yuan 
from weakening too quickly 
and to maintain confidence in 
the world's second-largest 
economy. To do so, Beijing 
subjected outbound invest- 
ments to heavy scrutiny, made 
betting on the yuan's decline 
more expensive for traders 
and burned through $1 trillion 
in foreign-exchange reserves 
to support the yuan in the 
past several years. 

China's strategies gained 
traction this year. But an un- 
expectedly prolonged soften- 
ing of the dollar has caused 
the yuan to soar, making the 
currency again a policy head- 


ache for the government. So 
far this year, the yuan has 
more than recouped all of its 
6.6% decline against the dollar 
last year, and last week alone, 
it gained more than 1.8% — its 
biggest weekly advance in al- 


An unexpectedly 
prolonged softening of 
the dollar has caused 
the yuan to soar. 


most 12 years. 

Andy Rothman, investment 
strategist at Matthews Asia, 
said the significant weakness 
of the dollar, along with Bei- 
jing's continued intervention 
in the market that has led to a 


rebuild of China's foreign-ex- 
change reserves, has "left the 
Chinese government much 
less nervous about the need to 
micromanage currency flows.” 

China's foreign-exchange 
reserves rose by $10.8 billion 
to $3.09 trillion by the end of 
August. Since the end of last 
year, China's reserves have 
risen $81 billion. 

The yuan's surge is starting 
to drag on China's export 
growth, making Chinese goods 
more expensive and threaten- 
ing to erode profits for many 
manufacturers that sell to for- 
eign markets. That further 
weighs on the economy which 
is forecast to resume a years- 
long slowdown and is strug- 
gling with anemic private in- 
vestment, heavy corporate 
debt and frothy real-estate 
prices. 


"It's really hard to under- 
stand why the renminbi is 
soaring all of sudden,” said 
Pan Haisong, who runs Shang- 
hai Taijing International 
Freight Co., an International 
shipping company. Renminbi 
is another name for the yuan. 

Mr. Pan said many of his 
exporter clients have reduced 
their orders because of the 
the rising yuan. 

Beijing isn't looking for a 
Wholesale weakening of the 
yuan and still retains formida- 
ble control of the currency— 
from limits on the ability of 
Chinese companies and indi- 
viduals to take money out to a 
heavy hand in setting the 
yuan's official rate against the 
dollar. Known as the "fixing,” 
the daily official rate indicates 
which way Beijing wants the 
yuan to go. 
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WORLD WATCH 



SUDS AND SPEED: Competitors drove homemade vehicles without 
engines Sunday at a Red Bull Soapbox Race in Kluisbergen, Belgium. 


WORLD NEWS 

Malaysia’s Leader to Visit 



Prime Minister Najib Razak attended National Day celebrations in Kuala Lumpur last month. 


CHINA 

Consumer Prices 
Recovered in August 

Consumer-price inflation ac- 
celerated to a seven-month high 
last month as prolonged weak- 
ness in food prices subsided and 
commodities prices rebounded. 

Augusts stronger, yet still 
moderate, inflation is a good 
sign for the Chinese economy, 
economists said, as improved 
demand for consumer and indus- 
trial products points to better 
profits ahead for industrial firms. 

China's consumer-price index 
increased 1.8% in August from a 
year earlier, compared with a 
1.4% gain in July, the National 
Bureau of Statistics said Satur- 
day. The key inflation reading 
outpaced a 1.6% gain forecast by 
economists polled by The Wall 
Street Journal and is well below 
policy makers' inflation ceiling of 
about 3%. 

"Today's data show that do- 
mestic demand remained solid 
and economic growth momen- 
tum is still steady," said Liu Xue- 
zhi, an economist at Bank of 
Communications. 

Food prices, which have been 
dedining for seven straight 
months, edged down 0.2% on 
year, after dropping 1.1% in July. 
Consumers paid more for fresh 
vegetables and eggs last month. 

Pork prices, the main reason 
behind this year's weakness in 
food prices, dropped at a slower 
pace last month, dedining by 
13.4% in August from a year ear- 
lier. 

—Liyan Qi 


EGYPT 

Police in Capital Kill 
Militants From Sinai 

Police on Sunday killed 10 
militants who had entered the 
Capital from the northern part of 
the Sinai Peninsula, epicenter of 
an insurgency led by an affiliate 
of the Islamic State group, the 
Interiör Ministry said. 

A statement by the ministry, 
which oversees security forces, 
said the militants were hiding in 
two apartments in the densely 
populated Ard el-Liwa neighbor- 
hood, where they held organiza- 
tional meetings and planned a 
"series of terror attacks" in cen- 
tral provinces, a reference to 
Cairo and its twin city of Giza. 

The presence of a cell of as 
many as 10 militants in a Cairo 
district not far from the heart of 
the city points to a determined 
effort by IS and other militant 
groups to stage potentially high- 
profile attacks in the national 
Capital, which would shatter a 
fragile sense of security in a city 
of some 20 million people. 

The ministry's statement said 
police simultaneously raided the 
apartments at dawn. Militants in 
the first apartment opened fire 
on the raiding force and all eight 
of them were killed, it said. 

The statement didn't say 
whether the militants belonged 
to Islamic State, but appeared to 
rule out they were members of 
Hasm, a faction of the outlawed 
Muslim Brotherhood that has at- 
tacked police and army officers 
in Cairo several times in the 
past year. — Associated Press 


President Donald Trump 
will host Malaysia's premier 
this week, in a visit that shows 
how hard his administration is 
working to court Asian allies 
to pressure North Korea over 
its nuclear-weapons program. 

Tuesday's visit by Malay- 
sian Prime Minister Najib 


By Alan Cullison and 
Aruna Viswanatha in 
Washington , D.C . , and 
Ben Otto in Jakarta 


Razak comes as a U.S. Justice 
Department investigation into 
the looting of a Malaysian eco- 
nomic-development fund 
threatens to ensnare much of 
the country's ruling elite, in- 
cluding Mr. Najib. 

While officials say Malay- 
sia^ burgeoning economy and 
trade ties throughout Asia, in- 
cluding North Korea, could 
make it an important partner 
in taming Pyongyang's nuclear 
ambitions, the breadth of the 
corruption case makes cooper- 
ation awkward. 

The Justice Department has 
alleged that billions of dollars 
were misappropriated from 
the fund, IMalaysia Develop- 
ment Bhd., or 1MDB. Justice 
Department lawyers are suing 
to seize more than $1.6 billion 
in allegedly stolen assets that 
were used to buy items rang- 
ing from luxury real estate in 
Manhattan and Beverly Hills 
to jewelry and a private jet. 

Mr. Najib, who set up the 
fund in 2009 aiming to boost 
the Malaysian economy, hasfft 
been named in the lawsuits, 
and he denies any wrongdoing 
in the affair. But the suit does 
allege that a "Malaysian Official 
1” received hundreds of millions 
of dollars in siphoned funds. 
The Wall Street Journal has re- 
ported that official is Mr. Najib, 
citing a person with direct 
knowledge of the investigation. 

The White House declined 
interview requests last week 
on the visit. People familiar 
with the case also said the 
meeting could complicate any 
future criminal case stemming 
from the allegations, if defen- 
dants in subsequent cases 


could use any photos of Mr. 
Najib meeting with Mr. Trump 
or other senior White House 
officials in their defense. 

Last month, the White 
House said Mr. Trump was 
looking forward to discussing 
with Mr. Najib ways to 
strengthen ties, calling Malay- 
sia “one of America^ closest 
partners in Southeast Asia.” 

A Justice Department 
spokesman declined to com- 
ment, but people familiar with 
the case said the department 
wasnff involved with planning 
Mr. Najib's visit. 

People familiar with the situ- 
ation said the White House and 
State Department are responsi- 
ble for U.S. diplomacy, but that 
it was unusual that Mr. Trump 
would be meeting with Mr. Na- 
jib, given the corruption case. 

Other U.S. officials said the 
visit should be worthwhile if 
only because it will offer a 
chance to discuss North Korea 
with Malaysian officials, and 


press them to do more to 
crack down on Pyongyang. 

Mr. Najib will be the second 
Southeast Asian leader to visit 
Mr. Trump in Washington, fol- 
lowing a trip in May by Viet- 
names prime minister. 

Mr. Najib also met with for- 


A White House visit 
comes as U.S. probes 
looting of Malaysian 
development fund. 


mer President Barack Obama— 
on a 2014 trip by Mr. Obama 
to Malaysia, for golf that year 
in Hawaii, and at a 2015 sum- 
mit— but he never visited Mr. 
Obama at the White House. 

With a fast-growing econ- 
omy and straddling oceango- 
ing trade routes to much of 
Asia, Malaysia could be a cru- 


cial partner to any effort to 
isolate North Korea. 

But for years it has been a 
conduit for Pyongyang to do 
business in ways that United 
Nations investigators say have 
helped the regime evade global 
sanctions. A loose regulatory 
environment makes Malaysia 
an easy base for illicit trans- 
shipment, financing and for- 
eign-exchange transactions, ex- 
perts on North Korea have said. 

Malaysia was named in a 
report published late last week 
by U.N. experts investigating 
the evasion of International 
sanctions against the purchase 
of North Korean coal, after 
China agreed to prohibit im- 
ports earlier this year. 

Malaysia rebuffed U.N. que- 
ries about coal shipments and 
about North Korean officials 
operating in Malaysia, as well 
as a request to shut down firms 
seen as helping the nuclear- 
armed regime evade sanctions, 
according to the report. 
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LaunchPad Inc. founder Jer- 
emy Smith, who works with 
food brands seeking Costco 
shelf space, tells clients: "As- 
sume a 'KS' version of your 
product will come into the 
market/' When that happens, 
he said, sawy manufacturers 
offer Costco new versions of 
their product, tweak packaging 
to highlight whafs better 
about their brand or spend 
more on marketing— all costs 
Costco doesnT incur with Kirk- 
land. 

At Costco, negotiating for a 
spot in stores is a complex 
dance. Brands fight for space 
at the retailer's cavernous 
warehouses, which on average 
carry only 3,800 products. The 
typical supercenter sells over 
100,000. Adding to the pres- 
sure, Costco often introduces a 
new Kirkland product when its 
buyers or executives believe a 
brand isfft selling at the lowest 
possible price. 

Today, Costco's nut aisle is 
almost entirely made up of 
Kirkland Signature products, 
including single-serving pack- 
ages sold in boxes of 30, bags 
of almonds and nut dusters. 
Over a decade ago, what was 
formerly called Kraft Foods 
lost spots for its Back to Na- 
ture fruit-and-nut mix single- 
serving packages and several 
varieties of Planters nuts, said 
a person familiar with the 
change. 

Leading up to the Kirkland 
introductions, Kraft raised the 
price on several nut products 
without showing the direct jus- 
tification Costco demands, like 
an increase in nut prices, and 
declined Costco's offer to make 
Kirkland products, the person 
said. Since then only a handful 
of Planters products have been 
sold at Costco, currently two 
varieties in some stores and on 
Costco.com. Because of 
Costco's size, the retailer can 
sometimes buy commodities 
like nuts at lower prices than 
consumer-goods companies. 

A spokesman for Kraft Heinz 
Co. declined to comment. 

The pressure manufacturers 
face from private brands is set 
to increase. 

Building successful store 



Around a quarter of Costco's annual sales come from Kirkland. 


brands is a priority at Wal- 
Mart Stores Inc. and Ama- 
zon.com Inc. as they battle to 
boost margins and attract 
shoppers. After Amazon ac- 
quired Whole Foods, it quickly 
added the groceUs store brand, 
365, to its online food offer- 
ings. Wal-Mart and its ware- 
house chain, SanTs Club, are 
reworking and adding to their 
store brands. 

Though Costco's stock price 
has suffered amid investor 
fears that its e-commerce oper- 
ations arefft ready to go head- 
to-head with Amazon, the re- 
tailer has kept sales growing, 


The pressure 
manufacturers face 
from private brands is 
set to increase. 

in part by using Kirkland to 
pressure manufacturers to 
lower prices and bring prod- 
ucts to shelves that cafft be 
purchased elsewhere. 

"If you have something 
unique, iUs un-Amazonable,” 
said Simeon Gutman, a retail 
analyst at Morgan Stanley. 

Still, Costco doesfft aim to 
become a store that only sells 
Kirkland products, said Costco 
finance chief Richard Galanti. 
Shoppers expect to find brands 
they know at Costco, and Kirk- 
land looks like a better value 
next to a higher-priced 
branded version, he said. Often 
Costco collaborates with 
brands on products, like its 


Starbucks-roasted Kirkland cof- 
fee beans. 

If a Kirkland product doesfft 
sell well, it doesnff stay on 
shelves, Mr. Galanti said. "We 
try to be agnostic on it. We try 
it like any other brand.” In the 
past, Costco has pulled the 
plug on store-brand cosmetics, 
soda and toothpaste. 

Some ideas never even hit 
the aisles, like Kirkland 
womeffs jeans. "Never say 
never on anything,” said Mr. 
Galanti, but "the feeling was it 
wouldnT work.” 

Brands often find ways to 
coexist with Kirkland. About 
three years ago, Costco buyers 
calculated that a Kirkland bar 
similar to a Kind Bar would be 
30% cheaper, mostly by cutting 
marketing costs, said Tess Wil- 
kins, a general merchandise 
manager at Costco. 

Kind Bars sold for about $18 
for a pack of 18. "It was a very, 
very good item for us, and to 
walk away from those sales, 
you really have to think hard,” 
she said. 

When almond prices 
dropped in 2016, Costco de- 
cided to proceed, Ms. Wilkins 
said. Over about five months, 
Costco developed the Kirkland 
Signature Nut Bars, made by 
Leclerc Foods USA, which is 
owned by Leclerc Group, a Ca- 
nadian manufacturer, and now 
sells a 30-pack for $17 in 
stores. 

Kind Bars are still carried at 
Costco, though mostly new va- 
rieties, including fruit bars, 
mini nut bars and a peanut- 
free bar. "We look forward to 
continuing to grow with them,” 
said a Kind spokeswoman. 
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IN DEPTH 


JOBS 

Continued from Page One 
workers to relocate, some 
companies have decided to 
move closer to potential hires. 
Firms are expanding to cities 
with a bounty of underem- 
ployed, retrieving men and 
women from freelance gigs, 
manual labor and part-time 
jobs with duties that, one 
worker said, required only a 
heartbeat to perform. 

With the national jobless 
rate near a 16-year low, these 
pockets of underemployment 
are a wellspring for companies 
that recognize most new hires 
already have jobs but can be 
poached with better pay and 
room for advancement. That' s 
preferable to competing for 
higher-priced workers at 
home. 

Mark Williams, the chair- 
man of the board for the Site 
Selectors Guild, a trade associ- 
ation for firms that help com- 
panies scout new locations, 
said a supply of underem- 
ployed workers has joined 
transportation access and the 
cost of doing business as fac- 
tors in deciding where to open 
plants and offices. 


Mutual benefit 

The matchups pay off for all 
sides. Companies find quali- 
fied workers and keep a lid on 
labor costs. Employees find 
better jobs without the finan- 
cial and emotional cost of re- 
locating, said Sam Schulhofer- 
Wohl, a senior economist and 
research adviser with the Fed- 
eral Reserve Bank of Chicago. 

And new employers often 
return experienced people to 
full-time work, said Nicholas 
Bloom, an economics profes- 
sor at Stanford University, 
yielding better paychecks and 
more opportunities for ad- 
vancement. 

Having a deep pool of un- 
deremployed people helped 
Thornton, Colo., where unem- 
ployment is below 3%, recently 
land a new Amazon.com Inc. 
sorting center slated to hire 
1,500 full-time employees, ac- 
cording to a local official. An 
Amazon spokeswoman said 
the local workforce is “defi- 
nitely important" in expansion 
decisions. (The company last 
week announced plans to seek 
a location for a second head- 
quarters. Amazon declined to 
comment beyond its written 
materials, which don't men- 
tion underemployment as a 
factor.) 

Some job categories that 
employ largely part-time 
workers have grown faster 
than other types of employ- 
ment. The number of people 
working at bars and restau- 
rants has risen nearly 25% 
since the end of the recession 
in June 2009, while private- 
sector employment was up 
about 15%. Additionally, the 
number of people working in 
temporary help was up 73% 
over the same period, in part 
because many businesses 
shifted some in their work- 
forces to temporary positions 
to limit the cost of full-time 
benefits. 

One measure of underem- 
ployment is the share or work- 
ers in part-time jobs who 
would prefer to work full time. 
That makes up some 5.3 mil- 
lion U.S. workers, or about 
3.2% of the civilian workforce, 
federal data from August 



Brian Brown, chief operating officer of AvePoint, which opened an Office in Richmond. 


Part-time Paychecks 

During every recession, the percentage of people working part-time for economic reasons spikes... 



...yet the share has remained 
relatively elevated despite 
unemployment rate dedining 
since the last recession... 


...that is, in part, because more people take jobs in temporary fields. 

Change in employment since June 2009 
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show. That proportion of un- 
deremployed is down from a 
high of nearly 6% in 2010 but 
above the 2.8% average in the 
decade preceding the reces- 
sion. 

In Tulsa, Okla., prospective 
employers usually cut to the 
chase and ask for estimates of 
the city's underemployed, the 
so-called hidden-labor market, 
said Brien Thorstenberg, the 
senior vice president of eco- 
nomic development for the 
Tulsa Regional Chamber of 
Commerce. 

Tulsa based its talent-pool 
estimates on worker surveys 
distributed through local tech- 
nical and community colleges 
that gathered information 
about income, age, skills and a 
desire for better opportunities. 

The chamber in June re- 
leased a survey showing a 
13.5% underemployment rate, 
compared with an unemploy- 
ment rate of between 4% and 
5%. The analysis revealed a 
sizable group of people who 
have been working for three to 
five years but aren't using the 


full range of skills from their 
technical training. 

“When it's a tight labor 
market, it's nice to know," Mr. 
Thorstenberg said. 

Untapped talent 

Paula Harvey, vice presi- 
dent of human resources and 
safety for Schulte Building 
Systems Inc., a manufacturer 
of metal buildings based in 
Hockley, Texas, faced a prob- 
lem common in an economy at 
or near full employment. 

Schulte, which employs 
600, closed a small engineer- 
ing office in rural Tennessee 
last year after losing staff. The 
company could have offered 
higher pay, Ms. Harvey said, 
but it made more sense to hire 
a team of engineers in Louisi- 
ana who had been laid off 
from a similar company. 

The hires didn't save 
money— the Louisiana workers 
had more experience— but the 
company quickly landed a bat- 
tle-tested team, Ms. Harvey 
said. 


The company is now con- 
sidering plans to expand to ei- 
ther Ohio or Indiana, States 
that have lost manufacturing 
jobs, Ms. Harvey said. Pay 
there would likely be lower 
than in the Houston area but 
still attractive, she said: 
“There may be folks living in 
that area who are underem- 
ployed or misemployed who 
would be excited to work for 
us." 

Last fall, Toronto-based 
Lynch Fluid Controls Inc. 
opened its first U.S. shipping- 
and-receiving warehouse near 
Buffalo, N.Y. 

After assessing several cit- 
ies, Lynch chose the western 
New York area, which has suf- 
fered a loss of industrial em- 
ployers over past decades. Un- 
employment has shrunk but 
more than 132,000 people, 
many in prime working years, 
are underemployed, according 
to research commissioned by 
Invest Buffalo Niagara, a re- 
gional economic-development 
group. 

“They may be in jobs, but 


they may be jobs they don't 
like or don't have the opportu- 
nity for advancement," said 
Ernie Lynch, the president of 
Lynch, which makes compo- 
nents for hydraulic and mo- 
tion-control systems. 

Mr. Lynch hired a Buffalo 
recruiter who found one of the 
company's first hires in her 
own backyard. That was land- 
scaper Tracy Himmelback, 49 
years old. He had spent the 
previous three years tending 
lawns and working at a restau- 
rant after leaving a manufac- 
^ turing supervisory job where 
| staff reductions made him 
° worry about workplace safety, 
£ Mr. Himmelback said. 

cc 

LO 

1 A big payday 

^ To make ends me et, Mr. 

2 Himmelback, a married father 
| of two, took few days off. But 
^ the irregular hours, pay dips 
| during winter and the feeling 
< he wasn't using his full abili- 
^ ties weighed on his health, 

family life and psyche, he said: 
“You're just a working peon, 
so to speak." 

He had lived in North 
Tonawanda, N.Y., all his life 
and said he “never thought of 
moving. All my family is here." 

Now, Mr. Himmelback is a 
full-time assistant manager at 
Lynch's new warehouse, just 
minutes from his home. His 
pay rose to about $45,000 a 
year, up from $30,000, with 
more benefits and fewer 
hours. Mr. Himmelback said he 
can afford to let his 11-year- 
old son play on a travel base- 
ball team, and a regular sched- 
ule gives him a chance to 
coach. 

The arrangement also 
works well for Lynch, which 
saves on time and shipping 
costs by having a warehouse 
closer to the Canadian com- 
pany's U.S. customers. 

NetWork Capital Funding, 
the mortgage banking and fi- 
nance firm in the Southern 
California city of Irvine, had 
found it increasingly difficult 
persuading recruits to relo- 
cate. Many millennials aren't 
“willing to take that risk," said 
Mr. Nguyen, the chief execu- 
tive. 

NetWork Capital had a few 
employees working remotely 
in Miami, where they reported 
an oversupply of underem- 
ployed. The company opened 
its Miami office in June 2015 
with three people. It now has 
50 employees, including col- 
lege graduates who escaped 
jobs as waiter, filing clerk and 
shoe salesman. 

Kerissa Nelson joined in 
February, more than a year af- 
ter she earned a degree in 
criminal justice. Ms. Nelson, 
age 25, had been working part 
time as a “brand ambassadör," 
hawking vodka at a beach bar, 
one time, and helping fans 
play videogames at a baseball 
festival. The job sometimes re- 
quired her to wear embarrass- 
ing get-ups, she said, and it 
paid about $1,000 a month. 

“I wanted something that 
matched the time and energy I 
spent obtaining my degree," 
Ms. Nelson said. Her job at 
NetWork Capital more than tri- 
pled her income, she said, and 
carried an opportunity for 
raises. 

Company salaries are about 
15% to 30% less in Miami, Mr. 
Nguyen said. His mortgage 
bankers, who rely largely on 
commissions, are paid the 
same, he said: “The big differ- 
ence is that people in Califor- 


nia are happy with it, and the 
people in Florida are ecstatic 
because it goes a lot farther." 

New Jersey's AvePoint, 
which develops and sells Soft- 
ware to help corporations 
manage and protect data, first 
considered expanding to Vir- 
ginia in 2015. It faced stiff 
competition for qualified 
workers from other technology 
firms in its home market of 
Jersey City, N.J., across the 
Hudson River from New York 
City. 

With help from a consul- 
tant, AvePoint reviewed some 
20 locales. The firm searched 
for a midsize city with a 
highly educated population, 
Mr. Brown said, and where 
people took jobs “that were 
less than their level of educa- 
tion just to stay." 

Richmond fit the bill. The 
city of about 223,000 has cob- 
blestone streets and a populär 
dining scene. There is white- 
water rafting and kayaking on 
the James River, which runs 
through Richmond, the State 
Capital and home to several 
universities, including Virginia 
Commonwealth University. 

The city's unemployment 
was 4% in July, but underem- 
ployment was about 12% in the 
second quarter of 2017, ac- 
cording to the state's eco- 
nomic development authority. 

By opening a Richmond of- 
fice, AvePoint was eligible to 
receive as much as $450,000 
in State incentives, Mr. Brown 
said, but that wasn't a decid- 
ing reason. AvePoint commit- 
ted to a $2.1 million Capital in- 
vestment and 100 jobs. 

The company could have 
raised wages in New Jersey, 
Mr. Brown said, but that was 
hard to justify when it could 
find untapped talent else- 
where. AvePoint pays about 
20% less in Richmond than in 
Jersey City. Account special- 
ists, a sales job that pays com- 
mission, for instance, earn a 
starting base salary of 
$40,000 in Richmond and 
$50,000 in Jersey City; com- 
missions are the same. 

Waffle Wednesdays 

Mr. Brown said his Rich- 
mond employees end up with 
more buying power because of 
the lower cost of living. Me- 
dian housing values in Rich- 
mond, for instance, were 
nearly 40% lower than in Jer- 
sey City from 2011 to 2015, ac- 
cording to the Census. 

AvePoint has found its Rich- 
mond crew notably productive, 
Mr. Brown said, maybe be- 
cause workers are happy to 
have found a good job without 
the headache of moving to an- 
other city. The new industrial- 
chic office in Richmond has a 
lively staff that breaks for ar- 
cade games, yoga and Waffle 
Wednesdays. 

Hunter Willis, a 33-year-old 
account technical specialist, 
left his job at call center and 
doubled his income. Mr. Willis, 
a college graduate, said he had 
been “significantly underem- 
ployed" before getting hired 
by AvePoint. He didn't want to 
move to a bigger city, he said, 
fearing “two hours a day in 
traffic." 

AvePoint's success has 
prompted the company to turn 
Richmond into its operational 
headquarters, Mr. Brown said. 
The company plans to have 
200 employees there by the 
end of 2018. 

—Eric Morath contributed to 
this article. 


WEEVIL 

Continued from Page One 
Station, and slowly made its 
way to Alabama. By 1917, the 
entire State was infested, and 
cotton production fell 70% 
from three years earlier. 

In the depths of the disas- 
ter, banker and cotton mer- 
chant H.M. Sessions persuaded 
farmers in Coffee County, 
where Enterprise is located, to 
diversify into peanuts. The 
goobers grew prodigiously. By 
1919, Coffee County was the 
largest peanut-producing 
county in the U.S. 

The financial rebound gave 
local merchant Roscoe Fleming 
the idea to erect a monument 
to honor the unexpected 
bounty wrought by the boll 
weevil. 

On Dec. 11, 1919, thousands 
of people attended the unveil- 
ing of the Boll Weevil Monu- 
ment. George Washington 
Carver, who invented hundreds 
of uses for the peanut, was in- 
vited. But heavy rains washed 
out a section of the railroad 
track between Enterprise and 
Tuskegee, Ala., scrubbing his 
plans. 


The original monument fea- 
tured only the goddess and a 
fountain. Enterprise, which 
calls itself “the City of Prog- 
ress," installed the much 
larger-than-life weevil in 1949. 

Erin Grantham, president of 
the Enterprise Chamber of 
Commerce— organizer of the 
town's annual Boll Weevil Fall 
Festival— says the beetle-ma- 
nia is good for business. 

The town of about 30,000 
has few empty downtown 
storefronts these days, with 
enterprises that include Boll 
Weevil Brewing Supply, Boll 
Weevil Soap Co. and the Boll 
Weevil Inn. The local radio 
station is Weevil 101.1 WWL. 

To attract new business, 
city administratörs, wearing 
boll weevil lapel pins, tell the 
tale of the pest that turned 
cotton into gold. The city's 
former mayor persuaded 
Arista Aviation to relocate to 
Enterprise from Arizona, says 
Rich Enderle, Arista's chief ex- 
ecutive. The company repairs 
and modifies Huey and Black 
Hawk helicopters for commer- 
cial and government use. 

The company picked Enter- 
prise for a 65,000-square-foot 
hangar that opened in 2014. A 
display case in the lobby fea- 



The mascot of Enterprise State Community College. 


tures a crystal vase with an 
etched boll weevil, presented 
by the mayor at the time. 

Mr. Enderle says he was al- 
ready familiar with the Main 
Street monument. He first 
came to town in 1980 to at- 
tend flight school at nearby 
Fort Rucker, a U.S. Army post. 
One class taught about local 
landmarks and introduced 
newcomers to the Boll Weevil 
Monument. 

“There's no way it's real!" 


Mr. Enderle recalls thinking. 
Earlier flight-school class- 
mates started a tradition of 
dumping Mr. Bubble bath soap 
in the landmark's fountain as a 
prank. 

The monument has suffered 
worse over the years. The 
original beetle was first stolen 
in the early 1950s and never 
found. The city, taking the les- 
son of turning calamity into 
victory, replaced the original 
boll weevil with a larger, more 


anatomically correct version 
with six legs instead of four. 

Thieves struck again in 1974 
and took the whole statue. It 
was recovered, but badly dam- 
aged. In 1981, just the bug was 
stolen and never found. Its re- 
placement was ripped off in 
1992. The last straw came in 
1998, when two teenagers 
stole the whole shebang, leav- 
ing the monument a wreck. It 
is now on display at the 
nearby Depot Museum, and a 
pristine replica stands on Main 
Street. 

Engineering students at En- 
terprise High School used 3-D 
printers last year to create 
miniature boll-weevil monu- 
ment Christmas ornaments. 
About 300 sold at $10 a pop. 
“They didn't realize how big it 
was going to be," Ms. Gran- 
tham says. 

Enterprise State Commu- 
nity College, which calls itself 
the Weevil Nation, has for 
years employed a boll weevil 
mascot in bright green cos- 
tume to roam the sidelines at 
games. “Fve had a lot of peo- 
ple say I look like a frog or I 
look like a lizard," says Wil- 
liam Lindgren, a sophomore 
who gets a $1,000 scholarship 
a semester to dress as school 


mascot Bo Weevil. 

“When people ask, I tell 
them, ‘Yeah, Fm a boll weevil/ 
" he says. 

Stephen Schmidt, director 
of public relations, says the 
school is considering rework- 
ing the costume: “Little kids 
are scared of the pincers." 

Mr. Lindgren, when in cos- 
tume, sometimes hands out 
candy to children fearful of the 
buggy get-up. “But the little, 
little ones, no matter what, 
they're going to be terrified," 
he says. 

Mr. Lindgren, who is study- 
ing biological Sciences, says an 
energetic dance routine helped 
him beat two competitors dur- 
ing the mascot tryouts. 

“Ever since I was little, it's 
been something I was inter- 
ested in," he says. “I would 
walk around football games or 
college basketball games, and 
I saw how entertaining he is, 
how energetic he is...It's an 
honor to be a role model for 
the city of Enterprise." 

The boll weevil, Ms. Good- 
son says, represents a message 
of triumph over adversity, and 
a willingness to embrace 
change. 

“We could take a lesson in 
that right now," she says. 


TIMOTHY T. LUDWIG/REUTERS 
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GREATER NEW YORK 


Legacy on Line in DA Race 


Brooklyn candidates 
battle over who can 
best continue the work 
of Kenneth Thomson 

By Thomas MacMillan 


During closing statements 
at a candidates forum, one of 
the six people vying to become 
Brooklyn's next district attor- 
ney articulated the central 
theme of the race: claiming the 
mantle of Kenneth Thompson. 

Mr. Thompson, the former 
DA, died of cancer at age 50 
last October. 

The primary election is 
Tuesday, and there are no Re- 
publican candidates. Each chal- 
lenger wants to claim Mr. 
Thompson^ legacy and posi- 
tion him or herself as the true 
reformer in the race. 

Brooklyn's first African- 
American district attorney, Mr. 
Thompson created a young- 
adult court for juvenile offend- 
ers and established a convic- 
tion-review unit that moved to 
dismiss more than 20 wrongful 
convictions. He also changed 
the officers policy so that most 
low-level marijuana offenses 
are no longer prosecuted. 

"The tenor of this race is re- 
ally different than pretty much 
any district attorney race that 
New York has ever seen,” said 
Alyssa Aguilera, co-executive 
director of Vocal New York, an 
advocacy group that seeks 
changes in the criminal-justice 
system. 

Where previous races have 
been dominated by rhetoric 
about cracking down on crime 
and increasing public safety, 
the candidates in this contest 
have been "outflanking each 


Focus of Contest 
Cuts Two Ways 

Advocates for change in 
the criminal-justice system in 
Brooklyn have hailed the focus 
on Kenneth Thompson's legacy. 

"I have a one-word re- 
sponse to that and it's 'halle- 
lujah/ " said JoAnne Page, 
head of the Fortune Society, 
which promotes alternatives 
to incarceration. "To the ex- 
tent that he's used as a role 
model by all of them, I think 
that is a bright light about 
what the Brooklyn district at- 
torney's Office will be, as long 
as they follow through." 

Brooklyn's top prosecutor 
has an opportunity to lead 
the way nationally at a time 
when the Justice Department 
seeks stiffer sentences and 
harsher consequences for 
noncitizens who break the 
law, Ms. Page said. 

But the candidates' focus 
may be misguided, said Ar- 
thur Aidala, a former assis- 
tant district attorney who 
had been considering a run 
for the top spot this year. 

"It sounds like they're all 


other to the left,” she said. 

Candidates have promised 
to continue Mr. Thompson^ 
programs and overhaul the bail 
system, help lower the popula- 
tion in the Rikers Island jail, 
track whether defendants face 
different outcomes by race and 
make that data publicly avail- 
able, protect undocumented 
immigrants and expand alter- 
natives to incarceration. 

Eric Gonzalez, the acting 
district attorney, has the most 



Kenneth Thompson died last 
year of cancer at the age of 50. 


running for the head of legal 
aid and not the head of the 
district attorney's Office," he 
said, referring to the Legal 
Aid Society, a public-defender 
organization. 

The average voter is con- 
cerned about safety, not lim- 
iting the use of bail or pro- 
gressive policies, Mr. Aidala 
said. "They want to be able 
to walk to the R train or the 
F train without being both- 
ered." 

—Thomas MacMillan 


straightforward claim to Mr. 
Thompson^ legacy. 

"I worked very closely with 
Ken Thompson to start critical 
reforms,” he said during the 
forum held last month at 
Mount Pisgah Baptist Church. 
"Fm best situated to continue 
this progress in Brooklyn.” 

Other candidates challenge 
his claim. 

Ts not enough to say that 
somebody wanted you to do 
this, because that person's not 


here to tell us whether he did,” 
said Patricia Gatling, a former 
narcotics bureau chief in the 
district attorney's Office. 

Mr. Thompson was success- 
ful because he brought experi- 
ence as a civil-rights lawyer to 
2 the job, she said, touting her 
| own record as deputy secre- 
S tary for civil rights for New 
| York State and as former com- 
° missioner of the NYC Commis- 

IS) 

§ sion on Human Rights. 

| “Four years ago, I was the 
j= only person sitting right up 
s here who supported Ken 
t Thompson,” said Ama 
m Dwimoh, a former Brooklyn 
prosecutor and current special 
counsel to the Brooklyn bor- 
ough president. 

During the 2013 district at- 
torney race, she said, all the 
other current candidates in 
this year's race supported in- 
cumbent Charles Hynes, who 
lost in an upset to Mr. Thomp- 
son. 

As the only candidate who 
isnT an alum of the Brooklyn 
district attorney's Office, City 
Councilman Vincent Gentile 
said he comes to the job with 
no allegiances, just as Mr. 
Thompson did in 2013. 

Candidate Anne Swern, also 
can claim outsider status, be- 
cause she would be coming to 
the job from her current post 
as managing counsel for Brook- 
lyn Defender Services, a group 
of public defenders that oper- 
ates in Brooklyn criminal court. 

Marc Fliedner, who left the 
district attorney's Office last 
year to start a civil-rights and 
criminal- defense practice, bol- 
stered his claim to the Office 
by reminding voters that Mr. 
Thompson placed him in 
charge of the civil rights bu- 
reau the DA created in 2014. 


Buffalo Bills Thump Jets in Week 1 



UPSTATE MATCHUP: Bills quarterback Tyrod Taylor was on the move Sunday. He threw two touchdowns in a 21-12 win over the Jets. 
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Names of victims at the 9/11 memorial in lower Manhattan. 

The City Is Set 
To Mark 9/11 


By Charles Passy 


At last year's Sept. 11 com- 
memoration ceremony at the 
memorial site in lower Man- 
hattan, presidential-election 
politics colored the event, 
with candidates Donald Trump 
and Hillary Clinton in atten- 
dance. 

Mrs. Clinton had to depart 
early for medical reasons and 
was seen in a video appearing 
wobbly as she entered a car, 
fueling discussion about her 
physical readiness for office. 

This year, some connected 
with the tragic day are hoping 
the event will return to what it 
traditionally has been: A 
chance to honor the roughly 
3,000 people who lost their 
lives in the 2001 attacks and 
look ahead to a brighter future. 

"It was almost like we 
hadnT learned anything,” said 
Helaina Hovitz, author of "Af- 
ter 9/11: One GirPs Journey 
Through Darkness to a New 
Beginning,” of last year's polit- 
ical distractions. Ms. Hovitz 
grew up in lower Manhattan 
and was in middle school at 
the time of the event. 

The Monday morning cere- 
mony will be open only to fam- 
ily members of victims from 
the attacks and the 1993 World 
Trade Center bombing, along 
with special invited guests. 

As in years past, family 


members are invited to partic- 
ipate in a reading of the vic- 
tims' names, say officials with 
the National September 11 Me- 
morial & Museum, which orga- 
nizes the ceremony. 

The event will be paused 
six times, denoting when hi- 
jacked planes hit the twin tow- 
ers in New York City and when 
the buildings fell, in addition 
to the times when hijacked 
planes hit the Pentagon near 
Washington, D.C., and crashed 
into a Pennsylvania field. 

Starting at 3 p.m., the 9/11 
memorial will be open to the 
public, officials said. In the 
evening, the Tribute in Light, 
an annual public-art installa- 
tion that honors those lost on 
9/11, will be illuminated in 
lower Manhattan. 

While there is an expecta- 
tion that this year's ceremony 
will be less political, at least 
one family member of a 9/11 
victim said he welcomes the 
politicians who attend the 
event. 

Charles G. Wolf, whose 
wife, Katherine, worked at the 
World Trade Center and was 
killed in the attacks, said it is 
appropriate that elected offi- 
cials and those vying for office 
show up because it speaks to 
the significance of the event. 

"This was a watershed mo- 
ment for the United States,” 
he said. 


Food Worth Talking About 


By Charles Passy 


During the course of the 
year, New Yorkers have no 
shortage of food events to at- 
tend. But Taste Talks, a culi- 
nary showcase that wrapped 
up its fifth annual edition this 
past weekend, aims to be 
something different, organiz- 
ers said. 

It puts as much emphasis 
on the talking as the tasting. 

The event is a "thought- 
leadership conference dis- 
guised as a food festival,” said 
co-founder Daniel Stedman. 

About 6,000 attended this 
year's Taste Talks— around 
three times the number when 
the event was first held, he 
said. 

To emphasize its cerebral 
side, Taste Talks, held at loca- 
tions throughout Brooklyn's 
Williamsburg neighborhood, 
hosted a series of panels over 


the weekend that looked at ev- 
erything from the growing in- 
terest in fermented foods to 
the future of supermarkets. 

Speakers included a number 
of prominent New York chefs, 
such as Daniel Rose of Le Cou- 
cou and Dan Barber of Blue 
Hill at Stone Barns. 

There was plenty of tasting 
involved, too. At the event's 
Future Food Expo, attendees 
could sample a variety of 
emerging food and drink 
items, from a yogurt-like dairy 
product known as quark to a 
beverage made from unroasted 
(or green) coffee beans. 

Attendees said they appre- 
ciated that the event was 
about more than just eating. 

"We like understanding the 
story behind the food,” said 
Abbie Wharff Rosenblum, a 
Harlem resident who was at- 
tending the festival for the 
first time. 


Relics of Padre Pio Are 


By Stephen Nakrosis 


The relics of St. Pio of Pi- 
etrelcina— which have drawn 
tens of thousands of visitors 
at earlier stops— will be on 
display at New York City's St. 
Patrick's Cathedral this 
month. 

It is the latest stop in a na- 
tionwide tour celebrating the 
130th anniversary of the birth 
of the Italian Franciscan monk 
commonly known as Padre 
Pio, who was canonized in 
2002 . 

The veneration of holy rel- 
ics has a long history in Ro- 
man Catholic tradition. 

Rev. Christopher M. Cicca- 
rino, associate dean at Seton 
HalFs Immaculate Conception 
Seminary, said relics are by no 
means "magical, but they do 
allow us to come close to holy 
men and women.” 

Luciano Lamonarca, the 
founder of the Padre Pio Foun- 
dation, said the first leg of the 
tour, which took place in May, 


attracted about 80,000 people 
at six sites in the U.S. 

The roughly half-dozen rel- 
ics include a lock of St. Pio's 
hair, a glove with blood from 
his stigmata wounds and his 
priestly mantle. 

St. Pio founded a 
home for the sick in 
Italy, which grew to 
a 1,000-bed hospital. 

Although Mr. Lamonarca 
has a career as an opera tenor, 
he has taken an interlude to 
transport the relics across the 
country. 

"It is my passion job,” he 
said. 

"We expect 200,000 [visi- 
tors] for the second part of 
the tour,” when the relics will 
travel to Bridgeport, Conn., St. 
Louis and Chicago, among 
other places, Mr. Lamonarca 
said. 


Going on Display at St. Patrick’s Cathedral 


St. Pio was born Francesco 
Forgione in 1887. He entered 
the Capuchin Friars and was 
ordained a priest in 1910. 

Throughout his life, he had 
a reputation for holiness, and 
was said to have manifested 
several supernatural phenom- 
ena, including the stigmata, 
which are wounds in the 
hands and feet paralleling 
those of Jesus on the cross. 

In 1940, St. Pio founded a 
home for the sick in Italy 
which has grown to a 1,000- 
bed hospital, the Casa Sollievo 
della Sofferenza (Home for the 
Relief of Suffering) in San Gio- 
vanni Rotondo. 

St. Pio died Sept. 23, 1968, 
in Italy. 

The relics will be on display 
Sept. 17 and 18 at St. Patricks 
Cathedral from 7 a.m. to 8 
p.m. There is no fee. 

Msgr. Robert T. Ritchie, the 
rector of St. Patrick's, said the 
Padre Pio Foundation sent in- 
formation about their plans to 
bring the relics to the U.S. 


Msgr. Ritchie said the Cathe- 
dral was "very honored” to be 
hosting the relics. "This is 
coming at a wonderful time, 
especially for Italian-Ameri- 
cas.” 


He said the Foundation 
sought to display the relics in 
sites of significance to Catho- 
lics, where visitors would 
come not just to view the col- 
lection, but to see the venue. 


The tour is slated to 
stretch at least into 2018, as 
more requests have come 
from parishes across the U.S. 
and in Mexico, Mr. Lamonarca 
said. 



The body of St. Pio of Pietrelcina at the Vatican. Some relics of the saint will be shown in New York. 
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GREATER NEW YORK 


Buildings Get Buzz by Becoming Backdrops 



The interiör of 23 Wall St. , top, recently was used by Nike for an 
event. Above, the exteriör of the building in the early 20th century. 


GREATERNEW 

Y0RKWATCH 


COURTS 

Justices to Hear Case 
On Hospital Shooting 

The Connecticut Supreme 
Court is set to hear arguments 
in the case of a nurse who was 
shot and wounded at Danbury 
Hospital in 2010 while trying to 
protect another staff member 
from the shooter. 

Justices are scheduled Tues- 
day to hear an appeal by An- 
drew Hull, a nurse and former 
Marine, who was awarded a 
Carnegie Hero medal for his ac- 
tions. 

Mr. Hull sued the town of 
Newtown after the shooting. He 
said a town officer who brought 
the shooter, 85-year-old Stanley 
Lupienski, to the hospital for an 
emergency psychiatric evaluation 
failed to check him for weapons. 

A judge dismissed the law- 
suit in 2015, ruling that Mr. Lupi- 
enski technically wasn't under 
arrest, and therefore the officer 
wasn't legally required to search 
him. 

Mr. Hull is appealing that de- 
cision. 

—Associated Press 

CULTURE 

New Exhibit Puts 
Spotlight on 1917 

A newly opened New York 
City exhibit examines three mo- 
mentous events of 100 years 
ago that still reverberate 
throughout the world today. 

The exhibit called "1917: How 
One Year Changed the World" at 
the American Jewish Historical 
Society looks at the Bolshevik 
Revolution in Russia, the U.S. 
entry into World War I and the 
Balfour Dedaration that eventu- 
ally led to the creation of the 
State of Israel. 

The exhibit includes artifacts 
such as two original drafts of 
the Balfour Dedaration and a 
copy of the Treaty of Versailles 
that ended World War I. 

The show is at the historical 
society on West 16th Street in 
Manhattan through Dec. 29. 

— Associated Press 


By Keiko Morris 


Call it Creative real estate. 

Skylight Studios has built a 
business finding distinctive 
but underused buildings in 
New York to serve as the back- 
drop for shows and marketing 
events for brands such as Nike 
and Ralph Lauren. 

The events are fleeting— 
ranging from a week to a few 
hours— but they fuel the other 
part of Sky- 
PROPERTY lighfs business: 

helping land- 
lords gain ex- 
posure to their spaces. 

In a tough retail environ- 
ment and a competitive office 
market, landlords are jockey- 
ing for attention. Events by 
high-profile companies bring 
influential attendees— the 
kinds of tastemakers, celebri- 
ties and executives who can 
help attract potential tenants. 

The events reach other au- 
diences through images posted 
on social-media platforms, 
trendy blogs and magazine 
sites such as Vogue and Archi- 
tectural Digest that live on 
digitally long after the event 
ends. The Creative uses of the 
space also help market the 
buildings. 

"In my job marketing com- 
mercial real estate, one of the 
most difficult things is to get 
prospective tenants to visual- 
ize raw space,” said Sara Fay, 
head of marketing for L&L 
Holding Co., which has 
worked with Skylight to bring 
in events at its properties. 
"The more material I have to 
show how the space can be 
used and how it can be acti- 
vated is a home run for me.” 

Skylight got its start in 
2004 and historically has fo- 
cused on properties in transi- 
tion, buildings with an inter- 
esting history or architecture 
often awaiting development fi- 
nancing or approvals to move 
forward. 

At Iron Works on West 25th 
Street, where Skylight brought 
in a Nike event as well as other 
fashion presentations, building 
owner L&L has been in the 
process of allowing office 
leases to expire so it can open 


up large blocks of space and 
attract higher-caliber tenants. 

In the past year, Skylight 
has been expanding its role as 
a strategic adviser to building 
owners and developers, con- 
necting them to partners or 
organizations that can bring 
events and help shape a build- 
ing's identity, said Chief Exec- 
utive Stephanie Blake. 

Developer Forest City New 
York has tapped SkylighCs ex- 
perience and brand connec- 
tions to make the Bridge, its 
commercial office building on 
Cornell TeclTs new Roosevelt 
Island campus, into a destina- 
tion. The first phase is set to 
open this week. 

These days, short-term pop- 
up shops have grown as a way 
for landlords to fill empty 
storefronts that have prolifer- 
ated in Manhattan shopping 
corridors as a result of sky- 
rocketing rents and retail 
chains cutting back on stores. 

Skylighfs approach is a new 
version of an old concept of 
showcasing real estate and 
generating buzz with some 
form of entertainment, said 
Adelaide Polsinelli, senior 
managing director at Eastern 
Consolidated. 

The buildings range from 
elaborately decorated spaces 
to cavernous industrial build- 
ings such as the massive for- 


mer warehouse facility known 
as St. JolnTs Terminal. The 
site, which is called Skylight 
Clarkson Sq and has served as 
a venue for the continuing 
New York Fashion Week, is 
slated to become a mixed-use 
development including office, 
retail and residential space. 

For a Kanye West perfor- 
mance, Skylight was able to 
offer Fort Greene's Williams - 
burgh Savings Bank tower, a 
landmarked condominium 
building with a first-floor inte- 
riör showing off numerous 
types of Italian marble, gold- 
leaf decoration and mosaics. 


The company also has 
brought runway shows and 
Nike and Microsoft launches to 
the James A. Farley Post Office, 
establishing buzz around its 
new name, Moynihan Station. 

"People buy into the idea of 
what was the history of this 
place and how can you actually 
make that as part of our brand 
message,” Ms. Blake said. 

The bare, raw interiörs of 
23 Wall St., the landmarked 
neoclassical former headquar- 
ters of J.P. Morgan, gave Nike 
the canvas it needed for its se- 
ries of discussions and multi- 
media displays of designer Vir- 


gil Abloffs reinventions of 10 
of the brandos well-known 
styles this past week. 

Nike estimated about 7,500 
consumers would attend pan- 
els and events. 

"WeYe bringing eyeballs to 
the property,” said Jack Terzi, 
chief executive of JTRE Hold- 
ings, which is in contract to 
purchase the building. 

SkylighFs team has been 
grappling with the loss of its 
founder Jennifer Blumin since 
May, when a plane carrying her 
and her two young sons was 
lost over the Bermuda Triangle. 

Ms. Blake recalled one ex- 
ploratory site visit when Ms. 
Blumkfs passion for unearthing 
forgotten places was on dis- 
play. Ms. Blumin had crawled 
and climbed over beams and 
under ledges to emerge dust- 
covered but "victorious” atop a 
derelict roof structure. The 
team has been trying to honor 
her legacy by pushing the com- 
pany's vision to the next level, 
Ms. Blake said. 

"There's that sense of miss- 
ing a friend and someone to 
share all the challenges and 
share this vision that became 
our vision,” Ms. Blake said. 
"We always talked about 
where this vision could con- 
tinue beyond buildings. Is it 
corridors, neighborhoods, is- 
lands, campuses, cities?” 
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Urban transit-hub markets have a bigger supply base than suburban ones. Above, Hoboken Terminal. 


Office Vacancies in New Jersey 
Transit-Hub Markets Are Up 


By Keiko Morris 


Office buildings in New Jer- 
sey's transit-hub markets saw 
higher vacancies at the end of 
last year but fared better than 
those in places without easy 
access to mass transportation, 
according to an annual report 
from real-estate services firm 
JLL. 

The vacancy rate for the 
statens transit-hub market, de- 
fined as properties close to a 
downtown center and near 
mass-transit commuting op- 
tions, climbed to 19.2% at the 
end of last year from 16.9% at 
the end of 2015. 

The transit-hub markefs 
rate held up better than the 
26.4% rate for the statens sub- 
urban office market located 
outside these dusters, the re- 
port noted. 

Rental rates for transit- 
hub properties also fetched 
an average price of $32.46 a 
square foot, compared with 
$26.02 a square foot for 
buildings situated in tradi- 
tional suburban settings. 

The increase in vacancy 


near transit hubs was fueled 
largely by vacancies and 
space soon to be on the mar- 
ket in Jersey City, where con- 
solidations of Deutsche Bank 
AG and a pharmaceutical 
company acquisition have 
added more than 400,000 
square feet to the market, the 
report said. 


19 . 2 % 

Vacancy rate in 2016 for office 
properties near transit centers. 

^ ■ 

The analysis described the 
overall increase as temporary. 
Companies are expected to 
continue to look for office 
space near "walkable, ame- 
nity-rich areas and with access 
to mass-transit options,” the 
report said. 

During the past several 
years, New Jersey's wider of- 
fice market has been weighed 
down by vacancies at older, 


suburban office campuses. 

Within the statens transit- 
hub market, the suburban and 
urban hubs went in different 
directions. The vacancy rate 
for smaller suburban hubs 
such as Metropark, Morris- 
town, Princeton and Summit 
declined to 16.8% in 2016 from 
17.5% in 2015. 

The urban hubs, which have 
a much larger supply base and 
include Hoboken, Jersey City, 
New Brunswick, Newark and 
Trenton, experienced an in- 
crease, with the vacancy rate 
rising to 20% from 16.7%. 

Developers are looking to 
assemble sites to build bigger 
office facilities in suburban 
transit hubs such as Morris - 
town and Summit, where the 
office space is limited and 
geared toward smaller tenants, 
said Dan Loughlin, interna- 
tional director and broker lead 
of JLL's New Jersey office. 

"Everybody's trying to go 
back into these markets to try 
to capture the mass transit, 
amenities and urban settings, 
and this product doesnT exist 
in abundance,” he said. 
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DOCUMENTARY 

Ken Bums 
Takes On 
Vietnam 



A soldier of the 25th Infantry Division, 
around 1969, from the 'The Vietnam War.' 


BY JOHN JURGENSEN 


KEN BURNS doesrTt like the expression 
“Thank you for your service.” Though it 
has become a default way to pay respect 
to military veterans, too often the phrase 
functions as a brushoff, the filmmaker 
says. "It suggests no further conversation 
is necessary .” 

With marathon documentaries about 
the Civil War, World War II and now the 
Vietnam War, Mr. Burns and his produc- 
ing team have conducted a running in- 
quiry into the personal experiences of 
combat troops. 

The scale of "The Vietnam War”— a 10- 
part, 18-hour series that took 10 years to 
produce— reflects the complicated nature 
of the conflict. It claimed the lives of 
more than 58,000 U.S. service members, 
scarred veterans returning to a hostile 
home front, and continues to divide 
Americans who lived through it. The se- 
ries debuts Sept. 17 on PBS. 


‘When I saw those old 
[Vietnamese] men, 

I didn’t have the hate 
getting in the way of 
accepting their humanity.’ 


Mr. Burns and co-director Lynn Novick 
doubled down on a strategy refined in 
their previous work. Whether it's an actor 
reading a letter by a Union soldier at Get- 
tysburg, or an interview with an aging 
survivor of the D-Day invasion, partici- 
pants hold the spotlight, not historians. 

"That plows attention not to the 'ex- 
pert' but to the real expert— the person 
who experienced it,” Mr. Burns says. For 
Vietnam, that chorus of voices, including 
veterans of the protest movement, helps 
"create a place where diverse perspec- 
tives can co-exist without making the 
other wrong.” 

In addition to reams of letters, govern- 
ment documents and journalists' reports 
from Vietnam, the producers drew from 
on-camera interviews with about 100 com- 
bat veterans and other witnesses— includ- 
ing former South Vietnamese allies and 
North Vietnamese enemies of U.S. troops. 

The processes of gathering research 
and identifying on-camera interviewees 
evolved in tandem, Ms. Novick says. Pro- 
ducers took notes during phone calls and 
informal meetings with Vietnam veter- 
ans, who in turn introduced them to g 
other veterans. § 

"Each person's story helps us add a = 
little bit of the puzzle,” says Ms. Novick, S 
who went through a similar process with g 
Please see VIETNAM page A13 5 
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My Love Is Like a Hashtag: 
Tnstagram Poets’ Sell Well 


BY NINA SOVICH 


AMONG THE HOT new books of 
the fall season is a volume of po- 
etry that might once have been rel- 
egated to the back of the book- 
store. Rupi Kaur, a Canadian 
woman born in India is putting out 
her second book Oct. 3. The reason 
for the excitement? She has 1.5 
million followers on Instagram. 

Ms. Kaur sits atop a new wave 
in poetry. These Instagram poets, 
or pop poets as some writers call 
them, use social media to build 
their fan base for work that 
touches on love and loss. "The Sun 
and Her Flowers,” to be released in 
October, has an initial print run of 
a million books, an astonishing run 
for poetry. Fiction writers are lucky 
to have an initial print run of 
10,000 books. Ms. Kaur's first book, 

"Milk and Honey,” published in 
2015 by Andrews McMeel, has sold 
more than a million copies in the 
U.S. and 700,000 abroad. 

"For me, social media was the 
only way to go,” says Ms. Kaur. She 
began publishing poems on Tumblr 
and Instagram and found an audi- 
ence both devoted and demanding. 

In 2013 she was posting a poem or 
two a week, spending two to four 
hours a day refining them. "It gets 
difficult to manage at a certain 
point,” she says of social media. 

Roughly two years ago she stopped 
posting new poetry to Instagram. 

Sometimes when her feed needs updating she 
will ask her sister or an employee to help 
with the technicalities so she can concentrate 
on writing. 

To poetry traditionalists, these new poets 
seem to draw attention to photographs and 
illustrations rather than verse. Instagram po- 
ets use typewriters with thick linen paper and 
tattered edges, then photograph the work and 
post it to social media. Bad breakups, whiskey 
in the desert and exhortations to find inner 
strength are common. 

"Think of Walt Whitman,” says Lizzie 
Carroll, 21, and a student at California State 
University, Sacramento, who has blogged 
about her appreciation for Ms. Kaur. "You 
have to sit down and study it. With Kaur 
you can take any poem and read one line 
and know what it means .” 
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BUILDING FAN BASES: Instagram posts from Rupi Kaur, top left, and 
Christopher Poindexter, top right. Ms. Kaur's feed indudes her poems. 
The poet Atticus indudes photos of fans who tattoo on his verse. 


"Rupi is real and honest,” says Harley 
Henderson, 21 and a student at the Univer- 
sity of West Florida in Pensacola. "She can 
reläte to people and their problems.” 

Atticus is a poet who doesn't reveal his 
identity or show his face, but has roughly 
440,000 followers on Instagram. His book, 
"Love Her Wild,” was released in July by 
Atria Books, an imprint of Simon & Schus- 
ter. It has nearly 100,000 copies in print. He 
says he receives several photos a day from 
people who have tattoos of his poetry. 

"I wear a mask so I write what I feel and 
not what I should feel,” he said, in a phone 
interview. He declined to give his real name. 

The challenge for publishers is to separate 
good poets from bad, and to confirm the fan 
base is stable and inclined to buy books. 

"You have to look at all the comments to 


see, is there really a connection?” 
says Judith Curr, president and 
publisher of Atria Books, describ- 
ing the process of bringing on a 
new author. "Are they responding 
to the poetry or the fame of the 
person?” 

Editors at the publishing house 
keep an eye on Instagram. If a 
writer has a growing following, 
with comments that speak to the 
work, the publishing house will 
occasionally contact a writer di- 
rectly to see if he or she is inter- 
ested in doing a book. Booksellers 
are often reassured by a poetry 
book with an online following be- 
cause it suggests committed buy- 
ers, publishers say. 

"It's good for all poets that the 
poetry section of the bookstore is 
suddenly the sexy section,” says 
Kirsty Melville, president and 
publisher of Andrews McMeel. 

Poet Thom Young bristles at 
the popularity of the Instagram 
poets, publishing satirical verse 
on the web to prove his point. 
"Love made/ her wild,” Mr. Young 
wrote and posted in typewriter 
font just like the Instagram poets 
this past June. Even the Insta- 
gram poets acknowledge the me- 
dium is both a blessing and a 
curse. On one hand, they reach 
far more people than traditional 
poets. On the other, Instagram re- 
stricts form and length. There 
also is pressure to constantly feed 
the beast. 

Christopher Poindexter is a 26-year-old 
poet with roughly 320,000 followers on In- 
stagram. His book, "Lavender,” came out in 
February and will be rereleased in Septem- 
ber. When he started, he posted one or two 
poems a day. Now, he still posts three to six 
times a day but he leans more toward photos 
or written descriptions of his life rather than 
poetry. The demands of Instagram can be 
draining, he says, and he is thinking of hiring 
someone part time to help with his feed. "I 
stepped away a little because of the inten- 
sity,” says Mr. Poindexter. "I know what peo- 
ple want, and I know what I want to write.” 

"It's not the poetry I would present to 
an academic scholar,” he says. "But it's get- 
ting children back into poetry. It's getting 
them in Kerouac and Rimbaud and Gins- 
berg and Cummings.” 
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ART REVIEW 

WHEN CHINESE LANDSCAPE CAME INTO ITS OWN 


BY MELIK KAYLAN 


New York 

THROUGHOUT THE PAST CENTURY, as 

parts of the globe erupted in chaos, Ameri- 
can institutions helped save humankind's 
common heritage. They systematically ac- 
quired cultural treasures endangered in 
their own countries— doing so in coherent 
genres and thereby preserving entire tradi- 
tions of art. A luminous instance of just 
such an achievement is the Metropolitan 
Museum's historic collection of Chinese 
landscapes, considered to be one of the 
greatest world-wide. Often kept from the 
hands of Maoist mobs, these objects could 
tell adventure stories of brave individuals 
who smuggled them out to the West over 
the decades. The museum's exhibition 


"Streams and Mountains Without End: 
Landscape Traditions of China” tells us an- 
other story just as crucial: that of the tran- 
scendent beauty of the 1,000-year-old living 
art form so worth saving. And not least for 
the Chinese themselves— on the day of my 
visit tourists from China packed the galler- 
ies, as they do much of the time. 

The curator, Joseph Scheier-Dolberg, says 
he organized the show along thematic rather 
than chronological lines to educate the 
viewer in the genre's traditions and experi- 
ments, its evolution over the centuries, its 
symbols and inside jokes— in short, to teach 
us how to understand more deeply what we 
are viewing. He divided the whole into nine 
sections, with rooms dedicated to "Streams 
and Mountains,” "Magical Landscapes,” 
"Landscape of Reclusion,” "Riverscape” and 
Please see ART page A13 



'The Four Seasons' (15th century) by an unknown Ming dynasty artist. 
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WHAT'S YOUR WORKOUT? | By Jen Murphy 


A Regimen to Stav Undefeated 


Having put off a finance career for fighting, light heavyweight boxer Mike Lee explains how recovery is as important as training 



dio. In the pool, heTl practice 
breath holds underwater and then 
swim laps. "It's like when you 
throw a combo in a fight and are 
really out of breath but have to 
collect yourself," he says. He fin- 
ishes workouts by jumping rope 
for 15 minutes. Ten seconds of 
each minute he goes all-out, doing 
double jumps or high knees to el- 
evate his heart rate. Strength 
work includes explosive plyomet- 
ric exercises like box jumps and 
kettlebell swings. 

Between workouts he focuses on 
recovery. He regularly visits a chi- 
ropractor and massage therapist 
specializing in muscle-activation 
technique. He spends three min- 
utes in a cryotherapy chamber— 
similar to an intense ice bath— a 
few times a week, particularly af- 
ter tough spar ring days. The ex- 
treme cold is meant to reduce in- 
flammation and muscle soreness. 


Mr. Lee was dubious about the 
benefits of yoga before he started 
practicing five years ago. “My 
joints felt so loose after my first 
class," he says. “I realized I had 
been totally ignorant about its ben- 
efits." He tries to go to a hot yoga 
class at Core Power at least once a 
week. Sundays are a rest day. 

The Diet 

The first time Mr. Lee fought on 
ESPN, he had to lose 7 pounds in 
one day to make his agreed weight 
for the fight— an amount consid- 
ered unhealthy for normal people, 
but not unusual for boxers pre- 
fight. "It was mostly water weight, 
but it was still difficult and not 


something I ever want to have to 
do again/' he says. His team now 
has his nutrition down to a Science 
so that he can weigh in at 175 
pounds and go into the ring 
around 187 pounds. "A lot of the 
secret is water-weight manipula- 
tion," he says. 

He works with a nutritionist 
and has microwavable meals 
shipped to him each week. Mr. 

Lee is hypoglycemic, but says eat- 
ing small meals throughout the 
day helps stabilize his blood 
sugar. He eats a largely plant - 
based diet with moderate 
amounts of lean protein. Break- 
fast might be quinoa with kale 
and bison or egg whites with glu- 


Boxer Mike Lee, right, spars three 
times a week with his trainer, Jamal 
Abdullah, in Santa Monica, Calif., 
above, wraps his hands, far left, and 
performs a workout for his abs, left. 

ten-free toast and avocado. "I 
could eat Mexican food three 
meals a day," he jokes, "but I try 
to limit it to one." Chicken tacos 
topped with black beans and rice 
in corn tortillas are a typical 
lunch. Dinner might be grilled 
salmon and a salad. 

The Gear 

"I love Under Armour and they 
send me a lot of gear," he says. He 
has custom-made Reebok boxing 
shoes and likes Nike and Under Ar- 
mour sneakers for running. He's 
worn Grant gloves his entire box- 
ing career. He's become a Lulu- 
lemon convert. "My sister taught 
yoga and introduced me to the 
brand," he says. "They make some 
of the most comfortable workout 
clothing." 

The Playlist 

"I don't like the stereotypical 
hard-core rock or rap that you 
hear in a lot of boxing films," he 
says. "I like music that makes me 
want to dance and have a good 
time, rather than knock some- 
one's head off. Tunes from Stevie 
Wonder, Bruno Mars and Earth, 
Wind & Fire are what I typically 
work out to." 


MIKE LEE knows you need more 
than strength to prevail in the 
ring. Boxing also takes brains. 

At 16, Mr. Lee balanced time 
practicing the sweet Science with 
a job as a runner on the commod- 
ities floor at the Chicago Board of 
Trade. He competed as an ama- 
teur boxer throughout college. Af- 
ter graduating with a finance de- 
gree from the University of 
Notre Dame^ Mendoza College 
of Business in 2010, he decided to 
postpone a career in finance to 
pursue pugilism. 

"In my early days, I felt immor- 
tal,” says Mr. Lee, who is now 30. 
"Then my body started to show 
signs that I wasn't invincible." A 
succession of injuries kept him 
out of the ring for nearly two 
years. He broke his hand in the 
third round of his first fight at 
New York's Madison Square Gar- 
den in 2011 and continued fight- 
ing until he won by knockout. "I 
probably should have stopped, but 
when you're in front of a crowd 
like that, you don't feel the pain," 
he says. 

He then struggled with jaw and 
back injuries. He wondered if his 
body was telling him it was time 
to hang up his gloves. 

Mr. Lee began working 
with a nutritionist and 
started to take recovery, 
like ice therapy, yoga 
and massage work, 
just as seriously as 
training. He also en- 
listed a sports psy- 
chologist who taught 
him visualization 
techniques. "I visual- 
ize every fight," he 
says. "The smells, the 
colors, my opponenfs 
moves, my response." 

Now he says he's the 
strongest, fastest and 
smartest he's been in his 
boxing career. Ranked 12th in 
the World Boxing Association's 
light heavyweight division, he's 
shooting to put his perfect 19-0 re- 
cord on the line with a Sept. 15 
bout against Aaron Quattrocchi in 
Rosemont, 111. 


The Workout 

Mr. Lee spars Mondays, Wednes- 
days and Fridays at Wild Card 
West Boxing Club in Santa Monica, 
Calif. Leading up to fights, he tries 
to spar with someone who can 
mimic his opponenfs fighting 
style. In a real fight, each round 
lasts three minutes, with one min- 
ute of rest between rounds. In 
training, he cuts the rest to 30 
seconds. "The idea is to push your- 
self so hard in training that fight 
night becomes easy," he says. 
Tuesdays, Thursdays and Satur- 
days he focuses on pad work, 
heavy bags and film study. 

A second evening workout is 
dedicated to strength and condi- 
tioning. He runs or swims for car- 
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VIETNAM 


Continued from pageAll 
World War II veterans for “The 
War," a 2007 seven-part series she 
directed with Mr. Burns. 

To get a handle on Vietnam' s dif- 
ferent phases and jungle warfare, 
producers asked vets many of the 
same questions: What was it like at 
night? How close were you to the 
enemy? How did you operate in a 
civilian area and deal with people 
you couldn't identify as soldiers? 

Emotional details were a critical 
part of veterans' memories. “More 
telling was the depth of feeling 
about their experiences and how 
close to the surface it was/' says 
Ms. Novick, who conducted many 
of the interviews, as did producer 
Sarah Botstein. 

Marine veteran John Musgrave 
met the producers through the ar- 
tistic director of Theater of War 
Productions, a drama company 
that has staged readings of Sopho- 
cles for military communities in 
the U.S. and Europé. Mr. Musgrave, 
who writes poetry and works with 
fellow veterans on issues such as 
post-traumatic stress disorder, 
says he first thought his role in 
the documentary would be con- 
necting the filmmakers with other 
Vietnam vets. 

By the time he sat down for his 
own on-camera interview— with his 
wife Shannon in the room for sup- 
port— Mr. Musgrave says he trusted 
the producers based on their past 
war documentaries and the rapport 
they had fostered with him. 

“They weren't looking for a par- 
ticular answer. They cared about the 


Images of the military, 
above, and civilians, 
right, from 'The Vietnam 
War/ a documentary 
directed by Ken Burns 
and Lynn Novick, below. 
In another photograph 
from the documentary. 
President Lyndon 
Johnson, below far right, 
met in April 1968 with 
General William 
Westmoreland. 


not being able to sleep or eat after 
losing the majority of his men in a 
battle for which he earned a “He- 
roic American Killer" medal. 

“It/s as painful for [the Viet- 
namese] to talk about as it is for 
American veterans. They felt really 
strongly that the world should 
know that," Ms. Novick says. 

Mr. Musgrave, who saw por- 
tions of the series before it was 
finalized, says watching North 
Vietnamese soldiers tell their sto- 
ries was “essential" for the film's 
balance and his own mindset. “It 
helped me to see that they were 
old men, because in my dreams 
they're still young men and they 
still terrify me," he says. “When I 
saw those old men talking about 
their war, I didn't have the hate 
getting in the way of accepting 
their humanity and realizing that 
our experiences were the same." 

Mr. Burns, who is 64 years old— 
and at 18 had a high draft number 
when the U.S. was drawing down 
troops in Vietnam— isn't finished 
with examining the soldier's expe- 
rience. He already is working on a 
project to strip the “barnacles of 
sentimentality" from the American 
Revolutionary War. 


memories. “We did not torture pris- 
oners and we did not mutilate 'em," 
he says in the documentary. But if a 
prisoner “fell into our hands, he 
was just one sorry f— er. I don't 
know how to explain it that it 
would make sense." 

Just as Mr. Musgrave says he 
was on guard to avoid “false hero- 
ics" in his interview, Mr. Burns 
says his team tries to protect such 
war stories throughout the editing 
process from “the inclinations of 
our business, which is to glorify 


the scoop or wring out more emo- 
tion than is necessary." 

Vietnamese veterans of the war, 
some wearing their old military 
uniforms, addressed similar ques- 
tions to the American vets. During 
their interviews, a Vietnamese- 
speaking producer in a separate 
room interpreted the responses si- 
multaneously, speaking through an 
earpiece to Ms. Novick or Ms. Bot- 
stein to avoid lags in the conversa- 
tion. In the documentary, one 
North Vietnamese officer recalls 


answer that I had," Mr. Musgrave 
says. Often that was as simple as 
giving him ample time to finish his 
sentences. In the documentary, he 
recalls enlisting in the Marines at 
age 17 in an effort to jump-start his 
manhood. One year later, in 1967, 
his unit had pushed to the border of 
North Vietnam and the demilita- 
rized zone, which the infantrymen 
dubbed the “dead marine zone." 

On camera, Mr. Musgrave occa- 
sionally moves his mouth silently, 
as if weighing whether to share his 
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the like. The objects in the show will change 
and rotate periodically, but at the outset it 
features 40 paintings and numerous objects, 
such as sculptures, textiles, ceramics and 
woodblock prints, largely from the Met's col- 
lection plus some on private loan. Outside 
the first room, “Majestic Landscape," we see 
a claim by an early intellectual of the genre 
that artists can now 
reproduce nature so 
precisely that you 
need not leave your 
house. This inscrip- 
tion, from the end of 
the first millennium, 
introduces the birth 
of realism and, 
roughly speaking, 
the landscape tradi- 
tion^ genesis as a 
recognized practice. 

Inside we first 
see two handscrolls 
from the Ming pe- 
riod (most of the 
show's paintings are 
on scrolls). One, by 
an unknown 15th- 
century painter, de- 
picts the four sea- 
sons horizontally 
from right to left on 
silk, and immedi- 
ately we are im- 
mersed in the exqui- 
site visual language 
of mists and moun- 
tains and bodies of 
water with all the 
ethereal sensitivity 
of a refined eye di- 
vining nature's 
forces. The other, a 
vertical scroll by the 
renowned 16th-cen- 
tury landscapist 
Wen Boren, illus- 
trates a contrasting principle, that of the 
scholar-artist-poet using nature as a vehicle 
to reflect internal States, an early kind of ex- 
pressionism. Here the brushstrokes— the 
ink's texture even— become the painter 's ob- 
ject of focus, with close reference to artists 
of past centuries whose works he owned. 

This polarity of the realist and the expres- 
sionist runs broadly through the genre and 
the show itself. Hence in the next section, 
dedicated to “Poetic Landscape," we see a 
haunting depiction of a tree-form by Tang Di 
from 1323 of the Yuan (Mongol) dynasty, one 
dedicated to a poem from the eighth century. 
Nearby a landscape by Sima Huai, also Yuan 
era, rendered in gossamer minimalism float- 
ing in white space, refers to two lines from a 
different poet. Both artists practiced at a 
time when Chinese gentry-intellectuals alien- 
ated from Mongol rule sought refuge in the 


literati life far from court, consoled in exile 
by their predecessors and the melancholy 
mood-echoes in nature. The predicament re- 
curred down the centuries through the Ming 
and Manchu dynasties and sustained the tra- 
dition even into Maoist-era exile abroad. 

Chief among the show's delights are hori- 
zontal scrolls so long that a room-length dis- 
play case doesn't quite suffice. One such is 
from 1770, a Tintin-like visual chronicle of 
the emperor visiting river communities, in- 
specting infrastructure. At one end he is de- 
picted standing on a dam apparently quiz- 
zing local officials, 
while at the other 
the locals sweep the 
streets in readiness, 
because he hasn't 
arrived there yet. A 
recent acquisition, a 
long scroll from 
2016 by the living 
artist Hao Liang, is 
an absolute master- 
piece, worthy of its 
place in a show full 
of immortals. The 
scroll tracks from 
right to left, in the 
styles of landscapes 
from the eighth cen- 
tury (that of obscure 
Taoist monks) to to- 
day, gradually gain- 
ing color as in a 
movie. The present 
features a Ferris 
wheel whose pods 
have detached, and 
we suddenly notice 
that they've ap- 
peared in past 
scenes. Landscape 
art, once the pur- 
view of emperor and 
aristocrat, is now 
available to all. 

The curator 
brings us up to date 
with a smallish 
“Landscape of Ab- 
straction" room 
where we see how modernist and contempo- 
rary Chinese artists have innovated with 
geometric, minimalist and spatter tech- 
niques. But perhaps the most poignant 
comes near the end, a radiant cubist-in- 
spired celestial landscape from 1986 by re- 
nowned collector C.C. Wang, the last of the 
old literati. He salvaged so many ancient 
masterpieces under the Communist Revolu- 
tion^ shadow, ultimately settling in New 
York and bringing them to the Met. 


Streams and Mountains Without End: Land- 
scape Traditions of China 

The Met Fifth Avenue, through Jan. 6, 2019 


Mr. Kaylan writes about culture and the arts 
for the Journal 



(1323) 



INGENIOUS DESIGN 

FIRST COPY MACHINE 

Original design. F amed 
maker. Remarkable 
ingenuity. Designed 
in 1 780 by the great 
James Watt, this copying 
machine was the first 
widely used device 
to successfully produce an exact copy of an original written 
work. Perhaps the most enthusiastic and well-known user of the 
machine was George Washington, whose personal Watts copying 
machine can still be found on display at Mount Vernon. Labeled 
“J. Watt & Co. Patent.” Circa 1795. 6”h x 20'/2”wx 14”d. #30-6542 
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NFL 

Texans Make 
Quick Move 
To Watson 


BY ANDREW BEATON 


It didrFt take long for the Hous- 
ton Texans to scrap their plans at 
quarterback— and that meant turn- 
ing to the man they hope is their 
quarterback of the future: Deshaun 
Watson. 

In Sunday's season-opening 29-7 
loss to the Jacksonville Jaguar s, 
Houston coach Bill CFBrien sent 
Tom Savage to the bench after a 
woeful first half. 

Then Watson came in and im- 
mediately eclipsed the Texans' 
first-half production. Which wasrFt 
especially hard since Houston 
didrFt get on the board in the first 
30 minutes. 

Watson immediately took the 
offense on a touchdown drive in 
his first series. That was HoustorFs 
only score of the afternoon, but it 
was a glimpse of potential after a 
first half that went as poorly as 
possible for a team that made the 
playoffs a year ago and was play- 
ing a team that went 3-13 in 2016. 

In that first half, Savage was 
mauled by the Jacksonville de- 
fense, completing 7 of 13 passes 
for 62 yards. More notable were 
the times he didrFt pass at all: He 
was sacked six times and lost two 
fumbles. 

Aside from the touchdown, 
though, WatsorFs day wasrFt much 
better. He finished 12 for 23 for 
102 yards with two turnovers of 
his own, an interception and fum- 
ble. Still, it was a first look at a 
player the Texans think can be 
their long-awaited answer at quar- 
terback. 

Houston traded up to select 
Watson at No. 12 in the draft after 
he led Clemson to last seasorFs na- 
tional championship. WatsorFs pro- 
ductivity and mobility were obvi- 
ous in the college game, but he 
didrFt go even higher because of 
questions about how those skills 
would translate to the NFL. 

This uncertainty at quarterback 
isrFt anything new in Houston. 

Before last season, the Texans 
paid big money to sign Broek Os- 
weiler, thinking he was the answer. 
In Week 15 against the Jaguars, 
Osweiler was sent to the bench— 
for Savage. 




U-S- OPEN | By Jason Gay 

Nadal Is Untouchable 


t New York 
| Nobody was going to 

: 7 ^ ■ J - beat Rafael Nadal at 

-T.' y the U.S. Open this year. 
'i > Let's be real, folks. 

It may not have felt certain go- 
ing in, but it felt so by the middle 
of last week, when NadaFs famed 
rival, Roger Federer, got whomped 
out of the quarterfinals by Juan 
Martin del Potro, wrecking an- 
other chance for a Nadal vs. 
Federer match to happen in 
Queens. (Foiled six times, Rafa vs. 
Roger at the U.S. Open is truly 
Charlie Brown kicking the football 
of men's tennis.) Afterward, an ex- 
hausted Federer admitted he was 
in no position to win the tourna- 
ment, considering the way he was 
playing— and especially the way 
Nadal was playing. 

“It's better Fm out, and some- 
body else gets a chance to do bet- 
ter than me," Federer said deject- 
edly. 

He may as well have just said it: 
This thing is Rafa's to lose. 

Nadal never plays with that 
mentality, of course, and it's one 
of the characteristics that makes 
him, at 31, a champion for the 
ages. After winning the Open 
men's singles title Sunday, the 
Spaniard has 16 Grand Slams and 
an airtight case as one of tennis's 
all-time greatest, but he never 
flirts with presumption— or any- 
thing less than total, near-mania- 
cal focus. 

You could see it Sunday, when 
Nadal rushed onto the court for 


his final against South African tall 
person Kevin Anderson. Nadal was 
the comically prohibitive favor- 
ite— the 6-foot-8 Anderson had 
never sniffed a Slam final, and had 
never beaten Nadal in his pro 
life— and yet Nadal, per usual, was 
a hot pink tornado of nerves and 
tics. It was as if Anderson was the 
legend here— and Nadal was the 
Slam rookie, given zero chance to 
prevail. 

I adore this part of Nadal. Fans 
love to rave about his physicality: 
his powerful, swooping ground- 
strokes, especially that lasso-like 
forehand, and his grunting all- 
court coverage (every swing, Nadal 
makes a noise like he's lifting a 
Steinway up a stairwell.) As he's 
gotten older, and his body has oc- 
casionally let him down, it's his in- 
tensity that impresses me the 
most. Physically, Nadal is different 
than anyone who's ever played the 
game. But he's a giant because 
mentally, he's relentless. 

Nadal handled Anderson the 
way he pretty much handled ev- 
eryone during this tournament: re- 
spectfully, but mercilessly. Ander- 
son, 31, played the best tennis of 
his career to reach the final, and 
though his height and powerful 
serve forced Nadal to make adjust- 
ments on his return— Nadal parked 
himself so far behind the baseline, 
he was basically in Connecticut— it 
seemed like only a matter of time 
before a break happened, and Rafa 
began rolling. The break happened 
at 3-3 in the first set, and though 


Nadal would never say “that was 
that," I will: that was that. 

Nadal rolled, 6-3, 6-3, 6-4. When 
when it was over, he once more 
raised those museular arms in tri- 
umph. 

“It's just unbelievable what hap- 
pened this year," a happy Nadal 
said at the trophy ceremony. 

It really is. How crazy is it that 
the 2017 Slam season is now in the 
books, and it's an even split be- 
tween Rafa and Roger? From Aus- 
tralia on, where they tangled mag- 
nificently for five sets in the final, 
the whole year felt like tennis's 
Turn Back the Clock Geezer Spec- 
tacular. These are two titans who, 
when they met up last autumn for 
the opening of NadaFs academy in 
Mallorca, were both too ereaky 
and banged up to even play an ex- 
hibition. A year later, theyVe each 
added two more Slams— Nadal 
here and at the French, Federer in 
Melbourne and Wimbledon. 

As sports revivals go, it was joy- 
fully familiar and a little absurd. 
Who saw it coming? Not me. At 
all. 

The struggles, upsets and ab- 
sences made way for a welcome 
rush of fresh blood this weekend: 
Anderson and Pablo Carreno Busta 
in the men's semis (not to mention 
a rejuvenated Del Potro, with his 
best run here since winning it in 
2009), and on the women's side, 
an All-American semifinals with 
Sloane Stephens, CoCo 
Vandeweghe, Madison Keys and 
Venus Williams. 


I don't think it was an “off 
year" at the Open at all. Especially 
for the women, where the un- 
seeded Stephens's victory over 
Keys on Saturday gave her a first 
Slam, $3.7 million and a reason to 
be bullish about a post-Serena 
next generation. Stephens's re- 
emergence this summer was re- 
markable— coming back from win- 
ter foot surgery, she was ranked 
957th in the world in July. Asked if 
she was hungry to win another 
Slam, Stephens's response was 
priceless: “Did you see that check 
that lady handed me?" 

NadaFs already made multiples 
of that— close to $90 million over 
his career. He's now captured this 
tournament three times, and, 
along with one in Oz, two at Wim- 
bledon, and his astonishing ten- 
pack at Roland Garros, he's just 
three back of Federer's 19— and 
five years younger. 

After loudly and very wrongly 
predicting a Nadal-Federer semi, I 
should be banned from making 
tennis predictions, but barring an 
injury crisis, it's hard to imagine 
Nadal not adding to his current 
Slam total. This was NadaFs last 
Slam run with his unele Toni, his 
coach and lifelong mentor, who 
plans to step down at year's end. 
Still, who thinks Nadal won't at 
least add a few more big ones, es- 
pecially at the French? 

I really need to stop making 
predictions. But I saw enough in 
New York these two weeks. Fil 
never bet against Rafael Nadal. 


Weather 


{•} AccuWeather.com 


Shown are today's noon positions of weather systems and precipitation. Temperature bands are highs for the day. 
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ITS ABOUT TIME! | By Julian Thorne 


Across 

1 Cheese in a red 
coat 

5 "Give me " 

CCall me") 

10 Like bulls and 
boars 

14 Sumptuous 

15 Mount Everest 
is on its northern 
border 

16 Jumbo-screen 
film format 

17 *Basic emoji 

19 Philosopher 
Descartes 

20 Englishtown 
noted for its salts 

21 *The devil's 
workshop, so 
they say 


23 They're 
outstanding 

25 FictiorVs 
counterpart 

26 Social 
environment 

29 Quantityof 
tourists or 
schoolchildren 

32 *Cirrus cloud 
component 

35 End for 
luncheon or 
kitchen 

36 Stable oldster 

37 Eggs Benedict 
ingredient 

38 Soil breaker 

39 General Bradley 

41 *Group of 
amateur rockers 


45 Inthefamily 

47 Brings together 

48 Fixsloppy 
sentences 

49 Demonstrates 
flexibility 

51 *Medulla 
oblongata's 
place 

54 Scarlett Butler's 
maiden name 

58 Company 
emblem 

59 Guiding 
principles, and 
the ends of the 
starred answers 

61 Uptothetask 

62 Bygone 
anesthetic 

63 High point 


► Solve this puzzle Online and diseuss it at WSJ.com/Puzzles. 


64 Take note of 

65 Zaps, in a way 

66 Lip 

Down 

1 Otherwise 

2 Send a Dear John 
letter to, e.g. 

3 Graph line 

4 Pleasantto 
listen to 

5 No matter which 

6 Modernize, as a 
ship 

7 Populär tablets 

8 ChemisFs salt 

9 Merry 

10 Canonization 
requirement 

11 "Absolutely!" 

12 Touch down 

13 Old flames 

18 Mideast 
chieftain 

22 Bears 

24 Broker's advice 

26 Unimportant 

27 Start of a Caesar 
boast 


28 Astute attorney 

29 Home of the 
Crimson Tide, 
familiarly 

30 Make reparation 

31 There are 28 in a 
Monopoly set 

33 Atlantic catch 

34 Gooey stuff 

40 Contacted the 
Coast Guard, in a 
way 

41 Is caught in a 
downpour, e.g. 

42 Colt ereation 

43 Supply with 
financing 

44 Diagonal movers 

46 Malleable metal 

49 Letters after 
alephs 

50 Hostat a roast 

51 Unexciting 

52 Choircostume 

53 "Toodle-oo!" 

55 Neighborhood 

56 Nutritional amts. 

57 Sets the price at 

60 Daydivs. 


Previous Puzzle's Solution 



The contest answer is ALGEBRA. The center 
Across answers PERFECT/SQUARES suggest 
looking at the boxes that contain numbers that are 
perfeet squares (1, 4, 9, 16, 25, 36 and 49). The 
letters in those boxes spell the contest answer. 


JULIO CORTEZ/ASSOCIATED PRESS 
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OPINION 


A Costly Vacancy at State 


Venezuelan 
dictator Nico- 
lås Maduro 
announced in 
May that he 
planned to 
draft a new 
constitution 
and shut 
down the op- 
position-con- 
trolled Na- 
tional Assembly. His 
opponents in Washington and 
South Florida lobbied the 
Trump administration to pres- 
sure the regime to withdraw 
its proposal by banning Vene- 
zuelan oil imports. 

The White House instead is- 
sued sanctions against 13 high- 
ranking regime officials in the 
last week of July. On July 30 
Maduro went ahead with the 
rigged elections for his hand- 
picked “constituent assembly/' 
and then closed down the le- 
gitimate legislature de facto, 
thereby putting the finishing 
touches on his Castro-style 
one-party State. 

American hawks and Vene- 
zuelan expats say that the 
outcome would have been dif- 
ferent if the Trump adminis- 
tration had leaned harder on 
the regime. And that the 
White House would have done 
so if not for the influence of 
the State Department^ under 
secretary of State for political 
affairs, Thomas Shannon Jr., 
a career diplomat they accuse 
of being soft on Caracas. 

This narrative is unfortu- 
nate, and not only because it 
may be unfair to Mr. Shannon. 
It is far from certain how the 
regime would have responded 
to an oil-import ban. Some 
pro-democracy advocates in 


Venezuela warned that it 
would starve the nation. More 
important, the blame-Shan- 
non line ignores Mr. Trump's 
obligation to exercise leader- 
ship consistent with the 
promises he made as a candi- 
date. 

Nearly eight months past 
Mr. Trump's inauguration, 
there is no assistant secretary 
for the Western hemisphere. 
Secretary of State Rex Tiller- 
son is said to rely heavily on 
Mr. Shannon's regional exper- 
tise. A career civil servant, 
Mr. Shannon often was called 
on to execute President 
Obama's "engagement" strat- 
egy toward thuggish regimes. 
Absent new direction from 
the top, it is no surprise that 
he and his cohorts at State 
still defend the Obama poli- 
cies that Mr. Trump promised 
to reverse. 

Those policies fed chaos in 
Latin America. Venezuela is 
now a province of Cuba and a 
strategic ally of Russia. Iran 
has built networks through- 
out the region. The Revolu- 
tionary Armed Forces of Co- 
lombia— a drug-trafficking 
terrorist group and Cuban 
partner— has been legalized. 

Mr. Shannon has a record 
as an able diplomat. In June 
2015, in the role of State De- 
partment "counselor," he met 
in Haiti with the then-presi- 
dent of the Venezuelan Na- 
tional Assembly, Diosdado 
Cabello, a Maduro ally. At the 
time Mr. Cabello was being 
investigated by the Justice 
Department for cocaine 
smuggling. 

At his October 2015 nomi- 
nation hearing for his present 
job, Mr. Shannon defended 


that meeting. He said it was 
an effort to get a commitment 
from the Maduro regime to 
hold legislative elections that 
year and to "save the life of 
Leopoldo Löpez, who at the 
time was in the fourth week 
of hunger strike." Mr. Shan- 
non prevailed on both counts: 
The government set a Dec. 6 
date for the elections and Mr. 
Löpez ended his strike. The 
opposition won a majority in 
those elections. 


In Venezuela and 
elsewhere, Trump ’s 
diplomatic agenda 
is suffering. 


Nevertheless Mr. Shan- 
non's detractors cite photos 
from Port-au-Prince of him 
grinning alongside Mr. Ca- 
bello and Venezuelan Foreign 
Minister Delcy Rodriguez. 
Those pictures went viral 
and, for beleaguered Venezu- 
elans, lent legitimacy to their 
tormentors. 

Suspicion about Mr. Shan- 
non was reinforced in 2016 
when he traveled more than 
once to Caracas to "dialogue" 
with the dictatorship about 
the right of Venezuelans to 
hold a constitutionally man- 
dated presidential recall ref- 
erendum. Maduro used those 
talks to stall and consolidate 
power. The vote was never 
held. 

There is no evidence that 
Mr. Shannon, who was once 
George W. Bush's lead for 
Latin America on the National 
Security Council, harbors 


sympathy for chavismo. 
Rather, he seems to suffer 
from too much faith in diplo- 
macy as a cure for evil. 

It is a common State De- 
partment malady, which be- 
comes more pronounced with 
diplomatic victories— and Mr. 
Shannon has had his share. In 
the 2009 political crisis in 
Honduras he got deposed 
president Manuel Zelaya, a 
Chåvez ally, to agree to re- 
spect the forthcoming presi- 
dential election. As U.S. am- 
bassadör to Brazil in 2010 he 
warned attorney general Eric 
Holder about rampant corrup- 
tion in "all three branches of 
government" in Brasilia. He 
turned out to be spot on. 

Yet having implemented 
Mr. Obama's policies— per- 
haps too enthusiastically— Mr. 
Shannon may be having trou- 
ble adapting to the priorities 
of the new administration. 
This goes well beyond any de- 
bate over blocking Venezue- 
lan oil imports. State is ru- 
mored to have resisted the 
latest ban on Venezuela's use 
of the U.S. financial system. 
There has been no effort to 
check Cuba's role in Venezue- 
lan repression. Little has been 
done about corrupt chavista 
oligarchs living in the U.S. 
and Europé, who facilitate 
transactions for regime offi- 
cials living the high life in Ca- 
racas while the nation goes 
hungry. 

The Trump administration 
must make a clean break with 
the Obama appeasement poli- 
cies. That means the presi- 
dent needs to direct State to 
implement fully a new strat- 
egy that stands up to despots. 

Write to OVrady@wsj.com. 



AMERICAS 
By Mary 
Anastasia 
O f Gr ady 


Can New York Reinvent Itself Again? 


By Andy Kessler 

N ew York is a hell of a 
town, but technology is 
threatening its leader- 
ship in almost every category. 
High-speed trading and 
shadow banking threaten its 
strongholds in finance. Digital 
publishing and social media 
continue to disrupt maga- 
zines and newspapers. 
Streaming is upending televi- 
sion broadcasting, while en- 
terprise Software is displac- 
ing lawyers and accountants. 
New York's public services- 
from schools to subways— are 
antiquated. 

For centuries New York has 
evolved. With its deep port, 
the city dominated U.S. trade 
through the late 1800s. But 
that wasn't enough to employ 
the swarms of immigrants 
coming through Ellis Island. 
So the city transformed, cre- 
ating higher-paying jobs. By 
1910 some 40% of all New 
York workers were employed 
in manufacturing— the gar- 
ment industry, sugar refining, 
publishing and even bread 
making. My grandfather was 
in the millinery business. 
Manufacturing lasted even 
through the 1960s. I remem- 
ber seeing shirts made in the 
Empire State Building. Total 
employment in the city 
peaked in 1969. 

As post- World War II tech- 
nology drove transportation 
costs down, manufacturing 
moved to the suburbs (and 
eventually Asia). Most large 


American cities stagnated. 
But New York transformed it- 
self again, this time into a 
service economy with high- 
paying jobs in finance, media, 
fashion, law, accounting and 
health care. It also remained 
home to the most important 
stock market in the world. 
Today well over 90% of New 
York employment is in ser- 
vices, according to the New 
York State government. 


It risks becoming 
another Detroit if 
it keeps repelling 
entrepreneurs. 


But the city has arrived at 
a nasty inflection point again. 
New York risks becoming an- 
other Detroit. New York 
needs to embrace entrepre- 
neurs, not repel them. No 
more Zuckerbergs heading 
west. 

What form of transforma- 
tion lies ahead? Some suggest 
New York must become the 
next Silicon Valley, a mecca 
for geeks to create the new 
multiprotocol routers and al- 
ternative energy processes. 
That's been tried before and 
always fails (see Research 
Triangle, Bangalore, Cam- 
bridge, England, or Skolkovo, 
Russia). Instead New York 
needs to build on the tech- 
nology that comes out of Sil- 
icon Valley and elsewhere, 


especially artificial intelli- 
gence and fintech, and use 
these advances to transform 
New York's businesses. 

Understanding these 
trends, then-Mayor Michael 
Bloomberg in 2011 launched 
an “applied Science" competi- 
tion, offering city land for a 
new campus. Stanford and 
Cornell wanted in, with the 
latter focused "on digital 
technology and its transfor- 
mation of individuals, society 
and the economy." This week 
one of the first new urban 
campuses in generations, Cor- 
nell Tech, opens on Roosevelt 
Island. As a Brooklyn-born 
Cornell engineer, I played a 
tiny role. 

While New York shouldn't 
try to create its own Silicon 
Valley, it definitely needs to 
adapt the Bay Area ethos: 
Focus on research. Encour- 
age risk taking. Embrace fail- 
ure. Reward collaboration. 
Attract immigrants and ven- 
ture capitalists. Build net- 
works of experienced work- 
ers. Take advantage of 
nearby universities. Get pro- 
fessors to train the next gen- 
eration of students and to 
work with local business 
leaders to spin out important 
technologies. The status quo 
only brings woes. 

But there's a long way to 
go. My fear is that New York 
could be hollowing out again. 
The city is 8.5 million strong, 
but it took until 2012 to get 
the number of jobs back to 
the 1969 peak. The New York 


metro area is a $1.5 trillion 
economy— about the same 
size as Canada. For this 
transformation, an enlight- 
ened set of tax and capital- 
formation policies are critical 
to attract money and experi- 
enced entrepreneurs. A break 
on capital-gains taxes would 
do wonders. Wall Street can 
be the funding source for in- 
novation as the structure of 
business reinvents and makes 
a brand new start. 

Hence the eventual 2-mil- 
lion-square-foot Cornell Tech 
campus, which will ultimately 
host thousands. This and 
other programs are needed to 
stir up the melting pot and 
see what emerges from the 
primordial ooze of professors, 
entrepreneurs, students, ven- 
ture capitalists and business 
leaders. This is the recipe for 
transformation. 

And my role? During Mr. 
Bloomberg's competition, 
Cornell asked me to write an 
opinion piece about who 
should win. Given the obvious 
conflict of interest, I declined 
and instead wrote something 
another alum might use to 
frame the pitch. Shortly 
thereafter, the Bloomberg 
team said the press would not 
influence their decision. Cor- 
nell instead ended up using a 
form of what I wrote as the 
introduction to its proposal. 
And you just read it. 

Mr. Kessler writes on tech- 
nology and markets for the 
Journal. 


I Guess We’re All McCarthyites Now 


By Philip Terzian 

I 'm indebted to Luis Gutiér- 
rez, the bumptious con- 
gressman from Illinois's 
Fourth District, for confirming 
what I long resisted acknowl- 
edging: America's political dis- 
course has been painfully 
coarsened. 

My epiphany came last 
week, when Mr. Gutiérrez re- 
acted angrily after Donald 
Trump put on notice the De- 
ferred Action for Childhood Ar- 
rivals program. Mr. Gutiérrez 
had met in July with John Kelly, 
the retired Marine general who 
was then secretary of homeland 
security, and who seems to 
have offered soothing words on 
the subject. But then Mr. Kelly 
became President Trump's chief 
of staff— and, presumably, 
signed off on ending DACA. 

"General Kelly is a hypocrite 
who is a disgrace to the uni- 
form he used to wear," Mr. 
Gutiérrez declared last week. 
"He has no honor and should 
be drummed out of the White 


House, along with the other 
white supremacists and those 
enabling the presidenfs actions 
by 'just following orders.' " 

Mr. Gutiérrez is no stranger 
to bombast, but what sur- 
prised me here was that his 
words passed largely unno- 
ticed. A general in government 
service who is "a disgrace to 
the uniform." Where have we 
heard that before? 


A congressman insults 
John Kelly’s service- 
and nobody notices. 


In the early 1950s, an Army 
dentist named Irving Peress 
refused to complete forms ask- 
ing about his political back- 
ground. When Sen. Joseph 
McCarthy learned in 1954 that 
Peress had been recommended 
for honorable discharge, he 
subpoenaed the dentist to ap- 
pear before his investigatory 
committee, where the dentist 


was alternately defiant and 
evasive. 

McCarthy then summoned 
the commanding officer at the 
base where Peress worked to 
explain why the dentist— who 
McCarthy believed was a com- 
munist— had been promoted 
and discharged. Patiently and, 
presumably, very carefully, 
Brig. Gen. Ralph Zwicker ex- 
plained that he had followed 
the recommendations of sub- 
ordinates and Army protocol. 
McCarthy raged: "Any man 
who has been given the honor 
of being promoted to general 
and who says T will protect 
another general who protects 
Communists' is not fit to wear 
that uniform." 

The Peress case led directly 
to the Army-McCarthy hear- 
ings and the senator's descent 
into oblivion. But the point to- 
day is that McCarthy's asser- 
tion that Zwicker— who had 
gone ashore before the first 
wave at Omaha Beach to do re- 
connaissance for D-Day— was 
"not fit to wear that uniform" 


struck Americans of the day as 
deeply shocking. 

But that was then. Reason- 
able people will differ about the 
merits of DACA, as well as Mr. 
Kelly's choice to join the Trump 
administration. Mr. Gutiérrez is 
entitled to his opinion, includ- 
ing the Nazi allusion to "just 
following orders." Yet reaction 
to the insult proved mildly pre- 
dictable: Some retorted that 
Mr. Gutiérrez never served in 
the armed forces— a criticism 
leveled, with equal validity, at 
Abraham Lincoln and Franklin 
D. Roosevelt— while others 
pointed out that Mr. Kelly's el- 
der son had been killed in ac- 
tion in Afghanistan. 

Civic life has lost something 
when an angry congressman is 
emboldened to declare an hon- 
orable officer a "disgrace to 
the uniform." In 1954 such as- 
persions were regarded as ab- 
horrent. Now they're just noise 
in a busy news cycle. 

Mr. Terzian is a senior edi- 
tor of the Weekly Standard. 


BOOKSHELF | By David Skeel 

Living in the 
Towers’ Shadow 


So Where Are We? 

By Lawrence Joseph 

(Farrar, Straus & Giroux , 68 pages , $23) 

R ecalling the carnage of 9/11 in the title poem of his 
new book, Lawrence Joseph writes of "the fiery / 
avalanche headed right at us— falling, / flailing 
bodies in midair— / the neighborhood under thick gray 
powder." The narrator recalls hearing someone say to a 
loved one, "I don't know / where you are, / I don't know 
what / I'm going to do." Then comes the punchline: "the 
man who had spöken was myself." Mr. Joseph lived, and 
still lives, a few blocks from Ground Zero. After "explo- 
sions so fierce you feared your eardrums punctured" and 
"tower fragments / the size of football fields falling in every 
direction"— as he puts it in another wrenching poem, "That 
September and October"— he and his wife were unable to 
reunite for more than a day. It would be six weeks before 
they could return to their Battery City apartment. 

Mr. Joseph, who grew up in Detroit and attended college 
and law school at the University of Michigan, first came to 

New York City in 1981 to 
work at the venerable law 
firm Shearman & Sterling. 
In the time since, he has 
published six collections of 
poetry. Not since Herman 
Melville— the subject of fre- 
quent allusion in Mr. Joseph's 
work— has the financial dis- 
trict had so passionate and in- 
formed a literary interpreter. 

The author's poems criss- 
cross the streets and alleys 
around the Financial District, 
their speakers looking and lis- 
tening, almost always on foot. 
"Another path to the harbor," the nar- 
rator says in "A Fable," this book's opening 
poem, moving along "Peck Slip / to Water Street to Front 
Street / to Pine, to Coenties Slip to Pearl / to Stone Street 
to Exchange Place." Another narrator watches a woman 
"seated on the sidewalk at the corner / of Wall and Broad" 
during the Occupy Wall Street protests, "across from the 
illuminated / Stock Exchange, with backpack and smart - 
phone, / mineral water, sleeping bag, bananas, figs." 

The central themes of Mr. Joseph's earliest poems were 
Detroit, where his father and uncle owned a grocery-and- 
liquor store; Mr. Joseph's Lebanese-Syrian heritage; his life 
in law; and his Catholic faith. After his move to "the city 
of great fame," finance and New York entered the mix. His 
second collection, "Curriculum Vitae" (1988), captured the 
intensity and energy of Wall Street in the 1980s nearly as 
vividly as Oliver Stone's "Wall Street" or Tom Wolfe's "The 
Bonfire of the Vanities." In the poem "Any and All," a law 
firm associate at "No. 54 Wall Street" puts another associ- 
ate on hold because the phone is ringing and the "lawyers 
from Mars and the bankers / from Switzerland have ar- 
rived to close the deal, / the money in their heads articu- 
lated / to the debt of the State of Bolivia." Another poem 
proclaims that "the Exchange on Broad Street / and the 
transfer of 2,675,000,000 dollars / by tender offer are acts 
of the mind," subtly reworking the modernist poet Wallace 
Stevens's claims that a poem is "an act of the mind" and 
that money can be "a kind of poetry." 



An account, in verse, of today’s world— 
from 9/11 to the financial crisis and beyond— 
with lower Manhattan as its vantage point. 


In 1997, Mr. Joseph published "Lawyerland," a prose 
book consisting entirely of dialogue among lawyers work- 
ing in downtown Manhattan, including Wall Street coun- 
sel, a judge and lawyers working in small New York firms. 
Mr. Joseph has been coy when asked whether "Lawyer- 
land" is fiction or nonfiction, but in interviews he has 
said that he drew on dozens of hours of taped interviews 
with lawyers working downtown. "Do you think it's true?" 
the narrator asks a medical-malpractice lawyer whose 
plaintiff claims that the doctors on the way to the operat- 
ing room laughed at him, thinking he was unconscious. 
"How do I know if it's true?" comes the lawyer's re- 
sponse. "It's in the affidavit. It's what the plaintiff is 
going to testify to." We listen in on a young Wall Street 
lawyer who reflects: "All these pools of money floating 
around out there— wherever 'there' is. All of us trying to 
attach ourselves to some part of them whatever way— by 
ourselves, with others— we can." 

The poetry world doesn't seem to know quite what to 
do with Mr. Joseph. Although his poems appear in the 
annual "Best American Poetry" anthology and he publishes 
with a sought-after press, he is largely an outsider to the 
creative-writing departments where most American poets 
have taken shelter for the past generation. Mr. Joseph is a 
moralist, and the narrators of the poems in "So Where Are 
We?" lash out at the violence of the contemporary world, 
the brutal deaths of children in the Middle East, and the 
"point at which / a hundred thousand massacred / is just a 
detail." But in his vision violence coexists with, and is 
occasionally transformed by, beauty and love. 

Mr. Joseph doesn't often turn to metaphors or similes 
for his effects. He relies instead on shifting scenes and 
perspectives to create a mosaic that melds seeming oppo- 
sites— violence and transcendence, ancient and contempo- 
rary themes, the quotidian and the exalted— into poems 
both relevant and lasting. "The flow of data / since the 
attacks has surged," he writes in "A Fable." "Technocapital, 
permanently, digitally, / semioticized, virtually unlimited / 
in freedom and power, taking / billions of bodies on the 
planet / with it." Then the register shifts. "But is there a 
more beautiful city," he asks, "parts / of it, anyway?" 

The title poem— one of several that deserve to enter the 
American canon— shifts from 9/11 to "Southwest Asian 
war[s]" to "asset and credit bubbles / about to burst." The 
narrator is overwhelmed by "too much consciousness / of 
too much at once" and by "a tangle of tenses / and parallel 
thoughts." After moving on to still other thoughts and im- 
ages— the Treasury secretary looking out from the Federal 
Reserve building, a Byzantine Madonna— he concludes with 
an image of 9/11 whose stunned repetition quietly captures 
the beauty of that terrible day in lower Manhattan: "The 
streets, the harbor, the light, the sky. / The blue and cloud- 
less intense and blue morning sky." 

Mr. Skeel is a law professor at the University of Pennsyl- 
vania and the author of <c True Paradox: How Christianity 
Makes Sense of Our Complex World 
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Trump’s Hurricane Rebuilding Job VAT Will Help Some Problems , Create Others 


P resident Trump knows the construction 
industry and can talk in great detail 
about laying concrete. So the urgent 
need for more construction 
workers following Hurricanes 
Harvey and Irma ought to get 
his attention. 

Even before the hurricanes, 
construction firms around the 
U.S. reported trouble finding 
enough workers. The Bureau of Labor Statistics 
reported 225,000 construction job openings in 
June, up 30% in the last year and 125% since 
2012. According to a survey this month by the 
Associated General Contractors of America, 
86% of firms nationwide anticipate hiring work- 
ers in the next year. 

The worker shortage is especially acute in 
fast-growing metro areas in the South such as 
Atlanta, Houston and Miami. In Texas, 69% of 
contractors said they struggled to fill positions. 
About 60% of contractors in the South are hav- 
ing trouble finding carpenters and concrete 
workers while half need more day laborers. 

Older construction workers have left the 
workforce since the last housing boom. About 
a third moved to higher-paying industries such 
as energy and manufacturing. Fewer young men 
are pursuing the trades or a vocational educa- 
tion, and some carPt pass a drug test. 

Big Labor and the restrictionist right say em- 
ployers simply need to increase wages. But in 
Texas 57% of contractors reported increasing 
base pay while a quarter offered bonuses— and 
theyTe still struggling to recruit workers. Be- 
tween 2013 and 2016, the base pay for a day la- 
borer increased 30% in Houston. Carpenters 
there earn about $25 an hour, 55% more than 
three years ago. Large contractors with govern- 
ment contracts can perhaps pay more. But small 


firms then get out-competed for workers. 

Housing remodels are now taking longer be- 
cause contractors and construction workers are 
busy on public works, which 
are costing taxpayers more. 
The hurricanes have exacer- 
bated the shortage. Harvey 
destroyed about 30,000 
homes in the Houston area. 
The National Association of 
Home Builders estimates that up to 20,000 
workers will be needed to rebuild homes after 
Harvey— and many more to repair businesses, 
schools and infrastructure. Some rebuilding 
jobs simply worPt get done if labor costs rise 
to make them unprofitable. 

After Hurricane Katrina in 2005, much of the 
clean-up and rebuilding was done by immi- 
grants, many illegal. That saved money and 
sped up the recovery. Undocumented workers 
make up 29% of construction workers in Louisi- 
ana, 23% Texas and 15% in Florida, according 
to the Pew Research Center. 

All employers must complete an employment 
eligibility verification form, and those who hire 
undocumented workers risk losing workers in 
immigration raids. But the Department of 
Homeland Security is now demanding that fed- 
eral contractors use E-Verify to check whether 
workers are legal, and this deters some workers 
who could help. 

The Bush Administration temporarily waived 
worker-ID requirements after Katrina, and 
President Trump should do the same. Congress 
also ought to authorize more guest-worker vi- 
sas for construction as part of the Irma relief 
bill, and any undocumented worker who assists 
with rebuilding should receive one. Consider 
this a down payment on solving the economy^s 
larger labor shortage. 


A construction labor 
shortage will add costs 
and time to the recovery. 


‘It Is Chilling to Hear . . .’ 


O ur editorial last week on the spectacle 
of Senate Democrats questioning the 
Catholic faith of Notre Dame law profes- 
sor and judicial nominee Amy 
Barrett struck a nerve. Many 
readers are stunned that poli- 
ticians would suggest that hav- 
ing “orthodox” religious views 
could disqualify someone from 
the American judiciary. 

Also concerned is John Jenkins, President of 
the University of Notre Dame. Fr. Jenkins is no 
conservative but he can spot an attack on reli- 
gious belief, and on Saturday he wrote to Sen. 
Dianne Feinstein, the ranking Democrat on the 
Senate Judiciary Committee who led the assault 
on Ms. Barrett. Here is the letter in full: 

Dear Senator Feinstein: 

Considering your questioning of my col- 
league Amy Coney Barrett during the judicial 
confirmation hearing of September 6, 1 write to 
express my confidence in her competence and 
character, and deep concern at your line of 
questioning. 

Professor Barrett has been a member of our 
faculty since 2002, and is a graduate of our law 
school. Her experience as a clerk for Judge Lau- 
rence Silberman of the U.S. Court of Appeals and 
Supreme Court Justice Antonin Scalia is of the 
highest order. So, too, is her scholarship in the 
areas of federal courts, constitutional law and 
statutory interpretation. I am not a legal scholar, 
but I have heard no one seriously challenge her 


impeccable legal credentials. 

Your concern, as you expressed it, is that 
“dogma lives loudly in [Professor Barrett], and 
that is a concern when you 
come to big issues that large 
numbers of people have fought 
for years in this country .” I am 
one in whose heart “dogma 
lives loudly”, as it has for cen- 
turies in the lives of many 
Americans, some of whom have given their lives 
in service to this nation. Indeed, it lived loudly 
in the hearts of those who founded our nation 
as one where citizens could practice their faith 
freely and without apology. 

Professor Barrett has made it clear that she 
would “follow unflinchingly” all legal prece- 
dent and, in rare cases in which her conscience 
would not allow her to do so, she would recuse 
herself. I can assure you that she is a person of 
integrity who acts in accord with the principles 
she articulates. 

It is chilling to hear from a United States Sen- 
ator that this might now disqualify someone 
from service as a federal judge. I ask you and 
your colleagues to respect those in whom 
“dogma lives loudly”— which is a condition we 
call faith. For the attempt to live such faith while 
one upholds the law should command respect, 
not evoke concern. 

Respectfully, 

Rev. John I. Jenkins, C.S.C. 

President 


Notre Dame’s president 
has some pointed words 
for Senate Democrats. 


Trial Lawyers and Breitbart Unite 


T he Trump era is producing stränge alli- 
ances. Witness how trial lawyers are lin- 
ing up behind Breitbart-backed Roy 
Moore in Alabama^s Senate 
GOP primary runoff later this 
month. 

President Trump and Mitch 
McConnell have both endorsed 
Luther Stränge, Alabama's for- 
mer Attorney General who was 
appointed temporarily to fill Jeff Sessions's 
seat. But former White House aide Steve Ban- 
norPs Breitbart team is trying to oust Mr. 
Stränge to stick it to Mr. McConnell, whom they 
blame for the failure to kill ObamaCare, among 
other GOP crackups. Never mind that John Mc- 
Cain killed reform, and Mr. Stränge voted for ev- 
ery repeal bill put up for a vote. 

Mr. Moore, a former State Supreme Court 
chief justice, is a favorite among evangelicals. 
In 2003 he was removed from the bench after 
defying a federal court order to remove the Ten 
Commandments from the State Supreme Court. 
While voters returned him to the statens high 
court in 2012, he was removed again for flout- 
ing the Supreme CourUs Obergefell ruling that 
legalized same-sex marriage. 

Some Republicans like Sarah Palin admire 
Mr. Moore's defiance even if it evinces con- 
tempt for the Constitution and rule of law. Trial 
lawyers value his disregard for judicial prece- 
dent and arbitration, which limits plaintiffs' 
ability to sue in court. 

In 2001 Mr. Moore argued in a dissenting 
opinion that the Federal Arbitration Act doesnT 
preclude plaintiffs from trying disputes in State 
courts even though the U.S. Supreme Court had 
ruled otherwise. He opined that federal courts 
have misconstrued the law. Alabama-based 
plaintiff attorney Jere Beasley of Beasley Allen 
called Mr. Moore^s dissent “the strongest thing 
Tve read against arbitration.” 

Beasley Allen spearheaded nationwide as- 
bestos litigation and the recent wave of torts 
against talcum powder, including the $417 mil- 


lion awarded by a California jury last month 
against Johnson & Johnson. Mr. Strängens pre- 
decessor also employed Beasley Allen as out- 
side counsel on the State law- 
suit against BP for the 2010 
Gulf of Mexico oil spill. The 
law firm was set to receive 
$140 million of the $2 billion 
settlement until Mr. Stränge 
in 2011 scuttled the agree- 
ment. “Fm not going to give any law firm 15% 
to 20% of the money due the people of the State 
of Alabama,” Mr. Stränge said. 

Plaintiff attorneys ranked among Mr. 
Moore^s biggest patrons in 2012, making up 
about 20% of his haul, according to local news 
reports. Mr. Beasley and his partner, Greg Allen, 
both contributed $5,000 to Mr. Moore's cam- 
paign in July. According to Alabama Local 
News, Mr. Beasley sent three emails to his firnYs 
employees encouraging them to vote for Mr. 
Moore in the Aug. 15 primary and Sept. 26 run- 
off because the election is “important to our 
firm and our clients.” 

Mr. Moore is the only candidate “who is sup- 
portive on issues that are good for consumers 
and victims of corporate wrongdoing and 
abuse,” Mr. Beasley wrote. “The request is made 
in the best interest of people in Alabama who 
may need the courts to remain open, indepen- 
dent and fair.” 

By that he means receptive to jackpot judg- 
ments that enrich lawyers, if not their clients. 
Washington^ “blue slip” tradition lets Senators 
veto potential judicial nominees from their 
States, and trial lawyers hope Mr. Moore will 
block judges who have upheld arbitration 
agreements. He could also help Senate Demo- 
crats block tort reforms that have passed the 
House this year. 

Trial lawyers have a history of co-opting Re- 
publicans in the South, so their support for Mr. 
Moore isn't surprising. But the Breitbart-trial 
bar alliance does speak volumes about the faux 
conservatism of certain self-styled populists. 


Steve Bannon gets in 
bed with the plaintiff 
bar to elect Roy Moore. 


In “Tax Consumption Through a 
VAT, and Voilå” (op-ed, Sept. 5) John 
H. Cochrane presents a persuasive case 
for eliminating our current dysfunc- 
tional income-tax system and replacing 
it with a uniform value-added tax 
(VAT). The benefits of such a move, in 
higher growth and decreased ineffi- 
ciency, are manifest. But how do we 
get there from here? 

I suggest that an effort to achieve 
this restructuring be organized around 
a campaign to repeal the 16th Amend- 
ment to the Constitution, which was 
ratified in 1913 to enable federal in- 
come-tax collections, and without 
which any federal income tax would be 
unconstitutional. A new amendment to 
repeal the 16th Amendment might also 
include language to “lock in” important 
elements of any future VAT, most im- 
portant, uniformity, but also the struc- 
ture of any progressivity elements. 

Such a campaign to repeal the 16th 
Amendment would enjoy broad popu- 
lär support, particularly if progressiv- 
ity benefits (e.g., a yearly check for 
$10,000) were limited to U.S. citizens. 
Most important, the right repeal text 
would reassure those of us concerned 
about the possibility (or likelihood) of 
ending up with the most monstrous of 
possible outcomes: a baroque VAT 
system, with exemptions for every 
rent-seeker with the wherewithal to 
employ a lobbyist, layered on top of 
the 10-million plus words of our exist- 
ing tax code. 

The U.S. voter will take great delight 
in throwing sand in the gears of the K 
Street lobbying machine and the politi- 
cian- Corporation revolving door. The 
wise politician will recognize this fact 
and get ahead of the crowd. 

James K. Howey 
Seattle 

Substituting a VAT for our present 
tax code would eliminate the currency 
of the career politician— the ability to 
manipulate the tax code in return for 
election contributions. 

Ain't happening. 

Mark A. DiGiovanni 
Boston 

Anyone who has experienced the 
European system can certainly attest 
what a money machine a VAT is: a 
politician's taxing dream. But we have 
seen no evidence that it is an eco- 
nomic growth machine. 

Those who advocate a VAT and 


other consumption taxes never speak 
to those of us who have spent our lives 
saving for retirement with after-tax 
earnings and who will now get to be 
taxed again when we spend it. 

No wonder it's such an economic 
miracle— just lower income taxes on 
the backs of retirees through double 
taxation. 

Robert Taylor 
Los Angeles 

Instituting a VAT as a substitute for 
the income tax isn't as simple as Mr. 
Cochrane suggests. Repealing the fed- 
eral income tax could impose signifi- 
cant costs on most States, which now 
rely on federal definitions and, to 
some degree, enforcement, to support 
their own income taxes. Employers 
would have the same compliance bur- 
dens unless the States also shifted 
from income taxes to higher sales 
taxes or property taxes. While this 
may be something that delights the 
proponents of the VAT, it might create 
political or even constitutional prob- 
lems in certain States. 

Robert Kantowitz 
Lawrence , N.Y. 

Most States have State income taxes, 
so most taxpayers will still have to file 
income-tax returns. 

Thomas E. McKee 

Isle of Palms, S.C. 

There is one big problem with a 
federal VAT: It is unconstitutional. The 
federal governmenFs only powers are 
those explicitly granted to it by the 
Constitution. Unmentioned powers de- 
volve to the States. As there is no men- 
tion of a sales tax in the Constitution, 
only States are allowed to tax sales. 

Steven E. Connell 
Honolulu 


With a 20% VAT plus an additional 
8% State sales tax, there would be huge 
black markets not just for drugs like 
fentanyl and heroin but on everything 
sold. The Drug Enforcement Adminis- 
tration essentially enforces federal law 
against the illicit-drug black market. 
How is that working out? Can you 
imagine the DEA times 10,000? There 
would be undercover buy-busts for 
chocolate and chewing gum. 

Steven Martin 
Retired DEA supervisor 
Richardson, Texas 


How New Hampshire Joined ( Hillbilly Elegy’ 


Regarding Matthew Hennessey's 
“Live Free or High in the Granite State” 
(op-ed, Aug. 22): As a third generation 
New Hampshirite, I hold that President 
Trump got it right in naming the Gran- 
ite State a “drug-infested den.” 

New Hampshire has a strong liber- 
tarian streak. Always has. The admira- 
ble State motto, “Live Free or Die,” 
was first uttered by Gen. John Stark, 
the Battle of Bennington hero. But 
Stark declared this in the personal and 
communal discipline of his Scotch- 
Irish Presbyterian heritage. In his time 
New Hampshire was part of the Bible 
Belt. Today my State is one of the 
least churchgoing States in the nation. 
No correlation to widespread addic- 
tion? Give me a break. 

Supply of prescription drugs had 
and has been easy in New Hampshire. 
This led to drug cartels targeting the 
State with legal and illegal follow- ons. 
Now narcotic trafficking is always 
principally a matter of demand. As a 
former U.S. Coast Guard drug warrior 
on the supply side, I understand this. 
Nonetheless, distribution and avail- 
ability are critical supply-chain fac- 
tors. Those progressive enablers of 
decriminalization and legalization 
have blood on their hands. 

Does the iGeneration Know 
Enough to Value Freedom? 

Regarding “The Smartphone Gener- 
ation Vs. Free Speech” (Review, Sept. 
2): The iGeneration is also the first to 
grow up with the notion of zero toler- 
ance. We shouldn't be surprised that 
a generation that has been taught 
anything resembling a weapon (even 
a Pop-Tart shaped as a gun) brought 
to school would result in discipline, 
would apply that rigidness to speech, 
behavior or beliefs they don't like. 

Reed Pederson 
Greensburg, Pa. 

A rising generation that reads little 
and studies history even less is a 
threat to traditional liberalism and 
democratic governance. America's 
most tolerant generation is for the 
most part oblivious to the danger of 
suppressing speech that is deemed 
insufficiently tolerant. 

Ron Allen 
Columbia , Md. 


Letters intended for publication should 
be addressed to: The Editor, 1211 Avenue 
of the Americas, New York, NY 10036, 
or emailed to wsj.ltrs@wsj.com. Please 
include your city and state. All letters 
are subject to editing, and unpublished 
letters can be neither acknowledged nor 
returned. 


Lastly, the sociological turf was just 
right for a drug epidemic. As Mr. Hen- 
nessey writes, parts of Manchester, 
N.H., display all the elements of a 
downtrodden inner city. Most of New 
Hampshire is akin to the rural uplands 
that J.D. Vance so masterfully de- 
picted in his best-selling “Hillbilly El- 
egy”— and the opioid-heroin crisis is 
abroad in our White Mountains, too, 
just as it is in Appalachia. 

Raymond J. Brown 
Londonderry, N.H. 

As a Political Guide, It’s 
Hard to Beat Thucydides 

It is debatable whether Plutarch's 
political wisdom is more applicable to 
today's times than Thucydides' (“From 
Cicero to Trump, They're All in Plu- 
tarch's 'Lives'” by Rebecca Burgess 
and Hugh Liebert, op-ed, Sept. 2). 

In his “History of the Peloponne- 
sian War,” Thucydides wrote: “when 
others are willing to make concessions 
it is natural for one to give way . . . 
just as it is natural, if one meets with 
an attitude of arrogance, to face 
things out to the end, even against 
one's better judgment.” 

According to Thucydides, a Spartan 
delegation seeking an end to war 
spoke those words to the Athenians. 

Plutarch makes for easier reading 
than Thucydides, but both have much 
to teach politicians and nonpoliticians 
alike about resolving conflict. 

Edward Volpintesta 
Bethel, Conn. 
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OPINION 


Finding America’s Lost 3% Growth 



By Phil Gramm 
And Michael Solon 

G rowth deniers are declar- 
ing that America^ econ- 
omy has lost its ability to 
grow at 3% above infla- 
tion. If thaFs the case, 
maybe we should go back to where 
we lost 3% growth and retrace our 
steps until we find it. For only with 
3% or higher growth does America 
experience measurable progress in 
poverty reduction, strong job cre- 
ation and income growth. If 3% 
growth is irretrievably lost, so is the 
American Dream. 


If the country can’t grow 
like it once did, then the 
American Dream really 
is irretrievably lost. 


Did America actually experience 
3% real growth to start with? Yes. In 
the postwar era, the U.S. averaged 
3.4% annual growth from 1948 
through 2008. We averaged 3% 
growth for half of the George W. 
Bush presidency (2003-06). From 
2009-12, the Obama administration, 
the Congressional Budget Office and 
the Federal Reserve all thought they 
saw 3% growth just around the cor- 
ner. If the possibility of 3% growth is 
gone forever, it hasnT been gone 
very long. 

America enjoyed 3% growth for 
so long iFs practically become our 
national birthright. Census data 
show that real economic growth av- 
eraged 3.7% from 1890-1948. British 
economist Angus Maddison esti- 
mates that the U.S. averaged 4.2% 
real growth from 1820-89. Based on 
all available data, America has en- 
joyed an average real growth rate of 
more than 3% since the founding of 


the nation, despite the Civil War, 
two world wars, the Great Depres- 
sion and at least 32 recessions and 
financial panics. If 3% growth has 
now slipped from our grasp, we cer- 
tainly had it for a long time before 
we lost it. 

So poor was our economic perfor- 
mance during the Obama presidency, 
with its 1.47% economic growth, that 
now many Americans believe 3% 
growth is gone forever. The CBO has 
slashed its 10-year growth forecast 
to a measly 1.8% per year. If we 
never see 3% growth again, our 
grandchildren may point to 2009 and 
say, "That was when the American 
economy ran out of gas.” 

While Obama apologists like to 
claim that labor-productivity and la- 
bor-supply factors preclude 3% 
growth, most of the growth con- 
straints we face today are directly at- 
tributable to Mr. Obama's policies. 
The Bureau of Labor Statistics re- 
ports that labor-productivity growth 
since 2010 has plummeted to less 
than one-quarter of the average for 
the previous 20, 30 or 40 years. Pro- 
ductivity fell during the current re- 
covery, not during the recession. 
With high marginal tax rates, espe- 
cially on investment income, new in- 
vestment during the Obama era man- 
aged only to offset depreciation, so 
the value of the Capital stock per 
worker, the engine of the American 
colossus, stopped expanding and con- 
tributed nothing to growth. 

A tidal wave of new rules and 
regulations across health care, finan- 
cial services, energy and manufac- 
turing forced companies to spend 
billions on new Capital and labor 
that served government and not 
consumers. Banks hired compliance 
officers rather than loan officers. 
Energy companies spent billions on 
environmental compliance costs, and 
none of it produced energy more 
cheaply or abundantly. Health-insur- 
ance premiums skyrocketed but with 


no additional benefit to the vast ma- 
jority of covered worker s. 

In a world of higher costs, pro- 
ductivity plummeted. Productivity 
measures the production of things 
the market values that flow from the 
employment of labor and Capital. 
Try listing the Obama-era regulatory 
requirements that generated the em- 
ployment of labor and Capital in 
ways that actually produced some- 
thing you buy. 

True, America is aging. In 2006, 
when the labor force participation 
rate was 66.2%, the BLS predicted 
that demographic changes would 
push it down to 65.5% by 2016. Under 
Mr. Obama's policies, it actually fell 
further, to 62.8%, and the number of 
working-age Americans not in the la- 
bor market spiked to 55 million. 


By waiving work requirements for 
welfare, lowering food-stamp eligi- 
bility requirements and easing stan- 
dards for disability payments, Mr. 
Obama's policies disincentivized 
work. Disability rolls have expanded 
18.6% during the current recovery, 
compared with a 16% decline during 
the Reagan recovery. The CBO esti- 
mates ObamaCare alone will reduce 
work hours by 2% and eliminate 2.5 
million jobs by 2024. At the current 
1% growth in the civilian population 
above the age of 16, a mere rever- 
sion to the pre-Obama labor-force 
participation rates would supply 
more than enough workers to gener- 
ate a 3% growth rate. 

Even baby-boomer retirement is 
driven in part by public policy. 
When Social Security paid its first 


check in 1940 average life expec- 
tancy was 64 years and benefits 
started at 65. Today early retire- 
ment is available at 62. Life expec- 
tancy is now projected to be 79 
years. People are healthier, morbid- 
ity rates have fallen dramatically, 
and the retirement age can and 
should be raised. 

Bad policies— not bad luck or a 
loss of God's favor— have driven 
down labor productivity and the la- 
bor supply. We can change those 
policies. If reversing Mr. Obama's 
policies simply eliminated half the 
gap between the projected 1.8% 
growth rate and the average growth 
rates during the Reagan and Clinton 
recoveries, it would deliver 3% real 
growth generating nearly $3.5 tril- 
lion in new federal revenues over 
the next 10 years. ThaFs not as 
much as the $4.3 trillion in revenues 
lost by Mr. Obama's slow growth, 
but iFs more than Mr. Trump prom- 
ises to bring back by reversing his 
predecessoFs policies. 

America without 3% growth is not 
America. Since 1960, the American 
economy has experienced 30 years 
with growth of 3% or more. Seventy- 
nine percent of all jobs created since 
1960 were created during those 
years. The poverty rate fell by 72% 
and real median household income 
rose by $20,519. In the 26 years 
when the economy had less than 3% 
growth, just 21% of all post-1960 
jobs were created, the poverty rate 
rose by 37% and household income 
fell by $12,004. With 3% growth, the 
American dream is achievable and 
virtually anybody willing to work 
hard can live it. Let 3% growth die 
and a lot of what we love most 
about our country will die with it. 

Mr. Gramm , a former chairman of 
the Senate Banking Committee, is a 
visi ting scholar at the American En- 
terprise Institute. Mr. Solon is a 
partner of US Policy Metrics. 


Germany’s Boring Election Is Nothing to Snore At 


By Josef Joffe 

G ermany goes to the polis in 
little more than two weeks, 
but you'd never know it with a 
campaign as thrilling as a week-old 
weather report. Nobody doubts that 
Angela Merkel will get her fourth 
four-year term on Sept. 24. The only 
question is who her junior coalition 
partner will be: the center-left So- 
cial Democrats, the center-right Free 
Democrats or the Greens, who are 
somewhere in between. 

It matters little whom Mrs. 
Merkel will pick. Germany is a na- 
tion pleased with itself and its three- 
term leader. There's no Donald 
Trump, who makes "House of Cards” 
look soporific, no Emmanuel Macron, 
who promises to make La France 
great again. 

The campaign posters tell it all, 
offering nothing that might enthuse, 
let alone rile, a placid electorate. 
Here's a sampling: “Good jobs and 
good wages.” "For a Germany where 
we like to live and live well.” "Educa- 
tion must be free of charge.” Or, best 
of all: "Have a nice holiday!” 

A vacation from politics. Just 
what Dr. Merkel ordered. Just what 
the patient wants. 

Picking your way through this 


smorgasbord of pap, you couldnT 
tell which party is touting what. Up 
there in Red Heaven, Marx's side- 
kick Friedrich Engels must be smil- 
ing. His dream has come true in 
21st-century Germany. 

Engels famously predicted that 
after the revolution, the "rule over 
men” would be replaced by the "ad- 
ministration of things”— by the end 
of politics, no less. No more "contra- 
dictions,” as the Marxists have it, no 
class struggles or culture wars. Just 
a wise bureaucracy directing soci- 
ety's traffic. 

Naturally, the media, which 
thrive on conflict, donT like it. 
There isnT even a decent campaign- 
finance scandal. The tabloids must 
make do with obscenely expensive 
soccer trades topping out at €222 
million ($264.7 million). So the pun- 
dits ridicule the mainstream parties 
while desperately searching for 
pickings among the two smallish 
outliers. 

The Left Party tries to score with 
"Socialism, Not Barbarism,” while at 
the other end of the political spec- 
trum the anti-immigrant Alternative 
for Germany, or AfD, fishes for votes 
with subtly racist slogans. 

Voters in the vast middle arenT 
biting. Anti-Muslim resentment may 


work in France or Holland, but not 
in Germany. The nation remembers 
how communism crashed in East 
Germany and Nazism ended in ca- 
tastrophe. 

Centrism is Germany's civil reli- 
gion now, and Mrs. Merkel— known 
as Mutti, or mom— its high priest- 
ess. 


A bland and predictable 
campaign should be 
admired in the midst 
of a chaotic Continent. 


WhaFs wrong with boredom? 
"May you live in interesting times,” 
as the curse goes. The Germans 
have had their fill of excitement in 
the 20th century. This is why they 
keep electing Mrs. Merkel. 

Even better, Mrs. Merkel, a no- 
tional conservative, has moved her 
party to the left, signaling to the 
electorate: You can have it all— so- 
cial spending and tax cuts, gay mar- 
riage and family values. Her ideo- 
logical imperialism has left little 
room for her challenger, Martin 
Schulz, whose Social Democrats trail 


Mrs. MerkeFs Christian Democrats 
by up to 17 points. 

Nor does Mrs. Merkel threaten 
any surprises. If she makes a move, 
iFs only a couple of degrees to the 
right or left. When she does jerk the 
tiller, as she did in 2015 by suddenly 
taking in about a million refugees, 
she swiftly reverses course. The so- 
called Balkan Route was quickly 
sealed, and now border Controls are 
back. The flow was down in July to 
a manageable 15,000. Not coinciden- 
tally, the AfD is now down to single 
digits. 

If Germans could elect their 
chancellor directly rather than vote 
for the parties, polis show Mrs. 
Merkel would win in a landslide, 
52% to 30%, over Mr. Schulz, the 
long-term president of the European 
Parliament who last won a German 
election as mayor of a tiny town. 
These numbers reflect a truth tran- 
scending personalities: Mrs. Merkel 
presides over 80 million happy sub- 
jects. 

Look around. Britain is torn in 
two over Brexit. France is an eco- 
nomic basket case, its savior, Mr. 
Macron, plunging in the polis. Italy 
remains ungovernable. In the east, 
Hungary and Poland are going au- 
thoritarian. Mr. Trump's America is 


abdicating U.S. leadership with his 
what-do-we-care nationalism. 

Meanwhile, boring Germany 
boasts full employment and bloated 
trade surpluses. Extremism is safely 
contained on the fringes. The bu- 
reaucracy runs smoothly. It doesnT 
take 10 years, as it does in Italy, to 
get a verdict in civil court. Income 
inequality is lower than in Britain, 
France or Italy. Germany's social 
safety net is the envy of the world, 
drawing masses from the Middle 
East and North Africa. Integration 
remains iffy, but there are no ban- 
lieues as in France or no-go zones as 
in Belgium. 

Socrates was supposedly asked, 
"How is your wife, Xanthippe?” To 
which the philosopher replied, 
"Compared to what?” Compared to 
the rest, Germany is a country at 
ease, light years removed from its 
horrifying 20th-century incarna- 
tions. 

Can its luck last in a world whose 
liberal order is under assault? The 
electorate, at least, seems intent to 
say, as it has since 2005: "In Mutti 
we trust.” 

Mr. Joffe is editor of Die Zeit in 
Hamburg and a fellow of St anförd’ s 
Hoover Institution. 


The Hard Right and Hard Left Pose Different Dangers 


By Alan M. Dershowitz 

T he extreme right— neo-Nazis, 
the Ku Klux Klan and other as- 
sorted racists and anti-Sem- 
ites— and the extreme left— anti- 
American and anti-Israel zealots, 
intolerant censors, violent anarchists 
such as Antifa, and other assorted 
radieals— both pose a danger in the 
U.S. and abroad. 

Which group poses a greater 
threat? The question resists a quan- 
titative answer, because much may 
depend on time and place. It may 
also be in the eye of the beholder: 
For many on the center left, the 
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greater danger is posed by the hard 
right, and vice versa. Yet the most 
important reason for this lack of a 
definitive quantitative answer is 
that they pose qualitatively different 
dangers. 

History has set limits on how far 
to the extremes of the hard right 
reasonable right-wingers are pre- 
pared to go. Following the horrors 
of the Holocaust and Southern 
lynchings, no one claiming the man- 
tle of conservative is willing to be 
associated with Nazi anti-Semitism 
or the KKK. Neo-Nazi and Klan 
speakers are not invited to univer- 
sity campuses. 
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The hard left lacks comparable lim- 
its. Despite what Stalin, Mao, the Cas- 
tros, Pol Pot, Hugo Chavez and North 
Koreans Kims have done in the name 
of communism, there are still those 
on the left— ineluding some university 
professors and students— who do not 
shrink from declaring themselves 
communists, or even Stalinists or 
Maoists. Their numbers are not high, 
but the mere faet that it is acceptable 
on campuses, even if not praisewor- 
thy, to be identified with hard-left 
mass murderers, but not hard-right 
mass murderers, is telling. 

The ultimate goals of the hard 
right are different, and far less com- 
mendable, than those of the hard 
left. The hard-right utopia might be 
a fascist society modeled on the It- 
aly or Germany of the 1930s, or the 
segregationist post-Reconstruction 
American South. 

The hard-left utopia would be a 
socialist or communist state-regu- 
lated economy aiming for economic 
and racial equality. The means for 
achieving these important goals 
might be similar to those of the hard 
right. Hitler, Stalin and Mao all killed 
millions of innocent people in an ef- 
fort to achieve their goals. 

For the vast majority of reason- 
able people, ineluding centrist con- 
servatives, the hard-right utopia 
would be a dystopia to be avoided at 
all costs. The hard-left utopia would 
be somewhat more acceptable to 
many on the center left, so long as it 
was achieved nonviolently. 

The danger posed by the extreme 
left is directly related to its more 
benign goals, which seduce some 


people, ineluding university students 
and faeulty. Believing that noble 
ends justify ignoble means, they are 
willing to accept the antidemocratic, 
intolerant and sometimes violent 
censorship policies and actions of 
Antifa and its radical cohorts. 


By affirming benign goals, 
Antifa and its comrades 
make intolerance and 
even violence seduetive. 


For that reason, the most ex- 
treme left zealots are welcomed to- 
day on many campuses to express 
their radical views. That is not true 
of the most extreme neo-Nazi or 
KKK zealots, such as David Duke and 
Richard Spencer. Former White 
House aide Steve Bannon recently 
told "60 Minutes” that "the neo-Na- 
zis and neo-Confederates and the 
Klan, who by the way are absolutely 
awful— there's no room in American 
politics for that.” In contrast, prom- 
inent American leftists, such as 
Noam Chomsky and even Bernie 
Sanders, supported the candidacy of 
British hard-left extremist Jeremy 
Corbyn, despite his flirtation with 
anti-Semitism. 

The hard right is dangerous 
largely for what it has done in the 
past. For those who believe that past 
is prologue, the danger persists. It 
also persists for those who look to 
Europé for hints of what may be in 
store for us: Neofascism is on the 


rise in Hungary, Slovakia, Austria, 
Greece, Lithuania and even France. 
Some of this rise may be attribut- 
able to regional issues, such as the 
mass migration of Muslims from 
Syria and other parts of the Middle 
East. But some may also be a func- 
tion of growing nationalism and nos- 
talgia for the "glory” days of Eu- 
ropé— or, as evidenced in our last 
election, of America. 

The danger posed by the extreme 
hard left is more about the future. 
Leaders of tomorrow are being edu- 
cated today on campus. The toler- 
ance for censorship and even vio- 
lence to suppress dissenting voices 
may be a foretaste of things to come. 
The growing influence of "intersec- 
tionality”— which ereates alliances 
among "oppressed” groups— has led 
to a stränge acceptance by much of 
the extreme left of the far-from-pro- 
gressive goals and violent means of 
radical Islamic terrorist groups that 
are sexist, homophobic, anti-Semitic 
and anti- Western. This combination 
of hard-left secular views and ex- 
treme Islamic theological views is 
toxic. 

We must recognize the different 
dangers posed by different extremist 
groups that preach and practice vio- 
lence, if we are to combat them ef- 
fectively in the marketplace of ideas, 
and perhaps more importantly, on 
the campuses and streets. 

Mr. Dershowitz is a professor 
emeritus at Harvard Law School and 
author of “Trumped up! How Crimi- 
nalizing Politics is Dangerous to De- 
mocracy” ( CreateSpace , 2017). 
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Pope Urges End to Colombia Plight 


Pontiff turns his focus 
to the condition of 
Afro-Colombians as he 
wraps up five-day visit 

By John Otis 


CARTAGENA, Colombia— In 
this port city where African 
slaves were once sold, Pope 
Francis wrapped up a five-day 
trip to Colombia Sun- 
day by declaring that the 
post-war period this country 
is entering must include an 
end to what he called modern 
forms of slavery. 

Although this walled colo- 
nial city is a glitzy interna- 
tional tourist destination, Pope 
Francis focused on its dark his- 
tory and current woes, such as 
slums teeming with people up- 
rooted by a long guerrilla war 
and child prostitution rings ca- 
tering to foreigners. Many of 
those suffering here are Afro- 
Colombians, and in his last 
hours in Colombia the pontiff 
centered his message on them. 

"Here in Colombia and in 
the world, millions of people 
are still being sold as slaves,” 
the pope declared. “They ei- 
ther beg for some expressions 
of humanity, moments of ten- 
derness, or they flee by sea or 
land because they have lost 
everything, primarily their 
dignity and their rights.” 

The pontiff delivered his 
message before thousands 
standing in the midday sun 
outside San Pedro Claver 
Church, named for a Spanish 
Jesuit priest who in the 1600s 
defied church superiors by 
ministering to victims of the 
trans -Atlantic slave trade and 
insisting that they, like Euro- 
peans, were also children of 
God. The descendants of many 
of those slaves founded com- 



Pope Francis greeted children during a visit to San Pedro Claver Church in Cartagena, Colombia, on Sunday. 


munities that today are con- 
sidered rich in culture but vul- 
nerable to political violence. 

Pope Francis spoke with a 
noticeably bruised cheek and 
eyebrow, the result of a small 
cut sustained when he bumped 
into the window of his "Pope- 
mobile” when it braked sharply 
as he was waving to well-wish- 
ers during a procession through 
Cartagena. "I got bashed” he 
later joked to reporters. The 
Vatican said ice was applied, 
and the pontiff was fine. 

Another surprise was a 
brief message for Venezuela. 
He bowed his head and prayed 
for a peaceful solution to what 
he called a “grave crisis” in 


that oil-rich country, where 
more than 120 people were 
killed in antigovernment pro- 
tests that ended last month. 

"I appeal for the rejection 
of all violence in political life 
and for a solution to the cur- 
rent grave crisis, which affects 
everyone, particularly the 
poorest and most disadvan- 
taged of society,” Francis said. 
The Vatican tried to jumpstart 
negotiations last year between 
Venezuela's socialist govern- 
ment and opposition leaders, 
who accuse President Nicolås 
Maduro of stifling democracy. 

Throughout his trip, which 
took him to the metropolis of 
Bogota, as well as prosperous 


Medellin and the cattle city of 
Villavicencio, Francis urged 
Colombians to fully embrace 
peace now that their govern- 
ment and Marxist guerrillas 
are implementing the complex 
points of a peace accord that 
was signed last year. But on 
every stop, he also insisted 
that a peaceful society re- 
quires social justice and in- 
vited the faithful to reach out 
to the less fortunate. 

“If Colombia wants a stable 
and lasting peace,” the pope 
said, "it must urgently take a 
step in this direction, which is 
that of the common good, of eq- 
uity, of justice, of respect for hu- 
man nature and its demands .” 


On Sunday, Francis skipped 
Cartagena's former monaster- 
ies, converted into five-star 
hotels, to visit San Francisco, a 
rough, working-class barrio 
plagued by Street gangs. 
There, he blessed the corner- 
stones of two charitable foun- 
dations that work with the 
homeless and child prostitutes. 

"That's why we like this 
Pope. He doesn't go to the rich 
parts of town. He comes here,” 
said Emilsa Paj aro, 47, who 
grew up in the neighborhood. 
An Afro-Colombian who teaches 
elementary school, Ms. Paj aro 
said Cartagena has "a cruel his- 
tory” but that most residents 
and city officials ignore it. 


Mexico Presses Recovery Efforts After Quake 


By Dudley Althaus 


MEXICO CITY— Mexican se- 
curity forces intensified recov- 
ery efforts on Sunday after one 
of the country's strongest 
earthquakes in decades along 
its Southern Pacific Coast and a 
hurricane that dropped heavy 
rains inland from the Gulf coast. 

At least 90 people were 
killed in the 8.1-magnitude 
quake, which struck late 
Thursday. The worst hit was 
the Zapotec indigenous city of 
Juchitån in Oaxaca State. In 
all, 71 people died in Oaxaca, 
15 in neighboring Chiapas 
State and four in the Gulf State 
of Tabasco, local authorities 
said. 

Hundreds of aftershocks have 
struck since Thursday night's 
temblor. A 4.4-magnitude quake 
was recorded Sunday morning 
near the Oaxaca coast by Mex- 
ico^ Seismic Service. 

Late Friday, Mexican Presi- 
dent Enrique Pena Nieto de- 
clared three days of mourning 
for the people killed in the 
earthquake. 

Hours later, Hurricane Ka- 
tia, a Category 2 storm that 
had lingered offshore for days, 
hit Veracruz State. 

The storm weakened 
quickly as it moved inland but 
dropped rain that caused riv- 
ers to overflow their banks, 
collapsed roads and killed two 
people in the State Capital of 
Xalapa. 

Meanwhile, some 2,000 



A rescue worker marked debris Sunday in Juchitån, which absorbed the brunt of Thursday's quake. 


Mexican troops rushed food, 
water and other basic supplies 
into the poor Southern States 
of Oaxaca and Chiapas, which 
bore the brunt of the earth- 
quake. Both States have indig- 
enous populations and are 
among Mexico's poorest. 

By Saturday, authorities 
had restored electricity and 
water services to most of the 
affected communities. Crews 
were searching for other vic- 
tims, tearing down badly dam- 
aged buildings and clearing 
streets and highways. 

While widespread, the hu- 


man and property impact was 
most severe in Juchitån, a city 
of 100,000. Parts of the town 
hall, a hotel, a church and 
other buildings collapsed. Hun- 
dreds of houses were damaged. 

Across Mexico, local au- 
thorities set up collection cen- 
ters that received donations of 
basic goods such as baby for- 
mula and diapers. 

"We will have to confront 
the destructive force of this 
quake with the constructive 
force of Mexicans' unity,” Mr. 
Pena Nieto said on Friday dur- 
ing a tour of the damage in 


Juchitån. 

Thursday's quake was simi- 
lar in strength to, but far less 
destructive than, the Sept. 19, 
1985 quake that damaged 
much of central Mexico City, 
killing at least 6,000 people. 
Some estimates run far higher. 

Thursday's quake sent 
many thousands of panicked 
residents into the streets as 
buildings swayed and seismic 
alarms sounded. 

The quake's epicenter was 
about 54 miles Southwest of 
the Oaxacan Coastal town of 
Pijij iapan, and was 43 miles 


below the earth's surface. Mr. 
Pena Nieto said half of Mex- 
ico^ 123 million people felt it. 

Pemex, Mexico's State oil 
company, reported no damage 
to it 330,000-barrel-a-day re- 
finery in Salina Cruz, near 
Juchitån. 

Over the weekend, the peo- 
ple of Juchitån began burying 
their dead even as crews 
searched for more people in 
the debris. Among the new 
victims listed Saturday was a 
Juchitån policeman whose 
body was recovered from the 
rubble of city hall. 

Soldiers and other security 
forces were deployed to Juchi- 
tån and other stricken towns 
early Saturday to maintain or- 
der and distribute food and 
water. Juchitån's main market 
was destroyed and many gro- 
cery stores were either dam- 
aged or closed. 

"The situation is very cha- 
otic,” policeman Juan Carlos 
Sånchez said by telephone 
Saturday. "There are some 
damaged buildings that could 
still collapse. People are 
scared and desperate.” 

Hundreds of residents slept 
Friday night in the streets or 
parks, having either lost their 
homes or fearing a new quake, 
Mr. Sånchez said. With Juchi- 
tån's main hospital badly dam- 
aged, workers were treating 
the wounded outdoors as well, 
he said. 

—Juan Montes 
contributed to this article. 


Papal 
Decree 
Points to 
Changes 
In Mass 

By Francis X. Rocca 


ROME— Pope Francis gave 
national bishops' conferences 
greater authority to translate 
the Mass into local languages, 
reviving a half-century-long ef- 
fort to modernize the Catholic 
liturgy after decades of conser- 
vative retrenchment. 

The pope's decree, pub- 
lished Saturday, is the latest ep- 
isode in the struggle over lit- 
urgy that has beset the Catholic 
Church over the last half-cen- 
tury, since the Second Vatican 
Council ushered in changes in- 
cluding worship in modern lan- 
guages instead of Latin. 

Invoking the "great principle” 
of Vatican II that liturgy should 
be "accommodated to the under- 
standing of the people so that it 
might be understood,” the de- 
cree will likely spark new con- 
flict with conservatives, who 
have criticized the pope for his 
softening of the Vatican's atti- 
tudes toward divorce, contra- 
ception and homosexuality. 

The first translations of the 
Mass into modern languages 
drew objections that they lacked 
sufficient reverence and theo- 
logical precision. After decades 
of conservative complaints and 
in defiance of liberal objections, 
the Vatican took control of the 
translation process in the late 
1990s. But a revised version of 
the Mass in English, introduced 
in 2011, was criticized for lan- 
guage that many found awk- 
ward and inaccessible. 

Pope Francis is much more of 
a liberal on worship and other 
matters than his predecessor 
Pope Benedict XVI, who revived 
the traditional Latin Mass in 
2007. He has little enthusiasm 
for the Latin Mass and has em- 
braced an expansive understand- 
ing of the spirit of Vatican II 
with changes that go beyond the 
letter of council documents. In a 
speech last month, the pope in- 
voked his teaching authority to 
State that the post-conciliar li- 
turgical reform is "irreversible.” 

While "Pope Francis takes 
the Mass and the sacraments 
seriously, he is not heavily in- 
vested in the fine points of litur- 
gical debate,” said John L. Allen, 
Jr., president of Crux Catholic 
Media and a papal biographer. 
Yet Saturday's decree "is the 


National bishops ’ 
conferences have been 
given more authority 
to translate the Mass. 


clearest statement that Pope 
Francis has made to date about 
his interpretation of Vatican II,” 
most significantly as an act of 
decentralization. 

Saturday's papal decree 
could in principle allow bishops 
in English-speaking countries to 
reverse the 2011 changes, pend- 
ing final approval from the Vati- 
can. But Mr. Allen said such a 
move is unlikely in the U.S., 
where bishops have generally 
embraced the latest translation 
and may be loath to reopen the 
time-consuming and acrimoni- 
ous process that produced it. 


Cassini’s Final Mission: Solve the Mysteries of Saturn’s Rings 


By Robert Lee Hotz 


After 20 years in space, a 
vintage probe called Cassini is 
entering its last waltz with 
Saturn with a series of rhyth- 
mic maneuvers to explore one 
of the most dazzling planetary 
features in the cosmos— Sat- 
urn's vast icy rings. 

The NASA spacecraft has 
been swooping back and forth 
at 77,000 miles an hour 
through the narrow gap be- 
tween Saturn's rings and the 
planefs cloudy surface before 
making a suicide plunge into 
Saturn's atmosphere on Sept. 
15. Mission managers pro- 
grammed Cassini's destruction 
to avoid contaminating any of 
Saturn's moons that might be 
hospitable to life. 

In its last days, the aging 
spacecraft is bringing SatunTs 
rings into sharp focus, detail 
that could help settle debates 
over their age, mass and origin. 


"The ring scientists are hav- 
ing a field day” said NASA dep- 
uty project scientist Scott Edg- 
ington. "When the navigatörs 
said we could come so close 
that we could dive through this 
gap, you can imagine how the 
scientists' eyes lit up.” 

It is the grand finale of a 
$3.27 billion mission that has 
involved 5,000 scientists in 17 
countries. And it signals the 
end of an era of interplanetary 
exploration in which big multi- 
purpose probes cruised the so- 
lar system, such as the Magel- 
lan mission to Mercury and 
Venus, the Galileo probe to Ju- 
piter, and the 40-year-old Voy- 
ager spacecraft now entering 
interstellar space. 

The Cassini probe is one of 
the heaviest and most complex 
interplanetary spacecraft ever 
built. Its components included 
the European Space Agency's 
Huygens probe, which landed 
on one of Saturn's moons in 


2005. It has a dozen sets of 
sensors. 

Launched in 1997 on a Titan 
IVB/Centaur rocket, Cassini 
took seven years to reach Sat- 
urn. It has spent the past 13 
years exploring the planet, re- 
vealing secrets that bedeviled 
astronomers for centuries. 

Among its findings, the 
probe found evidence that 
three major moons— Titan, Eu- 
ropa and Enceladus— might 
support the chemistry of life. 
It spotted seven previously 
unknown moons. 

And in thousands of close-up 
images, the probe is detailing 
how Saturn's rings, studded 
with thousands of tiny moon- 
lets coalescing out of grit, likely 
mirror the dynamics of the gi- 
ant, rotating cloud of gas and 
dust from which the sun and all 
the planets in the solar system 
formed 4.6 billion years ago. 

"We have actually been able 
to see the rings evolving and 



changing,” said astrophysicist 
Robin Canup at the Southwest 
Research Institute in Boulder, 
Colo., who studies the origins 
of planets. 

As documented by Cassini's 
sensors, the eight main bands 
of rings that surround Saturn 
are as flat as the broad brim of 
a stylish hat. They are com- 


posed mostly of unusually pure 
ice particles, with sprinkles of 
pink dust and rocks that range 
in size from a marble to a 
house. 

Overall the rings extend 
about 175,000 miles out from 
Saturn, but for all their breadth, 
they are on average only 30 feet 
thick. As Cassini discovered, the 


rings have kinks, spökes and 
ripples. They wobble. 

Two of the most fundamen- 
tal facts about Saturn's rings— 
their mass and age— are a 
mystery that Cassini may help 
solve in its final hours. 

Researchers hope gravity 
measurements during Cassini's 
final orbits will pin down the 
true mass of the rings, which 
in turn would clarify their age. 
The more massive the rings, 
the older they likely are. 

By NASA's calculation, 
Cassini has traveled more than 
5 billion miles. Its bearings are 
almost out of lubricant; its re- 
action Controls are wearing 
out; and the power supply for 
one sensor has failed. 

"The spacecraft is an amaz- 
ing machine and it's operating 
almost flawlessly,” said Cassini 
program manager Earl Maize. 
Even so, "the warning light is 
on,” he said. "We are essen- 
tially out of gas.” 
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China Buyers Challenged Abroad 


Merger activity slows 
as some sellers grow 
wary of deals with 
mainland companies 

Chinese companies are 
finding it harder to buy and 
invest in businesses abroad— 
even if they are willing to pay 
top dollar for such deals. 

Political, regulatory and 
other hurdles to Chinese 
cross-border acquisitions are 
mounting in the U.S., Europé 
and even Japan, making some 
sellers wary of striking deals 
with firms that have strong 
ties to mainland China. 

At the same time, China has 


been reeling in some of its 
biggest deal makers on mount- 
ing concerns about Capital 
leaving the country and high 
debt levels posing a risk to its 
economy. 

Together, the constraints 
are limiting the prospects of 
Chinese companies that still 
have the resources and ability 
to expand overseas and damp- 
ing an already lackluster envi- 
ronment for global mergers 
and acquisitions this year. The 
setback for Chinese firms also 
comes after they emerged in 
recent years as credible bid- 
ders for U.S. companies. 

China has made early steps 
to relax restrictions in areas 
like technology, while continu- 


By Julie Steinberg 
inHongKong and 
Ben Dummett in 
London 


ing to discourage them in such 
sectors as property sports and 
entertainment. 

"In some ways they were 
the perfect buyer because they 
seemed to have a long-term 
view and an unlimited check- 
book/' said Scott Barshay, 
global head of mergers and ac- 
quisitions for law firm Paul, 
Weiss, Rifkind, Wharton & Gar- 
rison LLP in New York. Their 
purchases “definitely drove up 
asset prices,” he added. 

So far this year, Chinese 


companies have announced 
$113 billion in cross-border 
deals, down nearly a third 
from the same period a year 
earlier, according to Dealogic. 

These days, simply being 
Chinese can be a disadvantage 
in some deal negotiations. 

Earlier this summer, Inner 
Mongolia Yili Industrial 
Group, China's largest dairy 
company, bid more than $900 
million for Stonyfield Farm 
Inc., a Londonderry, N.H., yo- 
gurt maker, according to peo- 
ple familiar with the matter. 

Stonyfield's owner, Euro- 
pean packaged-food giant 
Danone SA, instead sold the 
business for $875 million to 
French dairy company Lacta- 


lis, which won in part because 
Danone and its advisers felt 
there was too much regulatory 
uncertainty associated with a 
Chinese buyer, people familiar 
with the matter said. 

Danone was under pressure 
from the U.S. Justice Depart- 
ment to get rid of Stonyfield 
quickly as a condition of a sep- 
arate acquisition it had made. 

In Japan, Toshiba Corp. has 
spent months seeking a buyer 
for its large memory-chip divi- 
sion. It initially spurned a high 
bid from Hon Hai Precision In- 
dustry Co.— better known as 
Foxconn Technology Group— 
after Japanese government offi- 
cials expressed concerns about 
Please see CHINA page B2 



If You Want Blood, You've Got It' 

'It' more than doubled the prior record for the opening of a horror movie, U.S. and Canada, B6 


$117 


million 


(estimate) 


Paranormal Activity 3 2011 


52 


The Conjuring 


2013 


41 


Paranormal Activity 2 2010 


40 


Friday the 13th 


r. 


2009 


40 


The Conjuring 2 


2016 


40 


Insidious Chapter 2 2013 
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The Grudge 
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37 


Freddy v. Jason 


36 


Source: Comscore Photo courtesy of Warner Bros. Entertainment Inc. 
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For Home Wi-Fi, Sleek and Fleet Future Lies Ahead 


Do you re- 
member the 
first time you 
wirelessly 
surfed the 
web from a 
laptop? What about when 
you first watched a movie on 
a wirelessly connected TV? 
More such a-ha moments are 
coming. Perhaps one day 
youTl fondly recall the first 
time you streamed "Star 
Wars: Episode 9" from your 
overhead lights. 

The wireless gods have 
been hard at work on your 
home network. You can al- 



ready eliminate dead spots, 
for a price, by placing wire- 
less access points all over. But 
some problems carTt be 
solved by Wi-FPs evolution 
alone. Three leaps forward 
could be key to building a fast 
and evenly distributed home 
network, streaming ultra 
high-resolution video— think 
live virtual-reality TV— and 
handling that ever growing 
number of "smart” devices. 

Some developments are 
right around the corner. Oth- 
ers work mostly in theory 
but are worth watching. 
Cisco projects that through 


2021, consumption of data 
through Wi-Fi on mobile de- 
vices will grow 48% a year— 
faster even than the growth 
of data on cellulär networks. 

Much has been made of 
the power of mesh Wi-Fi to 
eliminate dead spots and in- 
crease performance. The 
principle is simple: Instead 
of just a single router bris- 
tling with antennas, why not 
have a little one on every 
floor or in every room, all 
passing bits, like a bucket 
brigade, to the farthest 
reaches of your domicile? 
The little routers dorTt even 


have to be very smart, since 
most of them— from Google, 
Eero, Plume and others— 
talk to the cloud in order to 
optimize the network. 

The problem is that peo- 
ple might not want to buy 
boxes— seriously, six-packs— 
of routers for their home. 
One alternative is to rent 
through your cable company: 
Comcast has announced a 
deal with Plume to eventu- 
ally offer the system to its 
customers. Eero Chief Execu- 
tive Nick Weaver says his 
company has its own part- 
nerships in the works, 


though he isrTt ready to an- 
nounce them yet. 

But why inställ network 
extenders at all? What if ev- 
ery Wi-Fi-equipped device in 
your home could provide 
bandwidth as easily as using 
it? Why couldrTt your con- 
nected speaker or smart TV 
serve as a network node? 

Plume is working with 
wireless chip designers to 
enable this, says CEO Fahri 
Diner. Eventually, your net- 
work could grow stronger as 
you add more devices to it. 
And because of standards 
Please see MIMS page B5 


SoFi Staff 
Criticize 
Startup’s 
Culture 

By Peter Rudegeair 


Social Finance Inc., a fin- 
tech company whose hard- 
charging ethos propelled it to 
success, is grappling with ac- 
cusations about its workplace 
culture that mirror a broader 
storm about the treatment of 
women at Silicon Valley tech- 
nology startups. 

In interviews, nearly a 
dozen current and former em- 
ployees working in various de- 
partments told The Wall Street 
Journal that some executives, 
including the company's for- 
mer finance chief, engaged in 
or tolerated what they de- 
scribed as improper behavior 
toward women in recent 
years. 

Nino Fanlo, who was SoFPs 
chief financial officer until the 
end of May, said he occasion- 
ally complimented both men 
and womeiTs outfits and 
touched both men and 
womeiTs shoulders to try to be 
friendly. "It wasrft sexual,” he 
said. 

SoFPs board said Mr. Fanlo 
"left the company in May 2017 
to pursue another executive 
opportunity. He no longer has 
any relationship with the com- 
pany.” 

Separately, SoFTs board dis- 
closed after questioning from 
the Journal that in 2012 it 
paid money to settle a dispute 
between a lower-level em- 
ployee and Chief Executive Mi- 
chael Cagney. The nature of 
the dispute isrTt known, but 
the board said it didrft involve 
a sexual relationship. 

Please see SOFI page B2 
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Smartphone Makers Believe 
You Will Pay $1,000 and Up 


Pricing Power 

A decade after the iPhone's introduction, Apple and Samsung have 
been steadily increasing prices 
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*Estimate based on projected prices for new iPhones 

Note: Samsung pricing shows weighted average of Galaxy S models sold each year. 

Source: BayStreet Research, LLC THE WALL STREET JOURNAL. 


By Tripp Mickle 
And Timothy W. Martin 


Prepare for smartphone 
sticker shock. 

A decade into the smart- 
phone era, Apple Inc. and 
Samsung Electronics Co. are 
betting they can increase sales 
by jacking up the price of their 
flagship products— bucking 
the usual downward are for 
prices of consumer electronics 
in the years after introduction. 

Apple on Tuesday is expeeted 
to unveil a more-advanced 
iPhone— also known as the anni- 
versary iPhone, the iPhone 8 or 
iPhone X— which analysts pre- 
dict will carry a starting retail 
price of about $1,000. That 
would be about 50% more than 
the cheapest version of the 
iPhone 7 Apple introduced last 
year at $649, and about 30% 
more than the larger iPhone 7 
Plus, at $769. (On Tuesday, Ap- 
ple also is expeeted to show off 
updated versions of those 
phones with prices similar to 
last year's models.) 

Äpplens new iPhone debut 
follows Samsung^ launch last 
month of its new high-end 


phone, the Galaxy Note 8, 
which hits shelves Sept. 15 
starting at around $950. 

Prices approaching $1,000 
are more often associated with 
durable kitchen appliances 
than with pocket-size devices 
people tend to replace every 
few years. Yet Apple and Sam- 
sung think they will be able to 


sell tens of millions of smart - 
phones at the higher price 
points, in part because of how 
vital the devices have become. 
Many users are willing to pay 
a premium for a handset that 
Please see PHONE page B4 
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Equifax Complaints Keep Growing 


By AnnaMaria Andriotis 


Equifax Inc. struggled over 
the weekend with its response 
to its massive data breach as 
consumers continued to criti- 
cize the credit-reporting com- 
pany's efforts and cited ongo- 
ing problems with a website 
set up to help them. 

Regulators, meanwhile, are 
urging consumers to freeze 
their credit reports, a move 
some lenders fear could ding 
credit growth even as the fi- 
nance industry struggles with 
the question of how to contain 
the potential for widespread 
fraud that could affect millions 
of Americans. 

Despite Equifax's statement 
Friday evening that it had 
cleaned up many of the prob- 
lems on its website, consumers 
said they were still receiving 
erroneous and confusing re- 
sponses. Some said they made 
up fake last names and social 
security numbers and received 
responses from the site that 
suggest it didrFt recognize 
they were fictitious identities. 

The issues add to consumer 
ire over the data breach, which 
has exposed vital personal 
Identification data— including 
social security numbers, 
names, addresses and dates of 
birth— of potentially as many 
as 143 million Americans. The 
hack is second in size to only 
one that was disclosed by Ya- 
hoo last year but potentially 
the most dangerous to date 
given the vital gatekeeper role 
firms such as Equifax play in 
terms of consumer credit and 
people's personal information. 



Consumers said they received confusing responses from Equifax. 


Kris Rockwell of Atlanta on 
Sunday morning said she went 
to Equifax's website and en- 
tered random letters from the 
alphabet in the name field and 
all zeros in the social security 
number field. The response 
was that she “probably ha[d] 
been hacked,” she said in an 
email. "Are they kidding us?” 

Some consumers trying to 
visit the site also received a 
warning message that "attack- 
ers might be trying to steal 
[their] information from the 
website.” That raised further 
concerns for already jittery 
consumers. 

An Equifax spokesman said 
that the data file "likely con- 
tains a very limited number of 
names and numbers that do 
not connect to real people. But 
to reiterate, the key point is 
that every person potentially 
impacted is in the file.” 

Some consumers will be re- 


ceiving letters in the mail from 
Equifax informing them that 
they have likely been impacted 
by the breach. 

Meanwhile, authorities 
were urging consumers to do 
more than sign up for the free 
credit-monitoring service now 
being offered by Equifax. The 
office of New York Attorney 
General Eric Schneiderman 
sent an email to State resi- 
dents Saturday telling them to 
consider placing a freeze on 
their credit reports. The email 
said it would make it harder 
for someone to open a new ac- 
count in their name. It added 
that tax identity fraud was a 
possible result of the Equifax 
hack since social security num- 
bers were compromised. Simi- 
larly, Ohio Attorney General 
Mike DeWine's office issued a 
release on Friday recommend- 
ing, among other things, that 
consumers contact each of the 


main credit-reporting firms to 
freeze their credit reports. 

Equifax's offer of the free 
one-year credit monitoring 
service includes freezing peo- 
ple's credit reports at their 
firm but not elsewhere. Con- 
sumers would have to contact 
other firms on their own. 

Credit freezes prevent lend- 
ers from being able to get cop- 
ies of prospective customers' 
credit reports. That prevents 
swindlers from opening credit 
cards or other loans but also 
places that same limit on the 
legitimate customers unless 
they undo the freeze, says 
credit specialist John Ulzhei- 
mer. 

For lenders, though, the 
prospect of millions of Ameri- 
cans freezing their credit 
raises the possibility of a 
crimp in lending. That could 
dent profits at some firms and, 
if the issue became widespread 
enough, could hamper eco- 
nomic growth. 

At the same time, lenders 
have to deal with the data 
breach and the possibility it 
raises of widespread fraud. 
Banks and other lenders stand 
to incur losses on fraudulent 
loans and credit cards opened 
in consumers names with data 
pilfered from Equifax. 

"There will be some impact 
on lending over time, but the 
more immediate challenge fac- 
ing financial institutions is au- 
thentication,” meaning making 
sure that the people who apply 
for loans and those using ex- 
isting accounts are who they 
say they are, said a credit-card 
executive at a large bank. 


JBS’s Ex-Chairman Surrenders in Brazil 


By Luciana Magalhäes 
And Jeffrey T. Lewis 


SÄO PAULO— Joesley Ba- 
tista, the former chairman of 
meatpacking giant JBS SA, 
turned himself over to BraziFs 
legal authorities after the 
country's Supreme Court ap- 
proved his arrest for allegedly 
reneging on the terms of a 


plea-bargain agreement. 

High court Justice Edson 
Fachin approved the arrest 
following a request from At- 
torney General Rodrigo Janot, 
according to documents made 
public on Sunday. 

Mr. Batista and other JBS 
executives signed the plea deal 
in April after admitting to 
paying millions of dollars in 


bribes to nearly 2,000 Brazil- 
ian officials over at least the 
past decade. 

The agreement granted 
them immunity for their crim- 
inal acts in return for their full 
cooperation with authorities. 

Mr. Janot recently said a 
recording, possibly delivered 
by mistake along with other 
evidence by Mr. Batista and 


executives, suggested that 
some of them omitted evi- 
dence and that they illegally 
got help from a law-enforce- 
ment official to arrange the 
deal. 

Mr. Batista said Sunday in a 
note that he surrendered vol- 
untarily and denied having 
omitted evidence related to 
his plea agreement. 


CHINA 

Continued from the priorpage 
the risk of Toshiba^ chip tech- 
nology being leaked to China, 
where Taiwan-headquartered 
Foxconn has vast electronics 
manufacturing operations. 

The deal talks arerFt dead, 
however, and Toshiba is still 
weighing multiple offers, in- 
cluding one from Foxconn. 

The Chinese government re- 
cently formalized rules clarify- 
ing the types of transactions 
companies can pursue, restrict- 
ing overseas investments in in- 
dustries such as property, ho- 
tels and entertainment and 
encouraging those in sectors 
such as technology. Companies 
were subject to even stricter 
regulatory scrutiny before the 
rules were codified. Acquisi- 
tions that are core to compa- 
nies' main businesses are gen- 
erally permitted and are 
continuing, say bankers, though 
deals of a certain size are being 
more heavily scrutinized. 

Still, the guidelines, de- 
signed to stem outlandish 
deals and Capital flight, have 
sharply slowed the pace of 
Chinese deals following a re- 
cord 2016 in which State- 


China's Global Buying Spree Hits Hurdles 

After a record 2016 for Chinese deals in the U.S., recent difficulties 
are leading companies to seek out more deals in other markets. B9 
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owned and private corpora- 
tions announced over $220 
billion of acquisitions abroad. 

China National Chemical 
Corp. last year announced a 
$43 billion takeover of agro- 
giant Syngenta AG, China's 
biggest foreign deal to date. 
That deal was delayed several 
times due to antitrust con- 
cerns from the European Com- 
mission and closed months af- 
ter had been expected. 

China-U.S. merger and ac- 
quisition activity has fallen 


more precipitously. There have 
been 86 announced Chinese 
deals in the U.S. so far this 
year worth $9.9 billion, down 
from 118 deals worth $33 bil- 
lion in the same period last 
year. One reason is that the 
Committee on Foreign Invest- 
ment in the U.S., a multiagency 
body that screens deals for na- 
tional security concerns, has 
been toughening its scrutiny of 
Chinese deals and taking lon- 
ger to approve them. 

In an unusual move earlier 


this month, Chinese govern- 
ment-backed Canyon Bridge 
Capital Partners Inc. and 
Portland, Ore.-based Lattice 
Semiconductor Corp. said 
they would ask President Don- 
ald Trump to approve a deal 
they say CFIUS has indicated 
it will recommend blocking or 
suspending. The companies 
have so far tried three times 
to get approval since Lattice 
agreed to be bought by Can- 
yon Bridge last year. 

Canyon Bridge is currently 
considering a bid for Imagina- 
tion Technologies Group PLC, 
a U.K.-based chip designer, ac- 
cording to a person familiar 
with the matter. But another 
possible CFIUS review has led 
the Chinese firm to consider 
submitting a bid that leaves 
out Imagination's U.S. opera- 
tions, the person added. 

The increased regulatory 
pressure has also made some 
investment bankers more cau- 
tious. Banks including Gold- 
man Sachs Group Inc., UBS 
Group AG and Bank of Amer- 
ica Corp. have been asking 
some of their Chinese clients to 
provide more details about 
their ownership and sources of 
funding before working with 
them on deals, according to 
people familiar with the matter. 


SOFI 

Continued from the priorpage 

The allegations levied 
against SoFi occur against a 
backdrop of debate within Sili- 
con Valley about the culture of 
startups. Numerous companies 
in recent years have been the 
subject of accusations of im- 
proper conduct or hostile 
work environments. One of the 
industry's leading players, 
Uber Technologies Inc., has 
been criticized for its treat- 
ment of women in the work- 
place, which was one factor in 
the resignation of Travis Ka- 
lanick. its high-profile chief 
executive and founder. 

SoFi was started six years 
ago and has thrived as it 
courted money managers into 
funding the loans it made to 
graduates of top-ranked uni- 
versities. The San Francisco 
company has raised nearly $2 
billion from investors, includ- 
ing a $500 million funding 
round this year, and recently 
signaled it was moving closer 


to an initial public offering. 

Employees describe a cul- 
ture inside its headquarters in 
the Presidio neighborhood in 
San Francisco and a call center 
in nearby Healdsburg, Calif., 
where they felt pressure to 
work extra hours at night and 
on holidays to avoid being 
fired. Mr. Cagney, 46 years old, 
used to tell SoFi staff that if 
they weren't waking up twice 
a week in a cold sweat, they 
weren't working hard enough, 
according to a former staffer. 

Some of those employees 
said that the culture veered 
out of control at times, with 
executives breaking furniture 
and throwing telephones out 
of anger. 

A SoFi spokesman said that 
the company had experienced 
strong growth and that it has 
been adding staff "to make 
sure we deliver the experience 
SoFi members and applicants 
expect while creating the in- 
ternal culture we want.” 

On Aug. 11, a former opera- 
tions manager, Brandon 
Charles, sued the company in 
a wrongful-termination claim, 


adding that a fellow manager 
had harassed female employ- 
ees by making sexual or inap- 
propriate comments. SoFi has 
said it investigated Mr. 
Charles's claims and found 
them to be meritless. 

Less than 24 hours after 
Mr. Charles amended his law- 
suit on Aug. 31, a company- 


Outside 
attorneys will 
look into 
claims of sex 
harassment, 
SoFi's Michael 
Cagney said. 


wide note sent by Mr. Cagney 
said that SoFi had launched an 
investigation into sexual-ha- 
rassment claims. 

Mr. Charles's lawsuit 
claimed that Mr. Cagney fos- 
tered a culture of "male bra- 
vado” in which sexual harass- 
ment was permitted. 

A separate suit was filed 
last month by a group of for- 
mer employees that accused 


the firm of pushing staff to 
work long hours without 
proper compensation. SoFi 
said it takes any allegations of 
unfair treatment seriously and 
it is reserving further com- 
ment until it responds to the 
complaint in court. 

Mr. Cagney wrote to em- 
ployees in his note that out- 
side attorneys would look into 
other sexual-harassment 
claims. The investigation Cag- 
ney alluded to isn't into claims 
made in Mr. Charles's lawsuit 
or the other lawsuit. 

He said in the companywide 
note that as SoFi was prepar- 
ing its response to Mr. 
Charles^ lawsuit, it discovered 
several people were prepared 
to "formally allege” they were 
witnesses to or victims of "im- 
proper activity” at the com- 
pany's operations center in 
Healdsburg. 

Although the company is 
growing quickly, "Our rapid 
expansion is no excuse for bad 
behavior in the workplace,” 
Mr. Cagney wrote. 

—Telis Demos 
contributed to this article. 
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Boeing to Land 
Big Satellite Deal 



The retailer, with roughly 121 full-line locations, continues to open traditional department stores despite changing consumer habits. 

Nordstrom ’s Store Gamble 


Satellite-services provider 
SES SA on Monday intends to 
announce a deal for a new fleet 
of smaller, easily reprogramma- 
ble Boeing Co. satellites, re- 


By Robert Wall 
in London 
and Andy Pasztor 
inLosAngeles 


flecting widespread industry 
uncertainty about demand for 
global internet connectivity. 

The Luxembourg-based com- 
pany the world's largest com- 
mercial communication satel- 
lites operator, is opting for a 
less-expensive, lower-altitude 
design to seek an edge in the in- 
tensifying battle to beam web 


$1B 

What SES expects to spend on 
the satellites and ground systems 


access to remote regions. SES 
expects to spend more than $1 
billion on the seven Boeing sat- 
ellites and associated ground 
systems. Each satellite is pro- 
jected to cost less than half the 
amount for the biggest, high-al- 
titude versions. 

Like other parts of the satel- 
lite industry, SES faces de- 
pressed prices for its current 
offerings and has been hurt by 
growing competition from leg- 
acy rivals, as well as anticipated 
challenges from startups with 
deep pockets. 

The new spacecraft, signifi- 
cantly smaller and more flexible 
than older models, are slated to 
be put into orbit starting in 
2021. They will be deployed pri- 
marily to serve mobile users in 
developing regions, but with 
prospects for such markets still 
unclear, SES seeks to maximize 
its maneuvering room and re- 
duce Capital expenditure risks. 

Chief Executive Karim Sab- 
bagh said the satellites will add 


capacity and replace some 
bandwidth now provided by 
big, highflying spacecraft that 
need replacement. Indicating 
that the emphasis on smaller 
spacecraft built to be swiftly re- 
configured in orbit is gaining 
momentum, he said the constel- 
lation will be “radically differ- 
ent” from traditional concepts 
because it is designed to be 
“more flexible and scalable.” 

In an interview, Mr. Sab- 
bagh said the principle of 
smaller satellites, optimized to 
seamlessly supplement each 
other as customers and mar- 
kets change, is “what we have 
been missing for three decades 
in our industry.” 

The move comes at a time 
cash flow and profitability for 
operators is under pressure, so 
they generally have been reti- 
cent to make investments in 
large, more-expensive satellites 
that have traditionally domi- 
nated the telecommunications 
segment. 

At the same time, an abun- 
dance of available bandwidth 
and questions about the future 
direction of the market have 
contributed to a protracted and 
sharp drop in orders for big sat- 
ellites, some of which can cost 
about $400 million to build, 
launch and insure. 

Such procurement contracts 
have slumped 50% below his- 
toric levels, with Boeing and 
Space Systems Loral, a unit of 
Canada's MacDonald Dettwiler 
and Associates Ltd., among the 
satellite makers that have laid 
off staff in recent years. Indus- 
try officials said manufacturers, 
SES and a big chunk of its com- 
petitors are all considering 
smaller, less costly models. 

Budding rivals are focusing 
on launching swarms of hun- 
dreds— or even thousands— of 
still-smaller satellites to pipe 
fast, inexpensive connectivity to 
remote locations. This segment 
includes OneWeb Ltd., the 
startup backed by European 
aerospace heavyweight Airbus 
SE and Japan's SoftBank 
Group Corp. 


New, smaller location 
will offer manicures, 
tailoring, but won't 
carry any dothes 

By Suzanne Kapner 


Nordstrom Inc. is opening 
a new store next month that is 
a fraction of the size of its 
typical locations, where shop- 
pers will be able to enjoy ser- 
vices such as manicures and 
on-site tailoring. Something it 
wonT carry: clothes. 

Called Nordstrom Local, the 
new concept comes as retail- 
ers across the U.S. are wres- 
tling with how to best to use 
their physical spaces and at- 
tract customers who are mi- 
grating to the web. For de- 
partment-store chains like 
Macy’s Inc., J.C. Penney Co., 
KohPs Corp. and Sears Hold- 
ings Corp., one answer has 
been to shrink their footprint 


by closing stores or experi- 
menting with smaller ones. 

Nordstrom, with roughly 
121 full-line locations, contin- 
ues to open traditional depart- 
ment stores, including one in 
Toronto this coming Friday. 
But it also recognizes that 
consumer habits are changing. 

“There arenT store custom- 
ers or online customers— there 
are just customers who are 
more empowered than ever to 
shop on their terms,” said Erik 
Nordstrom, co-president of the 
retailer. 

Nordstrom Local, scheduled 
to open Oct. 3 in West Holly- 
wood, Calif., will span 3,000 
square feet, far less than the 
140,000 square feet of one of 
Nordstrom^ standard depart- 
ment stores. 

It will contain eight dress- 
ing rooms, where shoppers can 
try on clothes and accessories, 
though the store wonT stock 
them. Instead, personal stylists 
will retrieve goods from nine 


Nordstrom locations in Los 
Angeles, or through its web- 
site. The stylists can also pull 
together looks for shoppers 
through a “style board” app. 

“Shopping today may not 
always mean going to a store 
and looking at a vast amount 
of inventory,” said Shea Jen- 
sen, Nordstrom^ senior vice 
president of customer experi- 
ence. “It can mean trusting an 
expert to pick out a selection 
of items.” 

In addition to manicures, 
Nordstrom Local shoppers will 
be able to order wine, beer, 
coffee or juice from an in-store 
bar, and those who place or- 
ders on Nordstrom.com by 2 
p.m. can pick them up there 
that day. They will also be able 
to return at the stores items 
that they bought online or 
from other Nordstrom loca- 
tions. Tailors will be available 
for aiterations or to help mem- 
bers of Trunk Club, an online 
clothing service that Nord- 


strom acquired in 2014, select 
fabrics for custom garments. 

Other retailers have experi- 
mented with inventory-free 
stores, including Bonobos, the 
men’s fashion brand bought by 
Wal-Mart Stores Inc. over the 
summer. Stores such as Pirch, 
a purveyor of high-end home 
appliances and decorative 
plumbing, have taken the ex- 
periential route, inviting shop- 
pers to bring bathing suits to 
test their $1,000 showerheads. 

For the most part, however, 
the traditional retail store 
hasnT changed much over the 
years. One hindrance, accord- 
ing to Doug Stephens, founder 
of the Consulting firm Retail 
Prophet, is that Wall Street 
measures success by sales per 
square foot and other metrics 
that are becoming outdated in 
a world where shoppers still 
visit stores but increasingly 
make their purchases online. 

“The economic model has 
to change,” Mr. Stephens said. 



Domes under construction in April as part of an expansion of the tech giant's campus in Seattle. 


New Amazon HQ Needs 
Deep, Cheap Hiring Pool 


By Laura Stevens 


Amazon.com Inc. is outgrow- 
ing its hometown of Seattle. 

A major reason behind Am- 
azon^ new plan to build a sec- 
ond headquarters elsewhere in 
North America is the need to 
hire thousands more Software 
developers. That will almost 
certainly be cheaper and eas- 
ier in a city other than Seattle, 
experts say, where Amazon's 
growth has helped fuel soaring 
labor and real-estate costs and 
a shortage of space. 

In Seattle, where Amazon 
has been based for more than 
20 years, the retailer has 
opened new office buildings to 
accommodate its workforce, 
which tops 40,000. But Ama- 
zon said Thursday it seeks a 
new campus to eventually 
house 50,000 more workers. 

Seattle is “just not big 
enough to double the size of 
their footprint,” says Christo- 
pher B. Leinberger, a professor 
at George Washington Univer- 
sity School of Business and a 
nonresident senior fellow at 
the Brookings Institution who 
specializes in land use. 


Amazon accounted for more 
than half of the Seattle office 
space created over the past 
year and a half, and the cityas 
commercial real-estate va- 
cancy rate is lower than the 
national average, according to 
commercial real-estate firm 
Colliers International. The un- 
employment rate for the 
county is below the national 
average, according to the lat- 
est available data. Meanwhile, 
home prices in Seattle have 
risen 47% to an average of 
$667,488 since 2007, according 
to the Cost of Living Index by 
the Council for Community 
and Economic Research. 

The online retail giant said 
its next headquarters should 
be located in a walkable trans- 
portation hub with good ac- 
cess to an educated workforce 
and universities. A second 
headquarters would also give 
Amazon a chance to spread its 
economic clout and political 
constituency. Proposals are 
due next month, Amazon said. 

“When you think about 
how deep a labor market 
needs to be to fill that many 
jobs, it’s much more of a con- 


straint than a real-estate 
piece,” said Dylan Taylor, 
president and chief operating 
officer at Colliers. 

That is in part why a num- 
ber of tech giants including 
Facebook Inc. and Microsoft 
Corp. are opening satellite of- 
fices far from their home sites 
to tap talent. Alphabet Inc/s 
Google and Apple Inc. have of- 
fices in Seattle to compete 
with Amazon for workers. 

In addition, other industries 
like banking and retail are hir- 
ing more Software developers, 
says Vivek Ravisankar, chief ex- 
ecutive of developer recruit- 
ment startup HackerRank. 
“There are so many other 
States that have talent,” he said, 
with the fastest-growing devel- 
oper activity in Hawaii, Colo- 
rado, Virginia and Maryland. 

Cities and States, including 
Philadelphia and Minnesota, 
are already raising their hands 
to propose a site for Amazon's 
new headquarters. Real-estate 
and site-selection experts 
think metropolitan areas like 
Boston, Chicago, Dallas, At- 
lanta and Minneapolis might 
have the best chances. 
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Best Androids Raise Bar for Next iPhone 
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Want to an- 
noy Apple fa- 
natics? Remind 
them how 
many magical 
iPhone capabil- 
ities arrived first on Android. 
Big screens? Fingerprint scan- 
ners? Mobile payments? Wa- 
ter resistance? None of it in- 
vented in Cupertino. 

Ahead of Äpplens wildly 
hyped lOth-anniversary 
iPhone launch next week, 
three more Android phones 
have been pushing the 
boundaries of what smart - 
phones look like and how we 
use them: Samsung^ Galaxy 
Note 8, the Essential Phone 
and the OnePlus 5. 

Screens are taking over. By 
nipping and tucking around 
the glass, designers have 
made screens longer, with 
more usable area. And the 
best screens make images 
look more lifelike and color- 
ful with a tech called OLED. 

Using the Note 8, which ar- 
rives Sept. 15, is the closest 
Pve come to manipulating a 
sci-fi movie communicator- 
gizmo— 6.3 inches of screen, 
nearly without edges. lt’s a big 
part of what makes the Note 8 
the best big-screen phone 
money can buy, especially now 
that Samsung appears to have 
put battery fire woes behind 
it. At $950, the Note is also ex- 
pensive overkill. 

For a more pocket-friendly 
take on the all-screen design, 
the $700 Essential phone, from 
a startup founded by Android's 
creator, wraps a 5.7-inch screen 
in a slim belt of titanium. It’s 
the handsomest phone Fve 
seen in years, though it disap- 
points in other areas. 

These designs are chang- 
ing how we operate the 
phone. With no space on the 
front for a home button and 
fingerprint reader, unlocking 
has to happen elsewhere. Es- 
sential moved the fingerprint 
sensor to the back. Samsung 



did, too, but you can also un- 
lock the Note 8 with facial 
recognition or an iris scan— 
when they work. 

If you're looking for an An- 
droid phone to buy now, or 
you're just keeping score, 
here's what I like— and 
don't— about the leading con- 
tenders. 

Galaxy Note 8 

This giant phone can chew 
gum and hula hoop at the 
same time. 

Likes: If you're abandoning 
your laptop for a smartphone, 
stop here first. The Note 8's 
screen, about as big as an XL 
Hershey bar, is a no-longer- 
crazy way for road warriors 
to rock Gmail and spread- 
sheets simultaneously. With 


the included Stylus, which 
tucks inside the screen, scrib- 
bling notes is almost as easy 
as using paper. 

The Note 8 stuffs in pretty 
much every feature some- 
body might want from a 
phone in 2017: virtual-reality 
capability, widely accepted 
mobile payments, wireless 
charging, an animated GIF 
maker— it can even become a 
desktop Computer with a 
$150 dock. And like other re- 
cent Samsung phones, if s 
water-resistant and allows 
you to add your own memory 
card for storage. 

The Note 8 camera not 
only joins the multilens trend 
but jumps to its forefront. In 
my tests, the Note 8 often 
outperformed the iPhone 7 
Plus at focusing quickly and 


snapping low-light situations, 
though I still prefer many 
shots from Google's Pixel. 
Zoomed-in shots from the 2X 
telephoto lens were clear 
thanks to optical image stabi- 
lization. The “live focus” 
mode that uses depth data to 
artfully blur portraits had 
some hiccups, but no more 
than the iPhone 7 Plus's simi- 
lar “portrait mode.” 

Dislikes: All that screen 
gobbles up battery, which 
lasted a ho-hum eight hours 
in my stress test. The finger- 
print reader is poorly placed, 
while the facial recognition 
isn't fast or reliable enough. 
Bixby, Samsung^ Siri compet- 
itor, still feels underdevel- 
oped, though Google's Assis- 
tant is also available. 

I find the Note 8 too much 


phone to carry comfortably. A 
more slender alternative is 
Samsung^ Galaxy S8, though 
photo buffs would miss the 
dual cameras. 

Essential Phone 

This attractive new model 
is better off in front of the 
camera than behind it. 

Likes: The Essential has 
the first phone design in a 
while that can actually turn 
heads. The screen comes so 
close to the edge, there's a 
notch cut out for the front - 
facing camera. The ceramic 
back cover feels luxe and 
promises to last longer than 
other phones' scratch-prone 
finishes. The Software is just 
as clean: basic Android, no 
bloatware. And the battery 


lasted a decent nine hours in 
my stress test. 

Essential has an interest- 
ing approach to accessories: 
They can snap on and draw 
power from the phone. But so 
far, there's only one, a 360- 
degree camera— and modu- 
lar-phone efforts by LG and 
Motorola haven't caught on. 

Dislikes: The Essential 
Phone doesn't actually cover 
the essentials. There's no 
headphone jack (it includes an 
adapter, but no headphones) 
and it isn't water-resistant. 

The biggest problem is the 
camera: Ifs slow and struggles 
in low-light settings. Another 
disappointment: The second 
lens on the back is for black- 
and-white shots, not zoom. 

OnePlus 5 

Ifs a remarkable value, but 
it looks like last yearis phone. 

Likes: The OnePlus 5 is 
slim and lightweight yet packs 
in performance: smooth-run- 
ning Software, bright OLED 
screen and a battery that 
lasted a solid 9.5 hours in my 
tests. The dual camera also 
wowed, though Samsung and 
Apple beat it with their fancy- 
blur portrait mode. 

Wharis most incredible, 
though, is the price: $480, 
sold through the OnePlus 
website without the typical 
carrier hoopla, contracts and 
bloatware. In a year when 
premium phones aim to break 
the $1,000 ceiling, the One- 
Plus 5 is a welcome option. 

Dislikes: The thick-bor- 
dered screen looks like 
phones weVe seen before. 
(Upside: There's still space 
for a fingerprint reader on 
the front.) The screen also 
isn't as high-resolution as the 
Note 8's, nor does the phone 
have tricks like face unlock- 
ing or wireless charging. If 
you want to double the de- 
fault 64GB storage, the price 
rises to $539. 


PHONE 

Continued from pageBl 
functions as not only a mobile 
phone, but also a personal 
Computer, a video player, a 
gaming device, a GPS system, 
a music player, a reader, a 
flashlight and a wallet. 

U.S. consumers spend more 
than three hours a day on av- 
erage on their mobile devices, 
according to research firm 
eMarketer. Patrick Moorhead, 
president of Moor Insights & 
Strategy, said people are post- 
poning upgrades to other gad- 
gets so they have more to 
spend on smartphones. 

"The utility value of these 
Products is so, so high,” said 
Horace Dediu, an industry an- 


alyst at Asymco and a former 
Nokia Corp. business develop- 
ment executive. 

The companies believe their 
prices are justified to pay for 
innovations such as longer 
battery life, larger displays 
and voice assistants. Apple's 
newest iPhone is expected to 
have components that cost 
about 80% more than the com- 
ponents in the iPhone 7, in- 
cluding an edge-to-edge, or- 
ganic light-emitting diode, or 
OLED, display, wireless charg- 
ing and new sensors, accord- 
ing to brokerage firm Susque- 
hanna International Group. 

If consumers take the new 
price points in stride, Apple 
and Samsung could widen 
their advantage over hundreds 
of smartphone rivals. Apple 
and Samsung claim nearly all 


the industry's combined an- 
nual profits, with about 79% 
for Apple and 15% for Sam- 
sung, according to market re- 
searcher Strategy Analytics. 

The two are defying the 
gravity that usually pulls con- 
sumer prices downward as in- 
novation wanes and manufac- 
turing costs fall. For example, 
average prices for TVs and lap- 
tops have fallen about 50% from 
their respective peaks over the 
past 15 years, to $467 for TVs 
and $598 for laptops, according 
to trade group Consumer Tech- 
nology Association. Average 
smartphone prices have fallen 
32% to $303 in the decade since 
the iPhone's introduction. 

The average iPhone selling 
price rose about 2.5% to $645 
in Apple's fiscal 2016, up from 
$629 in fiscal 2009. Last 


yearis pricier iPhone 7 Plus 
with a dual-lens camera out- 
sold its predecessor, the 
iPhone 6s Plus— a sign con- 
sumers are willing to pay up 
for performance. 


79 % 

Apple's share of the smartphone 
industry's annual profits 


Samsung had to pull the 
Galaxy Note 7 from shelves last 
year due to overheating batter- 
ies, but the Galaxy S7 model 
went on to become its top-sell- 
ing phone ever. Unlike Apple, 
Samsung, the world's largest 


phone maker by shipments, 
also sells hundreds of millions 
of lower-cost handsets. 

New features on Samsung's 
Galaxy Note 8 include a dual- 
lens camera and a mammoth 
6.3-inch OLED screen. The Note 
8's component costs rose about 
20% over the prior year, ac- 
cording to an estimate by IHS 
Markit, a market researcher. 

Many consumers are balk- 
ing at a $1,000 handset. A re- 
cent survey of wireless con- 
sumers by Barclays found only 
11% of respondents would 
spend more than $1,000 on a 
smartphone, with respondents 
on average saying they would 
spend only about $580. 

Apple and Samsung have fi- 
nancing plans that can ob- 
scure the full cost of new 
phones. Apple's upgrade pro- 


gram last year offered the 
iPhone 7 for $32 a month over 
24 months— about $120 more 
than the retail price but with 
an extended warranty and the 
option for an upgrade after a 
year. Samsung offers a similar, 
no-interest financing plan. 

Rivals say the steep price 
tags could spell opportunity. 
Juno Cho, head of LG Elec- 
tronics Inc.'s mobile division, 
the No. 3 player in the U.S., 
believes there will be a “siz- 
able number” of consumers 
who find the pricing of certain 
premium handsets to be “sim- 
ply out of reach.” He hopes to 
grab part of Apple and Sam- 
sung^ combined 60% U.S. 
market share with lower- 
priced, feature-rich phones. 

—Ryan Knutson 
contributed to this article. 


In Memory of 

Robert G. Segel 
1945-2017 

Devoted husband , father , friend , 
and partner who always said 
and did the right thing. 

An optimist through and 
through , he brought out the best 
in everyone. 

Rest in peace, Bob. 

We will miss your fr iendship 
and wise counsel. 


Park Street Capital 

Boston, MA 
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A Fuel App Scores Big During Shortage 


Out of Gas 

Percentage of Florida stations that lacked fuel as of Sunday morning 
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GasBuddy's downloads 
surge as drivers 
affected by hurricane 
scramble to fill tanks 

By Alison Sider 


Miami resident Eddie Lopez 
needed to fuel up his car be- 
fore Hurricane Irma arrived. 
He tried a couple of gas sta- 
tions, but they were out of 
gasoline. Then he remembered 
an app he had seen on Face- 
book that directed him to two 
filling stations. 

"The first one had gas and 
there was no line,” Mr. Lopez 
said. "I literally put gas in in 
less than five minutes.” 

That app was GasBuddy, 
which bargain hunters typi- 
cally use to find gas stations 
with the cheapest prices. Gas- 
Buddy collects data from the 
70 million drivers who have 
downloaded it— users can re- 
port fuel prices at gas stations 
across the U.S., as well as in 
Canada and Australia. 

Now Hurricane Irma is be- 
coming a defining moment for 
the 17-year-old company. In re- 


cent days, with many Florida 
stations running out of fuel as 
locals scramble to fill their 
tanks, desperate drivers are 
counting on GasBuddy's real- 
time data to locate stations 
that havenT been depleted. 

GasBuddy on Friday was 
the second-most downloaded 
iPhone app in the U.S., up 
from 57th place the morning 
before, according to Sensor 
Tower Inc., a mobile-analytics 
firm. 

"Gas stations are closed, 
convenience stores are 
closed— those are things you 
donT necessarily think about 
all the time. But when scarcity 
occurs, it's scary,” said Walt 
Doyle, GasBuddy's chief execu- 
tive. 

On Friday, GasBuddy flew 
two analysts who study petro- 
leum markets and convenience 
stores to Tallahassee to help 
State officials direct fuel re- 
sources and help advise people 
on where to get fuel. 

Even Gov. Rick Scott has 
touted the company as a way 
to help Floridians navigate 
their areas so they can fuel up 
and evacuate. Comments 
about the app at a press con- 



Source: GasBuddy 


ference on Friday led to a 
surge of downloads. 

Hurricane Harvey last 
month prompted many Texas 
refineries to shut down. With 
Hurricane Irma on the way, 
drivers in Florida started fran- 
tically trying to fill their tanks. 

The result has been wide- 


*lndudes Mobile, Ala. 

THE WALL STREET JOURNAL. 

spread fuel shortages and gas 
lines that have stretched for 
miles throughout Florida. 

The app doesnT usually fo- 
cus on gasoline supply. But an- 
ticipating shortages from Har- 
vey, GasBuddy activated its 
gas-outage tracker, which al- 
lows drivers and fuel retailers 


to report whether a station 
has fuel and power. 

Last week, GasBuddy 
started a similar service for 
diesel fuel, which is used by 
truck drivers as well as many 
emergency vehicles. 

GasBuddy petroleum ana- 
lyst Patrick DeHaan said he 
first proposed a "gastracker” 
function six years ago, and it 
was created as superstorm 
Sandy approached the East 
Coast in 2012, GasBuddy 
worked with New York offi- 
cials and federal agencies to 
provide real-time information 
about fuel availability in 
Sandy 's aftermath. 

Rescue workers in Houston 
used it to figure out where to 
fill up boats and vehicles. 

Some users have com- 
plained on social media that 
the app has sent them on a 
wild goose chase for fuel with 
inaccurate or dated informa- 
tion. 

Mr. Doyle said that crowd- 
sourced data are "only as good 
as the latest post.” He said the 
company makes an effort to 
verify data from users and 
wonT post price reports sub- 
mitted too far away from sta- 


tions to be reliable, for example. 

GasBuddy was founded in 
2000 as a website to track fuel 
prices. The company makes 
money through advertising 
and sponsorship on its free 
app. It also offers a paid ser- 
vice to fuel marketers and re- 
tailers. The company declined 
to comment on its financial 
performance. 

Sensor Tower estimates 
that GasBuddy was installed 
more than 800,000 times be- 
tween Aug. 25, when Harvey 
made landfall, and Thursday— 
a more-than-sixfold increase 
in first-time downloads from 
the previous two weeks. 

GasBuddy says it was 
downloaded 350,000 times 
Thursday alone, compared 
with 30,000 downloads on a 
typical day. 

That has meant additional 
challenges for the 120 em- 
ployee company based in Bos- 
ton. GasBuddy has been add- 
ing features and trying to 
make sure the website and app 
keep running under the strain 
of additional usage. 

"A lot of people are sleep- 
ing in the office,” Mr. Doyle 
said. 



PureLiFi and other startups promise fast transmission via light. 


MIMS 

Continued from pageBl 
and smart-home tech from 
Apple, Samsung, Amazon 
and others, connecting them 
may be seamless. 

Imagine downloading an 
entire movie in seconds. Or 
streaming games and 4K vid- 
eos from your phone to your 
TV without dropping a 
frame. Or even wandering 
around the living room in a 
VR headset, unencumbered 
by a tether to some giant PC. 

This is the promise of Wi- 
Gig. Ifs described as the next 
generation of Wi-Fi, but that 
isnT accurate. Until now, each 
variant of Wi-Fi improved 
upon the last, but this one, 
known to nerds as 802.11ad, 
has a special purpose. 

WiGig technology is capa- 


ble of sending and receiving 
data at up to 8 gigabits a sec- 
ond— almost six times as 
much as the current peak. But 
in order to achieve superhigh 
transfer rates, it operates at 
60 GHz, far higher in fre- 
quency than the 2.4 GHz and 
5 GHz bands that we normally 
access. The trouble is, 60 GHz 
radio waves canT penetrate 
most walls, says Ronald Glib- 
bery, CEO of Peraso Technol- 
ogies, which makes chips that 
power WiGig systems. 

In June, Intel and HTC 
demonstrated a wireless VR 
system they argue could be 
WiGig's killer app. Anyone 
who has tried whole-room 
VR knows it's annoying to 
have a cable snaking out 
the back of your head. And 
in environments where Wi- 
Fi spectrum is already im- 
possibly crowded, such as 
airports or convention cen- 


ters, WiGig could enable 
"cones” of high-speed con- 
nectivity. 

A few products already sup- 
port WiGig, including $350- 
and-up Wi-Fi routers from 
Netgear and TP-Link, and a 
$1,000 laptop from Acer. 

Will higher-frequency mi- 
crowaves be a health haz- 
ard? The Federal Communi- 
cations Commission sets 
rules, based in part on rec- 
ommendations from non- 
profits such as the National 
Council on Radiation Protec- 
tion and Measurements, in 
an attempt to ensure that 
doesnT happen. 

Transmitting information 
with light is as old as the 
signal fire, but transmitting 
high-speed data via the 
lights above our heads has 
only been possible for 
about five years. A handful 
of startups— including VLN- 


Comm, Velmenni and 
PureLiFi— are working on 
systems that flicker LED 
lights so quickly they can 
transmit information at up 
to 43 megabits a second. 
The flashing of these lights 
is beyond human percep- 
tion, tens of millions of 
times per second, far faster 
than any annoying fluores- 
cent bulb. 

As the light flickers, a 
sensor attached to a laptop, 
TV, tablet or phone picks it 
up and turns it back into 
data, like a telegraph worker 
translating Morse code. 

While current "LiFi” is ac- 
tually slower than conven- 
tional Wi-Fi, in theory ifs pos- 
sible to transmit a thousand 
times as much information via 
light. Just look at trans-Atlan- 
tic fiber-optic cables. 

But the challenges of mak- 
ing LiFi work are consider- 


able. For one thing, there 
has to be a line of sight be- 
tween transmitter and re- 
ceiver. The upside is that 
putting more LiFi lights into 
a building wonT lead to in- 
terference, like conventional 


Wi-Fi. Alistair Banham, Pure- 
LiFPs CEO, says most appli- 
cations in its pilot program 
tend to be in places where 
security is paramount or 
conventional Wi-Fi is a nui- 
sance, like hospitals. 
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Togetheryou and I can 
turn a stairwell into an 


ER at a moment s notice. 




Port-au-Prince, Haiti 


Dr. Paul McMaster, Doctors Without Borders Surgeon 








MEDECINS SANS FRONTIERES 
DOCTORS WITHOUT BORDERS 
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Fox News 
Ends Ties 
To Anchor 
Bolling 

By Maria Armental 


Fox News and Eric Bolling 
are parting ways, a month af- 
ter the anchor was suspended 
following accusations that he 
sent inappropriate photos to 
female co-workers. 

The co-host of "The Special- 
ists” has been off the air since 
early August while Fox News 
conducted an investigation. 

"Fox News Channel is can- 
celing The Specialists, and Eric 
Bolling and Fox have agreed to 
part ways amicably,” a Fox 
News spokeswoman said in an 
emailed statement Friday. 

Mr. Bolling's lawyer, Mi- 
chael J. Bowe, confirmed the 
agreement but declined to 
comment further. 

Mr. Bolling's son, Eric 
Chase, a sophomore at the 
University of Colorado in Boul- 
der, died just a few hours after 
the network announced Mr. 
Bolling's exit. In a tweet Satur- 
day, Mr. Bolling said he and his 
wife were devastated and 
noted authorities are investi- 
gating, with "no sign of self 
harm at this point.” 

Mr. Bolling was suspended 
after the HuffPost reported 
that he had allegedly sent pic- 
tures of male genitalia to fe- 
male co-workers. Mr. Bolling 
denied the allegations. 

Fox Business Network an- 
chor Charles Payne, who had 
been suspended pending an in- 
vestigation after he was ac- 
cused of harassment, re- 
turned Friday on "Making 
Money with Charles Payne.” 

A spokeswoman for the net- 
work said the review has been 
completed but declined to 
comment further. Mr. Payne 
opened his 6 p.m. show by say- 
ing "the situation has been re- 
viewed and concluded.” 

Fox News parent 21st Cen- 
tury Fox and Wall Street Jour- 
nal parent News Corp share 
common ownership. 


Box Office Needs a Hit, Gets ‘It’ 


Warner Bros. movie 
marks record opening 
for a horror film, with 
$117.2 million in sales 

By Ben Fritz 


Hollywood got a much- 
needed jolt after a disappoint- 
ing summer thanks to two let- 
ters: "It.” 

The adaptation of Stephen 
King's 1986 novel broke several 
box-office records as it opened 
to a massive $117.2 million in 
the U.S. and Canada, according 
to studio estimates. "It” more 
than doubled the prior highest 
September opening, $48.5 mil- 
lion for "Hotel Transylvania 2” 
in 2015, and the record open- 
ing for a horror movie, previ- 
ously $52.6 million for 201Fs 
"Paranormal Activity 3.” 

Early September is typically 
one of the slowest times of the 
year at the box office. But "It” 
proved that in the current en- 
vironment, people go to the- 
aters not based on a calendar 
date but because a movie 
breaks into the zeitgeist and 
becomes must-see. 

"It” has been building buzz 
since its first trailer, released 
in March, set a record with 197 
million global views in one 
day. 

Time Warner Inc/s Warner 
Bros. had relatively modest ex- 
pectations when it started 
making "It,” which is why it 
spent only $35 million on pro- 
duction. 

"In today's theatrical mar- 
ketplace you can get extremely 
lucky and you can get ex- 
tremely unlucky,” said Toby 
Emmerich, president and chief 
content officer of Warneris 
motion-picture group. "This 
movie will be super-profit- 
able.” 

The filnTs success is good 
news not just for Warner, but 
all of Hollywood. It comes fol- 
lowing a summer with the low- 
est total box-office grosses 
since 2006 and the smallest 
number of tickets sold since 
1992. Many movies with well- 
known titles and huge budgets, 



A scene from 'It/ The adaptation of Stephen King's novel was a big success although Hurricane Irma caused theater dosings in Florida. 


Estimated Box-Office Figures, Through Sunday 

SALES, IN MILLIONS 


FILM 

DISTRIBUTÖR 

WEEKEND CUMULATIVE %CHANGE 

1. It 

Warner Bros. 

$117.2 

$117.2 

- 

2. Home Again 

Open Road 

$9.0 

$9.0 

- 

3. The Hitmaris 

Lionsgate 

$4.9 

$64.9 

-54 

Bodyguard 

4. Annabelle: 

Warner Bros. 

$4.0 

$96.3 

-47 

Creation 

5. Wind River The Weinstein Co. $3.2 

Friday, Saturday and Sunday Source: comScore 

$25.0 

-49 


like "Transformers: The Last 
Knight,” "The Mummy” and 
Warneris "King Arthur: Legend 
of the Sword,” flopped when 
they failed to grab audiences' 
attention as "It” did. A handful 
of hits, like "Despicable Me 3” 
and Warneris "Wonder 
Woman,” took most of the buzz. 

"It” also opened well over- 
seas, grossing $62 million in 
46 markets and posting the 
highest ever horror openings 
in the U.K., Brazil, Russia and 
Australia. 

The U.S. opening would 
have been bigger if not for 
Hurricane Irma. More than 175 
theaters in Florida closed 
down over the weekend, likely 
costing the movie about $5 
million, said Warneris head of 
domestic distribution, Jeff 
Goldstein. 

Warner has been working 
on "It” since 2009, during 
which time the project sur- 
vived multiple rewrites and a 
shutdown in production in 
2015 just three weeks before it 
was to start shooting with di- 
rector Cary Fukunaga. After 


Mr. Fukunaga departed over 
Creative differences, Andy 
Muschietti took over and shot 
"It” in 2016. 

The prior year, Warner as- 
signed oversight of "It” to its 
New Line Cinema unit. In re- 
cent years New Line has had a 
run of successful horror films, 
including "The Conjuring” se- 
ries and its "Annabelle” spin- 
offs. 

The success of "It” appears 
to have been driven by the fact 
that it is different than the se- 


quels, reboots and comic-book 
adaptations that dominated 
multiplexes in the summer but 
still has a brand-name title. 

While the book was set in 
the 1950s, the movie takes 
place in the 1980s and nostal- 
gia for that era among adults 
may have also increased its ap- 
peal. Last yearis hit Netflix Inc. 
series "Stranger Things,” itself 
inspired by "It,” also took 
place in the 1980s. Sixty-five 
percent of the audience for 
"It” was over 25, according to 


exit polis. After MardTs trailer 
proved so populär, Warner 
considered moving the open- 
ing of "It” up to the summer 
or increasing its marketing 
spending but ultimately stuck 
with its original plans, said Mr. 
Emmerich. "In hindsight, that 
was the right call,” he noted. 

Reviews were solid if not 
spectacular, and opening night 
audiences gave "It” an aver- 
age grade of B+, according to 
market-research firm Cine- 
maScore. Horror movies typi- 
cally have limited appeal be- 
yond fans who turn out on 
opening weekend and fade 
quickly at the box office, but 
it remains to be seen if "It” 
will adhere to conventional 
Hollywood wisdom in the 
coming weeks after shattering 
it while opening. 

The movie adapts only part 
of the 1,000-plus page book, in 
which its main characters are 
children. New Line is currently 
working on a screenplay that 
adapts of the rest of the book, 
in which the main characters 
are adults. 
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MARKETS DIGEST 


Dow Jones Industrial Average 

Last Year ago 

21797.79 T189.77, or 0.86% last week Trailing P/E ratio 19.95 20.03 
High, low, open and dose for each of P/Eestimate* 18.39 17.79 

the past 52 weeks 


Dividend yield 2.36 2.56 

All-time high 22118.42, 08/07/17 


S&P 500 Index 

2461.43 ▼ 15.12, or 0.61% last week 
High, low, open and dose for each of 
the past 52 weeks 


Current divisor 0.14523396877348 


23000 


Last Year ago 

Trailing P/E ratio 23.82 24.86 

P/E estimate * 18.83 18.52 

Dividend yield 2.00 2.12 

All-time high: 2480.91, 08/07/17 
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Financial Flashback 

The Wall Street Journal, Sept. 11, 2008 


Weekly P/E data based on as-reported earnings from Birinyi Associates Inc. 

Major U.S. Stock-Market Indexes 

Latest Week 


■ 52-Week - 


— %chg ■ 


Dow Jones 

High 

Low 

Close Netchg 

%chg 

Low 

Close (•) 

High 

%chg 

YTD 

3-yr. ann. 

Industrial Average 

21921.09 21709.63 

21797.79 -189.77 

-0.86 1 

17888.28 

• 

22118.42 

20.5 

10.3 

8.4 

Transportation Avg 

9399.16 

9237.46 

9383.74 27.72 

10.30 

7755.40 

• 

9742.76 

20.0 

3.8 

3.1 

Utility Average 

747.43 

737.91 

746.94 5.99 

10.81 

625.44 

• 

748.16 

13.8 

13.2 

9.8 

Total Stock Market 

25582.51 25303.97 

25444.35 -180.32 

-0.70| 

21514.15 

• 

25692.25 

15.5 

9.3 

6.7 

Barron's 400 

646.97 

637.72 

639.96 -7.43 

-1.151 

521.59 

• 

661.93 

17.9 

6.4 

5.9 


rorist attacks, 
nto uncertainty by 

Ranger Energy Svcs 
RNGR Aug. 11/$14.50 

14.55 

0.3 

2.3 

Redfin 

RDFN July 28/$15.00 

24.10 

60.7 

11.1 

failed on Sept. 15. 

YogaWorks 

YOGA Aug. ll/$5.50 

3.95 

-28.3 

c° 

Sienna Biopharmaceutic 
SNNA July 27/$15.00 

23.91 

59.4 

24.2 

Nasdaq Composite 

Zealand Pharma 

ZEAL Aug.9/$17.87 

20.12 

12.6 

12.9 

RBB Bancorp 

RBB July26/$23.00 

22.51 

-2.1 

-3.6 

T 75.14, or -1.17% 
last week 

Venator Materials 
VNTR Aug. 3/$20.00 

21.41 

7.1 

3.7 

PetlQ 

PETQJuly21/$16.00 

25.30 

58.1 

8.5 

Clementia Pharmaceuticals 15.99 
CMTAAug.2/$15.00 

6.6 

-2.2 

Calyxt 

CLXT July20/$8.00 

23.31 

191.4 

107.2 


Nasdaq Stock Market 


Nasdaq Composite 

6426.51 

6334.59 

6360.19 

-75.14 

-1.17| 

5046.37 

• 6435.33 

24.1 

18.2 

11.5 

Nasdaq 100 

5980.91 

5890.25 

5913.37 

-74.53 

-1.24| 

4660.46 

• 5988.6 

26.3 

21.6 

13.0 


Standard & Poor's 


500 Index 

2471.97 

2446.55 

2461.43 

-15.12 

-0.61| 

2085.18 

• 2480.91 

15.7 

9.9 

7.1 

MidCap400 

1738.72 

1707.56 

1719.09 

-18.70 

-1.081 

1476.68 

• 1791.93 

12.5 

3.5 

6.1 

SmalICapöOO 

847.48 

834.31 

838.92 

-8.13 

-0.96| 

703.64 

• 876.06 

13.4 

0.1 

7.6 


Other Indexes 


Russell2000 

1414.55 

1393.88 

1399.43 

-14.14 

-1.001 

1156.89 

■m 

1450.39 

14.8 

3.1 

6.1 

NYSE Composite 

11902.44 11783.87 

11887.95 

-30.13 

-0.25| 

10289.35 

■Hl 

12000.02 

12.0 

7.5 

2.6 

Value Line 

518.88 

512.21 

514.86 

-4.02 

-0.77| 

455.65 

— 

533.62 

8.6 

1.7 

0.8 

NYSE Area Biotech 

4237.22 

4162.67 

4190.58 

-42.31 

-1.001 

2834.14 

■n 

4232.9 

26.4 

36.3 

10.4 

NYSE Area Pharma 

541.13 

524.07 

540.30 

11.69 

|2.21 

463.78 

mmm 

549.2 

5.2 

12.2 

0.9 

KBW Bank 

93.11 

89.13 

90.17 

-3.51 

-3.751 

69.71 

■■ Hl 

99.33 

26.1 

-1.8 

7.9 

PHLX§ Gold/Silver 

93.39 

90.62 

91.65 

1.11 

11.23 

73.03 

mmm 

99.2 

-1.9 

16.2 

-0.4 

PHLX§ Oil Service 

127.96 

123.69 

124.84 

2.39 

|1.95 

117.79 • 


192.66 

-19.0 

-32.1 

-23.9 

PHLX§ Semiconductor 1116.73 

1090.19 

1093.49 

-25.85 

-2.31| 

768.37 

HH 

1138.25 

42.3 

20.6 

18.8 

CBOEVolatility 

14.06 

11.32 

12.12 

1.99 

■UKil 9.36 • 


22.51 

-30.7 

-13.7 

-1.4 


s Philadelphia Stock Exchange 


Sources: SIX Financial Information; WSJ Market Data Group 
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International Stock Indexes 


Region/Country Index 

Close 

%chg 

Low 

r\a\ lye - 

Close 

High 

%chg 

World 

The Global Dow 

2853.39 

-0.031 

2390.11 

• 

2878.99 

12.7 


DJ Global Index 

370.92 

-0.041 

311.55 

• 

371.21 

13.8 


DJ Global ex U.S. 

252.75 

10.59 

206.73 

• 

252.75 

18.1 

Americas 

DJ Americas 

594.13 

-0.561 

503.67 

• 

597.46 

9.9 

Brazil 

Sao Paulo Bovespa 

73078.85 

■ 1.61 

56820.77 

• 

73412.41 

21.3 

Canada 

S&P/TSX Comp 

14985.32 

-1.36 1 

14349.10 

• 

15922.37 

-2.0 

Mexico 

S&P/BMV IPC 

50083.80 

-1.95 ■ 

44364.17 

n— 

51713.38 

9.7 

Chile 

Santiago IPSA 

3867.95 

-1.59 ■ 

3127.54 

• 

3932.62 

20.0 

EMEA 

Stoxx Europé 600 

375.51 

-0.171 

328.80 

• 

396.45 

3.9 


Stoxx Europé 50 

3058.45 

0.003 

2730.05 

• 

3276.11 

1.6 

Eurozone 

Euro Stoxx 

375.03 

0.08 

317.93 

t — 

392.06 

7.1 


Euro Stoxx 50 

3447.69 

10.11 

2935.25 

• 

3658.79 

4.8 

Austria 

ATX 

3230.33 

-0.891 

2320.70 

• 

3280.48 

23.4 

Belgium 

Bel-20 

3938.24 

■0.94 

3426.21 

• 

4041.03 

9.2 

France 

CAC40 

5113.49 

-0.191 

4332.45 

iiwmmm 

5432.40 

5.2 

Germany 

DAX 

12303.98 

■ 1.33 

10259.13 

mmam 

12888.95 

7.2 

Greece 

Athex Composite 

802.72 

-1.95 ■ 

551.93 

• 

858.08 

24.7 

Israel 

Tel Aviv 

1388.09 

-0.921 

1363.50 

■H 

1478.96 

-5.6 

Italy 

FTSEMIB 

21776.66 

-0.371 

16135 

• 

22048 

13.2 

Netherlands 

AEX 

518.82 

10.12 

439.07 

• 

536.26 

7.4 

Portugal 

PSI20 

5101.67 

-1.80 ■ 

4370.84 

■■mmm 

5330.60 

9.0 

Russia 

RTS Index 

1119.61 

■ 1.73 

960.32 

• 

1195.61 

-2.8 

South Africa FTSE/JSE All-Share 

55724.67 

-1.40 ■ 

48935.90 

• 

56655.88 

10.0 

Spain 

IBEX35 

10129.60 

-1.90 ■ 

8607.1 

• 

11135.4 

8.3 

Sweden 

SX All Share 

557.23 

-0.361 

496.66 

• 

596.72 

4.2 

Switzerland 

Swiss Market 

8912.05 

-0.331 

7593.20 

• 

9176.99 

8.4 

U.K. 

FTSEIOO 

7377.60 

-0.821 

6665.63 


7547.63 

3.3 

Asia-Pacific 

Australia 

S&P/ASX200 

5672.60 

-0.911 

5156.6 

• 

5956.5 

0.1 

China 

Shanghai Composite 

3365.24 

-0.061 

2980.43 

• 

3385.39 

8.4 

Flong Kong 

Hang Seng 

27668.47 

-1.021 

21574.76 

• 

28094.61 

25.8 

India 

S&P BSE Sensex 

31687.52 

-0.641 

25765.14 

• 

32575.17 

19.0 

Japan 

Nikkei Stock Avg 

19274.82 

-2.12 ■ 

16251.54 


20230.41 

0.8 

Malaysia 

FTSE Bursa Malaysia KLCI 

1779.90 

10.38 

1616.64 

• 

1792.35 

8.4 

Singapore 

Straits Times 

3228.56 

-1.49 ■ 

2787.27 

IHH 

3354.71 

12.1 

South Korea 

Kospi 

2343.72 

-0.591 

1958.38 


2451.53 

15.7 

Taiwan 

Weighted 

10609.95 

10.14 

8902.30 

• 

10617.84 

14.7 


Source: SIX Financial lnformation;WSJ Market Data Group 


Consumer Rates and Returns to Investor 

U.S. consumer rates 

A consumer rate against its 
benchmark over the past year 


Commoditiesand 


Currencies 

Last Week 

Close Netchg 

%Chg 

YTD 

%chg 

DJ Commodity 

581.09 

-1.40 

-0.24 

2.44 

TR/CCCRB Index 

181.17 

0.23 

0.13 

-5.89 

Crudeoil,$perbarrel 

47.48 

0.19 

0.40 

-11.62 

Natural gas, $/MMBtu 

2.890 

-0.180 

-5.86 

-22.40 

Gold, $ per troyoz. 

1346.00 

21.50 

1.62 

17.04 

U.S. Dollar Index 

91.33 

-1.49 

-1.60 

-10.65 

WSJ Dollar Index 

84.49 

-1.31 

-1.52 

-9.09 

Euro, per dollar 

0.8308 

-0.0122 

-1.45 

-12.60 

Yen, per dollar 

107.84 

-2.43 

-2.20 

-7.83 

U.K. pound, in dollars 

1.32 

0.0245 

1.89 

6.90 


52-Week 

Low Close(#) High %Chg 


DJCommodity 515.72 

TR/CCCRB Index 166.50 
Crudeoil,$perbarrel 42.53 
Natural gas, $/MMBtu 2.56 
Gold, $ per troyoz. 1127.80 


• 589.81 11.31 

• 195.14 -0.75 

• 54.45 3.49 

3.93 3.32 

•1346.00 1.20 


U.S. Dollar Index 91.33 • 103.25 -4.22 

WSJ Dollar Index 84.49 • 93.56 -2.34 

Euro, per dollar 0.83 • 0.96 -6.67 

Yen, per dollar 100.31 • 118.18 5.00 

U.K.pound, in dollars 1.20 • 1.33 -0.54 

Real-time U.S. stock 
quotes are available on 
WSJ.com. Track most- 
active stocks, new 
highs/lows, mutual 
funds and ETFs. 

Plus, get deeper money-flows data and 
email delivery of key stock-market 
data. 

All are available free at 

WSJMarkets.com 



Benchmark Yields and Rates 


Five-year CD yields 


Federal-funds t 
targetrate 


JM 

1.50 

1.00 

0.50 
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Selected rates 


5-yearCDs 


Bankrate.com avg 1 : 

1.45% 

Barclays 

2.30% 

Wilmington,DE 

888-720-8756 

EverBank 

2.30% 

Jacksonville, FL 

855-228-6755 

First Internet Bank of Indiana 

2.30% 

Indianapolis, IN 

888-873-3424 

Populär Direct 

2.35% 

New York, NY 

800-274-5696 

Synchrony Bank 

2.35% 

Morristown, NJ 

800-903-8154 


Treasury yield curve 

Yield to maturity of current bilis, 
notes and bonds 


Forex Race 

Yen, euro vs. dollar; dollar vs. 
major U.S. trading partners 
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2016 2017 


— Yield/Rate (%)- 52-Week Range (%) 3-yr chg 

Last (•) Week ago Low 0 2 4 6 8 High (pctpts) 


Federal-funds rate target 

1.00-1.25 

1.00-1.25 

0.25 

• 




1.25 

1.00 

Pri me rate* 

4.25 

4.25 

3.50 





4.25 

1.00 

Libor, 3-month 

1.31 

1.32 

0.84 

• 




1.32 

1.08 

Money market, annual yield 

0.27 

0.26 

0.24 





0.36 

-0.13 

Five-year CD, annual yield 

1.45 

1.45 

1.17 

• 




1.47 

0.10 

30-year mortgage, fixed f 

3.74 

3.79 

3.44 





4.33 

-0.42 

15-year mortgage, fixed f 

2.99 

3.03 

2.70 


• 



3.50 

-0.27 

Jumbo mortgages, $424,i00-plus t 

4.27 

4.30 

4.22 


• 


4.88 

-0.30 

Five-year adj mortgage (ARM) f 

3.23 

3.29 

3.13 


• 



4.03 

-0.24 

New-car loan, 48-month 

3.07 

3.01 

2.85 


• 



3.36 

-0.15 

HELOC, $30,000 

4.65 

4.66 

4.57 



• 


5.22 

0.27 


1 3 6 1 2 3 5 710 

month(s) years 

maturity 

Sources: Ryan ALM; Tullett Prebon; WSJ Market Data Group 

Corporate Borrowing Rates and Yields 


Yield (%) 


Spread +/- T reasurys, 
in basis pts, 52-wk Range 


Total Return 


Bankrate.com rates based on survey of over 4,800 Online banks. *Base rate posted by 70% of the natior/s largest 
banks. f Exdudes dosing costs. Sources: SIX Financial Information; WSJ Market Data Group; Bankrate.com 


Bond total return index 

Last 

Wkago 

Last 

Low 

High 

52-wk 

3-yr 

10-yr T reasury, Ryan ALM 

2.058 

2.157 




-1.44 

3.17 

DJ Corporate 

2.897 

2.946 




2.64 

4.18 

Aggregate, Barclays Capital 

2.380 

2.450 

44 

40 

48 

1.00 

2.90 

High Yield 100, Merrill Lynch 

5.169 

5.104 

347 

309 

490 

7.938 

3.601 

Fixed-Rate MBS, Barclays 

2.670 

2.730 

32 

10 

34 

0.92 

2.59 

Muni Master, Merrill 

1.736 

1.784 

8 

-5 

18 

1.532 

3.067 

EMBI Global, J.P. Morgan 

5.279 

5.361 

318 

315 

407 

5.295 

5.695 


Sources: J.P. Morgan; Ryan ALM; S&P Dow Jones Indices; Barclays Capital; Merrill Lynch 


New to the Market 
Public Offerings of Stock 

IPOs in the U.S. Market 

Initial public offerings of stock expected this week; might include some 
offerings, U.S. and foreign, open to institutional investors only via the 
Rule 144a market; deal amounts are for the U.S. market only 

Symbol/ Pricing 

Expected primary Shares Range($) 

pricing date Filed Issuer/business exchange (mil.) Low/High Bookrunner(s) 


9/13 

8/23 

Social Capital Hedosophia Holdings 
Blank check company. 

IPOA.U 

N 

50.0 

10.00/ 

10.00 

CreditSuisse 

9/13 

7/7 

T remont Mortgage T rust 
Real estate investment 
trust. 

TRMT 

Nq 

4.5 


UBS, Citi, RBCCptl Mkts 


Lockup Expirations 

Below, companies whose officers and other insiders will become eligible 
to sell shares in their newly public companies for the first time. Such 
sales can move the stock's price. 


Lockup 

expiration Issue date Issuer 

Symbol 

Offer 

price($) 

Offer amt Through 
($ mil.) Friday (%) 

Lockup 

provision 

Sept. 11 

March 15, 17 Canada Goose Holdings GOOS 

12.63 

290.4 

49.2 

180 days 

Sept. 12 

March 16, 17 MuleSoft 

MULE 

17.00 

254.2 

28.5 

180 days 

Sept. 13 

March 17, 17 ProPetro Holding 

PUMP 

14.00 

401.9 

-18.6 

180 days 

Sources: Dealogic; WSJ Market Data Group 


IPOScorecard 

Performance of IPOs, most-recent listed first 

%Chg From 

Company SYMBOL Friday's Offer lst-day Company SYMBOL 


%Chg From 
Friday's Offer lst-day 


Sources: WSJ Market Data Group; FactSet Research Systems 

Other Stock Offerings 

Secondaries and follow-ons expected this week in the U.S. market 


Expected Issuer/Business 


Symbol/ 

Primary Amount Friday's 
exchange ($mil.) price ($) Bookrunner(s) 


Sept. 12 GrupoSupervielle 

Finance 


SUPV 

N 


453.2 20.80 BofA ML, Itau BBA, JPM 


Off the Shelf 

"Shelf registrations" allow a company to prepare a stock or bond for 
sale, without selling the whole issue at once. Corporations sell as 
conditions become favorable. Here are the shelf sales, or takedowns, 
over the last week: 


Issuer/lndustry 


Takedown date/ Deal value Registration 
Registration date ($ mil.) (mil.) 


Bookrunner(s) 


Nomad Foods 

Food & Beverage 

Sept. 7 

March 30,17 

$476.7 

$1,248.2 

CreditSuisse 

KEMET 

Technology 

Sept. 7 

July 20/17 

$183.5 

$134.2 

UBS 

Kratos Defense & Security SolutionsSept. 7 

Defense Sept. 5,17 

$153.1 


JPM,GS 

GoDaddy 

Technology 

Sept. 6 

April 5/16 

$882.2 


MS,GS 

Insmed 

Healthcare 

Sept. 6 

May 19,17 

$402.5 


GS, LeerinkPrtnrs 

MGM Growth Properties 

Real Estate/Property 

Sept. 6 

May 18/17 

$351.9 


BofA ML, Barclays, DB, JPM, 
Evercore Prtnrs, MS 

Builders FirstSource 

Construction/Building 

Sept. 6 

Nov. 6/14 

$219.8 

$139.9 

GS 

2U Inc 

Technology 

Sept. 6 

Sept. 23/15 

$178.9 


GS, CreditSuisse 

Independence Realty T rust Sept. 6 

Real Estate/Property May 19,17 

$115.6 

$1,000.0 

Citi, KeyBanc 

FuelCell Energy 

Technology 

Sept. 5 

Jan. 12/17 

$30.0 

$150.0 

Oppenheimerlnc 


Public and Private Borrowing 

Treasurys 

Monday, September 11 T uesday, September 12 

Auction of 13 week bill; Auction of 52 week bill; 

announced on September 7; settles on September 14announced on September 7; settles on September 14 

Auction of 26 week bill; Auction of 10 year note; 

announced on September 7; settles on September 14announced on September 7; settles on September 15 

Auction of 3 year note; Auction of 4 week bill; 

announced on September 7; settles on September 15announced on September 11; settles on September 14 

Wednesday, September 13 

Auction of 30 year bond; 

announced on September 7; settles on September 15 

Public and Municipal Finance 

Deals of $ 150 million or more expected this week 


Final 

Sale maturity 

Issuer 

Total 

($mil.) 

Rating ~ 

Fitch Moody's 

Bookrunner/ 

S&P BondCounsel(s) 

Sept. 11 prelim. 

Chabot- 
Las Positas 

Comm Coll Dt 

160.0 

N.R. 

N.R. 

N.R. Piper 

Jaffray/— 

Sept 11 prelim. 

Massa- 

chusetts 

200.0 

N.R. 

N.R. 

N.R. Barclays/— 

Sept. 11 prelim. 

Ohio Higher 

Ed Fac 
Commission 

160.0 

N.R. 

Aa2 

AA JP Morgan 
Securities 

LLC/— 

Sept 12 Oct. 1,2037 

Louisiana 

302.7 

AA- 

Aa3 

AA- Preliminary/ 

The Boles Law Firm/ 
Jones Walker LLP 

Sept 13 Sept 1,2032 

Maryland 

Dept of 

Transportation 

500.0 

AAA 

Aal 

AA+ Preliminary/ 

Miles 5c 

Stockbridge 

Sept 13 Sept. 1,2047 

Seattle City- 
Washington 

385.4 

N.R. 

Aa2 

AA Preliminary/ 
Stradling 

Yocca Carlson 

Sept. 15 prelim. 

Colorado 

Springs City- 
Colorado 

237.6 

N.R. 

N.R. 

N.R. Barclays/— 

Sept. 15 prelim. 

Idaho Energy 
Resources 

Auth 

200.0 

N.R. 

Aal 

N.R. BoA Merrill/ — 

Sept. 15 prelim. 

MemphisCity- 

Tennessee 

155.0 

N.R. 

N.R. 

N.R. Raymond 

James/— 

Sept. 15 prelim. 

New YorkCity- 
New York 

855.6 

N.R. 

N.R. 

N.R. Siebert 

Cisneros 

Shank & Co/— 

Sept. 15 prelim. 

Reedy Creek 
Improvement 

Dt 

194.9 

N.R. 

N.R. 

N.R. BoA Merrill/ — 

Sept. 15 prelim. 

Tennessee 

State School 

Bond Au 

387.0 

N.R. 

N.R. 

N.R. Citi/— 

Sept. 15 prelim. 

Univ of Texas 

Sys Bd of 

Regents 

250.0 

N.R. 

N.R. 

AAA BoA Merrill/ — 

Sept 15 prelim. 

University of 

Minnesota 

Regents 

411.5 

N.R. 

Aal 

N.R. RBCCptl 

Mkt/- 


SourceThomson Reuters/lpreo 
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Chinese Authorities Set to Shut Bitcoin Exchanges 


By Chao Deng 


BEIJING— Chinese authori- 
ties plan to shut down do- 
mestic bitcoin exchanges, de- 
livering a final blow to a 
once-thriving industry of 
commercial trading for Vir- 
tual currencies, which took 
off inside the mainland four 
years ago. 

The country's central bank 
has led a draft of instructions 
that would ban Chinese plat- 
forms from providing Virtual 
currency trading services, ac- 


cording to people familiar 
with the matter. The move 
comes after months of scru- 
tiny by Beijing, including a ban 
last week in China on initial 
coin offerings, a kind of fund- 
raising via Virtual currencies. 

Regulators in China have 
been investigating the domes- 
tic market for bitcoin and 
other Virtual currencies since 
the beginning of the year. For 
a while, officials considered 
enacting antimoney-launder- 
ing rules on exchanges, even 
circulating a draft of such 


rules for them to follow. 

But the stakes for Beijing 
grew as prices of Virtual cur- 
rencies like bitcoin soared, 
adding to the risk of further 
speculation by domestic in- 
vestors. Analysts and inves- 
tors say one reason bitcoin 
prices rose last year was that 
Chinese people began using 
the asset as a way to bet that 
the value of the yuan would 
fall. Virtual currencies in 
theory can allow holders to 
bypass the traditional bank- 
ing system to move money 


outside of China's capital-con- 
trolled borders. 

The People's Bank of China 
didnT respond to a request for 
comment. 

Officials from the central 
bank, cyberspace administra- 
tion and banking, securities 
and other regulatory bodies 
considered various options for 
months but ultimately came to 
a consensus to shut down Vir- 
tual currency exchanges, 
said the people. 

“Too much disorder was 
naturally a basic reason” for 


the ban, said one of the peo- 
ple. The price of one bitcoin 
traded at around $4,279 Mon- 
day morning in Beijing, down 
16% from its record on Sept. 1. 

Trading volumes have al- 
ready plummeted in China, 
with authorities stepping up 
efforts to rein in exchanges. 
Analysts say more activity is 
moving underground, where 
individuals can send Virtual 
currencies to each other using 
private addresses, which serve 
like safe-deposit boxes. 

Two of the China's largest 


domestic bitcoin exchanges, 
Huobi and BTCC, said over 
the weekend that regulators 
havenT asked them to shut 
down, even as speculation 
grows. “We're still awaiting 
formal notification from regu- 
lators,” said BTCC Chief Exec- 
utive Bobby Lee. “IPs obvi- 
ously a sensitive time period.” 

A Huobi spokeswoman de- 
clined to comment beyond the 
firnTs press release. Another 
domestic exchange, OKCoin, 
didnT respond to request for 
comment. 


Closed-End Funds | WSJ.com/funds 


Listed are the 300 largest dosed-end funds as 
measured by assets. 

Closed-end funds sell a limited number of shares and 
invest the proceeds in securities. Unlike open-end 
funds, dosed-ends generally do not buy their shares 
back from investors who wish to cash in their holdings. 
Instead, fund shares trade on a stock exchange. 
a-The NAV and market price are ex dividend. b-The 
NAV is fully diluted. c-NAV is as of Thursday's dose. d- 
NAV is as of Wednesday's dose. e-NAV assumes rights 
offering is fully subscribed. f-Rights offering in process. 
g-Rights offering announced. h-Lipper data has been 
adjusted for rights offering. j-Rights offering has 
expired, but Lipper data not yet adjusted. I-NAV as of 
previous day. o-Tender offer in process. v-NAV is 
converted at the commercial Rand rate. w-Convertible 
Note-NAV (not market) conversion value. y-NAV and 
market price are in Canadian dollars. NA signifies that 
the information is not available or not applicable. NS 
signifies fund not in existence of entire period. 

12 month yield is computed by dividing income 
dividends paid (during the previous twelve months for 
periods ending at month-end or during the previous 
fifty-two weeks for periods ending at any time other 
than month-end) by the latest month-end market price 
adjusted for Capital gains distributions. 

Source: Lipper 


Friday, September 8, 2017 

52 wk 
Prem Ttl 

Fund(SYM) NAV Close/Pisc Ret 


General Equity Funds 

Adams Divers Equity Fd ADX 17.25 14.72 -14.7 
Boulder Growth & Income BIF 11.80 9.85 -16.5 
Central Securities CET 30.02 24.80 -17.4 
CohSteer Opprtnty Fd F0F 13.80 13.19 -4.4 
Cornerstone Strategic CLM 13.36 14.86 +11.2 
EtnVncTaxAdvDiv EVT 22.17 21.76 -1.8 
Gabelli Dividend & Incm GDV 23.24 21.57 -7.2 
Gabelli Equity Trust GAB 6.35 6.36 +0.2 
Geni American Investors GAM 41.20 34.71 -15.8 
GuggenheimEnhFd GPM 8.72 8.52 -2.4 
HnckJohnTxAdv HTD 26.48 25.61 -3.3 
Liberty All-Star Equity USA 6.48 5.70 -12.0 
Royce Micro-Cap RMT 9.78 8.66 -11.5 
Royce Value Trust RVT 16.40 14.83 -9.6 
Source Capital SOR 43.28 38.86 -10.2 
Tri-Continental TY 28.24 25.05 -11.3 
Specialized Equity Funds 
Adams Natural Rscs Fd PEO 21.29 18.28 -14.1 
AilnzGI NFJ Div Interest NFJ 14.11 12.84 -9.0 
AlpnGIbIPrProp AWP 7.25 6.55 -9.7 
ASA Gold &Prec Metals ASA 14.51 12.82 -11.6 
BlkRk Enh Cap Inco Cll 16.19 15.21 -6.1 
BlkRk Engy ResTr BGR 14.28 12.79 -10.4 
BlackRockEnh EqDivTr BDJ 9.47 8.85 -6.5 
BlackRock Enh Gl DivTr BOE 14.36 13.27 -7.6 
BlkRk Intl Grwth&lnco BGY 6.97 6.49 -6.9 
BlkRk Health Sci BME 35.61 36.31 +2.0 
BlackRck Rscs Comm Str T r BCX 9.92 8.77 -11.6 
BlackRock Science & Tech BST 25.95 23.85 -8.1 
BlackRock Utility & Infr BUI 21.56 21.36 -0.9 
CBRECIarionGIblRIEstlncm IGR 8.95 7.89 -11.8 
Central Fund of Canada CEF 14.39 13.34 -7.3 
ClearBridge Amer Engy CBA 8.26 NA 
ClearBridge Engy MLP Fd CEM 14.85 NA 
Clearbridge Engy MLP Opp EM0 11.85 NA 
Clearbridge Engy MLP TRCTR 12.23 NA 
Cohen & Steers Infr Fd UTF 26.14 23.57 -9.8 
C&S MLP Incm & Engy Opp MIE 11.01 10.32 -6.3 
Cohen & Steers Quallnc RQI 13.70 12.76 -6.9 
CohnStrsPfdlnco RNP 22.92 21.12 -7.9 
Cohen & Steers TR RFI 13.55 12.69 -6.3 
CLSeligmn Prem Tech Gr Fd STK 20.59 21.25 +3.2 
Divers Real Asset Incm Fd DRA 19.63 18.15 -7.5 
Duff & Phelps DNP 10.18 11.39 +11.9 
Duff&PhelpsGblUtillncFd DPG 18.46 16.66 -9.8 
Eaton VanceEqty Inco Fd EOI 14.21 13.38 -5.8 


23.4 

22.5 

25.3 

18.3 
11.1 

15.9 

19.1 

23.6 
18.8 

15.3 

15.1 

22.9 

20.1 

25.9 
12.1 

23.2 

- 2.0 

11.1 

27.4 
-12.3 

18.2 
-4.2 

20.5 
18.1 
18.2 

15.2 

16.2 

38.9 

18.7 
2.1 
-3.3 
2.6 
- 2.1 
- 0.8 

3.4 

22.3 

5.0 
4.3 

12.0 

3.0 

32.9 

14.7 

16.9 

6.5 

13.3 


52 wk 
Prem Ttl 

Fund(SYM) NAV Close/Pisc Ret 

EatonVanceEqtylncoll EOS 15.18 15.00 -1.2 21.5 
EtnVncRskMngd ETJ 9.86 9.38 -4.9 8.7 

EtnVncTaxMgdBuy-Write ETB 16.10 16.46 +2.2 10.7 
Eaton Vance Buy Write Opp ETV 14.61 15.27 +4.5 13.2 
Eaton Vance Tax-Mng Div ETY 11.75 11.23 -4.4 14.4 
EatonVanceTax-MngdOpp ETW 11.51 11.67 +1.4 18.3 
EtnVncTxMngGIDvEqlnc EXG 9.36 9.15 -2.2 16.2 
Fiduciary/ClymrOppFdFMO 12.39 12.86 +3.8 -4.8 
FT Energy Inc & Growth Fd FEN 24.03 24.22 +0.8 2.5 

FstTrEnhEqtlncFd FFA 16.12 14.85 -7.9 17.5 
First Tr Engy Infr Fd FIF 19.28 18.15 -5.9 11.2 
FirstTr MLP & Engy Incm FEI 14.71 14.91 +1.4 2.2 
Gabelli Hlthcr&Well GRX 11.75 10.31 -12.3 2.7 

Gabelli Utility Tr GUT 5.59 6.99 +25.0 17.9 
GAMCOGIbIGoldNatRscs&lnc GGN 5.57 5.70 +2.3 4.0 

Goldman Sachs MLP Inc Opp GMZ 9.17 NA 5.2 
Goldman Sachs MLP Energy GER 6.76 NA 2.7 
John Hancock FinlOppsFd BT0 32.il 32.18 +0.2 22.4 
Macquarie Glbl Infrstrctr MGU 28.86 26.08 -9.6 24.6 
Neuberger Berman MLP Incm NML 10.15 9.34 -8.0 9.3 

Neubrgr Brm Rl EstSec Fd NRO 5.95 5.53 -7.1 8.1 

Nuveen Dow30 Dynamic DIAX 17.73 16.57 -6.5 20.6 
Nuveen CoreEq Alpha JCE 15.93 15.34 -3.7 19.1 
Nuveen Diversified Div JDD 13.03 12.67 -2.8 17.4 
Nuveen Engy MLP FdJMF 11.36 11.84 +4.2 2.8 

NuvNASDAQlOODynOver QQQX 22.08 21.82 -1.2 26.9 
Nuveen Real Est Incm FdJRS 11.53 11.24 -2.5 0.7 

Nuv S&P 500 Dyn Overwrite SPXX 15.39 NA 18.9 
Nuveen S&P 500 Buy-Write BXMX 14.19 13.72 -3.3 12.4 
Reaves Utility Fund UTG 35.44 35.11 -0.9 27.6 
Tekla Hlthcr Investors HQH 26.41 25.38 -3.9 14.8 
Tekla Healthcare OppsFdTHQ 20.44 18.65 -8.8 17.9 
Tekla Life Sciences HQL 21.93 21.77 -0.7 26.1 
Tekla World Hlthcr Fd THW 15.66 14.63 -6.6 9.5 

Tortoise Energy TYG 26.11 28.57 +9.4 2.8 
Tortoise MLP Fund NTG 17.31 18.01 +4.0 -0.4 
Voya Gl Equity Div IGD 8.17 7.76 -5.0 19.9 
Income Preferred Stock Funds 
CalamosStratFd CSQ 12.31 11.74 -4.6 23.9 
Cohen & Steers Dur Pfd LDP 27.21 26.63 -2.1 13.6 
Cohen &Strs Sel Prf Inco PSF 27.85 27.55 -1.1 9.4 
FTIntermDurationPfd FPF 24.85 24.42 -1.7 14.4 
Flaherty & Crumrine Dyn DFP 26.45 26.31 -0.5 14.9 
Flaherty&CrumrinePfd FFC 20.42 21.08 +3.2 7.2 

John Hancock Pfd Income HPI 21.34 21.42 +0.4 3.3 
John Hancock Pfd II HPF 21.10 21.52 +2.0 2.7 
John Hancock Pfd Inc III HPS 18.82 18.34 -2.6 0.2 

JHancockPrDiv PDT 15.97 16.84 +5.4 11.5 
LMP Cap & Inco Fd SCD 14.17 NA 14.2 
Nuveen Preferred & Incm JPI 25.74 25.00 -2.9 8.2 

Nuveen Pfd Incm Opps Fd JPC 10.72 10.46 -2.4 10.9 
Nuveen Pfd Secs Incm FdJPS 10.29 10.24 -0.5 15.6 
TCW Strategic Income Fund TSI 5.72 NA 12.5 
Virtus Global Dividend ZTR 12.74 12.95 +1.6 24.5 
Convertible Sec's. Funds 
AdvntClymrFd AVK 17.3016.01 -7.5 19.8 
AllianzGI Conv& Incm NCV 6.55 6.91 +5.5 18.6 
AllianzGI Conv & Incm II NCZ 5.87 6.11 +4.1 20.7 
AllianzGI Div Incm ACV 21.92 20.79 -5.2 23.2 
AllianzGI Equity & Conv NIE 21.83 19.89 -8.9 15.3 
Calamos Conv Hi Inco FdCHY 11.80 11.82 +0.2 20.5 
Calamos CHI 11.18 11.44 +2.3 24.0 

World Equity Funds 

Alpine Tot Dyn Div AOD 9.72 8.78 -9.7 24.7 
Calamos Global Tot Ret Fd CGO 13.02 NA NA NA 
CdnGenl Inv CGI 28.94 20.77 -28.2 18.8 

China Fund CHN 22.41 20.15 -10.1 26.1 

Clough Global Opp Fd GLO 12.00 11.25 -6.3 27.8 
EtnVncTxAdvGbIDiv ETG 17.74 16.79 -5.4 20.5 


52 wk 
Prem Ttl 

Fund(SYM) NAV Close/Pisc Ret 


EatonVance TxAdv Opport ETO 

23.96 

23.77 

-0.8 

19.8 

First Trust Dynamic Eur FDEU 

19.66 

18.65 

-5.1 

24.1 

Gabelli Glbl Multimedia GGT 

9.43 

9.36 

-0.8 

33.5 

GDLFund GDL 

11.74 

10.24 

-12.8 

11.6 

India Fund IFN 

31.48 

27.58 

-12.4 

17.6 

Japan Sml Cap JOF 

14.02 

12.41 

-11.5 

34.4 

Korea Fund KF 

44.71 

39.29 

-12.1 

14.0 

Mexico Fund MXF 

20.05 

17.62 

-12.1 

11.5 

Morgan-Stanley Asia-Pac APF 

19.87 

17.16 

-13.6 

15.9 

MSChinaaShrFd CAF 

27.52 

23.58 

-14.3 

28.3 

MSEmergingFund MSF 

19.59 

17.10 

-12.7 

19.8 

MS India Invest IIF 

39.96 

35.03 

-12.3 

28.5 

NewGermany Fund GF 

19.84 

17.85 

-10.0 

34.2 

Swiss Helvetia Fund SWZ 

14.04 

12.81 

-8.8 

23.2 

Templeton Dragon TDF 

23.31 

NA 

NA 

NA 

TempletonEmerging EMF 

18.42 

16.48 

-10.5 

34.8 

Virtus Total Return Fund ZF 

13.82 

12.83 

-7.2 

20.7 

Voya Infr Indis & Matls IDE 

16.27 

15.03 

-7.6 

26.8 

Wells Fargo Gl Div Opp EOD 

6.86 

6.43 

-6.3 

19.2 


Prem 12 Mo 

Fund(SYM) NAV Close/Pisc Yld 

U.S. Mortgage Bond Funds 

BlackRock Income Trust BKT 6.76 6.36 -5.9 5.0 

Nuveen Mtg Opp Term Fd JLS 26.51 25.49 -3.8 5.2 

Investment Grade Bond Funds 
BlackrockCoreBondTr BHK 15.01 14.25 -5.1 5.5 

BlkRk CreditAlloc Incm BTZ 14.91 13.45 -9.8 6.3 

John Hancock Income Secs JHS 15.57 14.75 -5.3 5.5 

MFS IncTr MIN 4.55 4.29 -5.7 9.0 

WstAstClymr InfLnkd Fd WIW NA 11.37 NA 3.5 

WstAssetClymr InfILnk Sec WIA NA 11.61 NA 3.1 

Loan Participation Funds 
Apollo Sr Fltg Rate Fd AFT 18.12 16.69 -7.9 7.3 

BlkRk Debt Strat Fd DSU 12.71 11.53 -9.3 6.9 

BlackRock FR Incm Strat FRA 14.95 14.00 -6.4 5.7 

Blkrk FltRt InTr BGT 14.4513.71 -5.1 5.5 
BlackstoneGSO Strat Cred BGB 17.00 15.98 -6.0 8.4 

Blackstone GSO Sr Float BSL 17.61 17.40 -1.2 6.6 

EaglePointCredit ECC NA 20.89 NA 8.8 

Eaton Vance FR Incm Tr EFT 15.49 14.58 -5.9 5.8 

EatonVncSrFItRateEFR 15.15 14.82 -2.2 6.0 

Eaton Vance Sr Incm TrEVF 7.12 6.54 -8.1 5.7 

First Trust Sr FR Fd II FCT 14.12 13.35 -5.5 6.1 

FT Sr Floating Rate 2022 FIV 9.80 9.71 -0.9 NS 

InvescoCredit Opps Fund VTA 13.07 11.73 -10.3 7.3 

Invesco Senior Income Tr VVR 4.90 4.42 -9.8 6.1 

Nuveen CreditStrt Inc FdJQC 9.21 8.40 -8.8 7.4 

NuvFloatRtelncoFd JFR 11.65 11.68 +0.3 6.7 

Nuv Float Rte Opp FdJRO 11.58 11.76 +1.6 7.1 

Nuveen Senior Income Fund NSL 6.90 6.57 -4.8 7.0 

Pioneer Floating Rate Tr PHD 12.50 11.83 -5.4 6.1 

Voya Prime Rate Trust PPR 5.65 5.18 -8.3 6.0 

High Yield Bond Funds 
AllianceBernsteinGIbl AWF 14.04 12.90 -8.1 6.9 

Bärings Glbl Short Dur HY BGH 21.15 20.12 -4.9 9.0 

BlackRockCorpHIYdFd HYT 12.25 11.13 -9.1 8.0 

BlackRockDurlncoTr BLW 17.03 15.95 -6.3 7.9 

Brookfield Real Assets RA 25.55 NA NA NS 

CreditSuisse High Yld DHY 2.79 2.85 +2.2 9.6 

DoubleLine Incm Solutions DSL 21.90 20.86 -4.7 8.6 

Dreyfus Hi Yd Strat Fd DHF 3.58 3.53 -1.4 8.9 

FstTrHilncLg/ShrtFd FSD 18.08 16.79 -7.1 7.7 

Guggenheim Strat Opps Fd GOF 19.84 21.40 +7.9 10.2 

Ivy High Income Opps Fund IVH 16.31 15.75 -3.4 9.5 

Neuberger Berman HYS NHS NA 11.95 NA 7.7 

NexPoint Credit Strat Fd NHF 24.43 22.32 -8.6 11.1 

Nuveen Credit Opps 2022 JCO 9.91 9.93 +0.2 NS 

Nuveen Gl Hi Incm Fd JGH 18.49 17.24 -6.8 8.3 


Insider-Trading Spotlight 

T rading by 'insiders' ofa Corporation, such as a compan/s CEO, vice president or director, potentially conveys 
new information about the prospects of a company. Insiders are required to report large trades to the SEC 
within two business days. Here's a look at the biggest individual trades by insiders, based on data received by 
Thomson Financial on September 8, and year-to-date stock performance of the company 

KEY:B:beneficialownerofmorethanlO%ofasecurityclass CB: chairman CEO: chief executive officer CFO: chief financial officer 
CO: chief operating officer D: director DO: director and beneficialowner GC: general counsel H: officer, director and beneficialowner 
I: indirect transaction filed through a trust, insider spouse, minor child or other O: officer OD: officer and director P: president UT : 
unknown VP: vice president Excludespure options transactions 

Biggest weekly individual trades 







No. ofshrsin 

Price range($) 

$Value 


Date(s) 

Company 

Symbol 

Insider 

Title 

trans(OOOs) 

in transaction 

(OOOs) 

Close ($) Ytd (%) 

Buyers 

Aug. 30-31 Tiffany&Co 

TIF 

F. Trapani 

Dl 

76 

87.86-90.53 

6,746 

93.16 20.3 

Sept. 1 



F. Trapani 

Dl 

25 

91.84 

2,296 


Aug.l 

BankofTheOzarks 

OZRK 

R. Whipple 

D 

50* 

43.39 

2,170 

40.94 -22.2 

Sept. 1 

Coty Inc 

COTY 

L. Kleitman 

0 

120 

16.50 

1,980 

16.47 -10.0 

Sept. 1 



S. Froidefond 

0 

17 

16.60 

280 


Sept. 1-6 

Fiesta Restaurant Group 

FRGI 

B. Friedman 

Dl 

85 

17.00-18.20 

1,484 

15.90 -46.7 

Sept. 1 

Annaly Capital Management 

NLY 

D. Finkelstein 

Cl 

100 

12.49 

1,249 

12.35 23.9 

Aug. 31 

LendingTree 

TREE 

G. Thompson 

D 

5 

230.91 

1,155 

230.25 127.2 

Aug. 31 

Franklin Street Properties 

FSP 

D.Mcgillicuddy 

Dl 

100 

9.88 

988 

9.94 -23.3 

Aug. 31-Sept. lFirst Data 

FDC 

J.Shanahan 

0 

34 

18.44-18.47 

632 

18.49 30.3 

Sept. 5-6 

Genesco 

GCO 

R. Dennis 

CEO 

25 

23.57-24.75 

595 

24.95 -59.8 

Sept. 6 



M. Vaughn 

CFO 

10 

24.16 

242 


Aug. 30-31 Altisource Portfolio Solutions 

ASPS 

O. Kramer 

Dl 

25 

22.24-22.74 

559 

23.60 -11.2 

Aug. 31 

W&T Offshore 

WTI 

T. Krohn 

CEOI 

271 

1.90 

516 

1.90 -31.4 

Sept. 6 

Brinker International 

EAT 

M. George 

D 

16 

30.31 

499 

30.55 -38.3 

Aug. 31-Sept. lAmerican Assets T rust 

AAT 

E. Rady 

CEOI 

10 

40.54-40.65 

388 

40.72 -5.5 

Sept. 1 

Prospect Capital 

PSEC 

B.Oswald 

CFO 

50 

6.69-6.73 

336 

6.80 -18.6 

Sept. 5 

PG&E 

PCG 

R. Kimmel 

Dl 

4 

69.68 

279 

70.64 16.2 


Sellers 


Aug. 30-Sept. lWal-Mart Stores 

Aug. 30-Sept. 1 

Aug. 30-Sept. 1 

Sept. 5-6 

Sept. 5-6 

Sept. 5-6 

WMT 

S.Walton 

A. Walton 

J. Walton 
S.Walton 

A. Walton 

J. Walton 

DOI 

Bl 

Bl 

DOI 

Bl 

Bl 

2,118 

2,118 

2,118 

1,652 

1,652 

1,652 

78.28-78.73 

78.28-78.73 

78.28-78.73 

78.70-79.95 

78.70-79.95 

78.70-79.95 

166,154 

166,154 

166,154 

131,108 

131,108 

131,108 

78.88 

14.1 

Aug. 30-31 Facebook 

FB 

J. Koum 

Dl 

641 

170.02-172.09 

109,699 

170.95 

48.6 

Aug. 31-Sept. 5Willis T owers Watson 

WLTW 

J. Ubben 

Dl 

216 

148.01-148.87 

32,106 

151.84 

24.2 

Aug. 31-Sept. 5Glaukos 

G KOS 

J.Silverstein 

Dl 

580 

37.72-40.77 

22,473 

42.00 

22.4 

Sept. 5 Laboratory Corporation of America Holdings 

; LH 

D. King 

CEO 

133 

157.06 

20,843 

157.55 

22.7 

Aug. 31-Sept. 1VF Corp 

VFC 

E.Wiseman 

CB 

290 

63.00-63.31 

18,316 

62.48 

17.1 

Sept. 1 ServiceNow 

NOW 

F.SIootman 

D 

150 

115.26-115.65 

17,307 

116.40 

56.6 

Aug. 31-Sept. IMatch Group 

MTCH 

S.Yagan 

D 

685 

21.76-22.34 

15,026 

22.17 

29.6 

Sept.l TEConnectivity 

TEL 

T. Lynch 

OD 

186 

79.29 

14,750 

78.93 

13.9 

Aug. 30 Zayo Group Holdings 

ZAYO 

D.Caruso 

CEOI 

295 

33.89 

10,000 

34.13 

3.9 

Aug. 31-Sept. lFlir Systems 

FLIR 

T.Surran 

CO 

261 

38.12-38.34 

9,996 

38.06 

5.2 

Aug. 31 Hasbro 

HAS 

A. Hassenfeld 

DOI 

100 

96.63-98.03 

9,702 

94.09 

21.0 

Sept. 1 Workday 

WDAY 

A. Bhusri 

CEO 

75 

108.94-109.38 

8,173 

107.90 

63.3 


Half the transactions were indirect '"Two day transaction 
p-PinkSheets 


Buying and selling by sector 

Based on actual transaction dates in reports received this past week 


Sector 

Buying 

Selling 

Sector 

Buying 

Selling 

Basic Industries 

169,673 

7,605,431 

Finance 

7,696,088 

65,108,393 

Business services 

290,903 

10,709,639 

Health care 

252,437 

115,651,363 

Capital goods 

0 

0 

Industrial 

18,048 

41,197,250 

Consumer durables 

12,300 

10,892,815 

Media 

0 

1,809,822 

Consumer nondurables 

836,750 

23,722,162 

Technology 

524,043 

71,887,101 

Consumer services 

917,261 

33,183,927 

Transportation 

0 

1,801,587 

Energy 

526,568 

3,294,239 

Utilities 

367,788 

1,037,596 


Sources: Thomson Financial; WSJ Market Data Group 


Prem 12 Mo 

Fund(SYM) NAV Close/Pisc Yld 

Nuveen High Incm Ded8 JHA 10.13 10.03 -1.0 5.5 

Nuveen High Incm Decl9 JHD 10.30 10.20 -1.0 5.9 

Nuveen Hi Incm Nov 2021 JHB 10.17 10.06 -1.1 5.4 

Pioneer High IncomeTrust PHT 10.76 9.85 -8.5 8.7 

Prud Gl Shrt Dur Hi Yd GHY 16.54 14.81 -10.5 7.8 

Prudentl Sh Dur Hi Yd Fd ISD 16.74 15.18 -9.3 7.9 

Wells Fargo Incm Opps FdEAD 9.31 8.54 -8.3 9.0 

Wstrn Asset Glbl Hi Inco EHI NA 10.18 NA 9.4 

Wstrn Asset High Inco II HIX NA 7.13 NA 8.9 

Wstrn Asset Opp Fd HIO NA 5.08 NA 7.4 

West Asst HY Def Opp Fd HYI NA 15.34 NA 8.0 

Other Domestic Taxable Bond Funds 
Apollo Tactical Incm Fd AIF 17.48 16.20 -7.3 8.9 

Ares Dynamic CreditAlloc ARDC NA 16.23 NA 7.5 

Bärings Corp Investors MCI NA 15.96 NA 3.8 

BlackRock Multi-Sector IT BIT 19.89 18.29 -8.0 9.6 

BlackRockTaxableMunBd BBN 24.09 23.90 -0.8 6.6 

Doubleline Oppor Credit DBL 22.61 24.53 +8.5 8.1 

Duff & Phelps Uti &Cp Bd DUC 9.88 9.29 -6.0 6.4 

EtnVncLtdFd EVV 15.12 13.89 -8.1 7.2 

Franklin Ltd Duration IT FTF NA 11.89 NA 10.6 

Guggenheim Taxable Muni GBAB 23.74 23.23 -2.1 6.5 

Invesco High Incm 2023 IHIT 10.22 10.11 -1.1 NS 

John Hancock Investors JHI 18.62 18.05 -3.1 7.1 

KKR Income Opps Fund KIO NA 17.44 NA 9.1 

MFS Charter MCR 9.39 8.61 -8.3 8.6 

MFSMultimkt MMT 6.72 6.21 -7.6 8.6 

Nuveen Build Am Bd Fd NBB 22.59 21.92 -3.0 5.7 

PIMCO Corporate & Incm PTY NA 16.76 NA 10.3 

PIMCO Corporate & Incm PCN NA 16.99 NA 10.5 

PIMCO Hilnco PHK NA 8.38 NA 12.7 

PIMCO Inco Str Fd PFL NA 12.15 NA 8.9 
PIMCO Incm StrategyFd II PFN NA 10.58 NA 9.0 
Putnam Mas Inco PIM 4.99 4.74 -5.0 6.6 

Putnam Premier Income Tr PPT 5.52 5.37 -2.7 5.7 

Wells Fargo Multi-Sector ERC 14.60 13.34 -8.6 8.9 

World Income Funds 

Abeerden Asia-Pacific FAX 5.66 5.14 -9.2 8.1 

Etn Vnc Short Dur Fd EVG NA 14.38 NA 7.0 
Legg MasonBW Glbl Incm BWG NA 13.65 NA 6.6 
MS EmMktDomDebt EDD 9.35 8.27 -11.6 8.4 
PIMCO Dynamic Credit PCI NA 22.51 NA 11.4 
PIMCO Dynamic Income Fund PDI NA 30.20 NA 13.4 
PIMCO Income Opportunity PKO NA 25.82 NA 10.0 
PIMCO Strat Income Fund RCS NA 9.98 NA 9.0 
TempletonEmerging TEI 13.09 11.42 -12.8 5.3 


Prem 12 Mo 

Fund(SYM) NAV Close/Pisc Yld 

Templeton Global GIM 7.36 6.66 -9.5 6.4 

Wstrn Asset Emerg Mkts EMD NA 15.71 NA 7.2 

Wstrn Asset Gl Def Opp Fd GDO NA 18.30 NA 7.5 

National Muni Bond Funds 
AllianceBrnstn NtIMun AFB 15.12 14.06 -7.0 4.5 

Blackrock Invest BKN 16.06 15.30 -4.7 5.1 

BlackRock Mun 2030 Target BTT 24.33 23.11 -5.0 4.1 

BlackRock Municipal Trust BFK 14.60 14.68 +0.5 5.6 

BlackRockMuni BLE 15.22 15.51 +1.9 5.7 

BlackRockMuniTr BYM 15.38 15.06 -2.1 5.2 

BlkRkMuniAssetsFdMUA 14.28 15.24 +6.7 4.5 

BlkRkMunienhanced MEN 12.10 12.23 +1.1 5.5 

BlkRkMuniHIdgsInvMFL 14.94 15.18 +1.6 5.7 

BlkRkMuniHIdgsQltyllMUE 14.27 14.22 -0.4 5.4 

BlkRkMuniVest MVF 9.77 9.87 +1.0 5.8 

BlkRk MuniVest II MVT 15.45 15.78 +2.1 5.7 

BlkRkMuniYield MYD 15.0415.51 +3.1 5.6 
BlkRk MuniYld Quality MQY 16.03 15.95 -0.5 5.5 

BlkRk MuniYldQIty II MQT 14.06 13.85 -1.5 5.5 

BIRkMunyldQltylll MYI 14.64 14.81 +1.2 5.6 

DeutscheMun Income Tr KTF 12.83 13.04 +1.6 6.3 

Dreyfus Mun Bd Infr FdDMB 14.33 13.38 -6.6 4.9 

Dreyfus Strat Muni Bond DSM 8.51 8.59 +0.9 5.7 

Dreyfus Strategic Munis LEO 8.72 8.90 +2.1 5.7 

Eaton Vance Mun Bd FdEIM 13.94 12.94 -7.2 5.0 

Eaton Vance Mun Income EVN 13.60 12.98 -4.6 5.3 

EV National Municipal Opp EOT 22.10 23.10 +4.5 4.5 

Invesco Adv Mun Incm II VKI 12.35 11.74 -4.9 5.5 

InvescoMunlncmOppsTrOIA 7.64 7.98 +4.5 5.2 

Invesco Mun Opportunity VMO 13.73 13.27 -3.4 5.9 

Invesco Municipal Trust VKQ 13.72 12.93 -5.8 5.6 

Invesco Qlty Mun Inco IQI 13.86 12.95 -6.6 5.4 

Invesco Inv Grade Muni VGM 14.22 13.67 -3.9 5.5 

InvescoValueMunlncmTrllM 16.55 15.24 -7.9 4.8 

MainStay DefinedTerm MMD NA 20.20 NA 5.3 

MFS Munl Inco MFM 7.46 7.21 -3.4 5.3 

Nuveen AMT-Free Quality NEA 15.30 14.12 -7.7 5.4 

Nuveen AMT-Free Mun NVG 16.63 15.77 -5.2 5.6 

Nuveen Mun Credit Incm Fd NZF 16.26 15.47 -4.9 5.8 

Nuveen Enhncd Mun Val Fd NEV 15.25 14.99 -1.7 5.5 

Nuveen Intermed Dur Mun NID 13.89 13.62 -1.9 4.7 

NuveenMunilncoOppFdNMZ 13.58 13.70 +0.9 6.0 

Nuveen Muni Value Fund NUV 10.41 10.29 -1.2 3.7 

Nuveen Qual Mun Incm Fd NAD 15.64 14.43 -7.7 5.5 

Nuveen Sel Tax Free NXP 15.56 14.91 -4.2 3.7 

Nuveen Sel TF NXQ 14.98 14.27 -4.7 3.6 


A Week in the Life of the DJIA 

A look at how the Dow Jones Industrial Average component stocks 
did in the past week and how much each moved the index. The DJIA 
lost 189.77 points, or 0.86%, on the week. A $1 change in the price of 
any DJIA stock = 6.89-point change in the average. To date, a $1,000 
investment on Dec. 31 in each current DJIA stock component would 
have returned $33,330, or a gain of 11.10%, on the $30,000 
investment, including reinvested dividends. 


— TheWeek'sAction — 

Pct Stock price Pointchg $1,000 lnvested(year-end 16) 

chq (%) change in average Company Symbol Close $1,000 


5.89 

8.88 

61.14 

Home Depot 

HD 

$159.66 

$1,215 

2.94 

2.25 

15.49 

Exxon Mobil 

XOM 

78.82 

896 

1.86 

2.02 

13.91 

Chevron 

CVX 

110.78 

968 

1.14 

0.52 

3.58 

Coca-Cola 

KO 

46.30 

1,137 

1.05 

2.13 

14.67 

3M 

MMM 

205.69 

1,175 

0.69 

0.44 

3.03 

Merck 

MRK 

64.27 

1,109 

0.65 

0.51 

3.51 

Wal-Mart Stores 

WMT 

78.88 

1,167 

0.51 

0.53 

3.65 

Visa 

V 

104.43 

1,347 

0.41 

0.14 

0.96 

Pfizer 

PFE 

34.10 

1,082 

0.34 

0.31 

2.13 

Procter & Gamble 

PG 

92.84 

1,132 

0.28 

0.10 

0.69 

Intel 

INTC 

35.19 

992 

0.05 

0.04 

0.28 

Microsoft 

MSFT 

73.98 

1,213 

-0.04 

-0.05 

-0.34 

Johnson & Johnson 

JNJ 

130.98 

1,162 

-0.06 

-0.10 

-0.69 

McDonald's 

MCD 

159.71 

1,343 

-0.12 

-0.14 

-0.96 

Travelers 

TRV 

119.76 

995 

-0.39 

-0.46 

-3.17 

Caterpillar 

CAT 

117.82 

1,303 

-0.64 

-1.55 

-10.67 

Boeing 

BA 

238.78 

1,577 

-1.00 

-2.00 

-13.77 

UnitedHealth Group UNH 

197.75 

1,252 

-1.13 

-1.63 

-11.22 

IBM 

IBM 

142.45 

881 

-2.17 

-1.16 

-7.99 

Nike 

NKE 

52.20 

1,038 

-2.19 

-1.89 

-13.01 

American Express 

AXP 

84.25 

1,152 

-2.54 

-0.82 

-5.65 

Cisco Systems 

CSCO 

31.48 

1,071 

-3.30 

-5.42 

-37.32 

Apple 

AAPL 

158.63 

1,392 

-3.47 

-2.33 

-16.04 

DowDuPont 

DWDP 

64.85 

1,161 

-3.58 

-3.28 

-22.58 

J.P. Morgan Chase 

JPM 

88.42 

1,042 

-3.78 

-1.81 

-12.46 

Verizon 

VZ 

46.11 

892 

-3.84 

-8.67 

-59.70 

Goldman Sachs 

GS 

217.21 

915 

-4.36 

-4.43 

-30.50 

Walt Disney 

DIS 

97.07 

938 

-5.25 

-1.32 

-9.09 

General Electric 

GE 

23.82 

765 

-7.10 

-8.37 

-57.63 

United Technologies UTX 

109.55 

1,018 


Sources: WSJ Market Data Group; S&P Dow Jones Indices. For more information on the Dow Jones 
Industrial Average and the 30 industrials, please visit www.djindexes.com 


Prem 12 Mo 

Fund(SYM) NAV Close/Pisc Yld 

PIMCO MuniFd PMF 13.03 14.09 +8.1 5.8 

Pimco Muni Inc II PML 12.27 13.24 +7.9 5.8 

PIMCO Muni Inc III PMX 11.17 11.91 +6.6 5.8 

PioneerMunHilncAdvTr MAV 12.10 11.63 -3.9 5.4 

Pioneer Mun Hi Incm Tr MHI 12.98 12.10 -6.8 5.1 

Putnam Tr PMM 8.03 7.65 -4.7 5.3 

Putnam Muni Opportunities PM0 13.45 12.67 -5.8 5.2 

Wstrn Asset Mngd Muni MMU NA 14.37 NA 5.3 

Western Asset Mun Tr Fund MTT NA 23.45 NA 4.7 

Single State Muni Bond 
BlackRock CA Municipal TrBFZ 15.47 14.69 -5.0 5.2 

BlkRkMuniHIdgsCAQIty MUC 15.69 15.10 -3.8 4.9 

Blkrck MunHI NJ Qlty MUJ 15.78 14.83 -6.0 5.4 

BIRkMuHIdgNYQIty MHN 14.98 14.49 -3.3 4.8 

BlkRk MuniYld CA Fd MYC 15.77 15.53 -1.5 5.0 

BlkRk MuniYld CAQuality MCA 15.89 15.56 -2.1 5.0 

BlkRk MuniYld Ml Qlty MIY 15.62 14.15 -9.4 5.4 

BIRk Muyld NY Qlty MYN 14.38 13.35 -7.2 4.8 

Eaton Vance CA Mun Bd EVM 12.67 12.09 -4.6 4.8 

Invesco CA Value Mun Incm VCV 13.68 13.12 -4.1 4.9 

Invesco PA Value Mun Incm VPV 14.25 12.52 -12.1 5.0 

InvescolnvGradeNYMuni VTN 14.83 13.98 -5.7 4.9 

Nuveen CA AMT-Free Qual NKX 16.02 15.99 -0.2 4.9 

Nuveen CA Muni Value NCA 10.53 10.62 +0.9 3.9 

Nuveen CA Quality Muni NAC 15.88 15.36 -3.3 5.3 

Nuveen MD Qual Muni NMY 14.77 13.11 -11.2 4.9 

Nuveen Ml Qual Muni NUM 15.65 13.95 -10.9 4.8 

Nuveen NJ Qual Muni NXJ 15.98 13.95 -12.7 5.1 

NuveenNYAMT-FreeNRK 14.73 13.39 -9.1 4.8 

Nuveen NY Qual Muni NAN 15.32 14.49 -5.4 5.0 

NuveenOHQualMuni NUO 16.89 15.29 -9.5 4.6 

Nuveen PA Qual Muni NQP 15.42 13.69 -11.2 5.1 

Nuveen VA Qual Muni NPV 14.63 13.34 -8.8 4.2 

PIMCO California Muni PCQ 14.33 17.13 +19.5 5.3 

PIMCO California Mun II PCK 8.76 10.23 +16.8 5.5 

52 wk 
Prem Ttl 

Fund(SYM) NAV Close/Pisc Ret 


General Equity Funds 
Specialized Equity Funds 

Griffin Inst Access REA 26.87 

NA 

NA 

5.5 

Griffin Inst Access REG 

26.47 

NA 

NA 

4.7 

Griffin Inst Access RE:I 

27.01 

NA 

NA 

5.7 

Griffin Inst Access RE:L 

26.86 

NA 

NA 

NS 

Griffin Inst Access RE:M 

26.76 

NA 

NA 

NS 

NexPointRIEstStrat;A 

20.11 

NA 

NA 

6.3 

NexPointRIEstStrat;C 

20.05 

NA 

NA 

5.5 

NexPointRIEstStrat;Z 

20.06 

NA 

NA 

6.6 

ResourceREDivIncA 

10.21 

NA 

NA 

4.9 

ResourceREDivIncG 

10.19 

NA 

NA 

4.1 

Resource REDivIncD 

10.36 

NA 

NA 

4.4 

ResourceREDivIncl 

10.65 

NA 

NA 

4.4 

Resource RE Div lnc:L 

10.21 

NA 

NA 

NS 

Resource RE Div lnc:T 

10.18 

NA 

NA 

4.2 

Resource RE Div lnc:U 

10.22 

NA 

NA 

4.9 

Resource RE Div lnc:W 

10.37 

NA 

NA 

4.7 

SharesPost 100 

25.69 

NA 

NA 

-3.3 

Totlnc+ RE:A 

29.52 

NA 

NA 

6.8 

Totlnc+ REG 

28.79 

NA 

NA 

6.0 

Totlnc+ RE:I 

29.84 

NA 

NA 

7.0 

VersusCapMMgrREIncF 

27.58 

NA 

NA 

5.0 

Versus Cap MMgr RE lnc:l 

27.65 

NA 

NA 

5.3 

WildermuthEndwmnt Str 

12.56 

NA 

NA 

10.5 

Wildermuth EndwmntSG 

12.42 

NA 

NA 

9.7 

Wildermuth EndwmntSJ 

12.61 

NA 

NA 

NS 

Income Preferred Stock Funds 

The Relative ValueGIA VFLEX 25.24 NA 

NA 

NS 

Convertible Sec's. Funds 

Calmos Dyn Conv and Inc CCD 20.63 20.35 

-1.4 

13.5 

World Equity Funds 

BMOLGM Front ME 

10.25 

NA 

NA 

14.0 


Prem 12 Mo 

Fund(SYM) NAV Close/Pisc Yld 

U.S. Mortgage Bond Funds 


Vertical Capital Income 

12.64 

NA 

NA 

3.1 

Loan Participation Funds 




504 Fund 

9.85 

NA 

NA 

3.5 

FedProj&TrFinanceTender 10.07 

NA 

NA 

NS 

Invesco Sr Loan A 

6.70 

NA 

NA 

4.4 

Invesco Sr Loan B 

6.70 

NA 

NA 

4.4 

Invesco Sr Loan C 

6.71 

NA 

NA 

3.6 

Invesco Sr Loan IB 

6.70 

NA 

NA 

4.6 

Invesco Sr Loan IC 

6.70 

NA 

NA 

4.5 

Invesco Sr Loan Y 

6.70 

NA 

NA 

4.6 

RiverNorth MP Lending RMPLX 

NA 

NA 

NA 

NS 

Sierra Total ReturnT SRNTX 24.97 

NA 

NA 

NS 

Voya Senior lncome:A 12.54 

NA 

NA 

5.4 

Voya Senior IncomeG 12.52 

NA 

NA 

4.9 

Voya Senior Income:! 

12.50 

NA 

NA 

5.7 

Voya Senior lncome:W 12.55 

NA 

NA 

5.7 

High Yield Bond Funds 




Griffin Inst Access Cd:A 

NA 

NA 

NA 

NS 

Griffin Inst Access CdG 

NA 

NA 

NA 

NS 

Griffin Inst AccessCd:! 

NA 

NA 

NA 

NS 

PIMCO Flexible Crl;lnst 

NA 

NA 

NA 

NS 

PionrILSInterval 

NA 

NA 

NA 

9.5 

WAMiddleMktDbt 

NA 

NA 

NA 

11.6 

WA Middle Mkt Inc WMF 

NA 

NA 

NA 

11.5 

Other Domestic Taxable Bond Funds 


CapstoneChurch Capital 11.84 

NA 

NA 

1.1 

ClONAres DvsfdCrdt;A 

NA 

NA 

NA 

NS 

ClONAres DvsfdCrdt;C 

NA 

NA 

NA 

NS 

CION Ares Dvsfd Crdt;l 

NA 

NA 

NA 

NS 

CNRSelectStrategies 10.15 

NA 

NA 

NS 

GL Beyond Income 

3.88 

NA 

NA 

NE 

Palmer Square Opp Income 19.41 

NA 

NA 

6.0 

Resource Credit lnc:A 

11.19 

NA 

NA 

6.4 

Resource Credit IncG 

11.30 

NA 

NA 

5.7 

Resource Credit lnc:l 

11.22 

NA 

NA 

6.6 

Resource Credit lnc:L 

11.18 

NA 

NA 

NS 

Resource Credit lnc:W 

11.19 

NA 

NA 

6.2 


Borrowing Benchmarks WSJ.com/bonds 


Money Rates 


September 8, 2017 


Key annual interest rates paid to borrow or lend money in U.S. and international markets. Rates below are a 
guide to general levels but dorTt always represent actual transactions. 


Inflation 


July index ChgFrom(%) 
level June'17 July 16 


U.S. consumer price index 

Allitems 244.786 -0.07 1.7 

Core 251.936 -0.03 1.7 


International rates 


Week 

-52-Week- 

Latest 

ago 

High 

Low 

Prime rates 

U.S. 4.25 

4.25 

4.25 

3.50 

Canada 2.95 

2.95 

2.95 

2.70 

Japan 1.475 

1.475 

1.475 

1.475 

Policy Rates 
Eurozone 0.00 

0.00 

0.00 

0.00 

Switzerland 0.50 

0.50 

0.50 

0.50 

Britain 0.25 

0.25 

0.25 

0.25 

Australia 1.50 

1.50 

1.50 

1.50 

Overnight repurchase 



U.S. 1.15 

1.18 

1.38 

0.15 


U.S. government rates 

Discount 




1.75 

1.75 

1.75 

1.00 


Week —52-WEEK— 

Latest ago High Low 

Treasury bill auction 
4 weeks 1.300 0.960 1.300 0.160 

13 weeks 1.020 1.020 1.180 0.250 

26 weeks 1.115 1.115 1.140 0.420 


Secondary market 


Fannie Mae 

30-year mortgage yields 

30 days 3.253 3.338 3.865 2.842 

60 days 3.281 3.361 3.899 2.870 


Other short- term rates 


Week - 52-Week - 

Latest ago high low 

Call money 

3.00 3.00 3.00 2.25 

Commercial paper (AA financial) 

90 days 1.24 1.25 1.28 0.62 

Libor 

One month 1.23611 123056 1.23889 0.52222 

Three month 1.31033 1.31611 1.31778 0.83769 


Week —52-WEEK— 
Latest ago High Low 


Six month 1.44767 1.45333 1.46544 1.23363 

One year 1.69511 1.71178 1.82761 1.54489 

Euro Libor 

One month -0.399 -0.402 -0.373 -0.405 

Three month -0.375 -0.373 -0.319 -0.378 

Six month -0.308 -0.308 -0.205 -0.308 

One year -0.213 -0.209 -0.071 -0.213 

Euro interbank offered rate (Euribor) 
One month -0.372 -0.373 -0.366 -0.375 

Three month -0.331 -0.329 -0.301 -0.332 

Six month -0.275 -0.273 -0.198 -0.275 

One year -0.166 -0.161 -0.053 -0.166 

Value -52-Week- 
Latest Traded High Low 

DTCCGCF Repo Index 

Treasury 1.117 12.800 1.366 0.244 

MBS 1.145 93.200 1.506 0.257 

Open Implied 

Settle Change Interest Rate 

DTCC GCF Repo Index Futures 

Treasury Sep 98.835 -0.005 3659 1.165 
Treasury Oct 98.820 0.005 2624 1.180 
Treasury Nov 98.820 0.015 1490 1.180 


Federal funds 

Effective rate 1.1700 n.a. 1.2000 0.3300 

High 1.3125 1.3125 1.3125 0.5625 

Low 1.0000 1.1500 1.1600 0.2000 

Bid 1.1600 1.1600 1.1700 0.2800 

Offer 1.1700 1.1700 1.1900 0.3000 


Notes on data: 

U.S. prime rate is the base rate on corporate loans posted by at least 70% of the 10 largest U.S. banks, 
and is effective June 15, 2017. Other prime rates aren't directly comparable; lending practices vary 
widely by location; Discountrate is effective June 15, 2017. DTCC GCF Repo Index isDepository 
T rust & Clearing Corp.'s weighted average for overnight trades in applicable CUSIPs. Value traded is in 
billions of U.S. dollars. Federal-funds rates are T ullett Prebon rates as of 5:30 p.m. ET. Futures on the 
DTCC GCF Repo Index are traded on NYSE Liffe US. 

Sources: Federal Reserve; Bureau of Labor Statistics; DTCC; SIX Financial Information; 

General Electric Capital Corp.; Tullett Prebon Information, Ltd. 
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Africa Sugar Farmers to Lose EU Support 


Bloc to eliminate 
production limits that 
benefited imports at 
end of September 

By Alexandra Wexler 


SIPHOFANENI, Swaziland- 
When the European Union de- 
regulates its sugar market at 
the end of September, some of 
the biggest losers will be in 
the lush hills of this tiny land- 
locked nation. 

More than 8,000 miles from 
Brussels, 
COMMODITIES Swazilands 
sugar farm- 
ers for over 
a decade have benefited from 
the EU's tight grip on domestic 
production of the sweetener. 
Caps on annual production in 
European countries helped 
keep prices artificially high 
and created a market for im- 
ports, especially from poor 
countries that are freed from 
tariffs. Currently, more than 
half of the EU's raw sugar 
comes from Africa. 

"It was so easy,” said Os- 
wald Magwenzi, managing di- 
rector of Ubombo Sugar Ltd., 
one of three sugar milis in 
Swaziland. "People used to al- 
ways say in the sugar industry, 
sell 50% [regionally] and 50% 
to the EU and go fishing. It 
was lucrative ” 

But with EU production limits 
set to fall away on Sept. 30, gov- 
emments and sugar associations 
expect farmers from France to 
Poland to boost production and 
cut their costs. That would 
largely crowd out producers 
such as Swaziland, one of the 
worlcPs few remaining absolute 
monarchies. The U.S. Depart- 



Sugar-cane fields in Swaziland, which is Africa's largest exporter of the sweetener. The industry is the country's largest employer. 


ment of Agriculture forecasts 
that in the year after the caps 
are removed, EU sugar produc- 
tion will be 30% higher than it 
was in the 2015-16 season. 

About three-quarters the 
size of New Hampshire and 
with a population of just 1.3 
million, Swaziland has been 
punching far above its weight 
in the African sugar market. It 
is the continenUs largest sugar 
exporter and depends on the 
sweetener for three-quarters 
of agricultural output and 35% 
of manufacturing output. The 
industry is also the largest em- 
ployer in the private sector. 


"The whole economy is de- 
pendent on sugar,” said Phil 
Mnisi, chief executive of the 
Swaziland Sugar Association, 
an organization that oversees 
production, Processing and 
marketing of sugar. 

A nation with an average life 
expectancy of 59 years, an HIV 
infection rate of 29% among 
people ages 15 to 49 and an av- 
erage annual income of $2,830, 
Swaziland carTt afford to let its 
sugar industry sour. 

Compounding the threat to 
Swazilands sugar farmers is 
that the country has been 
struggling to assert itself out- 


side the EU. More than 100 
countries, from Cuba to India 
to Russia, produce sugar from 
sugar cane and sugar beet. 
Many of them are able to un- 
dercut the prices demanded by 
Swazi farmers, who receive no 
subsidies from their govern- 
ment, in markets such as West 
Africa and the Middle East. 

"The global sugar market 
has become a maze of policies 
so distorting that itS hard to 
even refer to it as a market,” 
said Tom Giovanetti, president 
of the Institute for Policy Inno- 
vation, a public-policy research 
organization based in Dallas. 


The EU says it is helping 
poor countries adapt to the 
new rules. Since 2006 it has 
given €1.2 billion ($1.4 billion) 
to farmers in 18 countries to 
either refocus their sugar in- 
dustries or diversify away 
from the sweetener. Mauritius, 
for instance, decided to manu- 
facture and export specialty 
sugar that it markets to 
health-conscious consumers in 
the U.S. and elsewhere as raw, 
and therefore less-processed, 
than refined white sugar. 

Swaziland received more 
than €112 million of the EU 
funds and developed about 


19,000 acres of land under 
sugar cane, constructed 27 
miles of roads in sugar-growing 
areas, and built two bridges 
and extra irrigation capacity. 

The aim, according to the 
Swaziland Sugar Association, 
was to increase the amount of 
sugar it sold to regional mar- 
kets such as Kenya, as prices 
dropped in the EU ahead of the 
deregulation. Ubombo, which is 
majority-owned by Dlovo Sugar 
Ltd., Africa's biggest sugar com- 
pany and a subsidiary of Asso- 
ciated British Foods PLC, once 
received €650 for each ton of 
sugar it sent to the EU. Re- 
cently, it got €420 a ton. 

The diversification strategy 
has had some success. Since 
the EU officially announced its 
deregulation plans in 2013, the 
association has reduced its de- 
pendency on the EU, with the 
28-country bloc now account- 
ing for 20% of exports, from 
50% a few years ago. But the 
shift has squeezed profits- 
just as the country tries to re- 
cover from a drought that se- 
verely reduced output. 

Swazilands sugar farmers, 
many of whom work just a few 
acres of land, are trying to ad- 
just to the new environment. 
Phumzile Ngcamphalala is the 
vice president of a collective of 
30 local farmers that switched 
from growing cotton to sugar 
cane in 2010. With the help of 
a grant from the EU, they in- 
stalled a new irrigation system 
that allowed them to plant the 
less labor-intensive crop. 

Now, Ms. Ngcamphalala and 
other members of the collec- 
tive worry that the better lives 
they have made for themselves 
through sugar farming could 
be threatened. "We may want 
to grow other crops,” she says. 


Currencies 

U.S.-dollarforeign-exchange rates in late New York trading 

US$ vs, US$ vs, 

Fri YTDchg Fri YTDchg 

Country/currency in US$ perUS$ (%) Country/currency in US$ perUS$ (%) 


Americas 



Argentina peso 

.0580 17.2387 8.6 

Brazil real 

.3239 

3.0872 -5.2 

Canada dollar 

.8225 

1.2159 -9.5 

Chile peso 

.001613 

620.10 -7.4 

Colombia peso 

.0003441 2905.84 -3.2 

Ecuador US dollar 

1 

1 unch 

Mexico peso 

.0565 17.7131 -14.6 

Peru new sol 

.3095 

3.232 -3.6 

Uruguay peso 

.03478 28.7500 -2.0 

Venezuela b. fuerte 

.099180 10.0827 0.9 

Asia-Pacific 



Australian dollar 

.8055 

1.2415 -10.6 

Chinayuan 

.1543 

6.4817 -6.7 

HongKong dollar 

.1280 

7.8133 0.7 

India rupee 

.01564 

63.945 -5.9 

Indonesia rupiah 

.0000757 

13204 -2.4 

Japan yen 

.009273 

107.84 -7.8 

Kazakhstantenge 

.002981 

335.50 0.5 

Macau pataca 

.1247 

8.0188 1.3 

Malaysia ringgit 

.2381 

4.2001 -6.4 

New Zealand dollar 

.7261 

1.3772 -4.6 

Pakistan rupee 

.00950 105.310 0.9 

Philippines peso 

.0197 

50.827 2.5 

Singapore dollar 

.7453 

1.3417 -7.3 

South Korea won 

.0008834 1131.94 -6.3 

Sri Lanka rupee 

.0065454 

152.78 2.9 

Taiwan dollar 

.03333 

30.006 -7.5 

Thailand baht 

.03019 

33.120 -7.5 


Vietnam dong 
Europé 

.00004400 

22726 -0.2 

Czech Rep. koruna 

.04608 

21.701 -15.5 

Denmark krone 

.1617 

6.1827 -12.5 

Euro area euro 

1.2037 

.8308 -12.6 

Hungaryforint 

.003926 

254.68 -13.5 

keland krona 

.009446 

105.86 -6.3 

Norway krone 

.1292 

7.7402 -10.5 

Poland zloty 

.2835 

3.5273 -15.8 

Russia ruble 

.01744 

57.325 -6.4 

Sweden krona 

.1261 

7.9314-12.9 

Switzerland franc 

1.0591 

.9442 -7.3 

Turkeylira 

.2931 

3.4117 -3.2 

Ukraine hryvnia 

.0384 26.0650 -3.8 

UKpound 

1.3197 

.7577 -6.5 

Middle East/Africa 


Bahrain dinar 

2.6519 

.3771 -0.02 

Egypt pound 

.0567 17.6330 -2.8 

Israel shekel 

.2853 

3.5052 -8.9 

Kuwait dinar 

3.3241 

.3008 -1.6 

Omansul rial 

2.5971 

.3850 0.02 

Qatar rial 

.2703 

3.700 1.6 

Saudi Arabia riyal 

.2666 

3.7503 -0.01 

South Africa rand 

.0773 12.9376 -5.5 


Close NetChg % Chg YTD % Chg 

WSJ Dollar Index 84.49 -0.21-0.24 -9,09 

Sources: Tullett Prebon, WSJ Market Data Group 


1 . 6 % 

The percentage that shares of Apple have 
fallen, on average, the week after a new 
iPhone release 

Apple's Next-Day Blues 


Investors will focus this week 
on the biggest U.S. company by 
market capitalization. 

Apple Inc. is expected to roll 
out three new iterations of its 
populär iPhone on Tuesday, 
induding a larger and more 
expensive lOth anniversary 
showcase edition and updates to 

^MONEYBEAT 

its two iPhone 7 models that 
started selling last year. 

Excitement for the unveiling 
has grown all year among 
investors. The stock is up 37% in 
2017, nearly four times the gain 
of the broader S&P 500 index. 

The stock has gained 21% on 
average in the six months 
leading up to past iPhone 
launches. 

But history suggests that the 
momentum is likely to fade after 
Tuesday. In the week after a 
new launch, Apple shares have 
averaged a 1.6% fall, according to 
The Wall Street Journal's Market 
Data Group. 

September, when Apple has 
rolled out new iPhones in recent 
years, is a historically tough 
month for Apple's stock. It has 


averaged a 4.2% drop during the 
36 Septembers since it went 
public, according to Schaeffer's 
Investment Research. The 
Such performance matters 
for investors in more than just 
Apple. The company, valued at 
$819 billion, makes up 3.9% of 
the market value of the S&P 
500, the highest of any of the 
index's companies. 

A disappointing launch could 
be drag on major U.S. stock 
indexes during an already-volatile 
month. The S&P 500 is down 
slightly in September as 
investors fret about a range of 
issues from North Korea to soft 
inflation readings to hurricanes. 

Apple has tended to rebound 
pretty quickly from a post- 
iPhone launch slump. A month 
after the release, shares gain 
1.3% on average, and six months 
later they are up almost 14%. 

—Ben Eisen 
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Reinsurers on Hook for Damage s 


By Leslie Scism 


A global array of reinsur- 
ance companies will bear the 
financial brunt of Hurricane 
Irma's damage to potentially 
millions of homes across Flor- 
ida. 

Irma's winds are expected 
to leave tens of billions of dol- 
lars in insured damage. And 
when the insurance money ar- 
rives for many homeowners, 
much of it will be via reinsur- 
ance companies— not the car- 
rier on their contract. 

Reinsurers play an espe- 
cially large role in Florida's 
home-insurance market. 

Andrew, Katrina and other 
severe hurricanes from 1992 
through 2005 devastated the 
statens insurance marketplace. 
Most brand-name national 
home insurers sharply reduced 
their presence. 

Picking up the slack today 
is a state-run "insurer of last 
resort,” Citizens Property In- 
surance Corp., and some 50 
small to midsize home insur- 
ers. 

Those carriers all are re- 
quired to buy ample amounts 
of reinsurance to help ensure 
they have money for their pol- 
icyholders, because they dorTt 
have the fat Capital cushions 
of the national carriers. These 
reinsurance firms are specialty 
insurers that take on the risk 
of some of the policies sold by 
primary insurers. They send 
insurers money to help pay 
claims once claims reach con- 
tractual, designated levels. 


As a result, the reinsurers 
"might end up holding the 
bag” for much of Irma's dam- 
age to residential properties, 
said Taoufik Gharib, a senior 
director at Standard & Poor's 
Global Ratings. 

In addition to reinsurance, 
the U.S. governmenUs National 
Flood Insurance Program will 
face payouts to those home- 
owners who hold its policies. 
Under standard homeowners 
contracts, insurers cover wind 
damage but exclude flooding. 
Much of Irma's damage is ex- 
pected to come from storm 
surges. 

The use of so much reinsur- 
ance introduces a few worries 
into the marketplace. The 
home insurers are exposed to 
potential disputes with their 
reinsurers over claims pay- 
ments, industry analysts note. 
It also ties the home insurers' 
fates to the financial health of 
their reinsurers. 

Irma's arrival is well-timed 
from one perspective: The 
global reinsurance industry is 
awash in Capital. As of March, 
it had a record $605 billion 
Capital cushion, which was 
built up thanks in large part to 
relatively few major natural 
disasters in the U.S. since 
2005. 

"Every company in Florida 
has reinsurance,” said Joseph 
Petrelli, president of Demotech 
Inc., an insurance ratings firm 
with a specialty in Florida's 
homeowners market. "They 
buy reinsurance for multiple 
storms, and it is across the en- 


Bulking Up 

A long period with relatively few 
large insurable disasters has 
fueled a significant increase in 
reinsurance-industry Capital. 


$600 billion 
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0 Global reinsurer Capital 
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Note: Data for 2017 through June 30. 

Source: Aon Benfield Analytics 
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tire season.” 

The national carriers now 
account for only about one- 
fifth of Florida's market, far 
less than the more than half 
they commanded in 1992, ac- 
cording to S&P. The replace- 
ments include such companies 
as Universal Insurance Hold- 
ings Inc., Heritage Insurance 
Holdings Inc. and HCI Group 
Inc. 

The State runs a reinsur- 
ance company itself, the Flor- 
ida Hurricane Catastrophe 
Fund, that provides much of 
the reinsurance. The next-big- 
gest providers to insurers in 
the State are Lloyd's of Lon- 
don, Bermuda-based Everest 
Re Group Ltd., Germany-based 
Allianz SE and Tokio Marine 
Holdings Inc. in Japan, accord- 
ing to Fitch Ratings. 


Many reinsurers that sell to 
Florida's home insurers are in 
Bermuda, which has grown 
into a global reinsurance Capi- 
tal in part by specializing in 
the state's hurricane risk. 

In at least one instance, the 
reinsurance comes from 
Omaha, Neb. HCI Group Chief 
Executive Paresh Patel says a 
unit of Berkshire Hathaway 
Inc. is one of its several rein- 
surers. 

The heavy reliance on this 
behind-the-scenes backstop 
community sent reinsurance 
stocks tumbling over the past 
week as Irma's power grew, 
while well-known national 
homeowners insurers like All- 
state Corp. were down more 
modestly. 

Many reinsurers fell sharply 
last week, when fear about 
Irma's danger to Florida began 
growing. Among the big de- 
cliners were Axis Capital Hold- 
ings Ltd., Aspen Insurance 
Holdings Ltd., and Validus 
Holdings Ltd. 

Many analysts say Harvey 
and Irma and other disasters 
this year would need to top 
$100 billion in insured damage 
before prices would härden, 
given how much Capital there 
is. 

Risk-modeling firms esti- 
mate that insured damage 
from Harvey will be between 
$25 billion and $35 billion, 
while some early estimates 
put Irma's in the tens of bil- 
lions of dollars also. 

—Nicole Friedman 
contributed to this article. 


THE TICKER | Market events coming this week 


Monday 

No major events are 
scheduled 

Tuesday 

Short-selling reports 

Ratio, days of trading volume of 
current position, at Aug. 15 

NYSE 5.1 

Nasdaq 4.4 

Wednesday 

Mort. bankers indexes 

Purch.,previous upl°/o 

Ref i nan., pre v. up5% 

EIA status report 

Previous change in stocks in millions 
of barrels 

Crudeoil up4.6 

Gasoline down 3.2 

Distillates down 1.4 

Producer-price index 

Allitemsjuly down 0.1% 

Aug., expected upO.3% 

Corejuly down 0.1% 
Aug., expected upO.2% 

Thursday 

Initial jobless claims 

Previous 298,000 



Technology giant Oracle is scheduled to report quarterly earnings on Thursday. 


Expected 305,000 


EIA report: natural gas 

Previous change in stocks in billions 
ofcubicfeet 

up65 


Consumer-price index 

Allitemsjuly upO.1% 

Aug., expected upO.4% 

Corejuly upO.1% 

Aug., expected upO.2% 


Earnings expected* 

Estimate/YearAgo($) 

Oracle 0.60/0.55 


Friday 

Business inventories 

June, previous 

upO.5% 

July, expected 

upO.2% 

Capacity utilization 


July, previous 

76.7% 

Aug., expected 

76.8% 

Empire Manufacturing 

Aug., previous 

25.2 

Sept., expected 

20.0 

Industrial production 

July, previous 

upO.2% 

Aug., expected 

upO.3% 

U.Mich.consumer index 

Aug., final 

96.8 

Sept.,prelim. 

95.0 

Retailsales 


July, previous 

upO.6% 

Aug., expected 

upO.1% 

Retailsales, ex.autos 

July, previous 

upO.5% 

Aug., expected 

upO.5% 


* FACTSET ESTIMATES EARNINGS-PER-SHARE ESTIMATES D0NT INCLUDE EXTRAORDINARY ITEMS (LOSSES IN PARENTHESES) ♦ ADJUSTED FOR STOCK SPLITN0TE: FORECASTS ARE FROM DOW 
JONES WEEKLY SURVEY 0F EC0N0MISTS 
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THE DAILY SHOT I By Lev Borodovsky and Amrith Ramkumar 


Storms Ripple Through the Markets 


How hard will the one-two punch of Hurricanes Harvey and Irma hit the U.S. economy? While past storms 
haven't changed the trajectory of the national economic expansion, the scale of potential disruption is 
evident in the sharp increase in jobless daims that typically accompanies a major weather event. 


WSJ 

subscribers can get 

The Daily Shot— 

a chart-by-chart briefing 



U.S. recession 


12005 


I '06 


l'07 


I '08 


l'09 


rio 


In 


l'12 


113 


l'14 


I '15 


l'16 


l'17 


Also worth watching: the ripples evident in the markets for energy and local agriculture, 
induding a sharp falloff in U.S. oil exports and rising prices for cotton and orange juice. 


Among other key issues: the health of the insurance and reinsurance industries. 
Judging by the summer swoon, investors are preparing for some grim days indeed. 


U.S. crude-oil exports, weekly 


Commodity futures 

Price performance, year to date 


Home insurers Reinsurance and specialty-insurance sellers 

Share-price performance, year to date Share-price performance, year to date 


1.5 million barrels a day 
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Sources: U.S. Department of Labor (daims); U.S. Energy Information Administration (exports); FactSet (price performance) 
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Same Old Trap Has Miners at Risk 


Bumpy Road 

Indexes, 2006=100 



Mining Capital 
expenditure* 

China floor 
space under 
construction* 


*December 2017 figure is estimated. **Net increase from a year earlier. 
Sources: Factset, Thomson Reuters, CEIC, 
company documents 


Commodity powerhouse 
Australia has always been 
lucky, but the past few 
months have been particu- 
larly kind. Copper, coal and 
aluminum prices are all at or 
near multiyear highs— with 
iron ore not far behind— and 
big miners' profits and share 
prices are riding high too. 

That is a welcome change 
after years of disappoint- 
ment for mining investors. 
The cloud looming over re- 
cent stellar results from the 
likes of Rio Tinto, Anglo 
American and BHP is that 
they are falling into a famil- 
iar trap: namely, using high 
commodity prices as an ex- 
cuse to spend more just at 
the wrong time in the cycle. 
Aggregate Capital expendi- 
tures from the Big Five min- 
ers— which also include 
Glencore and BraziPs Vale— 
are set to rise sharply for 
the first time since the com- 
modity crash. 

That renewed investment 
push comes as the biggest 
source of demand for indus- 
trial metals, the Chinese 
real-estate sector, is showing 
signs of weakness following 


big growth over the past 18 
months. 

Sure, mining investment 
is rising from very low levels 
following years of belt-tight- 
ening, which means metals 
markets remain in balance 
for now. But if miners keep 
ramping up at current levels 
next year, there is a real 
danger of another tumble in 
prices in the next couple of 
years. 

There is some logic to the 
price gains for metals so far 
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this year, with demand strong 
and investment in new sup- 
ply low. Chinese property in- 
vestment was galloping along 
at growth rates of more than 
10% by late 2016, levels not 
seen since before the com- 
modity crash. Total Capital 
expenditure by the Big Five 
global miners meanwhile lan- 
guished at around $8 billion 
in the first half of 2017— 
about one quarter of the 
boom-time levels of 2011 and 
2012. 


The bad news is that min- 
ers' guidance implies a 
roughly 30% rise in Capital 
expenditure in the second 
half of 2017— the sharpest on- 
year rise since 2012— just as 
Chinese real estate is starting 
to look wobbly. Property in- 
vestment in China grew at its 
slowest pace in more than a 
year in July. 

Hot weather may have 
played a role, but if August 
data show investment weak- 
ening again, demand for iron 
ore and copper will inevita- 
bly start to follow. China 
trade data released Friday 
painted a mixed picture: 
Copper ore and coal imports 
dropped on the year, while 
iron-ore imports grew, albeit 
weakly. 

Industrial metals haven't 
yet lost their shine, but the 
mining sector has a history 
of misreading China to cata- 
strophic effect. 

If Capital expenditures 
keep rising at the same rate 
next year, it might be time 
for investors to sell those 
shares while they are still 
glittering. 

—Nathaniel Taplin 


OVERHEARD 


Bankers in Continental Eu- 
ropé are outdressing their ri- 
vals in the U.K. and U.S. That 
is the not-so-shocking take- 
away from a poll of financial 
professionals on their work 
dress codes by Emolument, a 
London-based salary-bench- 
marking site. 

In Italy and France, 42% 
and 24% of financial profes- 
sionals respectively said they 
are required to wear a jacket 
and tie, or high heels, even 
away from Client meetings. 
The results for the U.K. and 
the U.S. were 17% and 10%. 

Climate likely plays a role, 
with 94% of professionals 
going jacketless in sweltering 
Singapore. 

Among individual banks in 
the survey, BNP Paribas ap- 
pears to be most formal, 
with 37% of bankers donning 
ties and jackets outside Cli- 
ent meetings, and 20% say- 
ing that the bank imposes 
limits on their color selec- 
tions. 

Bardays is most laid back, 
with just 14% going formal 
when not with dients, and 
none facing color restrictions. 


Can the New iPhone Push Apple ’s Value Above 


$1 Trillion? 


Only Apple Inc. gets to 
decide what to charge for its 
new iPhone, but investors 
will get to decide what the 
new flagship is worth. That 
could be a trillion-dollar 
question. 

The market value of the 
world's most valuable com- 
pany already has surged 35% 
this year, to around $820 bil- 
lion, ahead of Apple's ex- 
pected introduction of the 
new iPhones on Tuesday. 
That means the stock needs 
to gain a further 22% to get 
Apple's market value to the 
$1 trillion mark. And, while 
its heavy dependence on the 
iPhone has made Apple's 
stock rather cyclical over the 
past five years, the price 


tends to go up instead of 
down in the immediate 
months that follow a launch 
of new devices. 

The comparison that most 
readily springs to mind is 
the iPhone 6. Apple's stock 
price had jumped nearly 30% 
over the previous six months 
by the time that version was 
introduced on Sept. 9, 2014. 
A larger screen kicked off a 
strong upgrade cycle that 
drove iPhone unit sales up 
37% for the subsequent fiscal 
year and the stock up an ad- 
ditional 30% over the next 
six months. 

But there are no guaran- 
tees of a repeat performance 
this time around. Apple is 
expected to introduce three 


new phones at an event on 
Tuesday. Two are believed to 
be incremental updates to 
the current iPhone 7 line, 
while another is expected to 
be a redesigned phone with 
a curved, edge-to-edge dis- 
play similar to this year's 
Galaxy lineup from Samsung. 

Apple also is expected to 
charge a much higher price 
for the new phone— possibly 
$1,000 or higher. That would 
help offset soaring prices for 
key components such as 
memory and displays. It also 
could crimp demand if con- 
sumers find the price too 
rich. 

Clarity on those points 
from Tuesday's presentation 
will help investors better as- 


Call Options 

Apple's share price, split adjusted 



Sources: FactSet (price); the company (dates) 


sess the new phone's poten- 
tial. Analysts already expect 
the bulk of the new iPhone 
cycle to show up in Apple's 
results for the next fiscal 
year, which begins in Octo- 
ber. 


Apple's stock currently 
trades about 14.7 times 
2018's projected earnings, 
which is already on the high 
side of its five-year range. A 
market cap of $1 trillion 
would represent nearly 18 
times forward earnings 
based on current estimates, 
which is well above the 
stock's peak multiple. 

Apple remains the cheap- 
est of its Big Tech peers— es- 
pecially when accounting for 
its $165 billion of net cash— 
so a strong iPhone cycle 
could give the stock some 
additional upside. But inves- 
tors should be aware that 
much has already been di- 
aled in. 

—Dan Gallagher 


A Videogame 
Maker Ready 
For a Fight 

By Jacky Wong 


To videogamers, Japan is 
known as the land of Pac-Man 
and Super Mario. The country 
no longer dominates video- 
games, but some companies 
are worth a look from inves- 
tors. Capcom is one of them. 

The Japanese game maker 
is behind franchises such as 
"Street Fighter" and the hor- 
ror-themed "Resident Evil 7." 
The company's U.S. sales grew 
62% last year and are expected 
to rise 40% this year. 

The company, however, has 
missed the mobile-game revo- 
lution. Capcom made less than 
10% of its gaming revenue 
from mobile in the last fiscal 
year. For Square Enix and 
Konami, its rivals in Japan, 
the ratio is more than 40%. 
Shares of both companies have 
tripled over the past five years 
as earnings soared, while Cap- 
com's have gone up 80% and 
profit has been stagnant. 

But that could be about to 
change. Having failed to pro- 
duce its own hits, Capcom in- 
tends to outsource mobile- 
game making to other 
developers by licensing its in- 
tellectual property. The first 
mobile game under the new 
model is under way. Since 
Capcom's operating profit was 
just $126 million in its latest 
fiscal year, a hit title could 
boost that figure by 20% to 
30%. 

Capcom's stock trades at 15 
times forward earnings, lower 
than its peers. Any success in 
mobile would likely boost the 
shares. Nintendo's share price, 
for example, exploded last 
summer when "Pokémon Go", 
a game developed by compa- 
nies it owns, became an in- 
stant hit around the globe. 

Capcom sits on a trove of 
valuable intellectual property. 
Its latest mobile strategy 
could be the key to unlocking 
it. —Jacky Wong 
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BY MEIR STATMAN 


A NYBODY WHO HAS EVER BEEN 

to a financial adviser knows the 
drill. The adviser begins by ask- 
ing you to fill out a question- 
naire, aimed at getting at a key 
measure: your appetite for risk. 
By knowing how much risk 
yoiTre able to tolerate, the adviser knows how 
much youYe willing to lose to get where you want 
to go. 

The adviser can then construct a portfolio that 
reflects your risk tolerance. 

Pretty simple, no? If only. 

The truth is that the questions advisers ask of- 
ten donT measure what they purport to. Instead, 
they take all sorts of different concepts— such as 
regret, fear and overconfidence— and they lump 
them all together under this vague concept called 
risk. Each of those things is worth understanding 
and examining on its own. But to call them risk 
ends up distorting more than clarifying, and 
leaves investors with portfolios that may be dis- 
turbingly inappropriate for their goals. 

For instance, people who are labeled as having 
a high tolerance for risk may really be reflecting 
dangerous overconfidence. You dorTt want them 
owning portfolios of risky stocks because they 
have a mistaken sense of their ability to pick win- 
ners. Conversely, investors who are considered to 
have a low tolerance for risk could actually be ex- 
cessively afraid of daily ups and downs. Instead 
of having them forgo the returns from stocks, 
better to teach them to overcome the fear, rather 
than let the effects of fear bleed into their invest- 
ment decisions. 

To get a better sense of what risk question- 
naires actually measure— and how advisers and 
investors could refine those questions— here^s a 
closer look at some typical questions. 


RISK VS. FEAR AND EXUBERANCE 


Imagine a steep stock-market decline , as hap- 
pened during the 2008-09 financial crisis when 
the S&P 500 index plunged more than 40% in six 
months. How would you react? 

I would sell all of my stock investments. 

I would sell some ofmy stock investments. 

I would make no changes to my stock invest- 
ments. 

I would increase my stock investments. 

This is a typical question posed to investors, 
supposedly to gauge their tolerance for a market 
decline. But what do the answers tell us? Not 
what we typically believe. 

Please tum to the nextpage 


Dr. Statman is the Glenn Klimek professor offi- 
nance at Santa Clara University’s Leavey School 
of Business and the author of (C Finance for Nor- 
mal People: How Investors and Markets Behave.” 
He can be reached at reports@wsj.com. 


Questions Investors 
Should Ask Themselves 

How strongly do you agree with the 
following statements? Your answers 
offer a window into your investing 
attitudes and have important 
implications for your investing 
strategies. 

I HAVE LESS money than I need. 

I find it difficult to pay my bilis. I am 
fmancially worse off than my parents 
were at the same age. 

People who agree strongly aren 't 
necessarily poor r but they lag 
behind their aspirations. This 
motivates them to accept risk and 
possibly losses for a chance to reach 
their aspirations. 


I FEEL BAD if another alternative 
has done better than the one I have 
chosen. 

People who agree strongly have a 

high propensity for regret. One 

prophylactic is to keep yourself 
ignorant of how alternatives have 
done. 


SUCCESS IN CHOOSING 

investments with above-average 
returns depends on skill more than on 
luck, and I have the skills to choose 
such investments. 

People who strongly agree are likely 
overconfident in their skills 

at choosing winning investments , 
motivating them to hold undiver- 
sified portfolios and trade often. 


IT f S MORE LIKELY that stock- 
market returns will be low and risk 
high in the coming 12 months than 
returns high and risk low. 

People who think it's more likely that 
returns will be low and risk high are 
probably excessively fearful , 
motivating them to invest too little 
in stocks. People who think returns 
will be high and risk low are probably 
excessively exuberant r motivating 
them to invest too much in stocks. 

THE WALL STREET JOURNAL. 


What's Your 
Tolerance for 
Investment Risk? 
Probably Not What 
You Think 


Financial advisers ask their clients 
a host of questions to get at the 
answer. But their questions actually 
measure something completely 
different— often leading to 
misguided investment 
strategies. 
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Students Get Tuition Aid for a 
Piece of Their Future 

Income share agreements seem 
poised to take off 
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The Hope vs. Reality of 
Working Later in Life 

People say they want to keep 
earning income, but the facts tell a 
different story 
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Amending Tax Returns 

Also: answering reader questions 
on home offices and deadlines 
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Volunteering That s 
Encouraged by the Boss 

Companies let workers donate their 
expertise— on company time 
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One Key to Feeling Better: 
Try Buying Some Time 

Crowth in the sharing economy 
might be the answer 
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Mistakes to Avoid With a Key 
College Financial-Aid Form 

Some schools use the CSS Profile 
to determine their own aid 
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In a Gig Economy, Retirement 
Planning Gets Tricky 

Saving for later years is a lot more 
challenging— and important 
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Apps and Websites to Teach 
Tweens About Money 

Children can make decisions about 
spending, saving and donating 
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Startup Targets High Cost of 
Bankruptcy 

Aim is to help people pull together 
information without a lawyer 
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For starters, consider that everybody finds 
it difficult to foresee future emotions. Today, 
the fear induced by the stock-market crash of 
the recession is fading, while the fear induced 
by the dot-com crash of 2000 and the crash of 
1987 are long gone. 

Rather, how people feel about a big decline 
depends almost entirely on what has been hap- 
pening in the market recently. So asking peo- 
ple how they would feel if the market falls 40% 
is likely to elicit an answer "I am afraid” in the 
wake of a big decline, and elicit “I am not 
afraid” when the market has been moving up. 
Asking people today how they felt in March 
2009 is likely to elicit a response indicating 
less fear than they actually felt in 2009. 

In other words, the answer tells you very 
little. 

But while the question doesn't reveal any- 
thing about an investor's tolerance for risk, it 
does hint at another important measure: an in- 
vestor's current feelings of fear or exuberance. 

To get at those feelings, advisers might ask 
clients to estimate stock-market returns in the 
coming 12 months, and their perception of 
stock-market risk during the same period. In- 
vestors who say the returns would be high and 
risk low are likely infected by exuberance. In- 
vestors who say that returns will be low and 
risk high are likely afflicted by fear. 

That's an important measure for advisers 
and investors to know. Investors who are 
asked about their risk tolerance following high 
past returns are likely to overestimate it, 
swayed by exuberance. Investors who are 
asked following low past returns are likely to 
underestimate it, swayed by fear. 

As a result, once advisers get answers to 
the question, they need to push back. In 2009 
they should have said, "I know you are afraid. 
So am I. It is a natural feeling in times like to- 
day. You believe that future returns will be low 
and risk high, so you want to sell your stocks. 
But I also know that feelings can be exagger- 
ated. More likely than not, the economy will 
recover and the stock market as well, as hap- 
pened post-2000 and post-1987. You are better 
off leaving your portfolio alone, even if fear 
compels you otherwise.” 

Advisers also need to push back in the other 
direction in periods of exuberance. "I know 
that you feel good about the stock market and 
believe that returns will be high and risk low. 
But I know that feelings can be exaggerated. It 
isn't wise to increase your stock allocation be- 
yond prudent levels, because sometimes de- 
clines follow increases, and you are not in a fi- 
nancial position to withstand a decline if you 
want adequate retirement income.” 

Fear increases risk aversion even among fi- 
nancial professionals, leading to high risk aver- 
sion in financial busts and low risk aversion in 
financial booms. In an experiment, financial 
professionals asked to read a story about a fi- 
nancial bust became more fearful than those 
asked to read a story about a financial boom, 
and fear led them to reduce risky investments. 


CONFUSING REGRET AND RISK 


Suppose that five years ago you bought 
shares in a highly regarded company. The 
same year the company experienced a severe 
decline in sales due to poor management The 
price of the shares dropped drastically and you 
sold at a substantial loss. The company has 
been restructured under new management , and 
most experts now expect the shares to produce 
better than average returns. Given your bad 
past experience with this company , would you 
buy shares now? 

Again, this question is typically presented 
as about risk attitudes, interpreting a "no” an- 


swer as bolstering a conclusion that a client is 
highly risk-averse and therefore should be as- 
signed a low-risk portfolio. 

The problem is that this is not really a 
question about risk attitudes. Instead, it's 
more about regret. Attitudes toward risk and 
regret are both important, but they are differ- 
ent. Indeed, the correlation between the two 
attitudes is close to zero. 

Regret is a painful emotion, and pride, its 
opposite, is pleasurable, but both are effective 
teachers. We recall our choices and their out- 
comes, and learn to repeat choices that 
brought pride and avoid choices that inflicted 
regret. 

Regret and pride guide us rightly, however, 
only when there is a strong connection be- 
tween choice and outcome. They guide us 
wrongly when luck weakens that connection. 
Luck predominates in investment outcomes, 
yet we are regularly blind to its role. Good out- 
comes bring pride even when choices are fool- 
ish, and bad outcomes inflict regret even when 
choices are wise. 

So this is an important question for finan- 
cial advisers to ask— but not to learn about 
their clients' appetite for risk. Rather, it tells us 
about their susceptibility to regret and pride. 
For one thing, that susceptibility can inflict 
misery on advisers, expressed in their common 
lament, "When a stock goes up, the client says, 
T bought it.' When a stock goes down, the cli- 
ent says, ‘My adviser sold it to me.' ” 

What's more, because regret is so painful, 
advisers might recommend overly conservative 
investments to regret-averse clients, because 
those investments aren't likely to inflict large 
losses and accompanying regret, even when a 
proper assessment of risk attitudes would call 
for riskier investments that offer good chances 
for substantial gains. 

Advisers should diagnose pride-seeking and 
especially regret-aversion in their clients, per- 
haps asking them more directly whether they 
agree with the statement: "Whenever I make 
a choice, I feel the pain of regret if another al- 
ternative has done better than the alternative 
I have chosen.” 

Advisers should then proceed to reduce cli- 
ents' susceptibility to pride and regret by edu- 
cating them about the dominant role of luck in 
the link between investment choices and out- 
comes, rather than recommend low-risk invest- 
ments to regret-averse clients. 


CONFIDENCE AND OVERCONFIDENCE 


How much confidence do you have in your 
ability to make good financial decisions? 

The risk questionnaire asking this question 
considers people who profess high confidence 
as willing to accept high risk, bolstering rec- 
ommendations for high-risk portfolios. 

There is indeed a relation between confi- 
dence and risk tolerance: High confidence gen- 
erally corresponds to high risk tolerance. But 
advisers should pause before recommending 
high-risk portfolios to confident clients, be- 
cause confidence can easily turn into overcon- 
fidence. 

Overconfident investors perceive risk as 
lower than less-confident investors, biasing 
upward the measure of their risk tolerance. 
Advisers therefore need to adjust downward 
their assessment of the risk tolerance of over- 
confident investors, and perhaps tamp down 
their overconfidence as well. Even if overconfi- 
dence is unrelated to risk tolerance, it still 
matters to financial advisers as they guide in- 
vestors toward fitting portfolios. Investors 
who are overconfident in their investment - 
picking skills are likely to resist advice to buy 
diversified portfolios and hold them rather 
than trade. 


(As an interesting aside, men tend to be 
more overconfident than women, and the 
young tend to be more confident than older 
people.) 

Perhaps a better question diagnosing over- 
confidence asks: Some people believe that they 
can pick investments that would earn higher- 
than-average returns. Other people believe that 
they are unable to do so. Please indicate your 
belief. 


THE REAL RISK OF FOREIGN 
INVESTMENTS 


Foreign investments involve risks that are in 
addition to those of U.S. investments, including 
political and economic risks, as well as the risk 
of currency fluctuations. These risks may be 
magnified in emerging markets. 


Investor Overconfidence 

On average, investors think they are above-average 
when it comes to their expectations for their 
portfolio returns vs. stock-market returns. 

Six-month trailing averages 

■ Mean of estimates of own portfolio returns 

■ Mean of estimates of stock-market returns 

20 % 


16 
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Note: Data are from Gallup surveys. These questions were asked 
as a pair only during 1998-2002. 

Source: Meir Statman, "Finance for Normal People: How Investors 
and Markets Behave" 
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This is a typical boilerplate on a risk ques- 
tionnaire. And it couldn't be more misleading. 
Foreign investments regularly reduce the risk 
of diversified portfolios rather than increase it. 

Before getting clients' preferences for ven- 
turing abroad, advisers should educate inves- 
tors about global diversification rather than 
warning them about the risks. 

That is, start with balanced information: 
"Over time, international markets and asset 
classes within those markets have not always 
moved in unison with the U.S. market. U.S. 
stocks have outperformed international 
stocks during some periods, and international 
stocks have outperformed U.S. stocks during 
other periods. Investing a portion of a portfo- 
lio in international stocks and bonds reduces 
risk.” 

Then comes elicitation of preferences: 
Which statement best reflectsyour view on 
international investing? 

I am very comfortable with international in- 
vestments. 

I am comfortable with international invest- 
ments. 

I am somewhat comfortable with interna- 
tional investments. 

I am somewhat uneasy with international 
Investments. 

I am uneasy with international investments. 

Investors can then choose to allocate to in- 
ternational stocks as little or as much as they 
prefer. 


DONT FORGET ASPIRATIONS 


How strongly do you agree with this state- 
ment: u Generally, I prefer investments with lit- 
tle or no fluctuation in value, and Fm willing 
to accept the lower return associated with 
these investments .” 

Attitudes about volatility are central in risk 
questionnaires. Investors who strongly agree 
with the above statement are deemed to have 
low risk tolerance, tilting adviser recommen- 
dations toward portfolios that are less volatile, 
and less likely to offer the opportunity for sub- 
stantial gains. 

Yet looking at risk like this in a volatility 
vacuum is, at best, misleading, and at worst, 
wildly off base. 

That's partly because risk isn't just about 
the fear of volatility. Risk is also the risk of 
failing to meet our goals. In this context, an in- 
vestors appetite for risk could be very differ- 
ent than it would seem by just asking about 
whether they feel comfortable with volatility. 

Say, for instance, a young woman answers 
the question above in a way that suggests she 
doesn't want much fluctuation in her portfolio. 
An adviser might conclude she has a low toler- 
ance for risk, and so invests her portfolio in 
low-fluctuating securities such as money-mar- 
ket funds. But that portfolio is actually high 
risk when assessed by the likely large short- 
falls from even modest aspirations for ade- 
quate retirement savings. 

A somewhat better approach can be seen in 
this typical question: Would you want to make 
an investment where you have a 50-50 chance 
for a $3,639 loss or a $4,229 gain? 

In this case, risk is about a person's willing- 
ness to lose money. 

The problem, though, is that the stakes af- 
fect the answer. Many who would be willing to 
wager $10,000 on a 50-50 chance for a $3,639 
loss or a $4,229 gain might not be willing to 
wager $100,000 or $1 million for proportion- 
ally higher gains and losses. 

That's why it's better for investors to think 
about that question where there are substan- 
tial stakes, such as lifetime standard of living. 
Consider the following question: 

Suppose that you are given an opportunity 
to replace your current investment portfolio 
with a new portfolio. The new portfolio has a 
50-50 chance to increase your standard of liv- 
ing by 50% during your lifetime. However, the 
new portfolio also has a 50-50 chance to re- 
duce your standard of living by X% during your 
lifetime. What is the maximum X% reduction in 
standard of living you are willing to accept? 

I posed this question to people in 23 coun- 
tries. On average, Americans are willing to ac- 
cept a 12.6% reduction in their standard of liv- 
ing for a 50-50 chance at a 50% increase. 

The lesson in all these questions is that ad- 
visers and investors can't just think about 
their tolerance for risk in a vacuum, without 
thinking about their aspirations. Specifically, 
it's the advisers' responsibility to encourage 
clients to raise excessively low aspirations that 
will consign clients to poverty in retirement, 
and to accept fluctuations in value and even 
some losses for a chance to reach reasonable 
aspirations. At the same time, advisers should 
push back when aspirations for extravagance 
drive clients to speculative investments that 
expose them to large losses and poverty. 

Risk, in other words, is the payment we 
make for a chance to reach our aspirations. 


Dr. Statman is the Glenn Klimek professor 
of finance at Santa Clara University’s 
Leavey School of Business and the author of 
u Finance for Normal People: How Investors 
and Markets Behave.” He can be reached at 
reports @wsj. com. 


THE GAME PLAN 


YOUNG, IN THE NAVY-WITH 


BY CHRIS KORNELIS 


Three years into her career in the Navy, Ja- 
mie Coppola has been living in apartments 
and driving a Ford Fusion. She's ready for 
something better. 

Tve had my crappy car and my apart- 
ment," she says in a phone interview 
aboard the USS Nimitz aircraft carrier, 
somewhere in the Middle East. "I would like 
to upgrade to a nice car and house." 

Ms. Coppola, an air-traffic controller, 
grew up in Georgia and joined the Navy out 
of high school, in part because her family 
has a long history of military service, and 
because she couldnT afford to pay for col- 
lege. She plans to re-enlist and stay in the 
Navy until at least 2025. She has been 
working on her associated degree and plans 
on getting a bachelor of medicine while 
shed in the Navy. Someday, she'd like to 
start a family. She also would like to get her 
retirement plans in order. 

Before she was deployed earlier this 
summer. Ms. Coppola, who is a petty offi- 
cer, sold her car, let go of her $l,300-a- 
month apartment in Washington State, and 
has been bulking up her savings. Because 
the Navy considers her to be in a combat 
zone now, her salary is currently tax-free, 
adding up to about $3,400 a month, which 
includes a basic housing allowance and sal- 
ary at the E-5 rank. 

Between savings and life-insurance 
money that she received when her mother 
died last year, she has about $34,000: 
$12,000 in two certificates of deposit, 
$9,000 in a checking account and $8,000 
in savings and cash. She also has $5,000 in 
a TSP, a Navy retirement account, to which 
she contributes 13% of her paychecks. She 
has credit-card debt of $2,100. 

Aboard the Nimitz, there is not much to 


spend money on. She spends about $100 a 
month on Amazon purchases. Her cellphone 
costs her $150 a month, and she pays $100 for 
a storage unit back home. When she has shore 
leave in port, she stays in hotels, spending each 
month about $200 on rooms that she shares, 
and $100 on food and gifts. 

After her deployment, she plans on return- 
ing to her former apartment complex and has 
her heart set on a 2010 Mercedes that she saw 
for $18,000 before she was deployed. In April, 
she'll get a new assignment, where she'd like 
to buy a house. "NI be there for five years," 
she says. "I don't want to live in an apartment 
for five years." 

ADVICE FROM A PRO: Jay Turley, o manag- 
ing member at Seattle's Breakwater Investment 
Management , says that with more than a years 
worth of income in the bank at 22, Ms. Coppola 
is off to a nice start But she should focus on 
saving rather than ratcheting up her spending. 

He advises that she not buy such an expen- 
sive car, ; and invest that money instead. By in- 
vesting in a diversified portfolio, he believes that 
her $18,000 could earn 6% a year and turn into 
$144,000 by the time shes 68. 

"As a 22-year-old, I think she should have 
some tolerance for an unreliable car," he says. " I 
am hesitant about putting half of her money 
into an asset that is going to depreciate rapidly." 

While saving 73% into her TSP is a good 
start, Mr. Turley says he advises clients to save 
25%. Considering her lack of expenses while 
she's deployed, Mr. Turley says there is no rea- 
son Ms. Coppola can 't be saving even more than 
that. He suggests putting as much as she can 
into a target-date ETF with almost all eguities 
at this stage, as long as she can handle some 
ups and downs in the market without being 
spooked into making premature withdrawals. 

" Save like a maniac," he says. " Spend like a 
miser." 

Mr. Turley says Ms. Coppola has a bit too 
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An adviser recommends Jamie Coppola invest as much as she can in a target-date ETF. 


much cash. She should pay off her credit cards 
immediately from her checking account and not 
carry a balance in the future. He suggests she 
hold $10,000 across checking and savings ac- 
counts, $10,000 in CDs and put the rest in the 
low-cost target-date ETF. 

As for buying a home when she gets her next 
assignment, Mr. Turley says she should proceed 
with caution. Considering how of ten she' II be 
moving while she's in the Navy, he says she'd 
probably be better off saving than spending on 
a house. He says she should only consider buy- 
ing a home if she knows she's going to be in it 
for a t least five years. 

" / would still wait a year or so to make sure 
Tm buying in the area I want to live in," he says. 


" You really want to minimize this transaction. 

It's a very expensive transaction." 

Mr. Turley says Ms. Coppolas biggest oppor- 
tunity is education. He advises that she get her 
degree as soon as she can. With the Navy offer- 
ing generous contributions toward her education, 
not only can it be done on the cheap, getting a 
degree earlier rather than later is going to maxi- 
mize her lifetime earnings and put her in a posi- 
tion to have more options down the road. 

"It will never cost less, never be easier and 
will give you more time to benefit from the 
work," he says. 


Mr. Kornelis is a writer in Seattle. Email him at 
reports@wsj.com. 
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Students Get Tuition Aid for a Piece of Their Future 


Income share agreements seem 
poised to take off, as costs and 
debt loads rise 


BY JILLIAN BERMAN 


TO HELP PAY for ever-grow- 
ing college costs, more stu- 
dents may soon be trying a 
new approach: selling rights to 
their future earnings. 

Long discussed in college 
policy and financing circles, 
income share agreements, or 
ISAs, are poised to become 
more mainstream. A handful 
of backers currently exist that 
in effect have invested in col- 
lege students' futures by ad- 
vancing them thousands of 
dollars in tuition money to 
bridge gaps in financing when 
student loans dorTt quite meet 
all of their expenses. 

Under the terms of a typical 
ISA, students agree to pay a 
percentage of their future 
earnings for a predetermined 
period in exchange for help up 
front with their tuition. Now, 
more students may have the 
opportunity to enter such 
deals, as lawmakers in Con- 
gress are working on possible 
ground rules for the agree- 
ments. 

A flagship public university 
has its own ISA program with 
more than 160 participants 
last academic year, and several 
other colleges have launched 
or are considering starting ISA 
initiatives of their own. Mean- 
while, at least one company, 
founded in 2015, exists solely 
to facilitate the agreements 
for educational providers. 

Gaining support 

“What I see now is a lot of 
different institutions giving it a 
try," says Miguel Palacios, as- 
sistant professor of finance at 
University of Calgary's Has- 
kayne School of Business and 
co-founder of Lumni, an organ- 
ization offering students in 
Latin America ISAs since 2002 
and in the U.S. since 2009. 

While so far there are only 
a few providers of ISAs in the 
U.S., discussions about broad- 
ening the practice are picking 
up steam. The basic incentive 


for investors is that the stu- 
dent, under the terms of the 
agreement, could end up pay- 
ing back more than the 
amount that was advanced— 
similar to a student loan— thus 
earning the investor a profit. 
Companies could see ISAs as a 
way to attract future employ- 
ees, by pledging to help pay 
their tuition in return for fu- 
ture years of service— and re- 
payment. The deals also allow 
colleges to create another ave- 
nue of financing for students 
as families become increas- 
ingly wary of taking on tradi- 
tional student loans. 

As a safeguard, some agree- 
ments require the student to 
repay the investor only if his 
or her salary is above a cer- 
tain amount. 

Closing gaps 

Right now, ISAs are only 
being discussed seriously for 
students who still owe tuition 
after hitting the limit for fed- 
eral student loans. ISAs are 
thus viewed as competing 
mainly with private providers 
of student loans. 

Some advocates try to ar- 
gue ISAs are not loans, says 
Mark Kantrowitz, publisher of 
Cappex.com, a college and 
scholarship search site. "An 
ISA is still a loan," Mr. Kan- 
trowitz says. "Investors are in- 
terested in getting the same 
amount of profit from an ISA 
as they would from a loan." 

Mr. Kantrowitz calculates 
that students who borrow 
$37,000 through an ISA and 
earn $50,000 a year would 
likely wind up paying back be- 
tween $55,528 and $88,845 un- 
der a typical ISA, assuming 
they pay back the money over 
10 years. Many ISAs are struc- 
tured so that students pay 
them back in less than 10 
years. Still, if those agreements 
were a 10 -year loan, they'd 
have an interest rate of be- 
tween 8.7% and 21%, he found. 

Depending on how an 
agreement is structured, the 
repayment obligation could be 



The average funding amount from Purdue University's Back a Boiler ISA is just over $13,000. 


usurious, Mr. Kantrowitz says. 

Indiana's Purdue University 
introduced its Back a Boiler 
program last year to much 
fanfare. The Purdue Research 
Foundation is in charge of the 
ISA program and has been in 
touch with the lawmakers in 

ISAs are viewed as 
competing mainly 
with private-loan 
providers 


Congress interested in regulat- 
ing ISAs to make sure it is fol- 
lowing proposed guidelines. 

ISAs at Purdue are available 
to rising sophomores, juniors 
and seniors for a maximum of 
15% of their anticipated salary 
after graduation. The school 
only recommends ISAs as an 
alternative for private loans or 
government loans made to 
parents, not federal student 
loans. The 161 students partic- 
ipating last academic year se- 
cured financing of $2.1 million 
through the program, says Da- 
vid Cooper, chief investment 
officer of the Purdue Research 
Foundation. The average fund- 
ing amount is just over 
$13,000, Purdue says. 

Students whom Purdue ex- 
pects to have relatively lower- 
paying jobs after graduating 


will pay a larger percentage of 
their income over a longer pe- 
riod than those expected to 
earn relatively high salaries. 
For example, a typical junior 
English major would agree to 
pay 4.97% for 116 months, 
while a typical junior Chemical 
engineer would pay back 2.81% 
for 88 months. The students 
could wind up paying close to 
the same amount, however, 
depending on their salaries. 

If Purdue students in the 
program want to prepay their 
obligation, they will pay back 
2.5 times the initial funding 
amount. Students don't begin 
the payment period until six 
months after they graduate, or 
withdraw or fall below half- 
time enrollment at the univer- 
sity. They could wind up pay- 
ing nothing if they earn less 
than $20,000 a year, or if they 
are unemployed and can prove 
to the school that they are ac- 
tively looking for work. For 
students who attend graduate 
school full time, the payment 
obligation is deferred while 
they're in school at no addi- 
tional cost. 

As sisting Purdue with the 
running of the program is 
Vemo Education, a company 
set up to provide universities 
and other education providers, 
like boot camps, in the U.S. 
with technology to run their 
own ISA programs. Launched 


in 2015, Oakton, Va.-based 
Vemo says it facilitated $23 
million worth of ISAs in the 
2016-2017 academic year, and 
expects that to grow this year. 

Relatively unregulated 

One obstacle to the Prod- 
ucts becoming more main- 
stream, however, is that they 
remain relatively unregulated. 
A bill introduced earlier this 
year by Rep. Luke Messer (R., 
Ind.), and which has bipartisan 
support, would provide pro- 
tections to students and inves- 
tors. The proposed bill speci- 
fies the terms that must be 
included in the contract for 
the deal to be legal. The legis- 
lation caps funding at 15% of 
future income for ISAs with 
terms of 15 years or less, and 
7.5% for the longest deals the 
bill allows— up to 30 years. In- 
vestors can't require borrow- 
ers earning 150% of the federal 
poverty line for a single per- 
son or less to pay an ISA. 

James Fish, chief financial 
officer at Clarkson University, 
a private nonprofit college in 
Potsdam, N.Y., says regulatory 
clarity would be helpful as the 
school works to develop its 
own ISA program. Clarkson is 
still in the early stages of re- 
searching how best to struc- 
ture the contracts, he says. 

Clarkson officials decided 
to pursue an ISA financing op- 


tion after a trustee offered to 
fund a program at the school. 
They plan to have it up and 
running by fall of 2018, ac- 
cording to Mr. Fish. 

Some critics of ISAs worry 
about the idea gaining mo- 
mentum. David Bergeron, a se- 
nior fellow at the Center for 
American Progress, says law- 
makers should focus on con- 
taining the cost of college in- 
stead of developing alternative 
financing mechanisms. He sug- 
gests Solutions like increasing 
investment in public universi- 
ties and pressuring schools to 
be smarter about their spend- 
ing, for example, through 
>. shared faculty health plans for 
| institutions in proximity. 

> Institutions offering ISAs 
| right now are being extremely 
| cautious, he says. But, once a 
2 law is passed, he warns, more 
groups will go right up to, or 
over, the regulatory line. 

The federal legislation be- 
ing considered includes a pro- 
vision saying State usury laws 
wouldn't apply to ISAs, since 
the agreements technically 
don't charge interest. Still, 
States could set their own 
rules that apply specifically to 
ISAs to protect students from 
usurious-like behavior. 

Jason Tyszko, executive di- 
rector of the U.S. Chamber of 
Commerce Foundation Center 
for Education and Workforce, 
says his group has had explor- 
atory conversations about us- 
ing ISAs as a way to pay for 
employee training. Mr. Tyszko 
says he doesn't know of any 
employers who have used 
ISAs yet, but he thinks many 
could be awaiting regulatory 
clarity. 

It's important to get specif- 
ics before signing on to an 
ISA, says Mr. Kantrowitz. Stu- 
dents should estimate the 
monthly payments they will 
owe and the amount theyTl 
pay over the lifetime of the 
agreement to ensure it isn't 
costing them more than a tra- 
ditional loan. They also should 
see if there might be any tax 
consequences if the balance is 
written off after the end of the 
repayment period. 


Ms. Berman is a reporter for 
MarketWatch. Email: jber- 
man@marketwatch. com. 


ASK ENCORE I GLENN RUFFENACH 


Working Later in Life: Hope vs. Reality 

People say they want to keep earning income. The facts tell a different story. 


I rn 59 years old and plan to 
keep working until my late 
60s or longer. But what are 
the odds I can continue to do 
so? 

A great question, one that 
highlights a major disconnect 
in retirement planning. 

In survey after survey, significant percent- 
ages of workers say they plan to work well 
past the traditional retirement age of 65. In a 
Gallup poll published in May, 31% of nonretired 
adults said they plan to retire at age 68 or 
older. In a study published in March by the 
Employee Benefit Research Institute, 38% of 
workers said they expect to retire at age 70 or 
beyond. And last year, in a report by the Fed- 
eral Reserve, 38% of surveyed adults age 60 
and older said they plan to continue working in 
retirement. 

But if we look at when Americans actually 
are retiring, the numbers tell a different story. 

In the Gallup poll, surveyed retirees said 
they stopped working, on average, at age 61. 

In the Employee Benefit survey, only 4% of re- 
tirees said they worked until age 70 or beyond. 

The same conclusion can be drawn from 
looking at income. The Federal Reserve asked 
retirees to identify their "sources of funds" in 
later life. Only 7% of respondents said they 
had income from a job. 

Why the disparity between workers' plans 
and retirees' experiences? Because life is 
messy. Health problems, layoffs, the need to 
care for a loved one, age discrimination, a 
scarcity of job openings in your particular 
area— any of these circumstances can, and do, 
push people into retirement far earlier than 
planned. 

If you wish to keep working into your late 
60s and beyond, I certainly hope you are able 
to do so. It likely would do wonders for your 
savings account, not to mention your mental 
health. But keep in mind that reality might in- 
trude. In particular, if this is your sole strategy 
for beefing up an undersized nest egg, you 
could be in for a nasty surprise. 

•x- -x- -x- 

My wife and I both have individual retirement 
accounts, and we both have inherited IRAs 
from our mothers. [A total of four accounts.) 
My question involves our required minimum 
distributions after reaching age 70/2. Can any 
or all of these accounts be mixed and 
matched to come up with a combined hus- 
band/wife RMD? 

In a word, no. 



K 


Reality Check 

Employees' retirement timetable often doesn't 
match up with when they actually end up retiring 


EXPECTED 

AGE 


ACTUAL 

AGE 



never retire 


Source: Employee Benefit Research Institute; 

Greenwald & Associates; 2017 Retirement 
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To start, there is no such thing as a "spou- 
sal" IRA, or a "spousal" RMD. The key word in 
IRA is "individual." That means you must take 
required withdrawals annually from your ac- 
counts after reaching 7072, and your wife 
must do the same from her accounts. 

Unfortunately, this idea of joint or combined 
accounts and withdrawals is "a common mis- 
conception" among spouses, says Ed Slott, an 
IRA expert in Rockville Centre, N.Y. "Couples 
sometimes think that if all the income goes on 
the same joint tax return, what's the differ- 
ence?" 

The difference is that a couple could end up 
withdrawing more money than necessary from 
one spouse's IRA and not enough from the 
other spouse's IRA. Failing to take the full dis- 
tribution from an account would result in a 
50% penalty on the shortfall. For example, if 
you are required to withdraw $6,000 but with- 
draw only $3,000, the Internal Revenue Ser- 
vice will bill you $1,500. 

As for your inherited accounts, you need to 
be careful here, as well. 

Normally, if a person has multiple IRA ac- 
counts, she or he can "aggregate" [in IRS 


speak] their required distributions. In other 
words, you would calculate the RMD for each 
account, add up the RMDs, and then withdraw 
the necessary funds from one account or any 
combination of accounts. But you can't aggre- 
gate the RMDs from a traditional IRA and an 
inherited IRA. The government looks at these 
as two different animals. 

So, you will have to calculate the RMD for 
your traditional IRA and withdraw that money 
from that account, and then do a separate cal- 
culation and withdrawal for your inherited IRA. 
And your wife will have to do the same with 
her two accounts. In all, four calculations and 
four required withdrawals, all independent of 
each other. 


•x- -x- -x- 

I am 62 years old and disabled. When I reach 
65, my Social Security disability benefits be- 
come Social Security retirement benefits. I 
would like to stop getting benefits at 65 and 
file for Social Security retirement at 70. Can I 
do that? 

This plan will work— but not when you think 
it will. 

Yes, disability benefits automatically convert 
to retirement benefits when a person reaches 
full retirement age, as defined by the Social 
Security Administration. At that same point, a 
person has the option to voluntarily suspend 
his or her benefits to earn "delayed retirement 
credits" until age 70, says Darren Lutz, a 
spokesperson for the Social Security Adminis- 
tration. 

Between your full retirement age and age 
70, for each year you wait to restart your ben- 
efits the amount of your annual payout, when 
you finally take it, increases by 8% of the ben- 
efit at full retirement age. In other words, your 
benefit increases by the same dollar amount 
each year that you wait. 

But the key words in this scenario are "full 
retirement age." You mention that you are cur- 
rently 62, which means you were born in 1954 
or 1955. That means you will reach your full 
retirement age at 66 if you were born in 1954 
or at 66 and two months if you were born in 
1955. 

So, yes, you can suspend your benefits 
when you reach your full retirement age, but in 
your case that won't happen at age 65. 


Mr. Ruffenach is a former reporter and editor 
for The Wall Street Journal. His column exam- 
ines financial issues for those thinking about, 
planning and living their retirement. Send ques- 
tions and comments to askencore@wsj.com. 
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RYAN 0'D0NNELL 

SAVING FOR 
COLLEGE? 

For many people, their two main long-term 
financial goals are funding their retirement 
and paying for their children's college educa- 
tion. Conventional wisdom suggests saving 
for both of those goals in tandem. 

But would some investors be better off 
not saving for college at all? 

Physicians offer a vivid example of why 
that question is so crucial. They have their 
earnings potential as a powerful long-term 
asset, but most don't come out of residency 
until they are in their early 30s, vastly limit- 
ing the time they have to save for retirement. 
Therefore, they need to save and invest more 
aggressively than those with longer time- 
lines. Splitting their available savings be- 
tween two goals makes the task even harder. 

Let's say a high-earner has $43,000 
available to save each year. The traditional 
approach would have that person put aside 
$7,500 annually for college and $35,500 for 
retirement. After 18 years [assuming a 5.6% 
average rate of return in a relatively conser- 
vative 529 college-savings plan] the investor 
should have enough for college and can start 
saving the full $43,000 for retirement. 

The issue with this approach is that the 
investor loses out on much of the benefit of 
nearly two decades of compounding interest. 
The money put in the 529 could have been 
working harder in a retirement account. As- 
suming an average 7.4% rate of return in the 
retirement account [based on returns in a 
moderate-lifestyle portfolio], that amounts to 
an additional $350,000 after those 18 years. 

When it comes time for college, the inves- 
tor could simply divert the $43,000 in an- 
nual cash flow toward tuition. Although he or 
she won't be saving for retirement during the 
college years, the interest earned on the 
fuller savings is still working. In fact, at age 
65— assuming the parent resumes saving 
once college is complete and continues to re- 
ceive that 7.4% rate of return— he or she 
would still have $550,000 more than the in- 
vestor who saved for school. 

This strategy could apply to any high- 
earner who got a late start saving for retire- 
ment. It involves risks and isn't for everyone, 
but for some, it might be worth exploring. 


Mr. 0'Donnell is founding partner at 
0'Donnell Group in Chico, Calif. He can be 
reached at reports@wsj.com. 
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TAXES I TOM HERMAN 



Also: answering reader questions on home offices and deadlines 


lt's time to answer a few reader queries 
likely to be of interest to many other taxpay- 
ers— and to remind procrastinators about two 
deadlines, including one on Friday. 

A friend told me recently that he forgot to 
claim what might be valuable deductions for 
each of the past five or six years. He asks: Is 
there still time to correct this long reign of er- 
ror and collect what could be sizable refunds? 

If so, what's the right way to do it? 

My friend has plenty of company in wonder- 
ing about this subject. Every year, millions of 
people discover errors and omissions on previ- 
ously filed returns and wonder whether it's 
worth the time, aggravation and expense to fix 
them on Form 1040X. 

Some people face this issue through no 
fault of their own: After they have filed a re- 
turn, they sometimes receive new information, 
such as on a taxable dividend payment, that 
differs from what they had reported. Advice on 
how to correct errors— and how to avoid mak- 
ing mistakes while trying to correct mistakes— 
remains a populär topic among tax profession- 
als, especially in view of our constantly 

changing and end- 
lessly confusing tax 
rules. 

As with so many 
tax questions, some 
of the rules on 
amending returns are 
counterintuitive and 
include important ex- 
ceptions. 

For example, con- 
sider the issue my 
friend raised about 
how far back he can 
go in correcting his 
old returns. The general answer: To claim a re- 
fund, you typically have to file "within 3 years 
[including extensions] after the date you filed 
your original return or within 2 years after the 
date you paid the tax, whichever is later" the 
IRS says. "If you filed your original return early 
[for example, March 1 for a calendar year re- 
turn], your return is considered filed on the due 
date [generally April 15]." But suppose you got 
a filing extension until mid-October, filed earlier 
and the IRS received it July 1. In that case, you 
return is considered filed on July 1, the IRS says. 

There are significant exceptions to this gen- 


Some people 
affected by 
Hurricane 
Harvey may 
wani io 
consider 
amending 
2016 returns 


Mr. Herman is a writer in New York City. He 
was formerly The Wall Street JournaTs Tax 
Report columnist. Send comments and tax 
questions to taxquestions(a)wsj.com. 


Filing Deadline 

Earlier this year, millions of people got six-month extensions to file their federal income-tax returns for 
the 2016 tax year. In most cases, their deadline is Monday, Oct. 16. 



TOTAL RETURNS 
RECEIVED AS OF 

SEPT. 1, 2017 

145.3 million 

TOTAL RETURNS EXPECTED 

About 

152 million 



REFUNDS ISSUED 

108.8 million 

REFUNDS IN DOLLARS 

$302.5 billion 

AVERAGE REFUND AMOUNT 

$2,782 


Source: Internal Revenue Service 
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eral rule, as well as other twists to consider. 

For example, the time limit can be suspended 
under certain circumstances for people who are 
"physically or mentally unable to manage their 
financial affairs," the IRS says. Also, there are 
special rules for refund claims relating to "net 
operating losses, foreign tax credits, bad debts, 
and other issues." 

For more details, see the IRS website 
[www.irs.gov] for instructions to Form 1040X. 

This is an especially timely topic in the wake 
of hurricanes Harvey and Irma. Some people 
affected by these and other federally declared 
disasters may want to consider filing amended 
returns for 2016, says Mark A. Luscombe, 
principal federal tax analyst at Wolters Kluwer 
Tax & Accounting in Riverwoods, III. That's be- 
cause of a little-known option available to vic- 
tims with casualty losses attributable to a fed- 
erally declared disaster. 

Usually, taxpayers have to deduct casualty 
losses for the year in which they occurred. But 
if you suffered a loss attributable to a federally 
declared disaster, such as Harvey and Irma 
[and other disasters this year], you have the 
option of deducting your loss for the tax year 
immediately before the loss actually occurred. 

If you have already filed your return for 2016, 
as most taxpayers have, you may file an 
amended return for that year, claiming your di- 
saster losses there. 

The deadline is "no later than 6 months af- 
ter the due date for filing your original return 
[without extensions] for the year in which the 
loss took place," the IRS says. When in doubt 
about which year to choose, crunch the num- 
bers both ways. See FEMA's website [https:// 
www.fema.gov/] for a list of other disaster 
declarations. And check the IRS website for 
updates on storm-related tax issues. 

A few other pointers on making amends: 

♦ You can't file an amended return electron- 


ically. You have to do it the old-fashioned way, 
using snail mail. 

♦ File a separate Form 1040X return for 
each tax year you are amending. Don't try cor- 
recting all your mistakes from prior years on 
one Form 1040X. 

♦ When you Ve filing amended returns for 
more than one year, don't mail all of the forms 
in the same envelope. Instead, the IRS says to 
mail each form in a separate envelope. Write 
the year of the return you Ve amending at the 
top of each Form 1040X. 

♦ If you amend your federal return, consider 
whether you need to fix State and local returns, 
too. This can be especially important for tax- 
payers in high-tax areas, such as New York 
City and California. 

Home-Office Deduction 

A reader asks for information about a sim- 
plified method for calculating deductions for 
home-office expenses that the IRS introduced 
several years ago. 

In most cases, you figure your deduction by 
multiplying $5 by the area of your home that 
qualifies as a home office— but the maximum 
area is only 300 square feet, thus limiting the 
deduction to $1,500. This streamlined method 
can be a welcome timesaver for someone with 
a relatively small office at home, or who 
doesnV want to bother with the more curmber- 
some calculations involved in the regular 
method. 

But as Mr. Luscombe of Wolters Kluwer 
points out, it typically isnV a great idea for 
many other people, such as those with rela- 
tively large home offices and who are eligible 
to deduct significantly larger amounts than un- 
der the simplified method. 

For more details, get IRS Publication 587 
["Business Use of Your Home"]. Also search 
the IRS website for material on the simplified 


option for home-office deduction. 

This simpler method doesnV change the ba- 
sic criteria for qualifying for the home-office 
deduction. Those rules are anything but sim- 
ple. Here are just a few key generalities: The 
home office typically must be used exclusively 
and regularly as your "principal place" of busi- 
ness, or it must be used exclusively and regu- 
larly as a place where you "meet or deal with 
patients, clients, or customers in the normal 
course" of your work. 

There are some exceptions: You don't have 
to meet the "exclusive-use" test if part of the 
home is used regularly as a day-care facility, or 
to store inventory or product samples. Here's 
another important rule that can trip up unsus- 
pecting workers: Employees must be able to 
show that the home office was used for the 
convenience of their employer, not just their 
own convenience. 

Looming Deadlines 

Many taxpayers are facing an important 
deadline on Friday. Sept. 15 is the next deadline 
for quarterly estimated tax payments for 2017, 
a topic that appears to puzzle many taxpayers. 
These rules apply to millions of people with 
various forms of taxable income that aren't 
subject to tax-withholding requirements. See 
the instructions to Form 1040-ES to see if you 
have to pay estimated taxes. 

The first estimated-tax payment for this 
year was due April 18. The second payment 
was due June 15. The fourth payment is due 
Jan. 16, 2018— but the IRS says you don't have 
to make that January payment next year if you 
file your 2017 return by Jan. 31, 2018, and pay 
whatever you owe with your return. 

The IRS recently extended numerous dead- 
lines for taxpayers in designated areas affected 
by Harvey. For example, these taxpayers get 
until Jan. 31 of next year to make estimated 
payments due Sept. 15 this year and Jan. 16, 
2018. 

Another deadline to consider: Oct. 16. In 
most cases, that's the filing deadline for mil- 
lions of people who received six-month filing 
extensions earlier this year on their returns for 
2016. [Those extensions gave taxpayers more 
time to file but not more time to pay whatever 
they might owe.] Usually, the extended filing 
deadline is Oct. 15, but that falls on a Sunday 
this year. 

The IRS recently extended this deadline to 
Jan. 31 of next year for taxpayers in designated 
areas affected by Hurricane Harvey. See the 
IRS website for details. Most taxpayers filed 
earlier this year. 


Sometimes the best route to consistency is flexibility. 


★★★★★ Columbia Strategic Income Fund applies a nimble approach to bond investing 
that takes advantage of market-driven opportunities while striving to reduce risk. Find out more 
about the fund that pursues consistency, even in uncertain times. 
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Expense ratios: Class Z: Gross 0.76% | Net 0.76% 
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A New Kind of Volunteering, Encouraged by the Boss 

Companies let their workers 
donate their professional 
expertise— on company time 


Doing Good 

Percentage of companies 
surveyed offering corporate 
volunteer programs to 
employeees in 2016 


BY NEIL PARMAR 


AS A RESEARCH-and-develop- 
ment engineer at General 
Mills Inc., Madison Barre 
spends most of her workweek 
developing products for the 
Minneapolis-based food com- 
pany. She also devotes about 
one to three hours, on aver- 
age, plus some personal time, 
doing pro-bono work for small 
food companies in Africa. 

The 27-year-old Ms. Barre 
(who also has worked as a 
quality engineer at General 
Mills) has shared tips on how 
to reduce contamination risk 

Employees 'want lo 
use their skills...to 
solve a societal 
challenge.' 


when handling raw ingredients 
and has offered guidance on 
subjects such as organiza- 
tional management. While 
most of this Consulting work is 
done via videoconferencing, in 
January she traveled to a Ma- 
lawi production plant to pro- 
vide food-safety guidance and 
simulated audits ahead of an 
actual inspection to assess the 
planfs processes and quality. 

“Ifs incredibly rewarding 
not only for the clients and 
seeing their progress but for 
your own skill development,” 
says Ms. Barre, adding that 
this type volunteerism allows 
her to flex her professional 
muscles in ways her regular 
day job doesiFt always allow. 

Growing interest 

While corporate volunteer 
programs are nothing new— 
employees have long taken 
part in things such as food 
drives and home-building ini- 
tiatives— projects that allow 
workers to donate their pro- 


fessional expertise are a dif- 
ferent, and growing, breed. 
More than one million hours 
of pro-bono work were per- 
formed last year, up from 
492,305 hours in 2013, accord- 
ing to a survey of more than 
270 publicly traded companies 
by CECP, a nonprofit Consult- 
ing firm whose mission is to 
help companies do good. 

The rise coincides with 
growth in the number of em- 
ployers sponsoring pro-bono 
service programs. Many com- 
panies see these initiatives as 
a way to attract and retain 
professionals who desire more 
purposeful careers. “Increas- 
ingly, employees donT just 
want to paint fences,” says 
Carmen Perez, CECP's director 
of data insights. “They want to 
use their skills...to solve a so- 
cietal challenge.” 

Millennials, in particular, 
have an interest in far-reach- 
ing social issues and typically 
want opportunities to give 
back to their communities in 
ways that are personal to 
them, according to the latest 
Millennial Impact Report, an 
annual study supported by the 
Case Foundation and con- 
ducted by Achieve, a research 
and marketing agency. In the 
2015 report, 77% of millennials 
said they were more likely to 
volunteer when they could use 
their specific skills or exper- 
tise to benefit a cause. 

Experts say it's important 
to differentiate pro-bono vol- 
unteering from traditional vol- 
unteering, where individuals 
perform work for which they 
normally wouldnT charge. Pro- 
bono programs, by contrast, 
typically involve people pro- 
viding a professional service— 
such as legal, accounting or fi- 
nancial-planning advice— to a 
formally organized nonprofit 
at no cost. 

From a tax perspective, cer- 
tain out-of-pocket expenses in- 
curred by either a company or 
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individual while donating pro- 
bono work are deductible. 
These may include travel, lodg- 
ing and supply costs, though in 
order for expenses to qualify 
for a deduction they need to 
primarily benefit the charity— 
not an individual or a business, 
says Joshua Zimmelman, presi- 
dent of New York-based West- 
wood Tax & Consulting. 

What isn't deductible is the 
value of the work being do- 
nated. In other words, if some- 
one who normally charges 
$100 an hour for a professional 
service donates two hours of 


Madison Barre, a research-and-development engineer at General Mills, does pro-bono work for 
small food companies in Africa, mostly through videoconferencing. 


that service to a nonprofit, 
they arenT allowed to take a 
$200 deduction. “You canT de- 
duct the value of your time or 
services,” IRS spokesman An- 
thony Burke said in an email. 

Choosing the cause 

Small-business owners who 
do pro-bono work are gener- 
ally freer to choose causes 
that align with their personal 
passions. Rhonda Rees, an in- 
dependent public-relations 
specialist from Agoura Hills, 
Calif., selects a different or- 
ganization annually to sup- 
port, helping them promote 
themselves or various events. 

Last year, Ms. Rees donated 
her time and services to Ballet 
for All Kids, a nonprofit dance 
studio that welcomes children 
with different abilities, says 
Bonnie Schlachte, the group's 
director. This year, Ms. Rees 
donated at least $5,000 worth 
of services to raise buzz for a 
benefit screening hosted by 
the Make a Film Foundation, 
says Eva-Marie Fredric, one of 
the filnTs event producers. The 
movie featured Anthony Conti, 
a 16-year-old with stage IV ad- 
renal cortical cancer, along 
with actors such as Johnny 
Depp, J.K. Simmons and Laura 


Dern, who were directed by 
Sam Raimi, Catherine Hard- 
wicke and others. 

Large employers, by con- 
trast, often funnel workers to- 
ward the specific causes they 
support. Prudential Financial 
offers a program where teams 
of up to five employees can 
work on 10-week Consulting 
projects to benefit one of the 
company's multiple nonprofit 
partners in Newark, N.J. Last 
year, 125 Prudential employees 
participated, providing busi- 
ness strategy, financial man- 
agement, human resource, le- 
gal and marketing support to 
32 such organizations. 

Wells Fargo, meanwhile, 
gives employees the opportu- 
nity to work with the 
Grameen Foundation^ Bank- 
ers without Borders initiative, 
assisting microfinance organi- 
zations and other enterprises 
focused on alleviating poverty 
in communities outside of the 
U.S. 

At General Mills, Ms. Barre 
is just one of 632 employees 
who have collectively donated 
more than 50,200 hours of ex- 
pertise since 2009 to food 
companies in Africa. Since 
2011, workers have done so 
through Partners in Food Solu- 


tions, an independent non- 
profit that aims to improve 
food security, nutrition and 
economic development in Af- 
rica by boosting the competi- 
tiveness of the food-process- 
ing sector. Spun out of an in- 
house volunteer program 
started at General Mills, Part- 
ners in Food Solutions now 
also relies on pro-bono exper- 
tise from employees at Her- 
shey Co., Cargill Inc., Ardent 
Mills, Biihler AG and DSM. 

While volunteers typically 
donT go on field visits, Part- 
ners in Food Solutions helped 
pay for Ms. Barreds trip, along 
with the company in Malawi 
that requested her visit. Gen- 
eral Mills, meanwhile, didnT 
charge her vacation time for it. 

“Every Fortune 500 com- 
pany has tens of thousands of 
hours lying around in one- to 
two -hour increments that 
could be aggregated and put 
to use to solve the world's 
greatest challenges,” says Jeff 
Dykstra, co-founder and CEO 
of Partners in Food Solutions. 
“WeVe happened to do that 
with food.” 


Mr. P armar is a writer in 
Toronto. He can be reached 
at reports@wsj.com. 



A Key to Feeling Better: 
Try Buying Some Time 


BY ASHLEY WHILLANS 
AND MICHAEL NORTON 


PEOPLE FEEL HAPPIER when they 
pay to save time than when they buy 
something nice for themselves. 

Those are the results we found in 
a series of recent studies. Spending 
on things like housecleaning services 
or grocery delivery left people feel- 
ing more satisfied than spending on 
things like new clothes and wine. 
The findings held true for people in 
different countries, and at different 
income levels. 

But we learned something else 
too: Even though people feel better 
when they spend money to free up 
time, they often donT choose to do it. 

A shortage of time 

We went looking into this topic to 
see how people were dealing with a 
big problem: They have more discre- 
tionary income than in previous de- 
cades, but less time to use it— be- 
tween work and other obligations, 
they simply have too much to do, or 
at least feel that way. 

So, we theorized that spending 
money to "buy time” might reduce 
stress and improve people's mood. 
To test the idea, our research team 
headed to a Science museum in Van- 
couver last year and offered visi- 
tors— 60 working adults— a total of 
$80 to spend on two forthcoming 
weekends, as long as they let us tell 
them how to spend it. 

One weekend, we sent partici- 
pants $40 and told them to spend 
the money in any way that would 
save them time. Some people ar- 
ranged grocery delivery services, 
while others hired house cleaners. 
One woman paid a teenager in the 
neighborhood to run errands for her. 
Another bought pre-made bean dip 
for her house party. 

On a different weekend, we sent 
those same people $40, but told 
them to spend it on a material thing 
for themselves. Our participants 
filled their shopping bags with 
pretty nice stuff, including polo 
shirts, books, board games and wine. 

On each weekend of the study, we 
asked people how pressed for time 
and how happy they felt. We found 
that people felt happier when they 
used money to buy time rather than 
buying a material thing. And they 
said they felt that way because they 
felt less pressed for time. 


The same results showed up in a 
survey of more than 6,000 adults 
from the U.S., Canada, Denmark and 
the Netherlands. We asked the par- 
ticipants about their typical spend- 
ing habits and their life satisfaction, 
and found that people who typically 
spent money on saving time re- 
ported greater satisfaction. This 
finding held even when we took indi- 
viduals' wealth into account. The 
benefits of buying time were re- 
markably consistent across the in- 
come spectrum. 

Why not do it? 

But only 50% of respondents actu- 
ally chose to spend money to buy 
time, and only 28% spent it on out- 
sourcing disliked tasks. The results 
were even more pronounced when 
we returned to the museum in Van- 
couver and approached a group of 
98 working adults. We asked them 
what they would do if we gave them 
$40 to spend the following weekend. 
Over half reported they would spend 
the money on a material purchase, 
but only 2% reported they would 
make a timesaving purchase. 

Why? IsnT it obvious that it is 
more enjoyable to pay someone to 
clean the bathroom while you watch 
Netflix in your pajarnas? 

Our ongoing research suggests 
that one barrier to buying time is 
that people often feel guilty about 
paying someone else to complete 
their disliked tasks. To the extent 
that people feel that they are creat- 
ing a burden for the service pro- 
vider— rather than an opportunity to 
earn money— even those who could 
benefit from buying time might 
choose not to participate in the 
sharing economy. 

This barrier to participation may 
be further reinforced by companies 
with reputations for paying low 
wages and offering no benefits. En- 
couraging consumers to recognize 
that at least some corners of the 
sharing economy do treat workers 
well may encourage them to buy 
time— potentially short-circuiting 
the negative relationship between fi- 
nancial affluence and time affluence. 


Dr. Whillans is an assistant profes- 
sor and Dr. Norton is a professor at 
Harvard Business School. Elizabeth 
Dunn, a professor ofpsychology at 
the University ofBritish Columbia , 
contributed to this article. Email re- 
ports @ wsj.com. 


THE GAME PLAN 


SPECIAL NEEDS, SPECIAL STRATEGY 


BY LISA WARD 



A financial planner suggests the Sotherns monitor discretionary spending. 


LaTanya and Greg Sothern need a 
financial plan that accounts not 
only for their future, but the fu- 
ture of their two boys, especially 
their 13-year-old son, Thomas III, 
known as Tre, who has autism 
and arthrogryposis [a condition 
limiting movements in his joints) 
and likely will need financial sup- 
port through adulthood. 

Ms. Sothern, a 47-year-old as- 
sistant principal at an elementary 
school, and Mr. Sothern, 48 and 
a fire marshal, live in Prince 
George's County, Md., a suburb of 
Washington, D.C. Their younger 
son, Quentin, is 9 years old. 

They earn about $165,000 a 
year, but aren't saving money. 

Ms. Sothern has about $16,000 
in a 403b tax-advantaged retire- 
ment account offered through her 
employer, but she stopped con- 
tributing to it in 2013. 

During the recession, the cou- 
ple's wages were temporarily cut 
by the municipalities for which 
they worked, causing them to 
miss mortgage payments on their 
townhome. They amended the 
terms of their mortgage through 
the federal government's Home 
Affordable Modification Program 
in 2013. The house is worth 
about $210,000, and they owe 
$154,000. 

Ideally, they would like to sell 
it. Not only does Tre sometimes 
struggle to navigate the stairs, 
they also would like more space. 

Both Mr. and Ms. Sothern will 
have pensions when they retire. 
Both receive life insurance 
through their employers. 

In addition to their mortgage, 
the couple owes $12,432 in car 
loans and $1,500 on credit cards. 

Their monthly expenses in- 
clude: $1,394 for mortgage pay- 
ments; $410 on car payments; 
$247 on car insurance; $280 for 
cellphone; $150 for landline, cable 
and internet; $230 for electricity 
and water. The family receives 
health insurance through Ms. So- 
thern's employer but they still end 
up paying about $250 a month 
out of pocket for medicine and 
supplies. 

Prince Georges County pays 


for Tre's tuition and transportation to 
a private school specializing in au- 
tism. But education and child care 
still account for a large portion of the 
family's spending. The couple pays 
$1,400 a month for Quentin to at- 
tend a private school in Washington. 
They also pay a driver $450 a month 
to take Quentin to school. In the 
summer, they pay about $5,000 for 
camp and child care for both boys. 

ADVICE FROM A PRO: The couple 
needs to prioritize discretionary 
spending , says Andrew H. Hoo/c, o 
certified financial planner and attorney 
based in Virginia Beach, Va. 

One area where they are being 
"eaten alive," says Mr. Hoo/c, is edu- 
cation. As they contemplate selling 
their home, they should research if 
they can afford a home in a public- 
school district where Quentin could re- 
ceive a comparable education at a 
lower cost. Mortgage payments 
shouldnT exceed 30% of their income. 

The couple s i m mediate goal 
should be to save about six months 
of expenses in an emergency fund. 
After that,, they should use any extra 
money to fully fund their retirement- 
savings accounts. Mr. Sothern should 
open a 403b account through his em- 
ployer, Mr. Hook says , and Ms. Soth- 
ern should resume contributing to 
hers. Finally, they should consider 
storting a 529 college-saving account 
for their younger son. 

To beg in planning for Tre's future , 
the couple should meet with school 
officials to determine if he should 
continue working toward a regular di- 


ploma or pursue a special-needs di- 
ploma instead, says Mr. Hook. 

A A regular diploma is always the 
preferred option " says Mr. Hook, but 
the re are some big financial advan- 
tages to earning a special-education 
diploma. It would allow Tre to attend 
school until he turns 22 years old. Tre 
also would receive vocational training 
and transition planning where the 
school would identify publicly available 
programs for him after graduation. 

Because State and federal pro- 
grams that provide housing, voca- 
tional and transportation services to 
adults with disabilities often have very 
long waiting lists, the family should 
identify and apply for such programs 
soon, Mr. Hook says. 

The couple also may want to con- 
sider hiring a local special-needs at- 
torney. The lawyer could help them 
apply for M ed i ca i d wa ivers, which 
could be used for expenses such as 
incontinence products and in-home 
care. The lawyer also could assist the 
family with transition planning. 

The Sotherns need to set up a spe- 
cial-needs trust, and any inheritance 
or life-insurance payout should be 
placed in it, Mr. Hook says. Without 
such a trust, any money left to Tre by 
his parents or grandparents would 
make him ineligible for public benefits 
until he was down to his last $2,000. 

The couple also may want to con- 
sider buying additional life insurance 
to help support Tre after they pass, 

Mr. Hook says. 


Ms. Ward is a writer in Mendham, 
N.J. Email reports@wsj.com. 


PARTNERS IN FOOD SOLUTIONS 
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costs for market cap index funds in 
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everyone pays the same regardless of 
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Learn more at Schwab.com/indexfunds 


Investors should consider carefully information contained in the prospectus, or if available, the summary 
prospectus, including investment objectives, risks, charges and expenses. You can download a prospectus 
by visiting www.csimfunds.com/schwabfunds_prospectus. Please read it carefully before investing. 

Investment minimums and expenses are subject to change. 
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To Spend Smarter, First Answer This Question 

How much will you change in the future? Your response is surprisingly revealing. 


BY SHLOMO BENARTZI AND 
DAVID FARO 


when anticipating changes in future 
income. 


WE'D LIKE TO ASK you a question 
about your current self and future 
self. The question will involve a 
bunch of circles, but bear with us: 
Knowing which circles you identify 
with can help you determine if you 
should be spending more or less 
money now to live the life you 
want— and the life you can afford. 

Let's start with your current self. 
Think about the qualities that make 
you the person you are now. Con- 
sider your personality temperament, 
beliefs and values. 

Second, consider the person you 
expect to be in a few years. How 
similar or different do you think 
youTl be? 

Choose which of the seven dia- 
grams in the accompanying table 
best reflects your expectation. 

These circles measure a psycho- 
logical concept called self-continuity. 
The term describes the tendency to 
identify with and connect to our fu- 
ture self. If your circles are mostly 
separate, then you tend to think of 
your future self as if he or she is a 
distinct person. You have low self- 
continuity. If you chose circles that 
are mostly overlapping, then youYe 
exhibiting a high level of self-conti- 
nuity— you tend to feel a greater 
connection to your future self. 

A classic theory 

For this discussion, iCs important 
to understand that the higher the 
level of self-continuity, the more 
likely you are to make better finan- 
cial decisions about the future. Self- 
continuity varies between individu- 
als, but it can be manipulated— that 
is, people can be nudged into feeling 
more connected to the person they 
will be someday by, for example, en- 
gaging in mental exercises in which 
they visualize themselves at certain 
points in the future. So those who 
have low self-continuity can do 
something about it. 

To understand why high self-con- 
tinuity can lead to better spending 
decisions, it helps to know a classic 
economic theory called consumption 
smoothing. 

The theory assumes that because 
people desire a relatively stable path 
of consumption, they should balance 
out spending and saving over the 
course of their lives to maintain the 
most consistent standard of living 
they can. That means if youYe antic- 
ipating less income in the future, 
you should probably cut back now 
and save more, so you wonY be 



How Do You See Your Future Self? 

Choose a pair of circles that you feel represents the relationship between your 
current self and your future self. 




Choosing circles that overlap means you are exhibiting a high level of self-continuity, 
or you expect to be "completely similar" in the future. If you choose circles that are 
mostly separate, you tend to think of your future self as a distinct person. 

Source: "DoiYt stop thinking about tomorrow: Individual differences in future self-continuity account for 
saving. Judgment and Decision Making." Psychological Connectedness and Intertemporal Choice, 
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forced to dramatically reduce your 
standard of living when youYe older. 
But if youYe anticipating more in- 
come, then you might want to spend 
more, even if it means incurring 
some debt, so you arenY abstaining 
from things today that could im- 
prove your life. 

Many consumers donY engage in 
consumption smoothing, however. 
As is often the case, the economic 
theory doesnY fit with their psycho- 
logical reality. 

Why the disconnect? 

When asked to explain why some 
people might not adjust their spend- 
ing down or up in anticipation of in- 
come changes, economists typically 
blame factors such as myopia, the 


difficulty of taking on debt, or wor- 
ries that extra income wonY actually 
materialize. But new research by 
Anja Schanbacher, David Faro and 
Simona Botti of the London Business 
School suggests that self-continuity 
also can play an important role in 
determining whether people engage 
in consumption smoothing. By mea- 
suring self-continuity levels, the sci- 
entists determined that the more 
people feel similar and connected to 
their future selves— their circles are 
mostly or totally overlapping— the 
more likely they are to adjust cur- 
rent spending based on expectations 
of future income. 

This new work builds on previous 
research showing that self-continu- 


ity can influence many of our every- 
day choices. People with low levels 
of self-continuity, for example, might 
indulge in too many desserts since 
they arenY really thinking about the 
future health consequences. 

Low self-continuity also can im- 
pact finances. Interventions that en- 
hance a personY sense of self-conti- 
nuity— such as photo-shopping a 
picture to make someone look 
older— can lead to significantly 
higher savings rates because people 
invest more in their future when 
they feel more connected to it. 

In the new study, the London 
Business School researchers found 
that when they took steps to 
heighten self-continuity in their 
study subjects, consumption smooth- 
ing increased. If the subjects were 
expecting a decrease in future in- 
come, they cut current spending. 
And if they were expecting an in- 
crease, they tended to boost what 
they spent. It didnY matter if they 
were considering a massage or a 
concert ticket— their willingness to 
spend was strongly influenced by 
how vividly they could imagine the 
person they would be in the future. 

The scientists also discovered a 
quirk that can lead some people to 
act too responsibly: People tend to 
feel less connected to their future 
self when their future self has more 
money. The result is that consumers 
are naturally less likely to adjust 
spending upward than downward 


Drawbacks of prudence 

This asymmetric response might 
seem like good news, at least for our 
bank accounts. While low self-conti- 
nuity is often linked to impatience 
and overindulgence, this new re- 
search shows that, in certain in- 
stances, it might actually lead us to 
underspend. And if we donY spend 
money we donY yet have, we are less 
likely to accumulate credit-card debt 
and take out costly loans. 

However, it’s also worth consider- 
ing the potential drawbacks of such 
prudence. Most workers will have an 
income peak late in life, toward the 
end of their careers. Unless they are 
willing to spend money based on 
their future expected earnings, 
theyYl forgo all sorts of pleasures 
that they can probably afford to en- 
joy. Maybe ifs a nice bottle of wine, 
or a skiing vacation with the fam- 
ily— we shouldnY pass up purchases 
that will make us happy just because 
of a psychological quirk that shapes 
our consumption decisions. 

WhatY more, some experiences 
are best enjoyed when weYe younger 
and in better health. This doesnY 
mean we should go out and buy a 
sports car or vacation house; if our 
expected income boost doesnY ar- 
rive, weYl be stuck with a mountain 
of debt we canY afford. 

But it does suggest that if you are 
expecting to earn significantly more 
in the future and you chose circles 
that are far apart, you may want to 
consider indulging in small luxuries 
youVe been putting off. Just as 
there are psychological tendencies 
that lead us to act irresponsibly— eat 
too much, not save for retirement— 
there are psychological biases that 
lead us to postpone pleasures we 
probably should be enjoying. 

Knowing your level of self-conti- 
nuity is useful because it can help 
you make decisions that strike the 
right balance between the needs of 
your present and future selves. Feel- 
ing connected to your future self can 
help you avoid overspending today 
without putting off affordable plea- 
sures. After all, we never know how 
many days our future self has left. 


Dr. Benartzi, a frequent contribu- 
tor to the Journal Reports , is a 
professor and co-head of the be- 
havioral decision-making group at 
UCLA Anderson School of Manage- 
ment Dr. Faro is an associate pro- 
fessor of marketing at the London 
Business School. Email them at 
reports @wsj. com 


Mistakes to Avoid With a Key 
College Financial-Aid Form 

Some schools use the CSS Profile to determine 
aid. Getting it wrong can cost a lot of money. 


BY VERONICA DAGHER 


COLLEGE FINANCIAL-AID ap- 
plication season is coming 
soon. That means lots of 
angst, lots of questions— and 
lots of forms to fill out. 

As a minimum, most fami- 
lies should fill out the Free 
Application for Federal Stu- 
dent Aid, or Fafsa. The Fafsa 
must be completed if the stu- 
dent wants to apply for Fed- 
eral grants and loans. But 
some families will also need to 
complete the College BoardY 
CSS/Financial Aid Profile, 
which certain schools— most 
of them private— use to deter- 
mine how to award their own 
aid. Each form becomes avail- 
able Oct. 1 to apply for the 
2018-19 academic year. 

The CSS Profile requires 
much more detailed financial 
information about the family, 
which can be helpful for fami- 
lies who want to better ex- 
plain the nuances of their fi- 
nancial circumstances. The 
extensive data allows finan- 
cial-aid officers to see deeper 
into the familyY application, 
and may help identify a need, 
says Susan McCrackin, senior 
director for financial-aid ser- 
vices at the College Board. 

But, filing out the CSS Pro- 
file provides more opportuni- 
ties for families to make mis- 
takes, which can end up 
costing them both time and 
money. HereY a look at some 
mistakes to avoid: 

CONFLICTING INFORMATION. 

Colleges that require the CSS 
Profile also require a Fafsa, 
and all of the financial data re- 
quested on the Fafsa is also 
requested on the CSS Profile, 


Tuition Aid 

A CSS Profile may be needed to 
apply for institutional grants. 
Grants from all sources provided 
58% of undergraduate aid for the 
2015-2016 academic year. 


Federal work-study and FSEOG * 

$1.5 billion 

State grants 

■H $10.4 

Private and employer grants 

$ 11.8 

Veterans and military grants 

$12.8 


Federal education tax credits 
and deductions 

$16.4 

Federal Pell grants 
Institutional grants 

$43.0 


Federal loans 

$60.0 

''Federal Supplemental Educational 
Opportunity Grants 

Source: College Board Trends in Student 
Aid 2016 

THE WALL STREET JOURNAL. 

says Deborah Fox, founder of 
Fox College Funding LLC. 

If there are discrepancies 
between the two, it will con- 
fuse financial-aid officers and 
delay the awarding of any aid 
offer. This could happen if, for 
example, a parent reports the 
value of the studenfs 529 ac- 
count on the Fafsa, but reports 
the value of both the studentY 
and his or her siblingY 529 ac- 
counts on the CSS Profile. 

Having conflicting informa- 
tion also raises the chances of 
being chosen for “verifica- 
tion,” a process that requires 


the family to submit documen- 
tation to verify their numbers. 

Double-checking numbers is 
very important, Ms. Fox says. 

OVERESTIMATING INCOME. 

While all questions about in- 
come on the 2018-2019 Fafsa 
refer to the 2016 calendar year, 
the 2018-2019 CSS Profile will 
ask detailed questions about 
the parents' 2016 income as 
well as less-detailed questions 
about 2017 and 2018 income. 
Parents will need to project 
their 2017 and 2018 income. 

If s good to be conservative 
with your projections, and ifs 
OK if the figures are slightly 
off, says Kalman Chany, author 
of “Paying for College Without 
Going Broke.” There's no need 
to mention a potential raise or 
bonus unless youYe certain if s 
going to happen. Self-em- 
ployed individuals should esti- 
mate their projected net in- 
come after business expenses 
are deducted, Mr. Chany says. 

If youVe lost your job or re- 
ceived notice that you will be 
laid off and your income in 
2017 and/or 2018 may be much 
less than in 2016, mention that 
in the “Explanations/Special 
Circumstances” section of the 
CSS Profile, he says. All the 
schools that receive your CSS 
Profile will see the informa- 
tion you write in that section. 

Be sure to contact the aid 
office of all schools directly— 
even those that donY require 
the CSS Profile— about this re- 
duction of income. It may land 
the student far more financial 
aid than if the parent stayed 
silent, Mr. Chany says. 

OVERSHARING INFORMA- 
TION. On the CSS Profile, 
some colleges will ask “Sup- 
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Georgetown University is among the schools using the CSS/Financial Aid Profile to determine 
how to award their own aid. 


plemental Questions” chosen 
by that school. For example, a 
school may ask what cars the 
family owns. This information 
is used to help that school put 
the rest of the application in 
context, says Ms. Fox. 

However, answer these ex- 
tra questions only in the “Sup- 
plemental Questions” section, 
not in the “Explanations/Spe- 
cial Circumstances” section, 
she says. That way, only the 
college that asked that ques- 
tion will get the answer. If 
your explanation exceeds the 
available space, send that 
school a letter. 

If a family discloses that it 
owns a newer luxury car in 
the “Explanations/Special Cir- 
cumstances” section, which all 
of the schools see, and indi- 
cates in the standard ques- 
tions that they have modest 
means or are experiencing fi- 
nancial hardship, it will likely 
raise a red flag at the finan- 
cial-aid offices of all the 
schools the student is apply- 
ing to, she says. 

This new information may 
cause all the schools to require 
additional documentation or 
may be taken out of context 


and reduce the family's finan- 
cial-aid award, she says. 

DOUBLE-GOUNTING INVEST- 
MENTS. If a student's parents 
are divorced, it can cause con- 
fusion during the financial-aid 
process. College Board is up- 
dating the CSS Profile to make 
it clearer, Ms. McCrackin says. 

It is the parent whom the 
student lives with most who 
should report their income on 
the CSS Profile application 
shared with the student, says 
Ms. McCrackin. If the student 
lives with both parents 
equally, the parent who pro- 
vides the most support should 
enter their income, she says. 

Schools that use the CSS 
Profile determine whose finan- 
cial circumstances they will 
evaluate, she says. Some 
schools will only gather infor- 
mation about the custodial 
household (parent and their 
new spouse if remarried), 
other schools will ask for in- 
formation pertaining to the 
noncustodial household (par- 
ent and their new spouse if re- 
married), Ms. McCrackin says. 

Another consideration is 
how recently the divorce oc- 


curred and whether the par- 
ents filed joint returns while 
married. The CSS Profile re- 
quires parents to report their 
income for the two years be- 
fore the academic year for 
which they Ye applying for aid. 
If the parents are now divorced 
but were married during either 
of those years and filed or will 
file jointly, the parent who is 
completing the CSS Profile 
should separate his or her in- 
come from the total declared 
in those years. The parent 
should use his or her W-2 to 
report their income alone. 

Interest or dividends 
earned jointly in those years 
should be reported at 50% on 
the CSS Profile. For example, 
if a joint return shows $300 in 
interest income, the reporting 
parent should report $150 in 
interest income on the CSS 
Profile, Ms. McCrackin says. 

This will make sure that the 
interest isnY double-counted. 


Ms. Dagher is a reporter for 
The Wall Street Journal in 
New York and host of the 
Watching Your Wealth pod- 
cast. She can be reached at 
veronica. dagher @wsj. com. 
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In a Gig Economy, Retirement Planning Gets Tricky 




No company-sponsored plan. No steady stream 
of income. It makes saving for later years a lot 
more challenging— and a lot more important. 


BY CHERYL 
WINOKUR MUNK 


FROM UBER TO ETSY to Lyft 
to Fiverr, more people are 
making their livelihood from 
freelancing. But directing a 
solo career— and not having a 
company-sponsored retire- 
ment plan— also means taking 
full responsibility for your re- 
tirement savings. And thaUs 
an area where many freelanc- 
ers may be falling short. 

Saving for retirement can 
be particularly challenging for 
gig-hoppers who doiTt always 
have a steady stream of in- 
come and arerTt automatically 
enrolled in a company retire- 
ment plan. Indeed, people who 
work for themselves may for- 
get to set aside money regu- 
larly or doiTt make it a prior- 
ity. 

"If you do nothing, youTl 
have nothing,” says Ed Slott, a 
certified public accountant 
and founder of irahelp.com 
who educates consumers and 
financial advisers on retire- 
ment savings. 

A good first step for free- 
lancers is to understand their 
options. The choices they 
make will depend on factors 
such as their income, how 

'Whether you're 
taking a gig or 
working full time 
for a Corporation, 
you need the same 
long-term plan' 


much they want (and are able) 
to contribute and whether 
they have employees or plan 
to hire them. 

"Whether you are taking a 
gig or working full time for a 
Corporation, you still need to 
have that same long-term 
plan,” says Stein Olavsrud, a 
certified financial planner and 
executive vice president of 
FBB Capital Partners, a regis- 
tered investment adviser in 
Bethesda, Md. 'Your long-term 
plan doesnT stop just because 
your source of income has 
changed.” 

Here is a look at some of 
the ways freelancers can 
achieve tax-advantaged retire- 
ment savings: 


ROTH IRA 


A Roth individual retire- 
ment account allows an inves- 
tor to set aside after-tax in- 
come up to a specified amount 
each year. For 2017, that 
amount is $5,500 ($6,500 for 
those age 50 or older). While 
Roth IRAs provide no immedi- 
ate tax advantage, earnings 
and withdrawals are generally 
tax-free after age 59 y 2 . There 
are income limits, however: In 
2017, single filers are ineligible 
to contribute to a Roth IRA if 
they make $133,000 or more; 
that figure is $196,000 for a 
married couple filing jointly. 

"For freelancers who often 
arenT in a high tax bracket, to 
be able to put money away 
that will be tax-free for retire- 
ment, iUs a heck of a deal,” 
says Michael B. Keeler, a certi- 
fied financial planner and 
chief executive of Peak Finan- 
cial Solutions, a Las Vegas- 
based financial-planning firm. 

Another advantage of the 
Roth IRA is that investors 
have access to their contribu- 
tions, penalty and tax-free, if 
they should really need it, Mr. 
Keeler says. That may be par- 
ticularly attractive for free- 
lancers who donT always have 
a steady income and could 
sometimes find themselves in 
need of cash. 

For many freelancers, a 
Roth IRA is "probably the best 
way to dip your toes in the 
water,” because iUs an easy, 
no-frills way to start saving, 
says Mr. Slott. 

That said, people whose in- 
come can vary greatly from 
year to year may not want to 
limit themselves to one type 
of plan. Say a freelancer con- 
tributes to a Roth IRA one 
year but exceeds the income 
limit the next year. In that 
case, it might be beneficial to 
be able to contribute to an- 
other type of retirement plan, 
one with higher contribution 
limits. Freelancers should ex- 


SEP IRA 


plore all of their options, Mr. 
Slott says, since "each year 
stands on its own. 


SOLO 401CK) 


A solo 401(k) has higher 
contribution limits than a 
Roth IRA and provides an up- 
front tax break. For 2017, peo- 
ple can contribute $18,000 
($24,000 if they are age 50 or 
above.) They can elect to make 
contributions on a pretax or 
after-tax basis or both; they 
simply designate the amounts 
that should go into each 
bucket with their plan admin- 
istratör. Beyond this, they also 
can make a contribution as an 
employer— even if they work 
for themselves— generally of 
up to 25% of net earnings, pro- 
vided the total contributions 
donT exceed $54,000 ($60,000 
if you are over age 50). 

For help determining how 
much a person can contribute, 
the Internal Revenue Service 
website has a section on calcu- 
lating retirement-plan contri- 
butions and deductions. 

A solo 401(k) might be par- 
ticularly attractive to freelanc- 
ers who make too much 
money to contribute to a Roth 
IRA, or who want to set aside 
more money than they could 
in other types of retirement 
vehicles. 

"It gives you the flexibility 
to put a lot more away,” says 
Don Riley, chief investment of- 
ficer at Wiley Group, a regis- 
tered investment adviser in 
West Conshohocken, Pa. There 
is typically no cost to set up a 
plan— and there is no IRS filing 
requirement, unless the plan 
balance exceeds $250,000 of 
assets— and even then ifs an 
easy form to fill out, he says. 

Mr. Slott recommends free- 
lancers consider the Roth op- 
tion on the solo 401(k), where 
contributions are after-tax and 
withdrawals are usually tax- 
free in retirement. Although 
some people might prefer get- 
ting the tax break up front, tax 
deductions are often spent 
rather than invested, he says. 
Letting the money grow in a 
401(k) tax-free instead, is "an- 
other way to pay yourself 
first,” Mr. Slott says. 


financial adviser or certified 
public accountant. Also, they 
can plug in their net income 
on Bankrate.com and deter- 
mine how much they can put 
into a variety of different ac- 
count types. 

"You really have to be dili- 
gent when you are freelanc- 
ing,” says Jessica Landis, a 
certified financial planner and 
director of financial planning 
at Janney Montgomery Scott 
in Philadelphia. "The younger 
you start, the better off youYe 
going to be ” 


Ms. Winokur Munk is a 
writer in West Orange , N.J. 
She can be reached at 
reports @wsj. com. 


Any business owner with 
one or more employees, or 
anyone with freelance income, 
can open a Simplified Em- 
ployee Pension Individual Re- 
tirement Arrangement, or SEP 
IRA. 

The plan offers tax-deferred 
growth potential and contribu- 
tions are tax deductible. How 
much a person can contribute 
can vary each year; contribu- 
tions are limited annually to 
the smaller of $54,000 (for 
2017) or 25% of an employees 
compensation 

Unlike other retirement 
plans, investors can establish a 
SEP IRA and make contribu- 
tions all the way up to their 
tax-filing deadline, including 
extensions, which offers addi- 
tional flexibility for freelancers. 


SIMPLE IRA 


A Savings Incentive Match 
Plan for Employees Individual 
Retirement Account, more 
commonly known as a Simple 
IRA, can be opened by anyone 
who is self-employed or who 
owns a small business with 
100 employees or fewer. Like a 
401(k), a Simple IRA allows 
employees to make pretax 
contributions. Employers are 
required to make either 
matching or nonelective con- 
tributions for each employee 
that participates in the plan, 
and they get a tax deduction 
for doing so. 

Employees can contribute 
up to $12,500 in 2017 and an 
additional $3,000 if they are 
age 50 or older; the employer 
match is additional. They can 
defer a greater percentage of 
their earnings than in a SEP 
IRA, but the maximum contri- 
butions are less than a SEP 
IRA or solo 401(k); it’s also a 
slightly more complicated plan 
because there are more vari- 
ables that need to be consid- 
ered when determining annual 
contribution levels. 

If somebody is unsure 
about which option may be 
best, they can always consult a 


THE 2ND-LARGEST FEE-BASED 
MUTUAL FUND ADVISORY 
PROGRAM IN THE INDUSTRY. 

FROM ONE OF THE LARGEST 
FIRMS IN THE INDUSTRY. 

THE MORE YOU KNOW, 

THE MORE WE MAKE SENSE. 

We understand our 7 million clients have different needs. That’s why we offer a 
broad product platform— whether fee-based, commission-based, trust services? 
or additional resources for high-net-worth clients— that has evolved continuously 
since 1922. It lets our financial advisors recommend what works best for our 
clients, and is why weVe become one of the largest financial services firms in 
the country. Maybe it’s time you got to know Edward Jones. 

Visit edwardjones.com/knowmore 


Cerulli Associates, 2016, U.S. Manage Accounts 2016: Leveraging Digital Advice 
to Maximize Scale, Exhibit 5.06 Top 40 Mutual Fund Advisory Programs, 2015 

Trust and related services are provided by Edward Jones Trust Company, 
an affiliate of Edward D. Jones & Co., L.P. (Edward Jones), a registered broker-dealer. 
Edward Jones Trust Company and Edward Jones are subsidiaries of the Jones 
Financial Companies, L.L.L.P. Edward Jones Trust Company may use Edward Jones 
or other affiliates to act as a broker-dealer for transactions or for other services. 
Payments of such services may be charged as an expense to the trust and will not 
reduce the amount of fees payable to Edward Jones Trust Company. 

“HIGHEST IN EMPLOYEE ADVISOR SATISFACTION 
AMONG FINANCIAL INVESTMENT FIRMS” 


Edward Jones received the highest numerical score in the Employee 
Advisor Segment in the J.D. Power 2017 Financial Advisor Satisfaction 
Study, based on 1,761 total responses from 10 companies in the 
segment measuring experiences and perceptions of financial 
advisors, surveyed January-April 2017. Your experiences may vary. 
Visitjdpower.com 



Edwardjones 
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Apps and Websites to Teach Tweens About Money 

These tools allow children to make decisions about spending, saving and donating, within limits 


BY CHERYL WINOKUR 
MUNK 


MOST TWEENS and young 
teens have a lot to learn about 
managing money. Fortunately 
for parents, a growing number 
of mobile digital tools are 
available to teach their chil- 
dren what they need to know. 

These apps and mobile- 
friendly websites allow tweens 
and teens to make decisions 
about spending, saving and 
donating their money, while 
giving parents the option to 
monitor their children's finan- 
cial decisions and veto certain 
purchases or categories of 
merchants. 

The goal in teaching chil- 
dren about money should be 
to give them enough freedom 
so they feel they are accom- 
plishing something indepen- 
dently, while also having regu- 
lar conversations about how to 
achieve financial goals and 
avoid costly mistakes, finan- 
cial professionals say. 

"The app is just a tool in 
the toolbox,” says Megan Gor- 
man, managing partner at 
Chequers Financial Manage- 
ment, a registered investment 
adviser in San Francisco. 
"Teaching someone how to in- 
ternet with money in a healthy 
and positive way requires 
more of a coaching aspect .” 

Indeed, to be most effee- 
tive, parents have to be heav- 
ily involved with their chil- 
dren's finances, at least at the 
beginning, and then they can 
give children more freedom as 
they gain understanding, says 
Paul Gentile, president and 
chief executive of the Coopera- 
tive Credit Union Association 
in Marlborough, Mass., a trade 
group that provides its mem- 
ber credit unions with educa- 
tional materials for children, 
among other services. 

Regardless of the tools par- 
ents use, iUs critical to allow 
children to make some mis- 
takes with their money, says 
Ted Beck, president and chief 
executive of the National En- 
dowment for Financial Educa- 
tion, a nonprofit based in Den- 
ver. He suggests parents turn 
these missteps into teachable 
moments. "Avoid the gotehas, 
avoid the leetures. ThaUs not 
what yoiTre trying to achieve,” 
he says. "YoiTre trying to give 
them the confidence needed to 
run their adult lives.” 

Here's a look at some of the 
smartphone-friendly tools 
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Platforms such as BusyKid, Greenlight and Chore Check allow parents to monitor their children's spending and saving decisions. 


available to help parents teach 
teens and tweens about spend- 
ing and saving. 

BusyKid 

busykid.com 

BusyKid is a mobile-friendly 
Online platform (an app is 
slated for late September or 
early October) that focuses on 
teaching children to manage 
the money they earn by com- 
pleting assigned chores. A 
subscription costs $14.95 a 
year per family. 

Parents can link BusyKid to 
their bank account or to a 
credit card to move money 
into an FDIC-insured BusyKid 
account for their children. 
There’s a set payday— Friday— 
for children to receive their 
funds, assuming they have 
completed their chores. 

During the setup process, 
parents determine what per- 
centage of a child's weekly al- 
lowance can be spent and how 
much will be saved or set 
aside for charitable donations. 

If a child wants money to 
spend and a parent approves, 
the money can be moved to 
the parenUs bank account, and 
the parent can then give the 
child cash or make a purchase 
for the child. Or, for an extra 
yearly fee of $5 per child, the 
money can be stored on a 
BusyKid debit card for the 
child to use. A child also can 
choose to buy a gift card from 
any of more than 200 retail- 


ers, with a parenfs approval. 

For donations, children can 
choose from more than a 
dozen charities supported by 
BusyKid, again with a parenUs 
approval. 

Children can also learn 
about investing by purchasing 
stock with the money in their 
savings, if a parent approves. 
Stocks in the account can also 
be sold. There are no transac- 
tion fees to buy or sell stocks. 
As of this month, two children 
from each new family that en- 
rolls on the platform receive 
as a bonus $10 each to spend 
on a stock or on fractional 
shares of a stock of their 
choosing. 

BusyKid provides informa- 
tion ineluding a company 
overview and performance 
charts for dozens of stocks. 

Chore Check 

chorecheck.com 

Chore Check is similar to 
BusyKid but offers a free ver- 
sion as well as a paid one. The 
free version allows parents to 
assign chores and children to 
request money for finished 
jobs. Parents can decide how 
much of the money their chil- 
dren earn can be spent and 
how much will go to savings 
and donations. Chore Check 
keeps track of how much each 
child has in each of those 
buckets. 

For $9 a month (with the 
first month free), parents can 


link a bank account to Chore 
Check and load spending 
money onto as many as three 
debit cards for their children 
to use. Links can also be set 
up to move money into chil- 
dren's savings accounts. Par- 
ents can see any purchases 
made with the debit cards and 
the card balances. 

Chore Check can be used on 
any mobile device or Computer 
using a web browser. As an 
app it is only available for Ap- 
ple devices, but the company 
is planning an Android version 
for later this year. 

Catherine Connors of Los 
Angeles uses the Chore Check 
app to replenish her 11-year- 
old daughteUs Chore Check 
card either twice a month or 
monthly, depending on how 
much she earns from chores. 
Ms. Connors wonT replenish 
the card unless she owes her 
daughter at least $20. While 
her daughter sometimes balks 
at the restriction, Ms. Connors 
doesnT want her to approach 
earning and saving as if iUs an 
"ad hoc enterprise. I want her 
to think not only short-term 
but midterm and long-term— 
to be strategic about her earn- 
ing, saving and spending,” she 
says. 

"If we go to Target, and she 
says she wants to spend the 
remaining $30 on her card, 
when iUs gone iUs gone, and 
weVe had those conversations 
many times,” says Ms. Con- 


nors. "For kids, impulse con- 
trol with shopping is an issue. 
But learning about the cost of 
impulse shopping the hard 
way is an important lesson.” 

Current 

current.com 

This app gives parents visi- 
bility into how their children 
are spending and saving; they 
get alerts when transaetions 
are made, can see on a map 
where the store is and can see 
how their child has spent at 
that store over time. The app 
also allows parents to control 
their children's spending by 
blocking purchases from spe- 
cific merchants or categories 
of businesses. 

A subscription, for $36 a 
year, ineludes a single debit 
card that parents can load 
with automated allowance 
payments or add to as they 
wish. Parents can ereate 
chores or other payment con- 
ditions. Teens can track their 
spending and savings as well 
as choose to donate to thou- 
sands of local and national 
causes. They can also use the 
app to request money from 
parents for one-off expenses. 

FamZoo 

famzoo.com 

Using an app on an iPhone 
or iPad, or mobile-optimized 
sereens on an Android device, 
parents can load debit cards 
for their children with an al- 


lowance or any additional pay- 
ments. They can also bill chil- 
dren for their portion of 
shared family expenses and 
charge them for missed 
chores. Using FamZoo, chil- 
dren can request money, and 
parents can approve or deny 
the requests, by email or text. 
And parents can choose to set 
up instant text or email alerts 
about activity on a child's 
card, which ineludes the 
amount spent, where it was 
spent and the remaining bal- 
ance on the card. 

The subscription fee varies 
depending on the payment op- 
tion chosen. Ifs $5.99 a month 
per family if paid monthly, but 
$2.50 a month per family if 
$59.99 is paid in advance for 
24 months. Four debit cards 
are ineluded in the price; fami- 
lies can request additional 
cards for a one-time fee of $2 
each. 

Greenlight 

greenlightcard.com 

This app costs $4.99 a 
month for as many as five 
debt cards. Parents can choose 
to limit a child's spending to 
just a few trusted stores, and 
they can get instant alerts 
showing where and when a 
child uses the card. Parents 
also can review a child's 
spending by month or store at 
any time. Children who want 
to request extra money from 
parents can inelude a pieture 
of what the money is for. 

Melanie C ox McCluskey, a 
copywriter in Pittsburgh, likes 
the idea of having more con- 
trol over her 10-year-old 
daughteUs spending. She's a 
Greenlight subscriber and ini- 
tially put $20 on a prepaid 
card for her daughter, an 
amount she replenishes as 
needed. Eventually she expeets 
her daughter will add the 
money she earns from odd 
jobs so Ms. McCluskey wonT 
have to add funds as fre- 
quently. Ms. McCluskey says 
she gives her daughter the 
freedom to make spending 
choices, but feels more confi- 
dent knowing she can make 
certain stores off-limits. 

"IUs just as much for their 
benefit to learn about money 
as it is for my ability to have 
control over spending,” Ms. 
McCluskey says. 


Ms. Winokur Munk is a 
writer in West Orange , N.J. 
She can be reached at 
reports @wsj. com. 


The Surprising Relationship Between 
Student Debt and Retirement Savings 

The surprise? There may not be a relationship at all. 


Road to Retirement Savings 

Retirement-savings balances by age 30 for degree and nondegree holders 
with various levels of student debt 


No debt 


25th percentile 
of debt 


50th percentile 
of debt 
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Source: Center for Retirement Research at Boston College 
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BY DEMETRIA GALLEGOS 


DO STUDENT LOANS hurt retire- 
ment savings? 

Conventional wisdom says 
yes. After all, having to divert 
money toward student-loan pay- 
ments can make it diffieult to 
start building a nest egg. And 
the earlier people start saving 
for retirement, the more they 
can benefit from the power of 
compounding. 

But having steep educational 
debt may not affeet young peo- 
ple to the extent you might 
think, according to researchers 
at the Center for Retirement Re- 
search at Boston College. 

With data from 1,400 sub- 
jeets, they studied the relation- 
ship between debt and retire- 
ment-savings behavior and found 
that while there is a connection, 
it isn't proportional. That is, 
those with steep debt have about 
as much saved for retirement by 
age 30 as those with very little 
student debt. 

While those with zero student 
debt were further along than ev- 
eryone else, the more substan- 
tive differences in retirement 
saving were found between 
those who had completed college 
and those who failed to obtain a 
degree. 

Lead author Matthew S. Rut- 
ledge, a research economist, ex- 
plained his findings and their 
implications for young people 
juggling debt service and retire- 
ment savings. Here are edited 
excerpts from the interview. 

WSJ: Why did you want to study 
this? 

MR. RUTLEDGE: WeVe heard a lot 
of talk about how young people 


are really going to be behind the 
eight ball when it comes to 
starting their retirement sav- 
ings. We know the generation 
ahead of them isnT saving as 
much as they could be even 
though they donT have student 
debt nearly to the same degree. 
So we were concerned that 
young people would be even fur- 
ther behind. 

We looked at people who are 
at the very front edge of the stu- 
dent-debt boom. Our [study par- 
ticipants] were born between 
1980 and 1984, graduating in the 
early 2000s, and since then 
weVe seen a quintupling of stu- 
dent debt. 

The numbers canT add up. If 
theyYe spending more on their 
student-loan payments every 
month, that money has to come 
from somewhere. Is it from run- 
ning up credit cards or not buy- 
ing a house? Or is it from lower 
retirement savings? 


WSJ: What did you find, and how 
do you explain it? 

MR. RUTLEDGE: The results indi- 
cate that college graduates with 
debt have about half as much re- 
tirement wealth by age 30 as 
those who graduate without 
debt. Degree-holders with no 
debt have more than twice as 
much saved as nondegree-hold- 
ers with no debt. 

But whaUs interesting is that 
the people with large loans (75th 
percentile) and the people with 
small loans (25th percentile) 
have about the same retirement 
wealth accumulation. 

It doesn't seem to fit any sort 
of a rational model where peo- 
ple look at how much money 
they have and decide what they 
can afford to save for retire- 
ment and what [they need] to 
pay back loans. It seems that 
student loans just play an out- 
size role in people's head. The 
presence of a loan looms large 


over their financial decisions. 
[Those with minimal debt] act 
as if theyYe just as constrained 
[as those with major debt.] But 
if you were to look at the dollar 
level, they probably arenT. It 
just seems that people are fo- 
cusing on the faet that they 
have a student loan, and only 
after that is finally paid off do 
they get around to saving for 
retirement in any substantial 
way. 

WSJ: How might people change 
their savings behavior based on 
your study? 

MR. RUTLEDGE: It may be more 
advantageous to think about 
what you can aetually afford. If 
your loan payment is small and 
your interest payment isn't too 
high, pay the minimum monthly 
payment and contribute more to 
your retirement savings. Unless 
your [student loan] rates are 
high, youTl likely get a higher 
rate from saving in an equity in- 
dex fund. In both cases, yoiTre 
inereasing your net worth. 

The longer it takes for you to 
aetually get started contributing 
at rates that would allow you to 
save enough for retirement, the 
harder iUs going to be for you. It 
isnT just the power of com- 
pounding, iUs habit forming. 

WSJ: What other takeaways 
emerged? 

MR. RUTLEDGE: Finish the degree. 
People without degrees aren't 
doing as good a job as people 
with degrees at saving for retire- 
ment. 

IUs worth taking out student 
debt if if s going to result in a 
more lucrative and fulfilling ca- 
reer. The important thing is to 
start saving, period. If student 
loans are distraeting you from 
that, if s worthwhile to consider 
if you can afford to contribute 
more. 


Ms. Gallegos is a news edit or for 
The Wall Street Journal in 
New York. Email her at 
demetria.gallegos@wsj. com. 


ADVISERS' VOICES 


PAT SIMASKO 


MISSTEPS 

WITH INHERITED IRAS 

Poor communication between financial advis- 
ers and attorneys can lead to big missteps 
with inherited individual retirement accounts. 

The issues stem from a 2014 landmark 
ruling by the Supreme Court that says assets 
held in inherited IRAs are no longer proteeted 
from ereditors and can be seized during 
events such as divorce or bankruptcy. Follow- 
ing that ruling, designating a trust rather 
than an individual as the beneficiary of a 
qualified account has become a populär and 
effeetive asset-protection strategy. 

Creating the trust, however, is just one 
step in the process. Big problems can 
emerge during the aetual transfer of assets 
from the former owner of the IRA into the 
trust itself. Thafs because the 60-day roll- 
over rule— which allows someone to take tax- 
free distributions from a qualified account if 
they reinvest those assets in another quali- 
fied account within 60 days— doesn't apply in 
the case of inherited IRAs. 

Should those assets pass to the succes- 
sor trustee, the distribution is taxable as or- 
dinary income regardless of whether it is re- 
invested within the required window. There 
must be a direct transfer from one custodian 
to the next beneficiary IRA custodian. An at- 
torney unfamiliar with that nuance could po- 
tentially cost someone tens of thousands of 
dollars. 

There also are cases where a misunder- 
standing on the part of the IRA's custodian 
results in a claim being processed incorrectly 
and a distribution being made to a nonquali- 
fied account, triggering a taxable event. 

In the case of an inherited IRA, attorneys 
and advisers should sit down together to re- 
view each step of the transition process and 
to verify that the institution that holds the 
IRA understands exactly how to handle the 
transfer. 

There 's too much at stake for estates not 
to be executed perfectly. 


Mr. Simasko is an adviser and partner at 
Simasko Law in Mount Clemens, Mich. He 
can be reached at reports@wsj.com. 
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Art Collectors f Pay Your Taxes 

States are targeting those who avoid sales or use levies 


Spending Too Much? 
This lsn't Going to Help. 



BY DANIEL GRANT 


STATES ARE CRACKING down on art 
collectors who areiTt paying taxes 
owed on their purchases. 

States donT release details about 
investigations into evasion of taxes 
on art purchases. But according to 
lawyers representing defendants in 
such cases, State attorneys general 
and revenue departments around the 
country have stepped up their inves- 
tigations and prosecutions for fail- 
ure to pay sales and use taxes on art 
purchases. 

Thomas C. Danziger, a New York 
City art lawyer, says investigators in 
New York and other States monitor 
art sales through data mining that 
includes examinations of declared 
items coming through U.S. Customs, 
regular audits of major art galleries, 
reviewing news about art buying in 
the media, searches of interstate 
shipping logs and sharing of infor- 
mation with other States. The State 
attorney generaPs office wouldnT 
confirm this information. 

San Diego tax attorney Sam Brot- 
man says that the increased focus by 
State officials isnT just on uncol- 
lected taxes on purchases of art. 
“They also are tracking sales of other 
big-ticket items such as boats, luxury 
cars, airplanes and jewelry.” But art- 
works have become a point of partic- 
ular concern, he says, especially in 
California and New York, which are 
the two largest art markets. 

Some prosecutors also have gone 
after gallery owners who they say 
have colluded with collectors to 
evade the required taxes. Charges 
also have been filed against art deal- 
ers who fraudulently claimed that 
their purchases were exclusively for 
resale, a legitimate exemption, when 
in fact the artworks were for their 
personal enjoyment. 

Some finance professionals argue 
that many transgressions arenT in- 
tentional, but rather the result of a 
lack of clarity in the tax laws. 

“The rules arenT clear, and there 
is a huge matrix of complexity people 
get trapped in,” says David Lifson, a 
tax accountant with New York-based 
firm Crowe Horwath LLR For exam- 
ple, most people wrongly assume the 
vendor pays the sales tax, he says. 
But it is the buyer who is required to 


pay the sales tax, at the time of pur- 
chase, unless the piece is being 
shipped to another State. In that 
case, a use tax is charged by the des- 
tination State. Use taxes typically are 
equal to the sales tax in each State. 

In New York City, the sales tax is 
8.875%. Thus, if a $1 million painting 
was purchased in New York City and 
was put in the buyer's New York 
home, it would entail a sales tax of 
$88,750. If it were shipped to a 
buyer's home in Connecticut, where 
the sales tax is 6.35%, it would result 
in no tax charged by New York, but 
a Connecticut use tax of $63,500. 

To avoid legal problems, lawyers 
and other experts who advise art col- 
lectors recommend keeping good re- 
cords: the price paid for an artwork; 
where it was shipped to; and where 
it has been stored or displayed. 

Purchasers of art destined for an- 
other State also must be very careful 
about how the piece is shipped to 
avoid owing local sales tax. In New 
York State, the gallery or other seller 
has to arrange the shipping directly 
and use a “common carrier,” such as 
UPS, Federal Express or the U.S. 
Postal Service. If the buyer takes the 
item and brings it to the shipper, he 
or she technically has taken posses- 
sion of it in New York State and 
owes the sales tax, says New York 
lawyer Amelia Brankov. 

Collectors in California can avoid 
that statens sales and use taxes if the 
artwork is shipped directly to an- 
other State and displayed there for 
more than 90 days, says Mr. Brot- 


man, the San Diego attorney. More- 
over, he notes, if the artwork is 
shipped directly to Oregon, which 
has no sales or use tax, and dis- 
played there for more than 90 days, 
the buyer can avoid taxes altogether. 
Several art museums in Oregon have 
participated in this kind of arrange- 
ment before the pieces are ulti- 
mately shipped back to the pur- 
chaser's home in California. 

Most other States, including New 
York, don't allow this. If someone 
who purchased artwork in another 
State moves it to a residence in New 
York, even after a period of years, 
that person will still owe a New York 
use tax, although the taxpayer would 
receive credit for the sales or use tax 
already paid and only would owe the 
difference between the two. 

Private art collectors and inves- 
tors also have sent their purchases 
directly to fine-art storage facilities 
in Delaware, such as Crozier Fine 
Arts and Delaware Freeport, where 
the purchases are tax exempt. The 
collectors forego paying either sales 
or use tax until they choose to ship 
the artworks to their homes, says 
Fritz Dietl, founder and president of 
Delaware Freeport. For some, “their 
homes already are full of art, so they 
might as well store new works 
where it is tax- exempt,” Mr. Dietl ex- 
plains. For others, he claims, the is- 
sue is deferring taxes until some 
more propitious time. 


Mr. Grant is a writer in Amherst, 
Mass. Email reports@wsj.com. 


Electronic reminders 
make tightwads even 
tighter, but have no 
effect on others 

BY LISA WARD 


CAN ELECTRONIC reminders 
help curb spending? Apparently 
they can, but only among individ- 
uals who would be better off not 
getting them. 

Tightwads, or people who al- 
ready spend too little money for 
their own good, are more likely 
to heed electronic reminders 
than either overspenders or 
those who have no worries about 
their spending habits, according 
to new research from a group of 
assistant professors at the Uni- 
versity of Wyoming. 

“The paper shows that nudges 
can simultaneously have no ef- 
fect and actually be harmful in 
getting people to behave opti- 
mally,” says Stephen Roll, a re- 
search assistant professor at the 
Brown School at Washington 
University in St. Louis, adding 
that while there is a growing 
body of evidence on the draw- 
backs of various types of 
nudges, few papers look at how 
nudges effect various subgroups 
differently. 

The Wall Street Journal spoke 
with Linda Thunström, who 
wrote the working paper along 
with Ben Gilbert and Chian Jones 
Ritten. Edited excerpts of the 
conversation follow. 

WSJ: Can you describe how the 
study worked? 

DR. THUNSTRÖM: We paid 341 
university students and staff to 
come into our lab. We then 
asked them if they wanted to 
spend money we had just given 
them on locally produced honey. 
Some of the participants re- 
ceived an electronic nudge or re- 
minder designed to stop them 
from spending the money. Others 
didnT. It turns out the nudge 
only affected tightwads, or those 
who believe they already spend 
too little money for their own 
good. 


WSJ: Were your results surpris- 
ing? 

DR. THUNSTRÖM: Yes. We ex- 
pected the nudge's impact would 
be minimal on tightwads, who 
were very aware of their spend- 
ing. Spendthrifts or unconflicted 
participants, we thought, would 
benefit more from the reminder 
since they donT pay as much at- 
tention to their spending. Behav- 
ioral scientists often think people 
are indifferent or unharmed by 
irrelevant information, but that 
doesnT seem to be the case in 
this study. Here the added infor- 
mation caused the wrong emo- 
tion in the wrong people. 

WSJ: Why do you think the nudge 
had a bigger effect on tightwads? 
DR. THUNSTRÖM: The nudge cre- 
ated an emotional tax for the 
tightwads. Salience labels— 
things like electronic spending 
reminders, smoking warnings and 
calorie labels— are designed to 
evoke emotions. The pain can 
help regulate behavior. But tight- 
wads already feel excessive pain 
from spending money and we 
think the nudge exacerbated that 
pain, while evoking nothing in 
the other groups. 

WSJ: Does the study have any im- 
plications for how people should 
regulate their own spending? 

DR. THUNSTRÖM: If you are a 
tightwad, it is best to avoid 
spending situations that cause 
you pain. That could mean find- 
ing shopping venues that are 
quick and easy. We donT report 
this in our study, but our data 
show that the more time tight- 
wads spend shopping or thinking 
about a purchase, the less likely 
they are to end up spending 
money. 

For spendthrifts, they may 
want to avoid apps or other pro- 
grams with electronic spending 
reminders and instead rely on 
automatic withdrawals to regu- 
late spending and help them save 
money. Those tools have been 
shown to work more broadly. 


Ms. Ward is a writer in Mendham, 
N.J. She can be reached at 
reports@wsj. com. 
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THE EXPERTS 


Insights on Portfolios, Retirement and More 

The Experts are a group of industry and thought leaders who blog about issues in their 
fields of expertise. Edited excerpts follow. For more, go to W5J.com/Experts. 


THE PROBLEM WITH TOO MUCH PORTFOLIO DIVERSIFICATION 


HOW TO HELP COLLEGES TEACH FINANCIAL LITERACY 


When it comes to having a diversified 
portfolio, the conventional wisdom is pretty 
clear: Don't put all your eggs in one basket. 
Spreading our wealth across different invest- 
ments, including over different asset classes 
and geographies, can help us avoid poten- 
tially unforeseen catastrophic risk that may 
arise from just a single investment. 



K 


But you can have too much of a good 
thing, and diversification is no exception. At 
a certain point, the costs of adding another 
investment to a portfolio can exceed its mar- 
ginal benefit. 

“What costs?” you might ask. 

♦ We risk losing the forest for the 
trees. Over-diversification can create a bur- 
den of choice where we become distracted by 
minute details instead of focusing on the real 
drivers of risk and return. With too many le- 
vers to pull, we run the risk of quibbling 
about a 3% position in gold instead of focus- 
ing on the things we can control— and are 
likely more important— like our risk tolerance 
or our savings rate. 

Portfolio construction is a bit like baking 
a cake. Most cake recipes call for a pinch of 
salt to enhance the flavor of other ingredi- 
ents. They also typically call for about 280 
times that amount of sugar. Forgetting the 
salt is OK. Forgetting the sugar isn't. 

♦ We risk mistaking quantity for diver- 
sification quality. A larger number of in- 
vestments doesn't necessarily imply greater 
diversification. For example, whether we hold 
just the SPDR S&P 500 ETF (SPY) or all 500 
underlying constituents, we remain equally 
diversified. In fact, regardless of the number 
of holdings, most traditionally allocated port- 
folios are saturated with equity risk. Over-di- 
versification can create a false sense of confi- 
dence whereby we believe we are well 
diversified, but in reality, a large number of 
investments actually share a common risk. 

♦ We risk paying a lot for nothing. The 
potential value of an active manager is in the 
bets he or she takes that are explicitly differ- 
ent than the market. While combining multi- 
ple active managers can be a great way of 
benefiting from diversification in process and 
views, unfettered diversification can quickly 
turn into dilution. Combining too many ac- 


tive managers can lead to a situation where 
the combined active bets cancel each other 
out or become overly diluted. In this situa- 
tion, we end up paying active management 
fees for what converges back to passive index 
performance. 

♦ We risk losing transparency. Prudent 
risk management requires us not only to un- 
derstand each invest- 
ment we make, but to 
understand how the 
investments work to- 
gether to create a 
comprehensive portfo- 
lio. For example, let's 
say our portfolio is a 
simple combination of 
an S&P 500 fund and a 
Bloomberg Barclay^ 
Aggregate Bond fund. 
To understand risk in 
our portfolio, we have 
to not only monitor 
these two positions, 
but also how the funds 
interact. If we add a 
third fund— say a 
Bloomberg Commodity 
Index fund— we must 

now consider how stocks mix with the bonds, 
how stocks mix with commodities, and how 
bonds mix with commodities. Each further po- 
sition added increases the number of interac- 
tion effects we must consider— a number that 
can rapidly grow out of control. 

Even if we can manage to accurately esti- 
mate and track the vast tangle of cross-asset, 
geographic, investment style, and security dy- 
namics— the interaction effects of our ingredi- 
ents— to design an objectively optimal portfo- 
lio, little remains static in financial markets. 
Changing dynamics means that today's opti- 
mal portfolio may no longer be optimal to- 
morrow, which leads us back to square one: 
watching our basket all day. 

♦ We risk losing sustainability. An un- 
derstandable portfolio is a sustainable port- 
folio. If we throw too much into the mix, we 
risk no longer understanding what is actually 
driving risk and return. Worse, we risk unin- 
tentionally introducing risks we may not 
even be aware of. Simple, transparent ap- 
proaches are likely to be far more robust 
than overly complicated ones. 

As we like to say, the optimal portfolio is, 
first and foremost, the one we can stick with. 

Few will disagree that diversification is a 
good thing. Investors should be wary, how- 
ever, not to overreach in their pursuit of di- 
versification. For the vast majority, hitting 
the right risk is likely 90% of the battle. 

Introducing diversification just for diversi- 
fication's sake can lead an investment plan 
off course. 

Instead, investors should diversify with a 
purpose, mitigating those risks they aren't 
compensated for bearing while leaving expo- 
sure to the asset classes and active strategies 
that drive long-term portfolio growth. 
—Corey Hoffstein, co-founder and CIO of 
asset-management firm Newfound Research 
and hlogger at Flirting with Models 


WHY YOU MAY WANT TO CONTRIBUTE TO YOUR CHILD S RETIREMENT 


Parents or grandparents of recent college 
graduates who want to help children get on 
the right financial footing may actually want 
to focus on their retirement. 

Recent graduates tend to be in low tax 
brackets in their early working years— when 
it pays for them to save as much as they can 
in a Roth IRA or Roth 401(k). And a matching 
contribution from a parent or grandparent 
could make a huge difference. In some in- 
stances, the payoff could be greater than 



starting out with a tax-advantaged IRA or 
401(k). 

Take the example of Bob, who graduated 
from college this year at age 22. Bob may re- 
tire in 43 years, and will likely need to save 
for a 30-year retirement. For every three 
years of work, he must save for 2-plus years 
of retirement. 

Bob will begin work in sales in September 
and expects to earn an annual starting salary 
of $57,000, which translates to $19,000 for 
the remaining four months of 2017. As his 
sales base grows, his annual income is ex- 
pected to grow. His employer offers a 401(k) 
and a Roth 401(k). 

Bob will be in the 10% tax bracket this 
year and is willing to reduce this year's 
spending by $1,800. He could save $2,000 of 


pretax funds in a 401(k). This would reduce 
his income by $2,000, which would reduce 
his taxes by $200. 

Alternatively, he could save $1,800 of af- 
ter-tax funds in a Roth 401(k). These contri- 
butions are equivalent because each would 
reduce this year's spending by $1,800. 

In either case, weTl assume that Bob in- 
vests the money in the same mutual fund 
that averages a 7.21% return for the next, say, 
53 years at which time Bob will be 75. Its 
value increases 40 fold 
and Bob anticipates be- 
ing in the 25% tax 
bracket when he retires. 

Tax law allows Bob to 
contribute up to $18,000 
to a Roth 401(k) for 
2017. Obviously, his lim- 
ited income would pre- 
vent him from making 
such a contribution 
level. However, suppose 
Bob has parents or 
grandparents who are 
willing to give him 
$10,200 as a gift to add 
to the $1,800 he is able 
to contribute to his Roth 
401(k). In this case, Bob 
could contribute a total 



of $12,000 to his Roth 
401(k) for the year. If 
this $12,000 grows at 7.21% for 53 years, it 
would be worth $480,000 after taxes when 
Bob is 75. And this doesn't take into account 
any additional contributions Bob will make 
over the course of his career. 

If Bob's employer doesn't offer a retire- 
ment plan, perhaps with the financial assis- 
tance of his parents, he could contribute 
$5,500 to a Roth IRA— which could be worth 
$220,000 at age 75. 

Sure, Bob's parents or grandparents could 
buy him a used car costing $10,200 instead. 
But I believe a lot of young graduates would 
prefer the jump-start on a financially secure 
retirement. 

—William Reichenstein, Power s Professor 
at Baylor University and head ofresearch 
at socialsecuritysolutions.com 


Many families will soon be engaged in a 
not-so-pleasant ritual: writing college tuition 
checks or filling out student-loan paperwork. 
As you send off your hard-earned money, you 
might want to find out what your child's— or 
your own— school is doing to improve stu- 
dent financial knowledge. Are your children 
going to be prepared to pay their student- 
loan debt and manage the rest of their finan- 
cial lives effectively? 

A recent survey of 2,000 adults from the 
National Endowment for Financial Education 
found 53% of respondents believe financial 
education gets the best results in college, sec- 
ond only to high-school instruction (68%) and 
ahead of lessons in the 
nearly half of respon- 
dents (47%) think fi- 
nancial literacy helps 
keep people out of 
debt. 

I often hear people 
gripe that nothing is 
being done to help col- 
lege graduates establish 
positive money-man- 
agement behaviors. I 
agree that schools 
should be doing more. 

But when I transitioned 
to the financial-educa- 
tion community 12 
years ago, there wasn't 
any action from col- 
leges and universities. 

Now there are hun- 
dreds of institutions taking responsibility and 
doing something to see this vision through. 
Here are a couple examples of those taking 
the lead. 

The University of Wisconsin-Madison of- 
fers two 16-week courses for one credit that 
teach money management. One offering is di- 
rected at freshmen and sophomores and the 
other at juniors and seniors. These courses 
are supported by peer counselors from the 
personal-finance major who conduct small 
group sessions. The UW alumni association 
also has long-offered a free one-day work- 
shop for graduating seniors in cooperation 
with local financial professionals that draws 
up to 300 attendees. 

The University of North Texas has a stu- 
dent money-management center that includes 
online resources, workshops, seminars, per- 
sonal consultations, and if eligible, loan pro- 
grams. The center reaches more than 9,000 
students each academic year. 


The California Community College System 
is helping create financially literate young 
adults by embedding education programs at 
all 114 colleges in the system. They intend to 
reach their more than two million students. 

Other schools with impressive programs 
include the University of Arizona, Texas Tech 
and George Washington University. 

Rather than complaining that college 
graduates don't know enough about manag- 
ing money, here's what you can do: 

•If your college of choice is currently not 
engaged in offering financial-education pro- 
grams, challenge them and ask why. 

•As a parent, exercise your influence and 
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get young adults to sign up for noncommer- 
cial online courses offered by various organi- 
zations. 

•If you're a financial professional, why not 
pay back your alma mater or school in your 
community by volunteering to teach money- 
management workshops? 

•If you're a school administratör, become 
a champion and launch a program on your 
campus. There are lots of good examples out 
there. One is from the St. Louis Fed, which 
recently built a college and career readiness 
course. It is a good model. 

We should not limit our focus on the col- 
lege diploma. Let's ensure that we all are 
helping young adults make smart financial 
decisions in college and beyond. 

—Ted Beck , president and CEO of the 
National Endowment for Financial 
Education , a memher of the PresidenFs 
Advisory Council on Financial Capability for 
Young Americans and chairman of the Jump 
$tart Coalition 


home (43%). And 



IMPROVING FINANCIAL LITERACY SHOULD BEGIN IN THE TEENS 



When it comes to financial literacy, U.S. 
teenagers' are average— and not getting any 
better. 

The latest data from the Programme for 
International Student Assessment, or PISA, 
reveal several disturbing findings. Not only 
are financial-literacy levels low and not get- 
ting any better, but the differences in teen- 
agers' financial literacy levels are larger 
within— rather than across— countries. 

Every three years 
since 2000, PISA has as- 
sessed the reading, 
math and Science 
knowledge of 15-year- 
olds around the world. 

Since 2012, the pro- 
gram, which is headed 
by the Organization for 
Economic Cooperation 
and Development, has 
also measured students' 
financial literacy. 

When the latest find- 
ings were released in 

late May, it became clear j 

that the needle on the fi- « 

nancial literacy rate in 
the U.S. hasn't moved in 
the past three years. 

Young Americans remain entrenched in the 
average range. In the 2012 assessment, they 
scored an average of 492. In 2015, they scored 
487. The average for the OECD countries in 
2015 was 489. 

This inertia is alarming because, if any- 
thing, American teenagers' need for financial 
knowledge has grown more urgent over the 
past three years. Student loans for college 
have ballooned to $ 1.4 trillion. The average 
student leaves college owing more than 
$30,000, according to the Institute for Col- 
lege Access & Success. These students know 
little about their loans. Many haven't even 
attempted to calculate what it takes to repay 
them. 

Financial decisions made early in life are 
consequential. Young Americans carry 
greater responsibility than previous genera- 
tions for mapping their own financial secu- 
rity, not just at retirement but for an entire 
lifetime. And they must do so using the most 
developed and complex financial products 
and markets in the world. The latest PISA 
scores are clear evidence that young people 
don't have the sawy to manage the respon- 
sibilities awaiting them. 

U.S. teenagers are already making finan- 
cial decisions. Yet more than 20% have be- 
low proficient levels of financial literacy. 
That means it isn't just about future stakes. 
The present, too, is dangerous for these 
young people. 

Amid all this, there is another finding 
that should give us pause: U.S. teens show 


greater knowledge gaps when compared with 
each other than when compared with their 
counterparts in other countries, such as Aus- 
tralia, Spain or Brazil. 

This inequity is huge. The gap between 
U.S. students scoring in the top (or 90th) 
percentile and those scoring in the lowest (or 
lOth) percentile is 280 points. That equates 
to more than three proficiency levels. The 
U.S. isn't alone. On average across OECD 


1 1 




countries, the gap between the top and bot- 
tom percentiles is 285 points. 

What explains those differences in the 
U.S.? Socioeconomic status plays a big role. 
Within this are parents' education levels and 
occupations, home possessions (which can be 
used as proxies for wealth), and the number 
of books and other educational resources 
available at home. In other words, financial 
literacy is currently a privilege of those who 
can afford it. 

Interestingly, only in the U.S. and Austra- 
lia does socio-economic status explain a 
larger percentage of the variation in financial 
literacy than of the variation in other topics, 
such as reading performance. 

The most scalable solution to this problem 
would be to teach financial literacy in school. 
We need students to be financially literate 
before they make financial decisions, such as 
whether to go to college and how much to 
borrow to finance that education. 

We also must open access to financial ed- 
ucation to a broader group of young people. 

If we fail to do this, not only will our 
youth start on an unequal footing, but their 
inequality gap will continue to grow. 

At the same time, we no longer should set- 
tle for "average.” The country with the most 
developed financial markets cannot afford to 
have so many teenagers who fail to under- 
stand even basic financial literacy concepts. 
—Annamaria Lusardi, Denit Trust Chair of 
Economics and Accountancy at the George 
Washington University School of Business 
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A Startup 1 argets the High Cost of Bankruptcy 


Nonprofit wants to help people 
pull together the information 
without needing to hire a lawyer 


BY KATY STECH FEREK 


A NONPROFIT STARTUP is 
tackling what consumer advo- 
cates say is the biggest barrier 
that financially struggling 
people face in their efforts to 
get a fresh start: the surpris- 
ingly steep cost of bankruptcy. 

The founders of Upsolve 
have created a TurboTax 
equivalent for bankruptcy de- 
signed to help people with ba- 
sic financial problems— such 
as mounting medical or credit- 
card debt— pull together infor- 
mation for a chapter 7 filing 


WSJEE 

BANKRUPTCY 

Join the premium membership 
service for elite practitioners. 


wsj.com/pro/bankruptcy 


without having to pay for a 
lawyer. The idea, says Rohan 
Pavuluri, a Harvard University 
student and one of Upsolve's 
founders, is to "make one of 
the biggest safety nets in 
America more accessible .” 

The online project, which 
won $75,000 in funding in a 
Harvard-sponsored competition 
in May, has left some consumer 
advocates wondering whether 
this free Software could disrupt 
this sleepy sector of the legal 
industry. The program turns a 
person's answers to a question- 
naire into court documents 
that can be used to file for 
chapter 7 protection, a process 
almost 500,000 consumers 
used last year to sell valuables 
and cancel unpaid debts. 

Many bankruptcy cases are 
so simple that people don't 
need a lawyer, which can add 
more than $1,000 to even the 
most basic chapter 7 cases, 
says Jonathan Petts, another 


Upsolve founder. That ex- 
pense, he and others say, can 
deter people from filing even 
if they would benefit from 
such a move. 

Riskier route 

While filing for chapter 7 
protection is the simplest way 
for debt-laden consumers to 
get a fresh start, the cost of 
such cases jumped when Con- 
gress in 2005 passed a law de- 
signed to reduce perceived 
fraud. The law added paper- 
work and required filers to at- 
tend credit-counseling classes 
at their own expense. The re- 
sult, according to a 2012 Uni- 
versity of Maine study: The 
overall cost of an average suc- 
cessful chapter 7 filing rose to 
about $1,300 from $868. 

The law caused a "perma- 
nent drop in the chapter 7 
bankruptcy rate” and a rise in 
the rate of insolvency and 
foreclosure, a 2015 Federal Re- 
serve Bank of New York study 
found. 

Some people who canT af- 
ford a chapter 7 filing turn to a 
riskier type of bankruptcy: 
chapter 13, which is designed 
for those with homes or other 
major assets to protect. The 
fees associated with a chapter 
13 case can be paid over time, 
unlike chapter 7 fees, which 
generally must be paid upfront. 

Alabama bankruptcy judge 
Henry Callaway, an Upsolve 
advisory board member, says 
he coulchTt figure out after his 
May 2015 appointment why 
some of the statens poorest 
counties had the highest rate 
of chapter 13 cases, which re- 
quire up to five years of 
monthly payments before any 
unpaid debt can be canceled. 
Local lawyers told him that 
people didnT have the money 
for a chapter 7 filing. 

"People commonly wait to 
file bankruptcy until the very 
last minute,” he says, which is 
why the upfront cost of a 



The co-founders of Upsolve, Kevin Moore, Rohan Pavuluri and 
Jonathan Petts, see it as a TurboTax equivalent for bankruptcy. 


June 2016 shortly after Mr. 
Petts me t Mr. Pavuluri at a le- 
gal-aid luncheon in Brooklyn. 

Mr. Pavuluri, now 21, was 
preparing to interview bank- 
rupt people about the most 
confusing parts of the process 
for a school project. Mr. Petts, 
§ a corporate bankruptcy lawyer 

0 at Morrison & Foerster who on 
fe the side volunteered to help 
| people file for bankruptcy, says 
=i they were mutually baffled at 

1 how much time the routine 
| data entry for each case took. 
o "I thought, There had to be 
£ a way to automate this/ ” says 
o Mr. Petts, 37, who later left his 
| $200,000-a-year job to help 
5 start the nonprofit. 

The duo later connected 
with Kevin Moore, 33, who 


Rising Costs 

Filing for personal bankruptcy became 
more expensive after Congress in 2005 
passed a law that added paperwork and 
credit-counseling classes 

AVERAGE COST, INCLUDING LEGAL 
FEES, IN SUCCESSFUL FILINGS 
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chapter 7 filing is a barrier. 
"IUs a last-ditch effort,” 
prompted by a wage garnish- 
ment or foreclosure threat. 

A recent study published at 
the University of California Ir- 
vine found that only 37% of 
people who filed for chapter 
13 bankruptcy in 2007 were 
able to keep up with monthly 
payments for up to five years. 

User-friendly program 

Some bankruptcy lawyers 
are pushing back against Up- 
solve, saying the bankruptcy 
process is too complex for the 
average person to navigate 
alone. "Houses and cars make 
things complicated,” and filers 
who make mistakes risk hav- 
ing their cases dismissed with- 
out debt relief, says Edward 


Boltz, a North Carolina bank- 
ruptcy lawyer and National 
Association of Consumer 
Bankruptcy Attorneys board 
member who says he has 
joined Upsolve's advisory 
board to warn of such dangers. 

But some legal experts who 
initially were skeptical about 
Upsolve are warming to the 
idea. They praise the startup's 
new plan to offer its Software 
through legal- aid nonprofits, 
which could give users advice 
and review their documents 
for errors. "For low-income 
debtors, [Upsolve] certainly 
could be a way to lower the 
cost,” says Henry Sommer, a 
longtime consumer-bank- 
ruptcy expert who has written 
several books on the subject. 

Upsolve was founded in 


worked for a bankruptcy judge 
before becoming a Computer 
programmer for Silicon Valley 
startups. Together, they came 
up with a Software program 
that takes financial information 
from pay stubs, tax returns and 
a person's spending habits to 
populate the official forms filed 
with the bankruptcy court. 

The program was designed 
with cartoons and carefully 
worded questions modeled af- 
ter a self-help legal guide cre- 
ated as part of Harvard Law 
SchooTs Financial Distress Re- 
search Project, an experiment 
being conducted to help people 
fight debt-collection lawsuits. 

A group of more than 40 
New York residents began test- 
ing Upsolve's Software last 
year. Rashad Taylor, a makeup 


artist from Brooklyn who used 
it to file for bankruptcy protec- 
tion in October, says the pro- 
gram helped him get rid of old 
medical bilis and growing 
credit-card debt. "I didnT feel 
like I was judged, the way the 
questions were asked,” he says. 

After the testing, Upsolve 
officials decided that the pro- 
gram would be more widely 
used if they formed partner- 
ships with legal-aid nonprof- 
its, which historically have 
shied away from helping con- 
sumers with bankruptcy fil- 
ings due to the time and effort 
involved. The goal, Upsolve 
says, is to make the Software 
available to nonprofits in ev- 
ery State by the end of 2019. 

"This is a resource that can 
reduce the amount of work at- 
torneys have to do,” says Jim 
Sandman, the president of Le- 
gal Services Corp., which dis- 
tributes grants to more than 
130 civil legal-aid groups. 

A Philadelphia-based non- 
profit funded by Legal Ser- 
vices won a $160,000 grant 
that it will use to partner with 
Upsolve. 

For now, one legal aid 
group in Maine is using Up- 
solve's program and two more 
are testing it. Developers are 
completing tweaks and plan to 
make the Software available to 
the public again around Janu- 
ary. The founders say theyYe 
applying for grants and plan 
to charge a licensing fee to le- 
gal-aid groups for revenue, but 
have no plans to make a living 
from the Software. 

In response to bankruptcy 
lawyers who say Upsolve's 
program could lead to botehed 
bankruptcy filings, Mr. Petts 
emphasizes that the company 
is only targeting people with 
basic problems; more compli- 
cated cases will still require a 
lawyeris help. "I think con- 
sumer-bankruptcy lawyers un- 
derstand the people weYe 
helping are people who would 
never hire a lawyer because 
they don't have the money.” 


Ms. Ferek is a reporter for 
The Wall Street Journal in 
Washington. Email he at 
ka theri ne.s tech @ wsj. com. 
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